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Hemlock and Save Money 








Flooring . 
Ceiling Now that isn’t just a claim. Time and again we have 
Siding demonstrated our ability to surpass on values and service. “We Mer 
Finish can compete” is our slogan and that we live up to it is evidenced Th 
Industrial Stocks by the high percentage of repeat orders we receive. We have 
WESTERN PINE SHOP been shipping dependable lumber for years. 
MIXED CARS Today we have on our books many of the foremost sash and 

Wes siti. 0-amnaiile at door, planing mill, factory, carload yard and industrial buyers, ci 
shipping _ finish, flooring, wholesalers, etc., in the country. - 
ceiling, siding, etc. in mixed 0 
cars with window and door . } 
frames, mouldings and mill- Get in touch with us on our special offer- 
work. ings in Fir, Spruce and Hemlock factory 


lumber in clear and shop grades. 
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- Low Prices on Panels 
We are quoting exceptionally low 
prices on the fotlowing list of panels, 
which we have in stock and ready 
for immediate shipment: 
250 Pes. 1/ py ie 
50 Pes. 1/4” 3 ISG )oos ss ssc GORD 
40099 800 Pes. 1/4” 3 Ply ISG 
110000 LBS. BIRCH 
; NG. . 1/4” 3 Ply ISG Dr. Btms..24x72 
WLOONEW 324 . 3/16” 3 Ply ISG Dr. Btms.24x72 
. 1/4” 3 Ply ISG 24 
174" 
1 174" 
. 1/4” 
Pes. 
175 Pes. E deacvorunnptars 
e YELLOW PINE ~ 
Od in 50 Pcs. 1/4” 3 Ply ISG 
g 100 Pcs. 5/16” 3 Ply 2SG 
: Toney 150 Pes. 1/4” ( 
Packed even and snug to prevent shucking. A 310 Pes. 1/4” K 
. ee 155 Pes. 1/4” by i} 
Bundles are wire-bound — they do not break 95 Pes. 1/4” OM 
¥ e, 30 * ” 
open. Water-proof paper aprons at doors : ee hh Agel ) 
to protect from moisture and dirt. Separated a ™ Pes. 1/4” 3 Ply ISG 
. : i te Ve also carry Quartered Oak, y 
by widths and grades for easy unloading. as Mahogany, and Walnut panels in va. [aa ‘ 
Only dry, clean tight cars used. og rious sizes and thicknesses in stock. f | t 
P SPU ROTARY CUT VENEERS VN 
NICHOLS & COX LUMBER co Birch, Basswood, Oak, Elm, Ashand Maple. iF 
pon . a) SEND US YOUR INQUIRIES il t! 
4 4 4 enter oO, ine % - ti 
Grand Rapids, Michigan. onl wading ; = t 
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Hardwood Flooring 
> Maple Beech Birch Oak 
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Statistical Activities Receive United States Supreme Court’s Sanction 


a. APPRECIATION OF THE VALUE of statistics has but because it clarifies a situation that had become intolerable and 
been growing among business men hostility to their use lays down metes and bounds for the guidance of trade organizations 
apparently has been growing in the minds of courts and in their statistical work. With important departments of the Gov- 
other law enforcing authorities. Notwithstanding this official an- ernment itself collecting and publishing similar data, some of 
tagonism, business men have persisted in the belief that American which were obtained from trade organizations, a conflicting and 
law did not inhibit the collection and proper use of statistical data confusing situation was created that needed to be cleared up. 
that were indispensable to the intelligent conduct of business, and It was inconceivable that the public welfare should require that 
they were making preparations to bring the question to an issue the law forbid business men in the only manner possible to avail 
when the decision of the United States Supreme Court in the cement themselves of industrial facts necessary to the intelligent conduct 
and maple flooring cases, published in full on pages 42-45, was of their business. To forbid business men to codperate in assem- 
announced. ; bling indispensable information that could not be obtained in any 
This decision is not only a victory for the Maple Flooring Manu- other manner was to put a legal ban upon enterprise and to con- 
facturers’ Association and for the lumber industry as a whole, demn business men to blind groping in the dark, not because they 
because it sustains the views of those who have contended for the would but because they might misuse the facts thus obtained. The | 
right to collect and disseminate necessary statistical information, spirit of business enterprise always has induced merchants and 
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manufacturers as individuals to learn all that they could about 
their industry as a whole as well as about their individual busi- 
nesses. 

At first view this decision may appear to reverse that in the 
hardwood case; but, as the attorney general has pointed out, it 
does not do so. The gist of the present decision is that the collec- 
tion and dissemination of statistics do not in themselves warrant 
the inference that they will be, though they may be, illegally used. 
The court makes it clear that the legal ban is not removed from 
the improper use of statistics that are otherwise beyond reproach, 
and the attorney general also serves notice that “the Department 
of Justice will be alert to detect and prosecute associations whose 
operations go*beyond the mere dissemination of knowledge now 
sanctioned by the Supreme Court and actually result in combina- 
tions, conspiracy and agreements in restraint of trade in violation 
of law.” 

Now that the highest American judicial tribunal has spoken on 
this important question, there is no longer any reason why lumber- 
men should not collect and use all the facts needed to enable them 
to conduct their business intelligently and economically. With full 
knowledge of the facts regarding stocks on hand, current produc- 
tion and volume of sales and prices, producers and consumers, as 
well as distributers, ought to be able to carry on their operations 
without the violent periodical fluctuations that merely demoralize 
business without conferring benefits upon anybody. 





A Recognition of Superiority of Wood 
EW PERSONS ARE INSENSIBLE to the beauty and charm 
FE of fine furniture. Probably nothing inanimate exerts a more 
constant and potent influence upon the members of a house- 
hold than the familiar interior fittings of the home, even though 
the occupants may be unconscious of being in any degree influenced 
thereby. Especially is the developing artistic sense of children 
molded by what they see about them daily. Therefore it is essen- 
tial that the furnishings of the home shall be of such character as 
to inculcate right conceptions and standards of what is fit and 
appropriate in the paraphernalia of living comprehended under the 
term “furniture.” It is not too much to say that very often a home 
may be judged by its furniture. If good taste and an accurate 
sense of fitness have governed its selection it is reasonably safe 
to say that the atmosphere of the household is that of harmony 
and the finer attributes of human existence. 

And what is true of the home applies in equal degree to the 
traveler’s “home away from home’”’—the hotel, which plays so large 
a part in American life. To “take mine ease in mine inn” is the 
legitimate desire alike of the proverbial “tired business man” and 
the pleasure seeking tourist when they charge the mahogany in- 
trenchments of the room clerk who holds their destiny, for the 
night, in the hollow of his hand. Probably few have stopped to 
consider the large factor in that coveted “ease” represented by the 
furniture of the room. The owners of the better class hotels, how- 
ever, fully understand that the degree of popularity which their 
houses attain with the traveling public depends very much upon 
the furniture. 

That is why the builders of new hotels exercise extreme care in 
the selection of the furniture for the guests’ rooms, as well as for 
all other parts of the house. An outstanding and very interesting 
example of this is found in the story appearing on pages 56 and 57 
of this issue, telling of the furnishing of the splendid new Palmer 
House, in Chicago, the first unit of which is rapidly approaching 
completion. When the entire building is finished this will be the 
largest as well as one of the finest hotels in the world. This struc- 
ture replaces the famous hotel of the same name, built a little 
more than fifty years ago, which for many years was regarded as 
the last word in elegance and comfort. Hence it was to be ex- 
pected that extraordinary care should be taken in choosing the 
styles and designs of furniture; and, as a matter of course, that 
only wood furniture would be considered. It goes without saying 
that wood is the only material for furniture that is to meet the 
canons of fitness and good taste, because it is the genuine material. 
No imitation, however cleverly camouflaged, can ever attain to 
parity with the real thing. Indeed, the very attempt to imitate 
the appearance of wood is a confession of inferiority and a tribute 
to the genuine. 

Doubtless some readers will say to themselves that everybody 
knows that good furniture is made of wood, and perhaps consider 
the reference to any other material as superfluous. That such 
allusion is not out of place, however, is indicated by the fact that 
in the current issue of an eastern weekly periodical of national 
circulation there appears a double page advertisement of a large 
manufacturer of metal furniture featuring the statement that 
within a comparatively short period 160,000 pieces of such furni- 
ture have been bought by a total of 650 hotels and clubs. 


Here is something for the producers of hardwoods used in the 
manufacture of furniture to think about. While there is no ques. 
tion as to the superior merit of wood furniture, it is a lamentable 
fact that in this lopsided world unsupported superiority is some- 
times bested by aggressive and well financed mediocrity. It is to 
be hoped that this will not be the history of the wood furniture jp- 
dustry, and it need not be, if the same degree of enterprise and 
vigor displayed by the manufacturers of substitutes to create a 
market for their products is used by the wood furniture and hard. 
wood industries to maintain the place of leadership that rightfully 
belongs to them. 





Frame Houses May Defy Tornadoes 


ERSONS WHO HAVE gone through a tornado or visited its 
Pp path commonly have been so impressed with the complete 

destruction wrought as to think that no building could with- 
stand such a storm. Still, the force exerted by a tornado is under- 
stood and its limits can be pretty well determined. In regions 
where these storms occur the atmospheric pressure is about fifteen 
pounds a square inch; being normally equal on all sides of all struc- 
tures. A tornado is essentially an updraft of hot moist air escap- 
ing through an overlying blanket of cold air. This sudden uprush- 
ing of air temporarily relieves or withdraws the atmospheric pres- 
sure on the exteriors of buildings, causing what some persons have 
termed “explosions” that throw the walls outward. Though torna- 
does are commonly called “twisters,” and though there is a rotary 
motion to the storm, the apparent twisting of trees and other ob- 
jects is due more to the tremendous rushing of air toward the center 
of the storm than to its whirling motion. The damage done by the 
forward movement of the tornado is insignificant, for the speed 
rarely exceeds forty miles an hour. 

If the updraft of a tornado created a perfect vacuum, which, of 
course, is impossible, and withdrew all the atmospheric pressure on 
the exterior or upon one side of a structure the latter would collapse 
unless it was strong enough to resist a force of fifteen pounds to 
the square inch. It would, however, never be necessary to build a 
structure that strong to survive an ordinary tornado. Given the 
probable force to be resisted and knowing the resistive powers of 
the building material and the form of construction, the remainder 
of the problem of making a house tornado proof is purely one of 
structural engineering. Commenting on this subject, C. C. Williams, 
head of the department of civil engineering of the University of 
Illinois, said: 


That dwellings, schoolhouses and churches readily collapse 
under such a storm is due to the fact that the design and details 
of framing, anchorage and’ ties have been left entirely to the 
craftsman, who has little knowledge of the character of stresses 
set up inside the structure that he is building. He merely erects 
one part on top of another, with toe-nails at best, like a pile of 
child’s blocks, and when the wind comes the pile offers little 
resistance to the destructive force. 

Even architects have been engrossed in the appearance and 
convenience of dwellings to the exclusion of careful thought 
to the stability. They have unfortunately accepted the trades- 
man’s framing and details. 

A study of the design of a frame dwelling shows that a well- 
sheathed house of average size can be made proof against a 
tornado at an expenditure of less than 1 percent of the total 
cost of the house. 

Man is continually combating the destructive elements of 
nature. Medical science has largely removed the scourges of 
disease. Tornadoes are no more a visitation to which man 
must supinely submit than were the plagues of the middle 
ages. Engineering science is amply able to protect human 
life from wholesale destruction by wind, and the failure to 
take advantage of this fact in the conservation of human life is 
a relic of the moral inertia fitting the age of small-pox and 
the black death. 


Persons who have examined frame dwellings destroyed by a tor- 
nado will readily understand Prof. Williams’ references to “framing, 
anchorage and ties,” for they have seen sills and floors undisturbed 
where the superstructures have been reduced to kindling, and this 
was true where the sills were not anchored to the foundations; the 
studs being “toe-nailed” so flimsily as to be lifted off without dis- 
placing the sills. With the sills anchored to the foundation, with 
the sheathing laid diagonally, the lower ends lapped onto the sills, 
with the studs lapping the joists, with bracing between the studs, 
and with other similar details of good construction, the frame 
house will remain unharmed in the midst of storms that demolish 
structures built without regard to sound principles of construction. 
The extra cost, as Prof. Williams says, is insignificant in comparsion 
with the security obtained. 
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Orders in Excess of a Year Ago 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 4.—The 362 lead- 
ing commercial softwood lumber mills of the 
United States, which reported by wire to the 
National Lumber Manufacturers’ Association 
here today, showed new business for the week 
ended May 30, 20 percent in excess of that for 
the corresponding period of 1924. Shipments 
showed almost as much of a gain, and there 
was a 5 percent increase in production. On 
the other hand, there was a falling off in all 
three factors, as compared with the preceding 
week. 

The unfilled orders of 244 southern pine and 
west Coast mills at the end of last week 
amounted to 623,901,074 feet, as against 658,- 
085,549 feet for 250 mills the previous week. 
The 131 identical southern pine mills in this 
group showed unfilled orders of 245,415,260 
feet last week, as against 249,943,770 feet for 
the week before. For 113 west Coast mills, 
the unfilled orders were 378,487,814 feet, as 
against 408,141,779 feet for 119 mills a week 
earlier. 

Altogether the 362 comparable reporting 
mills had shipments 105 percent and orders 94 
percent of actual production. For the south- 
em pine mills, these percent&iges were re- 
spectively 107 and 100, and for the west Coast 
mills 116 and 99. Of the comparable report- 
ing mills, 338 (having a normal production for 
the week of 216,117,713 feet) reported produe- 
tion 102 percent of normal, shipments 109 
percent, and orders 98 percent thereof. 

The figures for last week, the week before 
when 380 mills reported, and the same week 
last year with 358 mills follow: Production— 
235,757,504 feet, against 249,671,966 feet the 
week before, and 225,424,327 feet last year. 
Shipments—248 299,451 feet, against 251,963,- 
808 feet the week before, and 206,423,684 feet 
last year. Orders—222,058,262 feet, against 
243,671,190 feet the week before, and 177,647,- 
933 feet last year. 

A comparison of the national lumber move- 
ment for the first twenty-two weeks of 1925 
with the same period last year follows: Pro- 
duction—5,277,903,270 feet, against 5,284,841,- 
828 feet; 1925 decrease, 6,938,558 feet. Ship- 
ments—5,221,954,235 feet, against 5,254,801,- 
213 feet; 1925 decrease, 32,846,978 feet. Or- 
ders—5,070,985,895 feet, against 4,938,696,536 
feet; 1925 increase, 132,289,359 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make 
weekly reports, but for a considerable period 
they have not been comparable in respect to 
orders with those of other mills. Conse- 
quently, the former are not represented in any 
of the foregoing figures. Eight of these mills 
reported a eut of 10,265,000 feet; shipments, 
10,799,000 feet, and orders, 9,838,000 feet. 
The reported cut represents 26 percent of the 
total of the California pine region. As com- 
pared with the preceding week, there was a 
decrease of 904,000 feet in production, 441,000 
feet in shipments, and an increase of 2,182,000 
feet in new business. 

The West Coast Lumbermen’s Association 
wires that new business for the 113 reporting 
mills for the week ended May 30 was 1 per- 
cent below production, and shipments were 
17 percent above new business. Of all new 
business taken during the week, 39 percent 
was for future water delivery, amounting to 
387,627,659 feet, of which 27,749,447 feet was 
for domestic cargo delivery and 9,878,212 feet 
export. New business by rail amounted to 
1,764 cars. Forty-three percent of the week’s 
lumber shipments moved by water, amounting 
to 48,126,501 feet, of which 36,299,877 feet 
moved coastwise and intercoastal, and 11,826,- 
624 feet export. Rail shipments totaled 1,946 
“ars and local deliveries 5,642,233 feet. Un- 
shipped domestic cargo orders totaled 157,- 
«02,875 feet; foreign, 71,714,939 feet,-and rail 


trade, 4,984 cars. Some mills that have been 
on a five-day week are returning to six days, 
but there is much talk of a long shutdown for 
repairs in July. 

The Southern Pine Association reports that 
for the 131 mills reporting, shipments were 
6.51 percent above production, while orders 
were 0.44 percent above production and 5.70 
percent below shipments for last week. Of 
the 85 mills reporting running time, 80 
operated full time, including 21 on overtime, 
9 of the latter on double shift. Four mills 
were shut down and the rest operated from 
one to five days. Production ran a little 
ahead of the preceding week, shipments de- 
clined about seven million feet, and orders 
fell off about five million feet. 

The Western Pine Manufacturers’ Associa- 
tion reported a negligible decrease in produe- 
tion, some gain in shipments, and a large in- 
crease in new business. 

The California Redwood Association reports 
a trifling increase in production, shipments a 
little less, and a small gain in new business 
last week as compared with the week before. 

The North Carolina Pine Association re- 
ports a small decrease in production, a good 
gain in shipments, and 2 large decrease in new 
business last week as compared with the pre- 
vious week. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duetion) reports noticeable decreases in pro- 
duetion and new business and a small gain in 
shipments. 

The Northern Pine Manufacturers’ Associa- 
tion reports large decreases in all three 
factors. 

S222 0202 0200088 
Hardwood Lumber Destroyed by Fire 

[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., June 4.—More than a mil 
lion feet of hardwood lumber, valued at ap 
proximately’ $75,000, was destroyed by fire last 
night in the yard of the J. V. Stimson Lumber 
Co., South Helena, Ark. The loss is covered 
by insurance, according to statement of R. C. 
Stimson, of this city. 

Sagan aaaaaaan 
Confer on Proposed Fire Regulations 

[Special telegram to AMERICAN LUMBERMAN] 

SAN FrANcIScO, CALIF., June 3.—Eleven Cali- 
fornia pine manufacturers were conceded sev- 
eral demands by Col. William B. Greeley, chief 
of the United States “Forest Service, while 
others were held for future decision at a meeting 
sponsored by the California Development <As- 
sociation and arranged by the California 
White & Sugar Pine Manufacturers’ Asso 
ciation, here today, to discuss greater fire pre 
vention and the methods of reaching it. More 
than a hundred and fifty lumber manufacturers 
and mill operators were present at the gather- 
ing, which was declared to have been the largest 
of its kind ever held.on the Pacifie coast. The 
meeting was the outcome of protests of the pine 
manufacturers over proposed new fire prevention 
regulations affecting logging operations on na- 
tional forest lands, and which it was proposed 
to have written in on new timbering contracts. 

Discussions quickly centered on two proposed 
regulations, one which authorizes complete shut- 
down of logging operations on national forest 
lands without notice, by the forester in charge, 
for a period which might run as high as forty 
five days in duration, and the second requiring 
changeovers from the present type of donkey 
boilers to one of outside-the-stack exhausts. 
These were the most bitterly fought by the 
lumbermen. Both were passed to a committee 
comprised of Col. Greeley and Paul G. Reding- 
ton, representing the Forest Service; Charles 
Dunwoody and L. H. Sloan, representing the de- 
velopment association, and Elmer H. Cox, presi- 
dent of the Madera Sugar Pine Co. and F. B. 
Hutchens, of the Fruit Growers’ Supply Co., as 
representatives of the lumber industry. The 


committee went into executive session tonight, 
but at a late hour no decision had been reached. 

In the meantime Col. Greeley had agreed to 
withhold enforcement of the new laws until defi- 
nite changes may be made to the mutual satis- 
faction of both parties. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., June 4.—Following are 
f. o. b. mill prices, May 28 to 31, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 
Sap Flooring 


Common Boards, S2S 
Edge grain— or S4S 


1x3” B&better...$74.07 eS NG Deine $33.44 
Flat grain > ae eS Be 21.80 
1x4” B&better ... 44.39 ix 8” No. 3 17.74 
1x4” No. 2 com.. 18.75 RSID” NGG Biccc cs 44.20 
1x6” No. 2 com.. 21.32 Pei2” Now Bic <ces 23.30 
1x6 No. 3 com.. 14.85 Longleaf Timbers, S4S, 
Dimension, 2x4”, 16’ 20’ and Under 
1 Can EAR eee 8” and under... .$25.36 
INOS @ icadacvenuaa aeeae BD cdciestaxevexe 38.00 


Important British Columbia Sale 


[Special telegram to AMERICAN LUMBERMAN] 

VANCOUVER, B. C., June 3.—One of the most 
important sales of timber and mill properties 
on the Pacific coast in recent years was the 
transfer this week of timber, sawmill and log- 
ging operations of the Alberni Pacifie Lumber 
Co. to new owners who will operate under the 
same name. The operations under the old 
regime have been under the management of 
Howard Dent, who was vice president and gen 
cral manager. The directors of the new cor- 
poration are F. R. Pendleton, Everett, Wash.; 
Aird Flavelle, Port Moody, B. C., and M. A. 
Grainger, Vancouver, B. C. These new diree- 
tors are well known operators in British Co- 
lumbia, Aird Flavelle being vice president and 
au heavy stockholder in a number of timber own- 
ing and operating companies including Thur- 
ston-Flavelle (Ltd.), Port Moody; the Hage 
Timber & Investment Co., and lumber and log- 
ging concerns. F. R. Pendleton is at the head 
of the Straits Lumber Co., Red Gap, B. C.; 
Mohawk Lumber Co., New Westminster, B. C., 
and the well known timber firm of Pendleton & 
Gilkey, Everett, Wash., while Mr. Grainger is 
the manager of the Timberland Investment & 
Management Co., Vancouver, B. C., and was 
formerly chief forester for the Province of Brit- 
ish Columbia. The Alberni plant has a daily 
capacity of 160,000 feet, and the company’s tim- 
her holdings are said to approximate 1,000,000,- 
000 feet, all Crown granted holdings. It is un- 
dersood the consideration was a little less than 
three million dollars. Ross Pendleton, son of 
F. R. Pendleton, will hereafer have charge of 
the operations. 


Preaching Standards Gospel to Industry 

[Special telegram to AMERICAN LUMBERMAN] 

Wasuinoton, D. C., June 4.—The gospel of 
American Lumber Standards, reaffirmed and 
ratified at the recent conference of lumber pro- 
ducers, distributers and users, called by Secre- 
tary Hoover, is being rapidly carried to various 
branches of construction industry. 

At the meeting of the bridge committee of the 
American Association of State Highway Offi- 
cials this week at Richmond, Va., Dudley F. 
Holtman, construction engineer of the Na- 
tional Lumber Manufacturers’ Association, ex- 
plained in detail the significance of the provi- 
sions contained in the structural timber grades 
under American Lumber Standards and sug- 
gested methods of incorporating these provi- 
sions in highway building practice. 

The highway bridge specifications which are 
being prepared by this committee will no doubt 
be widely copied by the highway departments 
of the various States and will have a far-reach- 
ing effect upon highway bridge construction in 
the future. 
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Vermont or Humphrey Log Scale 


logs cut and 
measured in Vermont, and as I know that there is 


I am considering the purchase of 


a variance between the local measure and the 
Seribner-Doyle log scale, I would appreciate very 
much your advising me whether yon could supply 
me with the Vermont log seale.—-INQUIRY No. 
1,529. 

[This inquiry comes from a lumberman in 
New York State. Vermont has a statute govern- 
ing the sale of logs in that State, one section of 
which reads as follows: 


In all bargains for or sales of logs of round 
timber by measure the number of feet, unless other- 
wise stipulated by the parties, shall be ascertained 
as follows: Multiply the average diameter of the 
top of the log, inside the bark, in inches by half 
such diameter in inches, disregarding fractions of 
an inch less than one-half and regarding fractions 
greater than one-half as a full inch, and the num- 


ber obtained as the product will represent the 
contents in feet of a log of that diameter twelve 
feet long. ‘The actual contents will be the same 


fraction of the above product as the actual length 
of the log is of twelve feet. If the log is more 
than twelve feet long, commence at the upper end 
and measure it into sections of twelve feet, then 
find according to the above rule the contents of 
each section and fractional section. The aggregate 
of the contents of the sections will be the contents 
of the whole log. 


The Vermont log scale, also called the Hum- 
phrey scale, follows: 
VERMONT LOG RULE 


Diameter in inches 
» 10 I YT 43 14 1 16 #19 «8 


6 7 8 
Length 
in feet 
Contents in board feet 


8 12 16 21 27 33 40 48 56 65 75 85 96 108 
9 13 18 24 30 37 45 #54 63 73 84 96 108 121 
10 15 20 27 34 42 50 60 70 82 94 107 120 155 
11 16 22 29 37 46 55 66 77 90 103 117 182 143 
12 18 24 32 40 50 60 72 84 98 112 128 144 162 
13 19 27 35 44 54 66 78 92 106 122 189 157 175 
14 21 29 37 47 58 71 84 99 114 131 149 169 189 
15 22 31 40 51 62 76 90 106 122 141 160 181 202 
Diameter in inches 

19 20 2 22 28 24 25 26 27 28 #20 380 
Lenth 
in feet 

Contents in board feet 

8 120 138 147 161 176 192 208 225 243 261 280 300 
9 135 150 165 181 198 216 234 253 273 294 315 337 
10 150 167 184 202 220 240 260 282 304 327 350 375 


3 202 222 242 264 286 310 334 359 385 412 
2 180 200 220 242 264 288 312 338 364 392 420 450 
7 289 262 287 312 339 366 395 425 456 487 
33 257 282 309 336 365 394 425 457 491 525 
26 250 276 302 331 360 391 422 456 490 526 562 
Information in this office indicates that the 
Humphrey or Vermont scale is used in Maine 
and New Hampshire and locally in Delaware, 
New York, Pennsylvania and Maryland.— 
IpITOR. | 


Australian Asks About Retail Aids 


During the last year careful study of our weekly 


copy of the AMERICAN LUMBERMAN has not only 
given us a tremendous lot of new and valuable 
ideas applicable to our own conditions in this 


country, but it also produced, in some cases, an en- 
tirely new aspect of the selling end of the business. 
Naturally, there are mo journals of this type issued 
in Australia, as the lumber industry has got quite 
a long way to go before it can reach a basis of co 
operation. 

We secure publications from various parts of the 
world, and we have no hesitation in stating that 
your journal is by far the most valuable both in 
the ideas which are offered and the principles 
which it maintains. 

Would you kindly send us a copy of your house 
remodeling book, “Old Homes Made New’? We 
would like to secure it and see whether anything 
could possibly be done in the matter here in refer- 
ence to our own selling basis. Possibly you are 
aware that the plan and elevation of a residence 
erected in Australia are vastly different from those 
of America. We find, owing to the climatic con- 
ditions, that in some cases it is a matter of im- 
possibility to follow out the American plan. How- 
ever, send us along a copy and we will write you 
our opinion of it if you are interested from an 
Australian point of view. 

Do you think your readers would be interested 
in seeing some views of a small, and, what we 
think, an uptodate retail yard as operated in a 
country district of this country? If so, let us 


know and we will send you along two or three 
snaps to show you how our yards are organized 
over here, and the general layout of a yard. The 
business we are referring to is not a very big busi- 
ness, having a turnover of about one hundred and 
fifty thousand per year—pounds sterling, not dol- 
lars. 

Time and time again we have noticed in your 
publication, and envy, the services that the retailer 
in America secures through codperation. Certainly, 
he seems to have ever so many more advantages 
than ourselves. Can you give us any information 
as to where they obtain all their various posters 
ete.? Are they obtained through advertising agen 
cies, or is there any definite service established 
through the retail lumbermen of certain districts 
who supply this service? Naturally, we recognize 
that a lot of the work is through the ordinary sign- 
writer, but if there is any such service we would 
like to have particulars of it, as there must be a 
great deal of duplication in the poster work of re- 
tail men.—HAarpbys (LTp.), Wagga Wagga, Austra- 
lia. 

[The letterhead of the above concern shows 
its business to be ‘‘ Timber Merchants, Builders’ 
Tronmongery, Joinery and Moulding Manufae- 
turers.’’? According to British usage the term 
‘“*timber merchants’? implies the handling of 
ordinary building lumber of all sorts, and not 
merely what we understand by ‘‘timbers.’’ It 
will be noted that in this letter a ‘‘retail yard 
operated in the country district’’ having an an- 
nual turnover of 150,000 pounds sterling, equiva- 
dent to around $700,000, is referred to as ‘‘not 
a very big business.’’ Through following the 
extensive business operations of ‘‘Unele Bim,’’ 
and from other conceptions of the country, we 


are accustomed to thinking of Australia as a 
part of the globe where things are done on a 
large scale, but certainly on our side of the 
big water a yard having a turnover of the 
amount stated would be considered a pretty 
sizable proposition. 

This correspondent has been informed with 
regard to the advertising service furnished to 
their members by a number of the retailers’ 
associations, and other forms of codperative 
endeavor practiced through these organizations, 
as well as individual agencies supplying help 
of this character to retailers ——EDITOR. | 


Rustic Siding Defined 


Please tell us what sort of material is meant by 
the term “rustic siding’ ?—INQUIRY No. 1528, 

[This inquiry, which comes from an Indiana 
retailer, is illustrative of a degree of confusion 
that seems to exist in the minds of many dealers 
as to what is comprehended under the term re- 
ferred to. There seems to be a quite general im- 
pression that the terms drop siding and rustic 
siding apply to the same product. While there 
is a general similarity, each has its own charac- 
teristics. Rustic siding is produced mainly by 
west Coast mills, from fir, west Coast hemlock, . 
and red cedar. It is manufactured in various 
patterns, widths and thicknesses, and in a vari- 
ety of patterns such as V Rustic, Double V Rus- 
tic, Channel Rustic and Novelty Rustic. A 
pattern known as California Rustie Siding is 
beveled, and has a rabbeted shoulder which 
saves time in lining up and laying.—Eprror. } 
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As the Buffalo express of the 
Erie railroad was dashing 
through Lordville, a lumber- 
man named John Dunn was 
dragging a maple log, 18 feet 
long and 2 feet thick, across 
the track to the Delaware 
River. Just as the log had 
reached the center of the outer 
track it became fast. against 
the rail. Dunn whipped up the 
horses, when they sprang and 
broke loose from the log leav- 
ing it across the track. The 
engineer, Charles McGatt, im- 
mediately whistled down 
brakes, but the locomotive 
struck the log while going at 
full speed. After twice bound- 
ing up to the headlight, one 
end of the log struck a tim- 
ber on the top of a low stone 
wall and was driven through 
the cow catcher whence it 
was carried along between the 
rails, bounding over the track 
for a distance of 300 feet be- 
fore the train could be stopped. 
The engineer and fireman 
stood bravely at their posts un- 
til the train came to a stand- 
still. All the railroad men said 
it was a most miraculous es- 
cape. 

’ “2 

Lumbering in the Saginaw 
region.—Thirty solid miles of 
logs are reported on the Au 
Gres. with a jam (about 9,- 
000,000 feet) of long timber in 
advance. About 300 men are 
at work on this jam, but still 





it moves slowly. There is a 

fair prospect that a good por- 

tion of the rear will be hung 

up. The trouble seems to be 

that there is too little river, or 

too many logs. 
* * 

A good story is told of Tom 
Nestor, of Saginaw City, which 
happened not long since. It 
appears that Nestor was ‘up 
to his eyes” in business in get- 
ting out his drive on one of the 
streams that empties into the 


Tittabawasse River, and an- 
other drive being near, he 
shoved the “boys” through 


pretty lively that he might get 
out before the water fell much. 
Passing around one day to see 
how things were going, he dis- 
covered a man taking it easy 
on a log beside his pike lever. 
Nestor approached the man, 
barking: 

*‘Look here, you fellow. How 
many days have you worked?” 

“Six days, sir,”’ replied the 
man. 

“Here is your money,” said 
Nestor, counting it out to him. 
“And now be gone out of this, 
for I don’t want such a lazy 
cuss about.” 

“Guess not,’ said the man 
of the pike lever as he delib- 
erately stowed away the green- 
backs in his empty wallet. “‘The 
fact is, ‘squire, I’m working 
for another man, and hate to 
leave without orders. Never 
mind the ‘pology, I can't stand 





it. Thank you for the money. 
Guess we are about square, 
now. Good day, boss,”’ and 
the happy river driver walked 
off whistling “Root, Hog or 
Die,”” leaving the astonished 
lumberman to reflect on the 
easy manner in which he had 
got rid of his money. 
»- * & 

We do not appreciate the 
vast wealth, present and pro- 
spective, we have in our Maine 
forests. No sooner are these 
timber lands stripped than a 
new and vigorous growth 
springs up, which, in from 20 
to 40 years, is again ripe for 
the axe. 

* 8 & 

Lumbering on the Susque- 
hanna.—Lumber owners com- 
plain of a difficulty in the dis- 
posal of their timber, owing to 
the stringency in the money 
market, eastern or tide-water 
purchasers more especially 
holding aloof. The cars are 
generally loaded with return- 
ing lumber merchants an 
raftsmen. The moment you 
get sixty miles below Buffalo 
you meet them. They look as 
if born by nature for the oc 
cupation, a sort of humanized 
conglomeration of pine knots 
and splinters. They talk “bull 
wheel” and “‘snub-up” an 
“gang saw’ until the very at 
mosphere is loaded with saw 
dust and cant-hooks.—Corre 
spondent. 
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Southern Pine Prospects Good 


Shipments from Southern Pine Association 
mills for the year to date have been less than 
fifty-seven million feet behind production, but 
in recent weeks shipments have been consistently 
in the lead. Stocks of the larger mills are there- 
fore being depleted, and mixed cars are said 
to be much harder to place. Prices show a firmer 
tone that is bringing inquiries from retailers 
who had been holding off on a declining mar- 
ket, and everything points to a decided im- 
provement in conditions. 

Pine shipments for the week ended May 29 
declined about seven million feet, largely be- 
cause of mill stock conditions, and orders fell 
off five million feet, probably for the same rea- 
son, while production made a gain of about a 
million and a half feet, the mills operating 
fully in order to keep assortments rounded out. 

Production of small mills is still a trouble- 
some factor, but the situation here is improv- 
ing, and it is believed that the report on page 
54 for fifty-one operations in the Eleventh 
Federal Reserve district, comprising largely 
Texas, reflects the trend. April production was 
less than March, and practically normal, whereas 
stocks were 18 percent below normal. The small 
mills have largely unloaded, at prices that have 
kept southern pine weak. Low prices and longer 
and more expensive hauls have forced some 
down, and lack of farm labor is affecting others. 

No. 1 dimension from the larger mills has 
strengthened within the week, but the No. 2 and 
better from small mills is softer. Some floor- 
ing items have declined, and the price situation 
as a whole is very spotted. 

A large volume of export trade continues to be 
done. Cuba and the West Indies are taking 
stock ahead of the hurricane season. South 
American schedules, recently weak, are steadier 
now and firmer. Some good orders from the 
United Kingdom and Africa are reported. 

North Carolina shortleaf building items are 
in improved demand, but box trade is slow, and 
kiln dried roofers have sold at concessions. More 
orders are being placed for Georgia air dried 
roofers, and well assorted cars bring better 
prices than straight loadings. 


Northern Hard- and Softwoods 


Practically all northern hardwood stocks are 
now ready for shipping, but prices are well sus- 
tained, and do not show the weakness that some 
buyers had been expecting. Although the move- 
ment has increased steadily, the market can not 
be called strong, for the mills have large stocks 
of manufactured lumber in their yards, except 
in thicknesses above 8/4, and there are logs on 
the rollways that will soon have to be cut to 
avoid damage. 

Most orders are for small quantities, but a 
few large ones are making their appearance. 
The automobile industry is said to be taking 
more hardwood than recently, and inquiries in- 
dicate that furniture plants may soon be ex- 
pected in the market. The millwork makers are 
probably taking a little less, bub purchases of 
industrial users as a whole are larger. There 
1s a good eall for birch for interior finish, but 
sales of maple to the flooring factories have 
fallen off, as many of them have curtailed.. De- 
mand for the higher grades is especially well 
sustained, and the fine business in low grades 
enjoyed this spring has reduced stocks of No. 3 
to much below normal. Prices show little fluctu- 
ation and are fairly firm. 

Northern pine continues to move in good 
volume to retailers in home territories, orders 
being small but frequent, and placements being 
delayed to the last minute. The movement down 
the Great Lakes has been small so far, but 
Steady shipments have been going east all-rail 
throughout the winter. Railroads and indus- 
tries in the North are taking a fair amount, and 
48 consumers’ stocks are small, a steady demand 
may be counted on. Lath sales have recently 


been large. The mills have generous log sup- 
plies, and are on double shift, so that the sea- 
son’s production will likely be above normal. 

Hemlock quotations have been soft because 
of reductions on the Pacific variety, and con- 
cessions of $1 on large orders are reported. A 
good part of the mill stocks are now dry. Or- 
ders during May have been consistently ahead 
of the cut. 

Prices of the northern softwoods are less satis- 
factory than sales volume, but physical condi- 
tions caused production to be large, and the 
movement has not correspondingly increased. 
Prospects are for a well maintained demand 
and improved prices. 


Southern Hardwood Call Improves 


Although there have been slight recessions 
in important hardwoods during the week, the 
market as a whole gives evidence of improve- 
ment. Red gum prices eased off a little. De- 
mand for most woods and items is well sustained, 
and the volume of movement is large. Weak- 
ness resulting from excess stocks is being over- 
come by current sales on one hand, and slightly 
curtailed production on the other. 

Industrial purchases are largely hand to 
mouth. As industries have been reducing their 
stocks through use in their operations, it ap- 
pears certain that they will soon reach the point 





Statistics on production, orders and 
shipments appear on page 52 





where current purchases must approximate their , 


consumption. The automotive group leads in 
sales volume. More buying is being done by the 
furniture makers, which in general are in active 
operation, and inquiry from them has im- 
proved, although their hardwood purchases are 
unlikely to be large until after the midsummer 
shows. The building trades continue to take 
a good volume, and building statistics from the 
States that use largely southern woods promise 
a decided expansion in this division of the trade. 
Oak flooring sales for May, as reported to the 
Oak Flooring Manufacturers’ Association, were 
about ten million feet ahead of May last year, 
and shipments increased six million feet, while 
current orders are ahead of production. Over- 
seas hardwood shipments are heavy and large 
bookings are being made. 

Logging operations have slowed down, as 
standing hardwood is too good property to 
manufacture at recently prevailing prices, and 
there is every mdication that manufacturing 
will be curtailed as mills cut up present log sup- 
plies. Such supplies now in the woods are be- 
lieved to be much less than normal. 

An item of interest to hardwood producers 
is the report of a purchase of fifty cars of 
Douglas fir veneer by the maker of one of the 
cheaper automobiles. 


Cypress Demand Picks Up 


Demand for Gulf coast cypress has shown 
improvement, while prices continue to be firmly 
maintained. The movement has been substan- 
tial, and the confidence of producers that the 
year’s demand would take good care of their 
production appears to be justified, although 
bookings have been below expectations. Mixed 
cars are in most demand, and only the larger 
mills are in position to handle these. The 
smaller hardwood mills that cut a little cypress 
as a sideline have been offering occasional con- 
cessions, but the large producers have stuck to 
their lists. Retail demand comes largely from 
city dealers, and recent building figures from 
the South promise increased takings, but coun- 
try yards have been conservative. The railroads 
have been better buyers recently, industrial 
demand for tank and silo manufacture has been 
more active, and finish has been moving well, 
as has low grade sheathing. Yellow cy- 


press, which has been weaker than red, has 
been selling in larger quantities recently for 
crating and greenhouse use. 


Fir Movement Is Large 


Largely because numbers of fir mills that have 
been on a five-day schedule have returned to 
a six-day, orders for the week ended May 30 
were 1 percent below the output. Shipments, 
however, totaled 16 percent more than was cut. 
It is believed that the spurt in production is in 
preparation for the summer shutdown, which 
will become effective in about a couple of weeks. 
The mills will probably resume in a fortnight or 
a month, but the logging camps will remain in- 
operative throughout the fire hazard season, or 
until September. Portland reports mention un- 
usually warm weather that is melting the moun- 
tain snow and causing floods in the rivers that 
will bring about curtailment of mill operations 
that had not been counted on. 

Mill centers say there has been an increase 
in business from the middle West, April reports 
from the Minneapolis Federal Reserve Bank 
showing inward shipments of forest products 
amounting to 820 ears, as against 337 in April 
of 1924, sales of almost seven hundred retail 
yards being reported 50 percent greater than 
in April last year, while the movement is in- 
creasing. California is taking a large volume 
by water, for building is active and retail sales 
have expanded. Considerable more activity is 
reported in Atlantie Coast trade, perhaps be- 
sause of a prospective increase of at least $1 a 
thousand in vessel rates. Overseas demand is 
still dull. The market as a whole is firmer, and 
concessions are much less frequent than recently. 


Western Pines in Fair Position 


Pondosa pine appears to be well established 
on its present price level. Industrial consump- 
tion has continued slow, and in recent weeks 
there has been some softness shown by shop 
grades. Yard buying is still hand to mouth. 
Box trade prospects have been impaired by rains 
in California. Rains that have been general 
throughout the Inland Empire, however, are 
having an opposite effect, for they are certain 
to bring about some curtailment of output. The 
dry weather of the spring and summer favored 
large production and quick drying, and an ae- 
cumulation of mill stocks that has been a weak- 
ening influence. Inland Empire output has 
been reduced because of unsatisfactory priees, 
most mills working only one shift, and further 
curtailment forced by the rains should bring 
strength to the market. Buyers in Pondosa 
pine territory are hesitant awaiting the grain 
crop returns, and mills are taking a course 
that is putting them in better trading posi- 
tion. 

Redwood is moving in somewhat larger vol- 
ume to the retail yards, but industrial demand 
is not active. The movement overseas and to 
the Atlantie seaboard is expanding. Both eur- 
rent sales and prospects are encouraging, and 
prices are firm. 

Both the California White & Sugar Pine 
Manufacturers’ Association and the Western 
Pine Manufacturers’ Association report sub- 
stantial increases in new business during the 
week ended May 30. 


Retailers Co-operate with Mill 


STEVENS Point, Wis., June 1.—The John 
Week Lumber Co. recently sent letters to about 
one hundred and seventy-five retail lumber yards 
in Wisconsin, setting forth the merits of hem- 
lock and advising that prompt shipment could 
be made on orders for this material. These 
letters were sent out in early March, and L. R. 
Anderson, secretary, says that the response was 
immediate and generous and indicates that the 
retailers are willing to codperate when they know 
the situation. 
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United States Supreme Court Sanctions Colle 


WASHINGTON, D. C., June 1.—The_ proper 
gathering and dissemination of statistical infor- 
mation by trade associations covering costs, 
past sales prices, production and stocks do not 
necessarily constitute a restraint of trade in 
violation of the antitrust laws. 

That is the ruling of the United States Su- 
preme Court in the Maple Flooring Manufac- 
turers’ Association and Cement Manufactur- 
ers’ Protective Association cases, handed down 
today by Associate Justice Stone, formerly at- 
torney general. 

Associate Justice McReynolds handed down 
a somewhat vigorous dissenting opinion in which 
he declared that the activities of the maple 
flooring association and cement association were 
illegal under the rules laid down by the Supreme 
Court in the hardwood lumber and linseed oil 
cases. Chief Justice Taft and Associate Jus- 
tice Sanford in a brief dissent expressed the 
view that ‘‘the evidence in each case is sub- 
stantially within the rules stated in the Amer- 
ican Column & Lumber Co.’ and the American 
Linseed Oil Co. cases.’? 

This means that the court divided six to three 
in favor of a more liberal construction of the 
antitrust Jaws based on the evidence presented 
in the two instant cases. The decisions are a 
victory of very real importance to trade asso- 
ciations in general in that they brush away some 
of the clouds that have been hovering on the 
horizon, causing business associations that seek 
to carry on their activities in strict accordance 
with the law to hesitate and in a few instances 
to discontinue their statistical work. 

The majority opinion lays down affirmatively 
a course of conduct which trade associations 
may legally pursue, marking a very long step 
in advance and eliminating much of the fog, 
mist and uncertainty in which the matter has 
for many years been shrouded. The decisions 
probably will make it unnecessary for the Gov- 
ernment, in cooperation with some trade asso- 
ciation, to initiate a test case solely on the 
question of the right of trade associations to 
engage in the collection and dissemination of 
statistical information. While he was attor- 
ney general, Mr. Stone indicated that he was 
willing to initiate such a suit, but his eleva- 
tion to the Supreme Court came before he had 
an opportunity to do so. 

For years trade associations in the lumber 
industry and in other industries have sought 
clarification of the uncertainties and ambigu- 
ities of the law as heretofore applied. They 
have sought such clarification with a view to 
being able to carry on intelligently without feel- 
ing that the Government might without warning 
pounce down upon them with an indictment or 
an injunction suit. Under today’s decisions any 
trade association is free to collect and dissem- 
inate statistical information and its members 
may come together in their regular meetings and 
discuss this information frankly, so long as no 
concerted attempt is made to apply it in the 
direction of actual fixing of prices on future 
sales, curtailment of production and the like. 
By the same token, individual association mem- 
bers are free to exercise their own judgment 
as prudent and intelligent business men in the 
light of properly acquired statistical informa- 
tion. 

In the opinion of many this aetion by the 
highest court comes as a bright beacon light on 
the highway of progress. It contains little 
comfort for any who may be disposed to make 
license of liberty. On the other hand it is de- 
scribed as a new magna charta of legitimate 
organized business. 

Justice Stone and the five members of the 
court concurring in the majority opinion recog- 
nize that business men should be able to con- 
duct their enterprises intelligently rather than 
be compelled to work more or less blindly in 
the dark. The need of such recognition was 
strongly advanced in the presentation of the 
hardwood lumber ease, in which the Supreme 
Court by a divided decision sustained the district 
court at Memphis and enjoined the association. 


The decision in full, as handed down by the 
court, follows: 
SUPREME COURT OF THE UNITED STATES 


No. 342.—October Term, 1924 
Maple Flooring Manu- 


facturers’ Associa- 


tion, W. D. Young & Appeal from the Dis- 
Co., Mitchell Broth- trict Court of the 
ers Co., et. al. Ap- United States for the 
pellants, Western District of 
vs. Michigan. 
The United States of 


America. 
[June 1, 1925] 
Mr. Justice Stone delivered the opinion of the 
Court. 

Ly bill in equity filed March 5, 1923, the United 
States asked an injunction restraining the defend- 
ants, who are appellants here, from violating Sec- 
tion 1 of the Act of Congress of July 2, 1890, en- 
titled, “‘An Act to Protect Trade and Commerce 
Against Unlawful Restraints and Monopolies” (26 
Stat. 209), commonly known as the Sherman Act. 

The defendants are the Maple Flooring Manu- 
facturers’ Association, an unincorporated “trade 
association’; twenty-two corporate defendants, 
members of the association, engaged in the busi- 
ness of selling and shipping maple, beech and birch 
flooring in interstate commerce, all but two of them 
having their principal places of business in Mich- 
igan, Minnesota or Wisconsin (one defendant be- 
ing located in Illinois and one in New York) ; the 
several individual representatives of the corporate 
members of the association ; and George W. Keehn, 
secretary of the association. Of the corporate de- 
fendants, approximately one-half own timber lands 
and sawmills and are producers of the rough lum- 
ber from which they manufacture finished flooring, 
sold and shipped in interstate commerce. The 
other defendants purchase rough flooring lumber 
in the open market and manufacture it into fin- 
ished flooring which is sold and shipped in inter- 
state commerce, In 1922 there were in the States 
of Illinois, Michigan, Minnesota and Wisconsin 
seventeen non-member manufacturers of maple, 
beech and birch flooring and there were fifty-eight 
non-member manufacturers of maple, beech and 
birch flooring in the United States who reported 
to the Government. In that year thirty-eight non- 
member manufacturers reported a manufacturing 
capacity of 238,610,000 feet of flooring of the types 
mentioned and during the same year the manufac- 
turing capacity of the defendants was 158,400,000 
feet. Estimates submitted in behalf of the Govern- 
ment indicate that in 1922 the defendants pro- 
duced 70 percent of the total production of these 
types of flooring, the percentage having been 
gradually diminished during the five years preced- 
ing, the average for the five years being 74.2 per- 
cent. It is also in evidence that aside from non- 
member manufacturers who reported to the Goy- 
ernment, there are numerous other non-member 
manufacturers of such flooring in the United States 
and Canada. The defendants own only a small 
proportion of the total stand, in the United States, 
of maple, beech and birch timber from which the 
various types of flooring produced and sold by de- 
fendants is manufactured, 

In March, 1922, the corporate defendants organ- 
ized the defendant, the Maple Flooring Manufac- 
turers’ Association, but for many years prior to 
that time and certainly since 1913 a substantial 
humber of the corporate defendants have partici- 
pated actively in maintaining numerous successive 
trade associations of the same name, which were 
predecessors of the present association. The oral 
testimony and documentary evidence have covered 
a wide range and have reached a great volume 
which it will be impossible, within the limits of an 
opinion, to review in detail. The defendants have 
engaged in many activities to which no exception 
is taken by the Government and which are ad- 
mittedly beneficial, to the industry and to con- 
sumers; such as codperative advertising and the 
standardization and improvement of its product. 
The activities, however, of the present association 
of which the Government complains may be sum- 
marized as follows: 


(1) The computation and distribution among 
the members of the association of the average cost 


to association members of all dimensions and 
grades of flooring. 
(2) The compilation and distribution among 


members of a booklet showing freight rates on 
flooring from Cadillac, Mich., to between five and 
six thousand points of shipment in the United 
States. 

(3) The gathering of statistics which at fre- 
quent intervals are supplied by each member of 
the association to the secretary of the association 


giving complete information as to the quantity and 
kind of flooring sold and prices received by the 
reporting members, and the amount of stock on 
hand, which information is summarized by the gece. 
retary and transmitted to members without, how- 
ever, revealing the identity of the members in con- 
nection with any specific information thus trans- 
mitted. 

(4) Meetings at which the representatives of 
members congregate and discuss the industry and 
exchange views as to its problems. 

sefore considering these phases of the activities 
of the association, it should be pointed out that 
it is neither alleged nor proved that there was any 
agreement among the members of the association 
either affecting production, fixing prices or for 
price maintenance. Both by the articles of asgo- 
ciation and in actual practice, members have been 
left free to sell their product at any price they 
choose and to conduct their business as they please, 
Although the bill alleges that the activities of the 
defendants hereinbefore referred to resulted in the 
maintenance of practical uniformity of net deliy- 
ered prices as between the several corporate defend- 
ants, the evidence fails to establish such uniform. 
ity, and it was not seriously urged before this court 
that any substantial uniformity in price had in fact 
resulted from the activities of the association, 
although it was conceded by defendants that the 
dissemination of information as to cost of the 
product and as to production and prices would tend 
to bring about uniformity in prices through the 
operation of economic law. Nor was there any 
direct proof that the activities of the association 
had affected prices adversely to consumers. On 
the contrary, the defendants offered a great volume 
of evidence tending to show that the trend of 
prices of the product of the defendants corre- 
sponded to the law of supply and demand, and that 
it evidenced no abnormality when compared with 
the price of commodities generally. There is un- 
disputed evidence that the prices of members were 
fair and reasonable, and that they were usually 
lower than the prices of non-members, and there 
is no claim that defendants were guilty of unfair 
or arbitrary trade practices. 

The contention of the Government is that there 
is a combination among the defendants, which is 
admitted; that the effect of the activities of the 
defendants carried on under the plan of the asso- 
ciation must necessarily be to bring about a con- 
certed effort on the part of members of the asso- 
ciation to maintain prices at levels having a close 
relation td the average cost of flooring reported to 
members and that consequently there is a necessary 


and inevitable restraint of interstate commerce, 
and that ‘therefore the plan of the association 
itself is a violation of Section 1 of the Sherman 
Act, which should be enjoined regardless of its 


actual operation and effect so far as price main- 
tenance is concerned. The case must turn there- 
fore on the effect of the activity of the defendants 
in the gathering and dissemination of information 
as to the cost of flooring, since without that, the 
other activities complained of could have no ma- 
terial bearing on price levels in the industry, and 
it was to this phase of the case that the oral argu- 
ment was mainly directed, 

Having outlined the substantial issues in the 
case, it will now be convenient to examine more 
in detail the several activities of the defendants of 
which the Government complains. 


Computation and Distribution, Among the Mem- 
bers, of Information as to the Average 
Cost of Their Product 

There are three principal elements which enter 
into the computation of the cost of finished floor- 
ing. They are the cost of raw material ; manufac- 
turing cost and the percentage of waste in convert- 
ing rough lumber into flooring. The information 
as to the cost of rough lumber was procured by 
the secretary from reports of actual sales of lum- 
ber by members in the open market. From five to 
ten ascertained sales were taken as standard and 
the average was taken as the estimated cost of 
raw material. Manufacturing costs were ascer- 
tained by questionnaires sent out to members by 
which members were requested to give information 
as to labor costs, cost of warehousing, insurance 
and taxes, interest at 6 percent on the value of 
the plant; selling expense, including commissions 
and cost of advertising and depreciation of plant. 


From the total thus ascertained there was de- 
ducted the net profit from wood and other by- 
products. ‘The net total cost thus ascertained of 


all members reporting was then averaged. 

The percentage of waste in converting the rough 
lumber into flooring was ascertained by test runs 
made by selected members of the association under 
the direction of the secretary of the association, in 
the course of which a given amount of rough Jum- 
ber was converted into flooring of different sizes and 
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the actual waste in the process ascertained and 
stated in terms of percentage. By combining the 
three elements of cost thus arrived at, the total 
cost per thousand feet of the aggregate of the 
different types and grades of flooring produced from 
a given amount of rough lumber was estimated. 
To this cost there was at one time added an esti- 
mated 5 percent for contingencies which practice, 
however, Was discontinued by resolution of the 
association of July 19, 1923. For the element of 
manufacturing and marketing cost, the first of 
these estimates prepared in the manner described 
was based upon an average of such cost for the 
first ‘half of 1921. Other successive estimates 
were prepared on a like basis during the first, third 
and fourth quarter of 1922. 

In order to determine the cost of a given type 
or grade of flooring, it was necessary to distribute 
the total cost of the aggregate of the different types 
and grades of finished flooring produced from a 
given. amount of rough lumber among the several 
types and grades thus produced. This distribution 
was made by the officials of the association and 
the estimated cost thus determined was tabulated 
and distributed among the members of the asso 
ciation. There is no substantial claim made on 
the part of the Government that the preparation 
of these estimates of cost was not made with all 
practicable accuracy or that they were in any 
respect not what they purported to be, an esti 
mate of the actual cost of commercial grades of 
finished flooring fairly ascertained from the actual 
experience of members of the association, except 
that the point is made by the Government that the 
distribution of cost among the several types and 
grades of finished flooring produced from a given 
amount of rough Jumber was necessarily arbitrary 
and that it might be or become a cover for price 
fixing. Suffice it to say that neither the Govern- 
ment nor the defendants seem to have found it nec- 
essary to prove upon what principle of cost account- 
ing this distribution of cost was made and there 
are no data from which any inference can pe drawn 
as to whether or not it conformed to accepted 
practices of cost accounting applied to the manu 
facture of a diversified product from a single type 
of raw material. 


The Compilation and Distribution Among Mem- 
bers of Information as to Freight Rates 

Through the agency of the secretary of the asso- 
ciation a booklet was compiled and distributed to 
members of the association showing freight rates 
from Cadillac, Mich., to numerous points through- 
out the United States to which the finished flooring 
is shipped by members of the association. It ap 
pears from the evidence to have been the usual 
practice in the maple flooring trade, to quote floor- 
ing at a delivered price and that purehasers of 
flooring usually will not buy on any other basis. 
The evidence, however, is undisputed that the de 
fendants quote and sell on an f. o. b. mill basis 
whenever a purchaser so requests. It also appears 
that the mills of most of the members of the 
association are located in small towns in Michigan 
and Wisconsin and that the average freight rates 
from these principal producing points in Michigan 
and Wisconsin, to the principal centers of con- 
sumption in the United States are approximately 
the same as the freight rate from Cadillac, Mich., 
to the same centers of consumption. There is abun- 
dant evidence that there were delays in securing 
quotations of freight rates from the local agents 
of carriers in towns in which the factories of de- 
fendants are located, which seriously interfered 
with prompt quotations of delivered prices to cus- 
tomers: that the actual aggregate difference be- 
tween local freight rates for most of defendants’ 
mills and the rate appearing in defendants’ freight 
rate-book based on rates at Cadillac, Mich., were 
80 small as to be only nominal, and that the freight 
rate-book served a useful and legitimate purpose 
in enabling members to quote promptly a delivered 
price on their product by adding to their mill price 
4 previously calculated freight rate which approxi- 
mated closely to the actual rate from their own 
mill towns, 

The Government bases its criticism of the use 
of the freight rate-book upon the fact that ante- 
cedent associations maintained by defendants, in- 
corporated in the freight rate-book a delivered 
price which was made up by adding the calculated 
freight rate from Cadillac, Mich., to a minimum 
price under the so-called “minimum price plan” 
of previous associations, whereby the price was 
fixed at cost Plus 10 percent of profit. It is con- 
ceded that the present association does not include 
& delivered price in the freight rate-book, but it is 
urged by the Government that the circulation of 
the tables of estimated cost of flooring, together 
with a freight rate-book enables members of the 
association to fix a delivered price by adding to 
the estimated cost circulated among members, the 





calculated freight rate published in the freight rate- 
book, and that the freight.rate-book used in con- 
junction with the published material as to esti- 
mated cost is merely a device whereby the defend- 
ants have continued the so-called minimum price 
plan formerly maintained by predecessor associa- 
tions which was a plan whereby the members co- 
operated in the maintenance of a fixed minimum 
price. Defendants maintain that the minimum 
price plan was never actually carried out by any 
predecessor association and that it was formally 
abandoned in February or March, 1920, after the 
failure to secure the approval of the plan by the 
Federal Trade Commission, and was never revived 
or continued. 

It can not, we think, be questioned that data as 
to the average cost of flooring circulated among 
the members of the association when combined with 
a calculated freight rate which is either exactly 
or approximately the freight rate from the point 
of shipment, plus an arbitrary percentage of profit, 
could be made the basis for fixing prices or for an 
agreement for price maintenance which, if found 
to exist would under the decisions of this court, 
constitute a violation of the Sherman Act. But. 
as we have already said, the reeord is barren of 
evidence that the published list of costs and the 
freight rate-book have been so used by the present 
association. Consequently, the question which this 
court must decide is whether the use of this mate- 
rial by members of the association will necessarily 
have ‘that effect so as to produce that unreason- 
able restraint of interstate commerce which is 
condemned by the Sherman Act. 


The Gathering and Distributing Among Mem- 
bers of Trade Statistics 


It is contended by the Government that an 
analysis of the reporting system adopted by the 
defendants shows that there is no information 
withheld by one member from another, and that 
every member is perfectly familiar not only with 
the summaries which show the exact market 
condition generally, but also with the exact 
condition of the business of each of his fellow 
members. An examination of the record dis- 
closes that this is not an accurate statement of 
the statistical information distributed among 
members of the association, certainly not within 
any recent period of the history of the successive 
associations. At the time of the filing of the 
bill, members reported weekly to the secretary 
of the association on forms showing dates of 
sales made by the reporting member, the quan- 
tity, the thickness and face, the grade, the kind 
of wood, the delivery, the prices at which sold, 
the average freight rate to destination and the 
rate of commission paid, if any. Members also 
reported monthly the amount of flooring on hand 
of each dimension and grade and the amount of 
unfilled orders. Monthly reports were also re- 
quired showing the amount of production for 
each period and the new orders booked for each 
variety of flooring. The association promptly 
reported back to the members statistics com- 
piled from the reports of members including the 
identifying numbers of the mills making the 
reports, and information as to quantities, grades. 
prices, freight rates, etc., with respect to each 
sale. The names of purchasers were not reported 
and from and after July 19, 1923, the identifying 
number of the mill making the report was omit- 
ted. All reports of sales and prices dealt ex- 
clusively with past and closed transactions. The 
statistics gathered by the defendant association 
are given wide publicity. They are published 
in trade journals which are read by from 90 
to 95 percent of the persons who purchase the 
products of association members. They are sent 
to the Department of Commerce which publishes 
a monthly survey of current business. They are 
forwarded to the Federal Reserve and other 
banks and are available to anyone at any time 
desiring to use them. It is to be noted that the 
statistics gathered and disseminated do not in- 
clude current price quotations; information as 
to employment conditions; geographical distri- 
bution of shipments; the names of customers 
or distribution by classes of purchasers; the de- 
tails with respect to new orders booked, such as 
names of customers, geographical origin of or- 
ders; or details with respect to unfilled orders, 
such as names of customers, their geographical 
location; the names of members having surplus 
stocks on hand; the amount of rough lumber on 
hand; or information as to cancellation of orders. 
Nor do they differ in any essential respect from 
trade or business statistics which are freely 
gathered and publicly disseminated in numerous 
branches of industry producing a standardized 
product such as grain, cotton, coal oil and in- 
volving interstate commerce whose statistics 
disclose volume and material elements affecting 


ction and Dissemination of Lumber Statistics 


costs of production, 
hand. 


sales price and stock on 


Association Meetings 


The articles of the defendant association pro- 
vide for regular meetings for the transaction of 
business on the third Wednesday of April, July 
and October of each year, and that special meet- 
ings may be called by the president or a major- 
ity of the board of trustees. During the year in 
which the bill of complaint was filed meetings 
appear to have been held monthly. Minutes of 
meetings were kept, although it is not contended 
that they constituted a complete record of the 
proceedings. Trade conditions generally, as re- 


flected by the statistical information dissem- 
inated among members, were discussed; the 


market prices of rough maple flooring were also 
discussed, as were also manufacturing and mar- 
ket conditions. Those members who did not 
produce rough flooring lumber improved the oc- 
casion of the monthly meetings to secure pur- 
chases of this commodity from other members. 
The testimony is explicit and not denied that 
folowing the decision in United States vs. 
American Linseed Oil Co., 362 U. S. 371 (June, 
1923), there was no discussion of prices in meet- 
ings. There was no occasion to discuss past 
prices, as those were fully detailed in the sta- 
tistical reports and the association was advised 
by counsel that future prices were not a proper 
subject of discussion. It was admitted by sev- 
eral witnesses, however, that upon occasion the 
trend of prices and future prices became the 
subject of discussion outside the meeting among 
individual representatives of the defendants at- 
tending the meeting. The Government, how- 
ever, does not charge, nor is it contended, that 
there was any understanding or agreement, 
either express or implied, at the meetings or 
elsewhere, with respect to prices. 

Upon this state of ‘the record, the district 
court, from whose decision this appeal was 
taken, held that the plan or system operated by 
the defendants had a direct and necessary ten- 
dency to destroy competition; that the methods 
employed by them had at all times a controlling 
influence to impeding the economic laws of 
supply and demand, and tending. to increase 
prices, and to stifle competition; that the plan 
of the association was therefore inherently il- 
legal; that in consequence the actual results 
flowing from such a plan and the execution of 
it are of secondary importance. The court ac- 
cordingly decreed the dissolution of the defend- 
ants and enjoined them from engaging in activ- 
ities complained of by the Government. In 
arriving at this result it wus admitted that it 
was impossible to measure, either accurately or 
even approximately, the effect of the activities 
of the defendants upon prices, production and 
competition in the flooring industry, for the rea- 
son that there could be, in the nature of things, 
no satisfactory standards of comparison. The 
court found no agreement to fix prices and that 
in fact lower prices have usually been quoted by 
members than by non-members of the associa- 
tion. In reaching its conclusion, the court re- 
lied principally upon the necessary tendency or 
effect of the plan actually in operation and upon 
the past history of the association and its pre- 
decessors as indicating a probable purpose on 
the part of the members of the association to 
use the plan as a medium for effecting actual 
and undue restraint on interstate commerce, 
and it is urged here that the history of the suc- 
cessive associations organized by the members 
of the defendant association, or a majority of 
them, establishes a systematic purpose on the 
part of the corporate defendants to restrain 
interstate commerce. 

It is pointed out that the articles of the associa- 
tion of Jan. 1, 1913, embodied the so-called “al- 
lotment plan” which provided for an allotted per- 
centage of the aggregate shipments of all members 
within a given period, to each member, with a 
provision for payment of a bonus or allowance to 
each member which did not make its full allot- 
ment or percentage of shipments. This plan was 
abandoned in March, 1920. On July 1, 1916, the 
articles of association of that date adopted a mini- 
mum price plan which it is claimed continued in 
effect until about Jan. 1, 1921. This plan con- 
templated the establishment of a minimum price 
of maple, beech and birch flooring by members of 
the association, such prices to consist of the aver- 
age cost and expense of manufacturing and selling 
the product, plus an average profit of 10 percent. 
The plan provided drastic penalties for the sale 
of flooring at less than the minimum price so 
established. It is also charged that in January, 
1921, the defendants, by agreement, established 
a minimum price basis for the sale of flooring for 
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the ensuing year. Under this plan the average 
net profit was reduced from 10 to 5 percent and 
penalties for non-compliance with the minimum 
price scale were abolished. 

It is conceded, however, that each of these sey- 
eral plans was abandoned and that the present 
association, both by the terms of its articles of 
association, and in actual practice, has confined 
itself to the activities which have already been 
described in some detail. 

We think it might be urged, on the basis of this 
record, that the defendants, by their course of con- 
duct, instead of evidencing the purpose of persistent 
violators of law, had steadily indicated a purpose 
to keep within the boundaries of legality as rapidly 
as those boundaries were marked out by the deci- 
sions of courts interpreting the Sherman Act. 
Whether, however, their general purpose was to 
become law-abiding members of the community or 
law breakers, it is not, we think, very material 
unless the court either can infer from this course 
of conduct a specific and continuing purpose or 
agreement or understanding on their part to do 
acts tending to effect an actual restraint of com- 
merce (United States vs. United States Steel Corpo- 
ration, 251 U. 8S. 47), or unless, on the other hand, 
it is established that the combination entered into 
by the defendants in the organization of the 
defendant association, and its activities as now 
carried on must necessarily result in such re- 
straint. As already indicated, the record is barren 
of evidence tending to establish that there is any 
agreement or purpose of intention on the part of 
defendants to produce any effect upon commerce 
other than which would necessarily flow from the 
activities of the present association, and in our 
view the Government must stand or fall upon its 
ability to bring the facts of the present case within 
the rule as laid down in American Column & Lum- 
ber Co vs. United States, 257 U. 8S. 377, where it 
was said, at p. 400. 

“It has been repeatedly held by this court that 
the purpose of the statute is to maintain free 
competition in interstate commerce, and that 
any concerted action of men or corporations to 
eause, or which in fact does cause, direct, undue 
restraint of competition in such commerce, falls 
within the condemnation of the act and is unlaw- 
ful.” 


And within the rule laid down by the court in 
United States vs. American Linsced Oil Co., 262 
U. 8. 371, at p. 380: 

“In the absence of a purpose to monopolize or 
the compulsion that results from contract or 
agreement, the individual certainly may exer- 
cise great freedom ; but concerted action through 
combination presents a wholly different problem 
and is forbidden when the necessary tendency is 
to destroy the kind of competition to which the 
public has long looked for protection.” 


It should be noted that the bill of complaint 
neither charges nor does the Government urge, 
that there was any purpose on the part of the de- 
fendants to monopolize commerce in maple, beech 
and birch flooring. It is not contended that there 
was the compulsion of any agreement fixing prices, 
restraining producton or competition or otherwise 
restraining interstate commerce. In our view, 
therefore, the sole question presented by this record 
for our consideration is whether the combination 
of the defendants in their existing association as 
actually conducted by them has a necessary tend- 
ency to cause direct and undue restraint of com- 
petition in commerce falling within the condemna- 
tion of the act. In urging that such is the neces- 
sary effect, the Government relies mainly upon the 
decisions of this court in Hastern States Retail 
Iumbecr Dealers’ Association vs. United States, 
234 U.S. 600; American Column & Lumber Co. vs. 
United States, supra, and United States vs. Amer- 
ican Linseed Oil Co., supra. 

It should be said at the outset, that in consid- 
ering the application of the rule of decision in these 
eases to the situation presented by this record, 
it should be remembered that this court has often 
announced that each case arising under the Sher- 
man Act must be determined upon the particular 
facts disclosed by the record, and that the opinions 
in those cases must be, read in the light of their 
facts and of a clear recognition of the essential 
differences in the facts of those cases, and in the 
facts of any new case to which the rule of earlier 
decisions is to be applied. 

In Eastern States Retail Lumbcr Dealers’ Asso- 
ciation vs. United States, supra, the defendant 
members of the association had entered into a com- 
bination and agreement whereby members were 
required to report to the association the names 
of wholesale dealers in lumber who sold their 
product directly to consumers. The names of the 
offending wholesalers were placed upon a “black 
list’”” which was circulated among the members of 
the association. The name of a blacklisted whole- 
saler could be removed from the list only on appli- 
cation to the secretary of the association and on 
assurance that the offending wholesaler would no 
longer sell in competition with retailers. It was 


conceded by the defendants, and the court below 
found, that the circulation of this information 
would have a natural tendency to cause retailers 
receiving these reports to withhold patronage from 
Isted concerns; that it therefore, necessarily, 
tended to restrain wholesalers from selling to the 
retail trade, which in itself was an undue and un- 
reasonable restraint of commerce. Moreover, the 
court said, at p. 612: 

“This record abounds in instances where the 
offending dealer was thus reported, the hoped 
for effect, unless he discontinued the offending 
practice, realized, and his trade directly and ap- 
preciably impaired.” 

There was thus presented a case in which the 
court could not only see that the combination 
would necessarily result in a restraint on com- 
merce which was unreasonable, but where in fact 
such restraints had actually been effected by the 
concerted action of the defendants. 

In American Column & Iumber Co. vs. United 
States, supra, the defendant association was en- 
gaged in gathering and disseminating among its 
members daily reports of all sales actually made; 
the name and address of the purchaser; the 
kind, grade and quality of commodity; a daily 
shipping report giving details of all shipments 
made; a monthly production report, giving pro- 
duction of the member during the previous 
month; a monthly stock report showing stock 
on hand on the first day of the month; current 
price lists, followed by prompt information as 
to new price quotations as made. Monthly meet- 
ings were held at which the extensive inter- 
change of reports was supplemented by further 
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exchange of information as to production, at 
which active and concerted efforts were made 
to suppress competition by the restriction of 
production. The secretary of the association, 
in communications to members, actively urged 
curtailment of production and increase of prices. 
The record disclosed a systematic effort, par- 
ticipated in by the members of the association 
and led and directed by the secretary of the 
association, to cut down production and increase 
prices. The court not only held that this con- 
certed effort was in itself unlawful, but that it 
resulted in an actual excessive increase of price 
to which the court found the ‘united action of 
this large and influential membership of dealers 
contributed greatly.’’ The opinion of the court 
in that case rests squarely on the ground that 
there was a combination on the part of the mem- 
bers to secure concerted action in curtailment 
of production and increase of price, which ac- 
tually resulted in a restraint of commerce, pro- 
ducing increase of price. 

In United States vs. American Linseed Oil 
Co., supra, defendants entered into an agree- 
ment, with provisions for financial forfeitures 
in event of its violation, for the organization 
and maintenance of an exchange or bureau whose 
function it was to gather and distribute informa- 
tion among the members, as to all price lists 
covering the product of members. Members 
agreed, under heavy penalties for violation, to 
furnish to the bureau a “‘schedule of prices and 
terms and adhere thereto—unless more onerous 
ones were obtained—until prepared to give im- 





mediate notice of departure therefrom for relay 
by the bureau to members.”” Members were re. 
quired by the agreement to report by telegraph 
all variations of prices; the names of prospective 
buyers; the point of shipment; the exact prices, 
terms and discounts; whether sales were made 
to jobber, or dealer or consumer; in what quan. 
tity; and to report also by telegraph all orderg 
received; to report daily all carload sales of 
product, giving full details; all such information 
being treated as confidential and concealed from 
the buyers. All information received was made 
available to members through the statistica} 
surveys of the bureau. It was provided that any 
subscriber who had offered his product to a pros- 
pective buyer who did not purchase, should have 
the right to advise the bureau of the unsuccegs- 
ful offer and to request the bureau to ‘‘bulletin” 
all its subscribers, asking specific information 
regarding any quotations for sale to such pros- 
pective buyer, and to make to subscribers a 
compilation report of the information secured 
by such ‘‘bulletin.’”” Members were required to 
give the desired information. Each subscriber 
was required to furnish the bureau, upon request, 
information pertaining to any buyer of the prod- 
uct and might request the bureau to secure like 
information from all other subscribers ‘‘whenever 
it shall have an order or account with or inquiry 
from the buyer.’’ The plan as organized, was 
actively carried out by the defendants and the 
court held that the plan as operated by the de- 
fendants was a violation of the Sherman Act in 
that “its necessary tendency was to suppress 
competition in interstate commerce.” It was 
held that the agreement for price maintenance 
accompanied by free exchange of information be- 
tween competitors as to current prices of the 
product offered for sale; full details as to pur- 
chasers, actual and prospective; and the ex- 
change of information as to buyers and those 
to whom offerings were made by sellers and of 
the terms of such offerings, could necessarily 
have only one purpose and effect. namely to re- 
strain competition among sellers. The court 
said, at p. 389: 

“If, looking at the entire contract by which 
they are bound together, in the light of what 
has been done under it the court can see that 
its necessary tendency is to suppress competi- 
tion in trade between the States, the combina- 
tion must be declared unlawful. That such is 
its tendency, we think must be affirmed.” 


It is not, we think, open to question that the 
dissemination of pertinent information concern- 
ing any trade or business tends to stabilize 
that trade or business and to produce uniform- 
ity of price and trade practice. Exchange of 
price quotations of market commodities tends 
to produce uniformity of prices in the markets 
of the world. Knowledge of the supplies of 
available merchandise tends to prevent over- 
production and to avoid the economic disturb- 
ances produced by business crises resulting from 
over-production. But the natural effect of the 
acquisition of wider and more scientific knowl- 
edge of business conditions, on the minds of 
the individuals engaged in commerce and its 
consequent effect in stabilizing production and 
price can hardly be deemed a restraint of com- 
merce or if so it can not, we think, be said to 
be an unreasonable restraint, or in any respect 
unlawful. 

It is the consensus of opinion of economists 
and of many of the most important agencies of 
Government that the public interest is served 
by gathering and dissemination, in the widest 
possible manner, of information with respect to 
the production and distribution, cost and prices 
in actual sales, of market commodities because 
the making available of such information tends 
to stabilize trade and industry, to produce fairer 
price levels and to avoid the waste which inev- 
itably attends the unintelligent conduct of eco- 
nomic enterprise. Free competition means @ 
free and open market among both buyers and 
sellers for the sale and distribution of commodi- 
ties. Competition does not become less free 
merely because the conduct of commercial opera- 
tions becomes more intelligent through the free 
distribution of knowledge of all the essentiah 
factors entering into the commercial transac- 
tion.1 General knowledge that there is an ac- 
cumulation of surplus of any market commodity 
would undoubtedly tend to diminish production, 
but the dissemination of that information can 
not in itself be said to be restraint upon com- 
merce in any legal sense. The manufacturer is 
free to produce, but prudence and business fore- 
sight based on that knowledge influences free 
choice in favor of more limited production. Re- 


1See a suggestive analysis of the competitive Sy 
tem by various economists collected and commented y 
in Marshall’s Readings on Industrial Society, 294, 419 
479, 498, 935. See Hobson, The Evolution of Modern 
Capitalism, 403, 5; Elementary Principles of Economics, 
Irving Fisher, 427, et seq. 
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straint upon free competition begins when im- 
proper use is made of that information through 
any concerted action which operates to restrain 
the freedom of action of those who buy and sell. 

It was not the purpose or the intent of the 
sherman Antitrust Law to inhibit the intelligent 
conduct of business operations, nor do we con- 
ceive that its purpose was to suppress such in- 
quences as might affect the operations of inter- 
state commerce through the application to them 
of the individual intelligence of those engaged 
in commerce, enlightened by accurate informa- 
tion as to the essential elements of the economics 
of a trade or business, however gathered or dis- 
seminated. Persons who unite in gathering and 
disseminating information in trade journals and 
statistical reports on industry; who gather and 
publish statistics as to the amount of production 
of commodities in interstate commerce and who 
report market prices are not engaged in unlaw- 
ful conspiracies in restraint of trade merely be- 
cause the ultimate result of their efforts may be 
to stabilize prices or limit production through 
a better understanding of economic laws and a 
more general ability to conform to them, for the 
simple reason that the Sherman Law neither re- 
peals economic laws nor prohibits the gathering 
and dissemination of information. Sellers of any 
commodity who guide the daily conduct of their 
pusiness on the basis of market reports would 
hardly be deemed to be conspirators engaged in 
restraint of interstate commerce. They would 
not be any the more so merely because they 
pecame stockholders in a corporation or joint 
owners Of a trade journal, engaged in the busi- 
ness of compiling and publishing such reports. 

We do not conceive that the members of trade 
associations become such conspirators merely 
because they gather and disseminate informa- 
tion, such as ig here complained of, bearing or 
the business in which they are engaged and 
make use of it in the management and control 
of their individual businesses; nor do we think 
that the proper application of the principles of 
decision of Eastern States Retail Lumber Deal- 
ers’ Association vs. United States or American 
Column & Lumber Co. vs. United States or 
United States vs. American Linseed Oil Co. 
leads to any such result. The court held that 
the defendants in those cases were engaged in 
conspiracies against interstate trade and com- 
merce because it was found that the character 
of the information which had been gathered 
and the use which was made of it led irresistibly 
to the conclusion that they had resulted or would 
necessarily result, in a concerted effort of the 
defendants to curtail production or raise prices 
of commodities shipped in interstate commerce. 
The unlawfulness of the combination arose not 
from the fact that the defendants had effected 
a combination to gather and disseminate in- 
formation, but from the fact that the court in- 
ferred from the peculiar circumstances of each 
case that concerted action had resulted or would 
necessarily result in tending arbitrarily to lessen 
production or increase prices. 

Viewed in this light, can it be said in the pres- 
ent case, that the character of the information 
gathered by the defendants, or the use which is 
being made of it, leads to any necessary inference 
that the defendants either have made or will 
make any different or other use of it than would 
normally be made if like statistics were pub- 
lished in a trade journal or were published by 
the Department of Commerce, to which all the 
gathered statistics are made available? The 
cost of production, prompt information as to the 
cost of transportation, are legitimate subjects 
of inquiry and knowledge in any industry. So 
likewise is the production of the commodity in 
that industry, the aggregate surplus stock and 
the prices at which the commodity has actually 
been sold in the usual course of business. 

We realize that such information gathered and 
disseminated among the members of a trade or 
vusiness may be the basis of agreement or con- 
certed action to lessen production arbitrarily or 
to raise prices beyond the levels of production and 
price Which would prevail if no such agreement or 
concerted action ensued, and those engaged in com- 
merce were left free to base individual initiative 
on full information of the essential elements of 
their business. Such concerted action constitutes 
4 restraint of commerce and is illegal and may be 
enjoined as may any other combination or activity 
necessarily resulting in such concerted action as 
Was the subject of consideration in American Col- 
umn & Lumber Co, vs. United States, supra, and 
United States vs. American Linseed Oil Co., supra. 
ut in the absence of proof of such agreement or 
concerted action having been actually reached or 
actually attempted, under the present plan of 
operation of defendants we can find no basis in 
the gathering and dissemination of such informa- 
tion by them or in their activities under their 
Present organization for the inference that such 


concerted action will necessarily result within the 
rule laid down in those cases. 

We decide only that trade associations or com- 
binations of persons er corporations which openly 
and fairly gather and disseminate information as 
to the cost of their product, the volume of produc- 
tion, the actual price which the product has 
brought in past transactions, stocks of merchandise 
on hand, approximate cost of transportation from 
the principal point of shipment to the points of 
consumption as did these defendants and who, as 
they did, meet and discuss such information and 
statistics without, however, reaching or attempt- 
ing to reach any agreement or any concerted action 
with respect to prices or production or restraining 
competition, do not thereby engage in unlawful 
restraint of commerce. 


The decree of the district court is reversed. 


Chief Justice and Associate Justice Dissent 


Mr. Chief Justice Taft and Mr. Justice Sanford 
dissent from the opinion of the majority of the 
court in these two cases on the ground that in 
their judgment the evidence in each case brings 
it substantially within the rules stated in the 
American Column & Lumber Co. and Amerivan 
Linseed Oil Co. cases, the authority of which, as 
they understand, is not questioned in the opinions 
of the majority of the court. 


Separate Opinion of Justice McReynolds 


These causes disclose carefully developed plans 
to cut down normal competition in interstate trade 
and commerce. Long impelled by this purpose, 
appellants have adopted various’ expedients 
through which they evidently hoped to defeat the 
policy of the law without subjecting themselves 
to punishment. 

They are parties to definite and unusual com- 
binations and agreements, whereby each is obli- 
gated to reveal to confederates the intimate de- 
tails of his business and is restricted in his free- 
dom of action. It seems to me that ordinary 
knowledge of human nature and of the impelling 
force of greed ought to permit no serious doubt 
concerning the ultimate outcome of the arrange- 
ments. We may confidently expect the destruc- 
tion of that kind of competition long relied upon 
by the public for the establishment of fair prices, 
and to preserve which the Antitrust Act was 
passed. 

United States vs. American Linseed Oil Co., 262 
U. S. 371, states the doctrine which I think should 
be rigorously applied. Pious protestations and 
smug preambles but intensify distrust when men 
are found busy with schemes to enrich themselves 
through circumventions, And the Government 
ought not to be required supinely to await the final 
destruction of competitive conditions. before de- 
manding relief through the courts. The statute 
supplies means for prevention. Artful gestures 
should not hinder their application. 

I think the courts below reached right conclu- 
sions and their decrees should be affirmed. 


Cement Association’s Activities Not Illegal 

In his decision in the cement case Justice 
Stone, after reviewing the various activities 
of the cement manufacturers, said: 


We realize that uniformity of price may be the 
result of agreement or understanding and that an 
artificial price level not related to the supply and 
demand of a given commodity may be evidence 
from which such agreement or understanding or 
some concerted action of sellers operating to re- 
strain commerce may be inferred. But here the 
Government does not rely upon agreement or un- 
derstanding, and this record wholly fails to estab- 
lish, either directly or by inference, any concerted 
action other than that involved in the gathering 
and dissemination of pertinent information with 
respect to the sale and distribution of cement to 
which we have referred; and it fails to show any 
effect on price and production except such as 
would naturally flow from the dissemination of 
that information in the trade and its natural influ- 
ence on individual action. 

For reasons stated in United States vs. Maple 
Flooring Manufacturers’ Association, such activi- 
ties are not in themselves unlawful restraints upon 
commerce and are not prohibited by the Sherman 
act. SPEER AARAEBAEEAAa: 


MyrtTLE Woop novelties in the form of bowls, 
trays, stands ete., from Coos County, Oregon, are 
to be exhibited at the Waldorf-Astoria Hotel in 
New York at the time of the seventh quadren- 
nial national conclave of the Brotherhood of 
American Yeomen in June. Only Coos and 
Surry counties grow this wood and it has been 
well advertised as suitable for specialties such 
as those mentioned. Acacia is being used at 
Myrtle Point, Ore., as a wood for novelty manu- 
facture by Jacob Strong, who has a grove he 
planted twenty-three years ago. The wood 
polishes highly and has a grain which make at- 
tractive turned goods. 


Attorney General Gives Views 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., June 4.—Attorney Gen- 
eral Sargent has authorized this formal state- 
ment in connection with the decisions of the 
United States Supreme Court Monday in the 
Maple Flooring and Cement cases: 

The decisions make it plain that the mere col- 
lection and dissemination by a trade association of 
statistics relating to prices on past transactions, 
production, stocks in hand and sales is not in and 
of itself illegal. Both the Cement and Maple 
Flooring associations maintained an elaborate sys- 
tem for gathering and distributing such statistics. 
The court plainly decided these cases against the 
Government upon the ground that the records did 
not disclose any or sufficient evidence of an agree- 
ment between members to make use of the statistics 
in fixing prices, curtailing production or otherwise 
restraining trade. 

The court did not overrule but expressly distin- 
guished the former decisions in the hardwood lum- 
ber and linseed oil cases, so that the Sherman law 
remains effective as to associations which may use 
a statistical service as a mere means of facilitating 
the fixing of prices etc. by agreement. The De- 
partment of Justice will continue to be alert to 
detect and prosecute associations whose operations 
go beyond the mere dissemination of knowledge, 
now sanctioned by the Supreme Court, and actually 
result in combinations, conspiracy and agreements 
in restraint of trade in violation of the law. 

Trade associations now have a clear definition 
of the law and can govern themselves accordingly 
within the limits of these decisions and not operate 
in agreement to the detriment of the public and 
in violation of the law. 


Southern Pine Costs for March 


NEw ORLEANS, LA., June 1.-—The cost state- 
ment for March, just issued by the Southern 
Pine Association, being a summary of average 
costs per 1,000 feet, board measure, of produc- 
ing and shipping lumber (not including interest 
on loans or invested capital) based on returns 
from 92 concerns operating 103 mills, shows a 
reduction of 74 cents a thousand below the cost 
of the preceding months. The average cost for 
March for producing southern pine was $23.55 
a thousand feet, based on the total production 
of 335,218,513 feet, by the 103 mills reporting. 
The cost as reported varied from a low of $17.74 
to a high of $34.28, and of the 92 concerns re- 
porting, only 49 showed costs under the average 
of $23.55. 


Flat Cars Move City Lumber Office 


Toronto, ONT., June 1.—Something unique 
in the way of moving the offices of a lumber 
company took place here on May 28 when the 
Oliver Lumber Co. (Ltd.), wholesale lumber 
dealer, moved from its former location at the 
foot of Spadina Avenue, to a new location on 
Hannah Avenue. The change was rendered 
necessary by the fact that the railway compa- 
nies have expropriated the Oliver company’s 
former location in connection with the con- 
struction of a viaduct along the Toronto water- 
front. The Oliver company’s office is a fair 
sized and attractively planned frame building. 

When the time came to move, rather than 
disturb all the contents of the office, the company 
decided to pick up the whole office building, put 
it on a couple of flat cars and change it to the 
new site. This plan was carried out successfully 
and the amount of interruption to the company’s 
business was almost negligible. The regular 
day’s work was carried on inside the office, all 
during the move. Even the telephone service 
was maintained until the building had to be put 
upon the flat cars. This was carefully arranged 
with the result that about half an hour after the 
telephone service was cut off, the office was on 
its new site and the new telephone connection 
made, after only a comparatively short inter- 
ruption. During the journey of the office build- 
ing on the flat cars, members of the staff were 
carrying on their day’s work at their desks, as 
usual. 
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rus interesting example of what may readily be accom- 
plished through remodeling shows a village home that 
‘‘erew up with the family’’ both in size and appearance; and 
the improvement in appearance was fully as great as the gain 
in convenience. 
To begin with, the little kitchen and dining room of the 
original structure were thrown together to form a big dining 
room; then the roof was earried back over the new kitchen 


MER lana: 





and bathroom at the rear. For the sake of appearance a gable 
was built out from the main structure over the enlarged 
dining room, and the porch was extended clear across the 
front of the main structure, providing sufficient room for a 
home dance if desired on the front porch of a summer evening. 
The actual addition was small in this case, but the general im- 
provement conveys the idea of a very comprehensive change 
in the whole structure, resulting in very marked improvement. 





Cut out in outline this part, which shows the improvements described above, 


lay it on the large picture, moving it about until in position, and observe the effect 
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Notes From the Realm of Building 


Largest Month Since March of 1923 

In the Eleventh District, says the Federal Re- 
serve Bank of Dallas, Tex., valuation of permits 
during April showed an increase of 14.1 percent 
over March, and of 28.8 percent over April of 
1924. Estimated valuation at the twelve larger 
cities in the distriet—Austin, Beaumont, Dal- 
las, El Paso, Fort Worth, Galveston, Houston, 
Port Arthur, San Antonio, Waco and Wichita 
Falls, Tex., and Shreveport, La.—exceeded that 
of any previous month of the current year, and 
was the largest for any month since March, 1923. 

Rural buying, says the bank, declined during 
April, but recent heavy rains, overshadowing 
all other developments, have brought a substan- 
tial improvement in business, agricultural and 
livestock conditions, and since these rains some 
improvement has taken place in rural.buying, 
while further betterment is expected, though 
trade leaders believe that a marked expansion 
will not be forthcoming until crops are assured. 

See aeaeaaaaaas 


Tiny Town Attracts Many Visitors 

SPRINGFIELD, Mo., June 1.—The miniature 
city known as Tiny Town, constructed by 
pupils of the Springfield public schools, which 
was opened to the public May 25 and is to 
remain open until June 6, has aroused an im- 
mense amount of in- 
terest, and attracted 
crowds of people to 
view this unique mu- 
nicipality. The Asso- 
ciated Press and the 
news film concerns 
have carried the story 
of Tiny Town through- 
out the country, hence 
it is unnecessary to re- 
peat here the details 
of its inception and 
development. 

[Note: A complete 
story of this interest- 
ing educational proj 
ect, with illustrations, 
appeared in the 
AMERICAN LUMBER- 
MAN of May 23, be- 
gining on front 
page.—EpIror. | 

Tiny Town was for- | 


opening wedge of a campaign that resulted in 
a very considerable amount of home building. 


Eighth District Sets New Record 

The value of construction authorized during 
April in the five largest cities in the Eighth Dis- 
trict—Evansville, Little Rock, Louisville, Mem- 
phis and St. Louis—was the largest ever re- 
corded, says the Federal Reserve Bank of St. 
Louis. The total of the month exceeded that of 
March by 62.8 percent, and was 63.9 percent 
larger than in April, 1924. The major part of 
the gain was accounted for in the St. Louis per- 
mits, which included a $2,600,000 theater and 
several large office and industrial structures. In 
the suburban areas around the principal cities, 
building of small residences continues on a large 
scale. In April the number of permits for new 
construction was 2,410 against 2,429 in April of 
1924, but the cost was $15,672,000 against $9,- 
502,000 in April of 1924. March permits num 
bered 2,852 against 2,057 in 1924; and Febru 
ary, 1,845 against 1,383 in 1924. 


For “Certified” Home Construction 

The interest which realtors have in advancing 
better construction and in discountenaneing 
‘‘jerry’’? methods will be brought before the 








the Metropolitan Life Insurance Co., will lead 
the discussion. Mr. Stabler, in an address de- 
livered recently before the American Construe- 
tion Council, declared that the time is now at 
hand for the establishment in every American 
city of a bureau to pass on home construction 
and to certify houses that are ‘‘ Class A’’ in re- 
gard to architectural plan, building material and 
construction. 

Ninety percent of the residential building in 
the United States is now done by speculative 
builders, Mr. Stabler states, pointing out that 
institutions which lend funds for the finanemg 
of building may exert a great influence against 
poor or unsound construction by withholding 
loans from structures which do not come up to 
a proper standard. 


Building and Loan Bodies Gain 

ATLANTIC City, N. J., June 2.—New Jersey 
is surpassed by only two other States—Penn- 
svlvenia and New York—in building and loan 
wealth. This is one of the interesting facts 
brought out at the two-day annual convention 
of the New Jersey building and loan associa- 
tions held here last week. It was the associa- 
tion’s seventeenth annual convention. In New 
Jersey there are 1,400 associations with 950,000 
members, holding 10,- 
000,000 shares of 
stock. An increase of 
$450,000,000 in the as- 
sets during the past 
six years has brought 
their present value up 
to $620,000,000, the 
reports showed. 

Many _ lumbermen, 
some of whom are of- 
ficers of their home 
associations, attended 
the sessions and took 
part in the discussions. 

Kdward Maxson, 
New Jersey commis- 
sioner of banging and 
insurance, principal 
speaker at the conven- 
tion, said there must 
be  codperation — be- 
tween the Government 
and the State banking 








mally opened Monday 
afternoon, May 25, 
Mayor W. FE. Freeman 
of Springfield deliver- 
ing the address of weleome, which was responded 
to by the juvenile city officials, Mayor Hazel 
Wilhoit, and City Manager Gordon Cummings. 
A feature of the program was a concert by the 
Springfield Boy Scout band of 300 pieces. The 
Tiny Town police force and fire department, 
fully manned and equipped, were on the job. 
Evidence of their vigilance was disclosed when 
one of the small ‘‘coppers’’ ordered a ‘‘big 
guy’’ who persisted in throwing lighted cigar- 
ettes where they might ignite some of the tiny 
houses, to desist immediately on pain of arrest, 
thereby instilling a lesson in fire prevention that 
not only the culprit but many others might well 
take to heart. 

Sooths decorated and equipped by the local 
business men as well as some concerns from 
out of the city were lined up along one side 
of the space allotted to Tiny Town in Grant 
Beach Park, where the demonstration was 
staged. 

As has been frequently explained, the Tiny 
Town enterprise was inaugurated under the 
auspices of the Chamber of Commerce, and con- 
ducted by the Springfield public schools for 
the purpose of imparting instruction both in 
manual training and in civics: The idea of build- 
ing the mimie city was conceived by William 
H. Johnston, a realtor, who argued that such a 
demonstration would have a definite effect in 
stimulating the building of homes, a prediction 
that was verified by the results of the first Tiny 
Town exhibition, held in 1919, which proved the 


Kacecpt for the man in foreground this photograph of Tiny Town ready for the opening might be 


thought to depict an actual town 
delegate body of the National Association of 
Real Estate Boards when it meets in Detroit, 
Mich., June 23 to 26. 

Walter Stabler, of New York, comptroller of 
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This advertisement of a Michigan retailer is 
designed to interest those who might be in- 
terested in the remodeling or repairing of 
their homes, as well as prospects for building 


departments or seri- 
ous harm will be done 
the country. He said 
the Federal comptrol- 
ler in many instances issues bank charters after 
applicants had been refused by state banking 
departments. He said: 

There is a banking saturation point. The num- 
ber of banks must be restricted to the actual need, 
or injury will be done the banking system. The 
State banking departments know more about the 
State’s needs than does the Federal comptroller. 


Tenth District Breaks All Records 

Construction in the Tenth District, says the 
Federal Reserve Bank of Kansas City, continued 
during April and May at the high rate of 
activity with which the season opened in Febru- 
ary. The April returns from eighteen cities 
showed 3,750 permits issued in April, 1925, 
as against 3,807 in April, 1924, but the 1925 
valuation was $13,138,702, as against only $9,- 
730,091—an inerease of 35 percent. March had 
shown an increase of 38.1 percent over March 
of 1924. The four months’ record was an in- 
crease over the corresponding period of 1924 
amounting to 35 percent. The cities covered 
in this compilation follow: 

WyomM1inc—Casper and Cheyenne. NEBRASKA— 
Lincoln and Omaha. CoLorapo—Colorado Springs, 
Denver and Pueblo. KANSAS—Hutchinson, Kan- 
sas City, Topeka and Wichita. Missour1—Joplin, 
Kansas City and St. Joseph. OKLAHOMA—Mus- 
kogee, Oklahoma City, Okmulgee and Tulsa. 

PAAR BEBBBEAAAAAAAEAS: 

TAKE PEOPLE as you find them—you cau not 

make them over. 
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Though Florida Yards Are Doing a Rush Trade, Service Is Important— 


Credit Seekers Willingly Give Assurances of Financial Responsibility 


The recent Florida development which has 
been echoing through the Realm for several 
weeks got its start in Miami, and up to date 
it has raged there with its greatest fury. 
One wonders how lumber is retailed in a 
place where millions are the small change 
of conversation. Perhaps a person is a lit- 
tle surprised to see our business going on 
in Miami much as it goes on elsewhere. It 
is speeded up, and there is a possibility that 
it does not move with quite the same rigid 
attention to the little affairs that make for 
profits in a less opulent section. But we 
have been gratified to find that Florida deal- 
ers do pay much closer attention to sound 
retailing policies than we would have 
guessed. The stories that drift around to 
a person when he is on the outskirts of 
Florida, those exaggerated rumors that float 
back of the battle line, had prepared this 
department for the 
wildest of wildcat- 
ting; for the break- 
ing of every rule 
that long experience 
has shown to be 
sound. The accounts 
of dealers who went 
in on a shoestring 
and within a couple 
of years had lifted 
their annual sales up 
to the million mark 
are true—in places. 
That is to say, some 
men have done it. 
You expect to find 
the gambling spirit 
rampant; to find 
sales made one day 
at a heavy loss, the 
next at a heavy prof- 
it; anything to keep 
the ball in the air. 
But our rather hasty visit has shown us 
little of that kind of business. Maybe it is 
because we have been routed among good 
Gealers, who know their way and who don’t 
do foolish things. 

So while this department does not say 
that no long and desperate chances are be- 
ing taken in the State, we are led by what 
we have seen to believe that there is little 
real gambling in the lumber industry. The 
reasons for that are at least two. First, 
speculation in land is more to the taste of 
the born gamester. It takes much less capi- 
tal, can be started at once and, if it comes 
out right, it brings quicker and bigger win- 
nings. All you need to do to start land 
speculation is to buy an option on a piece of 
real estate and then begin scrambling to find 
a real buyer at an advanced price before 
your option expires. That’s one way, though 
there are plenty of others. If you have 
money enough, and the instincts and judg- 
ment of a promoter, you may take up a farm 
and “develop” it; lay out streets, put in 
sewers and sidewalks and a hotel and a 
casino and hire some high speed salesmen 
and go at the job of making a town grow 
where no town grew before. Between these 
two methods are many degrees and grada- 


tions of the art of land speculation. But 
the point we want to make is that the game 
in general is wide open to every guesser who 
has even a few dollars to lay on the accu- 
racy of his judgment. It is said to be 
infinitely exciting, and compared to it the 
hard work and worry of selling lumber at a 
profit is as thin and flat as ditch water. 
The second reason is one that has already 
been mentioned in previous articles. The 
profits of Florida lumber retailing, figured 
on a percentage basis, are not large. There 
is no room for plunging. A man can’t afford 
to sell at a loss today just to make a big 
show of business in the hope of making it 
up by rimming the unwary tomorrow. The 
unwary are not so deliciously unwary as 
to buy without shopping a little for prices. 
It takes a long time to make up losses when 
the best lumbermen seldom show consistent 





Miami, in ‘The Land of Palms and Sunshine,’’ has a beautiful yacht harbor 


net profits for the year of over 5 or 6 per- 
cent. That margin on sales running to a 
million piles up a neat little surplus; but 
it’s like a colicky baby—has to be watched 
most of the time. For suppose in your en- 
thusiasm you slip and show a net loss for the 
year of the same percentage margin; that, 
too, piles up. But the pile is a deficit and is 
not devoutly to be wished. The difference 
between 5 percent profit and exactly nothing 
is a rather narrow road and one that does 
not attract the boys with the wild gleam 
in their eyes. 

A third reason may be repeated. It seems 
to take lots of capital to run a regular yard. 
Of course you hear the other stories; the 
businesses started with a plugged nickel 
that have swelled to heroic proportions in 
a year or two. This department has heard 
them, too, and from authentic sources. But 
they’re a little hard to find. In nearly 
every case, as far as we can make out, the 
man making such a success has had some 
other peculiar advantage, either of mind or 
personality or friends, worth as much to him 
as capital. But it seems the fate of the 
mushroom yard to behave like a mushroom; 
to come up in a night and perish in a night. 
Over and over we have heard the established 


dealers use the same phrase in describing 
them: “they come and go.” That is a sinis- 
ter description and packs a world of mean- 
ing. It is spoken carelessly as of something 
of no importance. They come along, open 
up, struggle for business, sell some lumber, 
make some mistakes, usually expand too 
fast, and fate cuts them down. Others take 
their place and go the same way. The big 
dealers ignore them. They are an annoyance 
at times but are hardly worth bothering 
about. “They come and go.” The men who 
have it in them make good down here, as 
they do everywhere. I remember a long 
time ago that Met. L. Saley, who wrote this 
department so brilliantly for many years, 
used to tell restless lumbermen who thought 
of going to the newer States that they had 
better go to the East instead of the West. 
He said it was as easy to make good there 
as in pioneer sur- 
roundings, and that 
where lumber was 
being sold in quan- 
tity was a good place 
to get into business. 
His advice is still 
good; and if a man 
has success in his 
stars he’ll make good 
down here. There’s 
a lot of lumber being 
sold in Florida. 

In Miami there are 
supposed to be about 
twenty-six yards, 
and of this number 
maybe five or six are 
big establishments. 
The remainder vary 
widely in size and 
importance, and the 
number changes 
from day to day. 
You may think that twenty-six is not such 
an oversupply in the light of the big figures 
quoted in these columns last week. But it 
should be remembered that much of this 
wholesale building is supplied from outside. 
The big promoters get their lumber from 
wholesalers at a price that does not interest 
the Miami dealers. I was told this in the 
office of the Drake Lumber Co., and I be- 
lieve Mr. Hector was my informant. He 
said the local dealers got their sales from 
the erection of individual houses; and there 
is enough of these being built to keep the 
yards working at top speed getting stuff in 
and out. That is one of the big problems 
of the retailers in this rush area; keeping the 
lumber coming fast enough, getting it un- 
loaded and hauled to the jobs. Mr. Drake 
told me that for many months, especially in 
the winter, he had had gangs of men working 
from three to eight hours a night unloading 
ears of incoming material. 

“That is expensive work,” he said, “and 
it cuts into the profits. Men don’t work as 
well at night, and we have to pay them more. 
But night work was necessary for us, for 
it made possible the prompt supplying of 
building materials to our customers at 4 
critical time. We were building a new yard 
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and in fact haven’t it finished yet; and that 
took much attention. The rush of building 
was at its height. But by doing these vari- 
ous things we managed to hold our old cus- 
tomers and to make new ones. With the new 
equipment we'll be able to supply our trade 
with greater ease, and we wanted to keep 
our customers pleased. 


“From my experience in the lumber busi- 
ness I’m satisfied that the big asset of a 
yard is a reputation for service. That’s an 
intangible thing, but it is all important. All 
yards can buy as good lumber as we can, 
and at about the same price. They can sell 
as cheaply as we can. But what we are 
giving our attention to is this task of keep- 
ing our service more satisfactory than our 
competitors can offer. It takes thought and 
care to make it so. A person can never 
stop considering his service. It’s his for- 
tune. He must keep it, if possible, better 
and more desirable than his competitors are 
offering; and, if he can, he need not be wor- 
rying about saving a little on price. Price 
will not make so much difference. It’s im- 
portant, but it’s not of first importance.” 


Miami has had a difficult railroad traffic 
tangle, and at the time of my visit there was 
a fairly strict embargo in force. The sidings 
were so choked with 
cars that the con- 
signees couldn’t get 
them unloaded. It 
might take a switch- 
ing crew half a day 
to extricate one car. 
This made an impos- 
sible situation. Mr. 
Hector told me the 
Drake people had 
made it a rule to 
take any of their 
cars the railroads 
would spot for them, 
whether or not these 
were the cars most 
desired. They tried 
in this way to help 
the roads untangle 
the snarl; and I’ve no 
doubt but this co- 
operative atti- 
tude got the Drake 
company an_ equal 
cooperation from the 
railroad men. 

The new yard is located on 18th Street. 
The present location, being close in, for 
several years has been really too valuable 
for use as a lumber yard site. Mr. Drake 
said it might be advisable in a few years to 
move from the new location; but if so the 
increase in land values will more than com- 
pensate for the moving and the wrecking of 
sheds. It is not unpleasant, I should think, 
to find a move forced upon one by the pres- 
sure of a fortune in the ground the yard 
stands upon. This new yard will be com- 
pleted probably in August and will have 
storage space for five million feet of lumber, 
all under cover. 


Mr. Drake is building a sawmill on a tract 
north of West Palm Beach and gives most 
of his attention to manufacturing. His 
partner, Mr. Milam, watches the retail yard, 
and, like Mr. Drake, he is a busy man. I 
barely got the chance to shake hands with 
him in the course of two or three calls. He’s 
a friendly person and tried to talk with me, 
but the pressure of the big establishment 
was too much. A person hasn’t a chance to 
get reminiscent about the spectacular events 
of Miami when a score of persons, represent- 


ing a world of high-pressure building, are 
clamoring for attention. 


The J. A. McDonald Lumber Co. is another 
concern with a yard located right down town. 
I’m not informed whether it expects to take 
a fortune for its real estate and move out 
farther. But as we have mentioned before, 
scores of dealers find themselves wealthy, 
quite aside from their retailing success, by 
reason of the fact that their towns have 
grown around them and fairly engulfed them 
in dizzying advances in land values. Some 
are moving to the suburbs, some are taking 
the price of the land and quitting. The lat- 
ter are probably more often partnerships or 
individually owned plants. The corporations 
seem more inclined to move and to go on 
with the old business. 

Guy Stoms, president of the company, 
was out of town for a number of days, so I 
failed to see him. The first man I met was 
Mark B. Jones. I noticed he was wearing 
a Phi Beta Kappa key, and when I men- 
tioned it he said he was a graduate of Wa- 
bash College, up in Indiana. It’s remarkable 
how many northerners a person finds in busi- 
ness down here. There are plenty of south- 
ern-born men in the yards. Jos. A. Reilly, 
the secretary and treasurer of the company, 





Many of Miami’s fine frame residences have a tropical setting among palm trees 


was born in Miami. He has the distinction 
of being the first white child born there. 
While I was trying to conceal my amaze- 
ment at this statement, since Florida is the 
oldest part of the United States and Mr. 
Reilly is a young man, he smiled and added 
“after the city was incorporated.” So this 
wonder city is really a pretty young spot as 
a city. But as we were saying, a person finds 
many men born in the North who are in busi- 
ness down here. Someone said that in its 
present stage, Florida is in many essentials 
a northern State. You hear quite a bit of 
the soft, bubbling speech of the South, but 
you’re quite as likely to hear the nasal 
speech of New England or the drawl of the 
middle West. 


Mr. Reilly said the losses on bad credit 
risks were serious for a while, until the mer- 
chants saw the necessity for a credit rating 
bureau. Now these losses are pretty well 
controlled. People don’t seem to mind be- 
ing asked to establish their financial re- 
sponsibility down here, and in fact are so 
saturated with the idea of doing business 
on credit and of asking as well as giving 
these assurances that they rather take it for 


granted. In other places it may be taken as 
a personal reflection and as little less than 
insulting to be asked such questions. Where 
dealers are anxious to make every sale, they 
find it embarrassing and distressing to run 
the risk of offending possible customers in 
this way. And for this reason we are ready 
to believe that credits can be more easily 
handled in the Florida rush than in certain 
older communities where the tide runs more 
slowly. They can be; but whether they are 
in every case is another story. 


Mr. Reilly said he did not think the Florida 
lien law a very good one. This surprised me, 
for several men had quite a different opinion 
of it. Evidently lien law making is one of 
the hard nuts for State legislatures to crack. 


Mr. Jones said that the financing of real 
estate sales has reached a fairly uniform 
basis of operation. It is expected that a sale 
will involve a pretty sizable first and second 
mortgage; with the money actually paid in 
representing the seller’s profit. So long as 
values increase, this is satisfactory; but it 
builds a structure that will not weather a 
rough and long continued storm. For the 
good of the State, one must hope that the 
upward swell will taper off gradually, when 
it does reach its zenith, and not take 
any sharp drops. In 
the latter case some 
hopeful people may 
find their paper prof- 
its unstable affairs. 
I can see no reason 
why there should be 
rougher weather 
here than _ strikes 
most developments. 
If the advance has 
been more rapid and 
more general, it has 
followed the lines 
marked out by the 
large blocks of real 
money actually paid 
out down here. 
Everybody to whom 
I talk is quite candid 
about saying that in 
the course of years 
there must be some 
readjustment to stop 
the upward swell at 
the level where busi- 
ness can be continued 
in a sound way. Speculation never does stop, 
of course, until a realization of values by 
persons other than speculators calls a halt. 
No one knows or can know now where that 
line is. A man to whom I talked today said 
he had seen land go to such a figure that it 
did not seem possible it could carry another 
nickel. And then a person with real money 
would come along and buy it for cash at a 
big advance. 


There’s no end to what might be written 
about the “Magic City” and its lumbermen. 
But everywhere we have heard about the 
same stories; a rush of getting lumber in, 
an equal rush getting it out, a faith in the 
city’s future and an immense pride in its 
accomplishments. 


Motor Company Buys Fir Plywood 


PORTLAND, ORE., June 1—Fifty cars of 
Douglas fir plywood have been shipped by the 
Portland Manufacturing Co. to the Fisher Body 
Co., at Cleveland, Ohio, and St. Louis, Mo., for 
use in making bodies for closed motor cars by 
the Chevrolet Motor Car Co. Thomas Autzen 
is manager of the Portland Manufacturing Co. 
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News and Business Ideas for Retailers 


Turning Scrap Material Into Cash 


LONGMONT, CoLo., June 1.—Bread_ boards, 
radio cabinets, and aerial sticks furnish means 
of disposing of much of the scrap material 
around the mill of the J. F. Schwartz Lumber 
Co., of Longmont. 

For bread boards scraps of clear pine about 
a foot long and eight inches wide are used. 
With a band saw, chubby little pigs are fash- 
ioned from the boards, and after sandpapering 
they are offered for sale at 25 cents each. The 
women folks buy them, paint them with fancy 
designs and offer them as prizes at church 
fairs, sociables ete., or use them plain in their 
own homes. 

Radio cabinets and boxes for the fans of 
Longmont take up much other scrap material. 
The boxes are constructed for persons desiring 
to build their own sets, while the cabinets are 
built to support the set and batteries as well 
as other accessories. Strips for aerials also take 
care of other waste material. 

Mr. Schwartz declares that when people want 
something they’ll pay the price; most folks 
have the radio bug and cost of sets, fixtures 
etc., do not dampen their enthusiasm. He has 
worked up quite a business with the boys of 
the town who come to the mill and personally 
supervise the construction of boxes for their 
home-made radio sets. 


Celebrates Completion of Plant 


BARNESVILLE, OHIO, June 1.—Celebrating the 
completion of its new building, the Smith Lum- 
ber Co. recently held a builders’ show and open 
house to the public, extending through two days. 
The show was featured by a display of products 
of several concerns represented locally by the 
Smith company. 

The attendance was very large, far exceeding 
the company’s expectations. Carnations were 
presented to the ladies in attendance, and vari- 
ous other souvenirs were distributed. The es- 
tablishment was attractively decorated with 
plants, evergreens and apple blossoms, as well 
as many flowers sent by local merchants as an 
expression of their good will. The latter were 
later sent to the churches of the city to be used 
for decorations for their Sunday services. Many 
visitors expressed the opinion that they had 
never seen as fine a workroom as that of the 





WE NOTICE THE WMBERMEN, MEMBERS 
OF THE CORNHUSKER KNOT-HOLE CLUB, 
HAD A BANQUET THE OTHER DAY AND 
WERE SORRY we WEREN'T ELIGIBLE 
To ATTEND FoR WE OWT MAGINE 





On the day following a district meeting of the 
Corn Husker Knot-Hole Club held recently at 
Lincoln, Neb., the cartoon reproduced above ap- 
peared in the Daily Star of that city. Apart 
from the humor of the caption the sketch is 
worth noting because of the fact that the two 
men shown therein are readily recognizable by 
their acquaintances as Mr. Nelson and Mr. New- 
combe, retail lumbermen and competitors at 
Friend, Neb. When competitors can ‘‘rub el- 
bows’’ at the table in this fashion, many prob- 
lems are simplified. After all, there is nothing 
like knowing and liking the other fellow. Not 
all retailers can do business in towns named 
Friend, but all can be friendly 


new plant. O. M. Smith, president of the com- 
pany, said that while they sold very little mate- 
rial during the two days of the show, in fact 
not making any special effort to make sales 
upon that occasion, the days following the event 
showed the best business of any corresponding 
time this year. 

A number of prizes were given away at the 
opening, consisting of a porch swing, medicine 
cabinet and hall tree, as first, second and third 
prizes for men; a cabinet ironing board and 
medicine cabinet as first and second prizes for 
the ladies, and a writing desk as prize for chil- 
dren. 

The new mill is 66 by 125 feet. The lumber 
storage shed in the rear is 60 by 88 feet, one 
and one-half stories high, built last year. This 
is cut off from the mill by a fire wall and fire 
door. The mill and dry kiln are heated with a 
new tubular boiler, the shavings and sawdust 
from the mill being fed direct to the boiler by 
an cyhaust system. 


Touch of Humor In This Billboard 
_ San Dieco, Cauir., May 30.—A strong believer 
in the power of advertising is the Dixie Lumber 
& Supply Co. of this city, which is carrying on 
a publicity campaign 
both through the me- _g#;,__.____ 3, 
dium of newspapers and 
of outdoor signs. 

One of the company’s 
billboard advertisements 
represents a man in the 


Expanding Demand for Fir Frames 


SEATTLE, WASH., May 29.—‘‘The market for 
fir frames is expanding very rapidly and our 
factory is kept very busy on the vertical grain 
fir frames which we are sending to many see- 
tions of the country,’’ says Fred Hill, sales 
manager of the Bryant Lumber Co. ‘‘ The ‘ Johi? 
vertical grain fir frame, on which we have re- 
cently applied for a patent, is meeting with the 
approval of Seattle builders, and as there is con- 
siderable construction in this city, at this time, 
we have been quite busy providing this type of 
frames to local builders.’’ 


Four Brothers Operate Lumber Chain 


DENVER, COLo., June 1.—Were it not for the 
fact that they all sing bass, some lumber asso- 
ciation meeting might be favored by a male 
quartet selection entitled, ‘‘ Rip, Rip, Rip—The 
Sawdust Is Flying’’ by the Lyon Four—lumber 
dealers. But this will introduce the Lyon 
Brothers—one of Kansas and three of Colorado 
—and each one manager of a lumber yard. 
There are three other brothers but they are 
gentlemen farmers, and indications are that the 
lumber business has failed to gain three valu- 
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garb of a carpenter 
singing ‘‘I’m glad I , 
bought from Dixie,’’ to { 
the accompaniment of | —— een seis i SE on 
notes from a hand-saw, | Fe eve Oe 6 aims Lee OY CEES 
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‘““We Sell Everything 
To Build Anything,’’ 
appears prominently on 
the sign, which is 12 by 40 feet. 

The Dixie Lumber & Supply Co. is officered by 
J. Herman Bjornstad, president, and Arthur A. 
Jensen, secretary and treasurer. Its main yard 
is located at Ohio street and University Avenue. 
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Building Boom Follows Oil Find 


Fort Coiuins, CoLo., June 1.—The lumber 
business in Fort Collins is traveling fast. Ow- 
ing to the discovery of oil in this vicinity, 
a veritable building boom has struck the town, 
which is a community of about 12,000 persons 
and the seat of the State agricultural college. 
The three lumber firms that were in business 
previous to the discovery of oil have been 
swamped with business and two new yards have 
been established. The three ‘‘ pre-oil’’ yards had 
to begin ordering additional stock almost im- 
mediately after the discovery well was brought 
in, Nov. 11, 1923. 

EK. G. Steele, of the Steele Lumber Co., had 
to more than double his stock. M. D. Bradfield, 
manager of the Fort Collins yard of the Boise- 
Payette Lumber Co., declared that his stock has 
been multiplied three times, and that the ware- 
house stock has been increased 50 percent. 

While the lumber dealers did not feel the 
full effect of the boom until February, 1924, 
about ninety days after the oil discovery, two 
new companies established yards in January. 
These were the Home Lumber & Supply Co., 
and the R. Irl Mawson Lumber Co. 

A peculiar situation exists in Fort Collins, 
in that there are five lumber companies here 
but none of them has a planing mill. All such 
work is done by a separate concern which takes 
mill work for all five yards. This mill is owned 
and operated by W. A. Herdener. This condi- 
tion has existed for years, the lumber dealers 
are satisfied with the arrangement, and none of 
them has any present intention of establishing 
a mill even though a building boom is on; for, 
they say, it is hard to make a mill a paying 
proposition in a small town. 

More than 230 new homes have been con- 
structed in Fort Collins in the past year. 


Firm’s name lends itself to catchy play on title of famous song 


able members or else agriculture has lost four 
good farmers. 

These brothers are Huber O. Lyon, Long- 
mont, Colp.; W. Hays Lyon, Boulder, Colo.; 
Warren H. Lyon, Brighton, Colo., and A. H. 
Lyon, Harlan, Kan. It will be noticed that each 
of the four has one given name beginning with 
““H,’’? but they haven’t been able to determine 
just what effeet that initial letter has upon 
their success as lumber dealers. 


All of the boys were farmers first. They 
got their farm experience near Harlan, Kan. 
But a lumber yard in the Kansas town attracted 
first one and then the others and it was there 
that they got their first experience. Then three 
of them came to Colorado. These three have 
a company of their own and operate four yards 
in the State, the fourth one being at Henderson, 
Colo. Unfortunately the three farmer brothers 
haven’t been bitten by the lumber ‘‘bee’’ and 
given the hankering to run a lumber yard else 
it might be managed by a Lyon too. As it is, 
it is conducted by Fred Ottoway. 

The first yard was established at Brighton 
about five years ago. The oldest of the boys 
manages this, and is president of the company. 
The second yard was established at Boulder, 
and is managed by W. Hays Lyon, who is the 
second in age but is secretary and general 
manager of the company by virtue of the fact 
that he has been the longest in the lumber busi- 
ness—eighteen years. The third yard was estab- 
lished at Henderson, and the fourth and last 
venture is that at Longmont, only recently 
started, which is managed by Huber O. Lyon, 
who also is treasurer of the company. 


The yards are each doing a nice business. 
They must be, for it is rumored that one of the 
farmer brothers is thinking seriously of getting 
into the business. He’s pretty well fixed as a 
farmer and you don’t see many Kansas farmers 
of considerable means and success giving up a 
sure thing to go into some other line unless 
they are certain that the new venture is more 
than likely to be a success. Hence the lumber 
industry need not be surprised if at some future 
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date it is reported that another Lyon has joined 
the quartet and is managing a yard in Colorado. 


‘Qlage@@eeneee 


Church Erected In Nine Days 


Decatur, ILu., June 1—A good deal of local 
interest was created by the recent feat of the 
L. Swisher Lumber Co., which set up the church 
puilding shown in accompanying photograph, 
complete including painting the exterior and 
staining the interior finish, all in nine days. The 
Swisher company specializes in the manufae- 
ture of bolted sectional buildings. The neat 





Church building, of sectional construction, set 
up and finished complete, including painting, in 
nine days 


and well finished appearance of the completed 
building has caused favorable comment. It has 
the same appearante as a nailed-up building, 
no outside sectional lines showing. The interior 
construction and all fixtures were made at the 
company’s plant. 

A notable feature of the building is its fine 
acoustic properties, the dropping of a pin at 
the front of the building being plainly audible 
in the rear. 

The entire building was made out of stand- 
ard 16-foot garage sections, and E. J. Swisher 
says that if it were dismantled forty to forty- 
five complete garages could be built from the 
material, without loss of a single foot of lum- 
ber. ‘*This isa lumberman’s proposition,’’ said 
he, ‘‘and short length pieces were used through- 
out construction.’’ 

The Swisher company is ineluding this type 
of building with its other products, such as 
garages, cottages, bungalows and filling sta- 
tions, which enables its lumbermen agents to 
cover a large variety of buildings, even taking 
care of requirements for such buildings as 
schools, hospitals and dormitories. 


Consumption of Fir Panels Grows 

SEATTLE, WASH., May 29.—G. L. Bartells, 
vice president and manager of the Elliott Bay 
Mill Co., returned this week from a five weeks’ 
trip during which time he visited jobbers and 
dealers in the North and middle West territory. 
He finds the consumption of fir panels increas- 
ing as the dealers and consumers learn of their 
merits. 

‘¢Fir panels,’’ he points out, ‘‘are used where 
strength and permanency are required. They 
are already used not only for wall paneling in 
homes and offices, but for breakfast nooks, in 
fact for all kinds of cabinet work, partitions, 
chests for linen and clothing, artists’ boards, 
auto campers’ boxes and tables ete., and new 


uses are being discovered daily by ourselves 
and by enthusiastic dealers, cabinet workers and 
others.’’ 


Patent Granted On Carpenter Apron 

The Allied Belting Co., of Greenville, Ohio, 
manufacturer of canvas specialties, has been 
granted a patent on its famous NS (Non Sag) 
apron. The AMERICAN LUMBERMAN is advised 
by the sales department of above company that 
the granting of this patent will not be allowed 
to influence the selling policy, but on the other 
hand will assure apron users the most durable, 
lasting and comfortable apron on the market, at 
prices comparing favorably with those of the 
old time patterns. 

In order to forcibly present to the trade the 
merits of this particular apron, Kk. C. Brown, 
manager of advertising and mail sales of the 
Allied Belting Co., penned the following jingle: 


Uncle Sam Decides 
From every former apron woe 
There now is full protecting bliss. 
Our Uncle Samuel just said so 
In granting PATENT on “N. 8.” 


From costs and loss and brief reward, 
From doubtful good, or sure defeat 
Of plans which should your profit guard, 

The famous “N. S.”? can’t be beat. 


It totes the whole load “on the hip,” 
It stops the neck-strain and the fag; 
Its cloth won't tear, the seams won't rip, 
It stays an APRON—not a rag. 


Its comfort to the working host, 
Its freedom from destruction prone ; 
Its lasting service makes its cost 
Far less than any old style known. 


This mighty apron costs no more 
Than those which can be safely said 
To be “some cloth with strings galore,” 
Whose life is short—whose ad goes dead. 


New Kansas Lumber Store Is Strong on Display 


Emporia, KAN., June 2.—An excellent ex- 
ample of what a first class retail lumber estab- 
lishment should be like is found in the fine new 
lumber store of the Emporia Lumber & Coal 
Co., completed about six months ago. The build- 
ing is 130 by 150 feet, with 16 foot side walls. 

The two wide graveled driveways give three 
entrances, and in the center section of the build- 
ing are three decks for the storage of common 
lumber. The driveways are bridged in several 
places affording easy access to every part of each 
deck without going downstairs. The north 
section is for the storage of shingles, lath, 
cement and plaster. 

In the north end of the west section, on the 
first floor, is a big wareroom in which are stored 
sash, doors, wallboard, composition shingles, 
roofing and special jobs of millwork. Here 
doors are hung in the same way that rugs are 
hung in carpet salesroom, and the effect of this 
display is as satisfactory as such hanging in 
the display of rugs. A customer can see exactly 
how a door will appear in his home. A good- 
sized room is partitioned off in one corner of 
this section and here an excellent line of build- 
ers’ hardware is displayed—a new department 
in this lumber and building materials store. 

_ The entire second floor of the west warehouse 
is filled with oak flooring, which is handled in 


carload lots, and interior finish Jumber and 


moldings. This material is protected from dust 
and weather by dust-proof walls. 

The offices and display rooms, at the south 
and west front, cover space 24x40 feet. The 
floors and woodwork are of oak. The main office 
contains the lobby, counter and bookkeeper’s 
desk. The private office, for the manager’s use, 
is equipped with oak desk, safe and filing cabi- 
net. On the walls of these rooms are appro- 
priate forest and mill scenes. 

Leading off the private office is a display 
room in which are shown French doors, built-in 
dressing tables, tray cases and linen closets 
and other specimens of highgrade Curtis wood- 
work. This display room is as_ pleasant 
ind comfortable as any home living room. Cus- 
tomers may sit there and at their leisure select 
the patterns they wish to order. Women cus- 
tomers especially appreciate this homey display 
room. 

The manager, Charles G. West, is the person 
directly responsible for the continued growth 
and prosperity of this firm. Mr. West came to 
Imporia in November, 1888, attended the Nor- 
mal for a time, then took a job as bookkeeper 
with the Evans & Thomas Lumber Co. Later 
he was put in entire charge of this business, 
and also bought an interest in a lumber yard 
at Allen. 

In 1903 Mr. West sold his interests at Allen 
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Showing handsome exterior of Emporia (Kan.) Lumber §& Coal Co.’s new building 


and organized the Emporia Lumber & Coal Co., 
a corporation. In the 21 years since that time 
the business has grown to its present gratifying 











Display room of Emporia Lumber & Coal Co. 


proportions. Mr. West knows the lumber busi- 
ness from the standing tree to the finished lum- 
her. He has worked in logging camps as well 
as having long experience in the retail business. 

Mr. West is a member of the local Baptist 
church, and also actively identified with de- 
nominational and educational interests, being a 
member of the executive committee of the Kan- 
sas Baptist convention, chairman of the board 
of trustees of Ottawa university, and a mem- 
ber of the board of trustees of the local Y. M. 
C. A. since its organization. He is a charter 
member and past president of the Rotary club, 
and a member of the chamber of commerce and 
the retailers’ association. He is a master Ma- 
son; grand high priest of the Royal Arch Ma- 
sons in 1921, 1922, and now an officer in the 
Grand Commandery, Knights Templar. 
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National Production, Shipments and Orders 


WASHINGTON, D, C., June 1.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 




















Softwoods: Production Shipments Orders 
Week ended: 1925, May 23; 1924, May 24— 1925 1924 1925 1924 1925 1924 

ee ae CTS Tc a ee eee 73,497,145 76,255,154 86,951,760 80,676,984 80,230,440 69,226,879 
West Const Lumbermen’s :ASS0CIBUON, 6.0.66 occ ckccccescsesccees 107,965,917 95,278,716 108,560,676 92,327,773 113,526,550 76,482, 37] 
Western Pine Manufacturers’ Association.............2esceeeeee 33,355,000 35,232,000 26,836,000 25,086,000 23,742,000 20,825,000 
Culifornia: ReOAWOOd ASBOCIBTION «.csiac sxic 0/00 00 0's ois Wieie canoe seg bo be 6,949,000 9,999,000 8,716,000 7,193,000 6,402,000 5,339,000 
PIOPT SAVOUR FING BBE CIATION s is oo a6 :0:6 se 0.0551 9'6:5-4: 6.6.6.6 0:5:0.5.405 09:0 '0)0 9,329,204 10,748,525 7eligdtec 11,842,173 7,392,200 4,574,066 
Northern Hemlock & Hardwood Manufacturers’ Association.... 1,790,000 2,113,000 1,718,000 2,337,000 1,792,000 1,671,000 
Northern Pine Manufacturers’ Association..........ccccecscescs 12,583,700 11,600,200 11,188,600 7,382,600 8,413,000 6,176,000 

tas GING: WBN ico 55 oeaG sce sG ta ninceb ee eucines BeAakee ee 245,469,966 241,226,595 251,248,808 226,845,530 241,498,190 184,294 303 

Twenty-one weeks: 1925, Dec. 28 to May 23; 1924, Dec. 30 to May 24— i 

SUREOTT A: BiG A GHOOUDAIDIN oi 6 6oi5.c.0'8's oe owned sess o's adie ewe we 1,627,852,430 1,670,394,679 1,571,177,084 1,650,200,725 1,556,834,939 1,575, 263,108 
West Coast Lumbermen’s ABSsOCIAtION:.... 60.0 scc sc cvevecccwsn awd 2,099 ,368,784 2,071,906,155 2,152,054,719 2,141,415,849 2,133,817,037 1,966,533, 837 
Western Pine Manufacturers’ Association..........--....sseee8 607,713,000 615,135,000 633,439,000 613,652,000 608,672,000 602,744,009 
Callfornia Redwood AGSROCIATION ...0.+:5:065.0.000 605 00's 2.00 bie sessistecre 162,122,000 188,987,000 1858,000 156,448,000 147,492,000 156,139,000 
MOrth Caroline Fie A SBOCIITION oo occ 0655.5-0:59i0. 6.000100 8509 96 640 ¥ 8 176,395,052 169,961,767 173,249,181 169,694,855 139,526,657 143,955,658 
Northern Hemlock & Hardwood Manufacturers’ Association.... 59,074,000 46,624,000 52,232,000 48,797,000 41,312,000 41,300,000 
Northern Pine Manufacturers’ Association.......cccccccsessoes 179,100,500 168,582,700 174,860,800 174,786,900 162,382,000 188,741,00( 

Titela,: Vwerty -Onb WAGE sis 5 65.64 so Sie ew cke eee skew seaseseeeen 4,911,625,766 4,931,591,301 4,903,870,784 4,954,995,329 4,790,036,633 4,674,676, 603 
*California White & Sugar Pine Manufacturers’ Association, 

PCE =ONG> WOCKR 5s 556546059 bd 5 sSb de NEN SHA Meee see Ebeeus 297,532,000 249,052,000 386,225,000 294,992,000 368,604,000 didverareaeain 

ORR AOE OE CIS ALG MIE LNG Bie POI ICT A 11,169,000 19,116,000 11,240,000 9,797,000 7,656,000 10,221,000 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Association, 21 weeks.. 126,188,000 105,484,000 68,226,000 70,956,000 55,429,000 67,637,000 


*Revised figures for twenty-one weeks; not included in general totals; represents about 


75 percent of cut in region. 





West Coast Cost Statement 


SEATTLE, WASH., May 29.—An analysis of 
Douglas fir costs and sales returns has just been 
made by the West Coast Lumbermen’s Associa- 
tion, covering March, 1925, and the first quarter 
of 1925. A similar analysis for 1924 appeared 
in the March 21 issue of the AMERICAN LUMBER- 
MAN, page 47. The mills have continued to sus- 
tain losses on lumber production, the amount for 
March being 2 cents a thousand, and for the 
quarter, 28 cents. Offsetting the losses were 
gains in log operations, for March and the quar- 
ter, of 17 and 6 cents; in lath, wood and saw- 
dust disposals, of 44 and 48 cents, and in mis- 
cellaneous operations, including sundry income, 
of 47 and 26 cents. These offsetting gain8 to- 
taled $1.08 for March and 75 cents for the first 
quarter of 1925, so that actual operating gains 
were $1.06 a thousand for March and 47 cents 


for the first quarter of 1925. 


Summary of Costs and Re*urns 


The following is a summary of logging and 
manufacturing costs and sales returns for sev- 


enty-one operations: First 
March, Quarter, 
Locgs— 1925 1925 
EOS BEOCAROC ia 4 66 6ia.00-v beens $12.69 $12.89 
RIORS SUP CTIMBCG 6 a io.5.'s 55 vw os arses 6 16.38 16.60 
MANUFACTURING— 
SEE IVE og ors ais laa sew IN oe oS S 13.01 13.17 
POOMUTACTUUINGT | <i .0.6:0 00's 0.0606 7.94 8.11 
1 SS a eee er rs Se 85 87 
or er ere ee .65 65 
Total excluding inventories....... 22.45 22.80 
SALES— 
Total cost including inventories... 22.13 22.36 
Sales return including underw’ghts. 22.11 22.11 
SE SRS hye cs ok wise se sate ae 02 .28 


Inland and Tidewater Mills Compared 


The following summaries compare the logging 
and manufacturing costs and sales returns of 28 
inland and 29 tidewater mills for the first quar- 
ter of 1925: 


Inland Tide 
mills, water, 
Locs— 28 29 
Logs produced ............ $11.90 $14.09 
Ry0GS OHUTCHAGEA 4.62. csccws 13.27 , 16.98 
MANUFACTURING— 
REID os o's sw asin ewes 11.82 14.00 
Manufacturing ............ 8.68 7.64 
RNIN csr ars ne wiht eiaisi Os .76 90 
SS eee ee er ae 81 .59 
Total excluding inventories. 22.07 23.13 
SALES— 
Total cost including invento- 
1 aera era ae 21.89 22.61 
Sales return including under- 
weights— 
OREO 6.6 cwsnwieeenae $26.95 2 
2 a reer ae meee 20.245 21.92 19.37§ 22.01 
FAIMBCL POWMTN 6.6 .o5.6)6 60sec es .03 -60 
Gain Loss 


Item Percentages and Average Prices 


The following analysis shows cumulative sales 
of standard items of production as percentages 
of total sales (these being given for major 
groups of such items), and the average group 
prices received during this period, the accumula- 
tive footage to March 31 being 410,931,000 feet: 

Percentage Average 
sold Per M 
Group No. 1, No. 3 clear and better, 
2-inch and under, 40-foot and 
under—(Flooring, stepping, fin- 
ish, ceiling, drop siding and rus- 
tic, tank stock, corn cribbing, 
pipe and silo staves, battens, 
wagon bottoms, moldings, car 
siding, lining, roofing, decking, 
end lining and sheathing, shop) 23,060 $33.82 
Group No. 2, No. 3 clear and_ bet- 

ter, over 2-inch, 40-foot and un- 

der—(Finish, turning squares, 

porch columns and newels, cross 

arm stock, tank stock, pipe stave 

stock, eave gutters and porch 

rails, ship decking and plank)... 1.568 36.35 
Group No. 8, Select common and 

merchantable, 40-foot and under 

—(Well curbing, corn cribbing, 

windmill stock, silo staves, se- 

lect common boards, insulation, 
dimension, plank and small tim- 
bers and common _— timbers— 
squares, car decking, end lining, 
sills, frame fascia and running 
BORER). excise ck anisscoes vena 


Group No. 4, No. 1, 6x6-inch com- 
mon timbers and larger, 40-foot 
and under—(Common_ timbers, 
Hes: and Car S18) .....65545 04608 


Group No. 5, common plank and 
small timbers, 3- and 4-inch— 
(Plank and small timbers, car 
decking, end lining and fram- 
WES oi'se wa NSS SOROS Oe 


Group No. 6. long length, 42-foot 
and over, No. 3 clear and better 
—(Clear timbers) 


Group No. 7, long lengths, 42-foot 
and over, other grades—(Com- 
mon timbers and car sills)..... .170 


Group No. 8, 1- and 2-inch, No. 1 
common—(Well curbing, beveled, 
common boards and dimension, 
ear decking, lining and insula- 
Ce, eR eter es peer ne Pe hee UNC ee 

Group No. 9, all No. 2 common 
and poorer, regardless of size 
(Boards and box, dimension, 
plank and small timbers, ties, 
PUAN ANANNEE Ds -o 05 oe Spbvcore since ce oserecree esas 

Group No. 10, domestie cargo 
clears, C&better, and common, 
and export merchantable and 
common squares, random = and 
special lengths, and clear flitches 
BnNG. OTN? GCIEATE«. 6.6.5..0.66.6%.0006% 


3.606 


25.19 


5 
i 
i 


2.238 23.67 


1.939 20.06 


9.564 20.00 


24.19 


16.640 17.51 





10,492 11.64 


30.723 
Grand QVOPAZS 2... cvcsccaes 100.000 


19.27 
$22.21 








To Issue Cypress Statistics 


NEW ORLEANS, La., June 1.—The Southern 
Cypress Manufacturers’ Association will begin 
the second week in June, the weekly publica- 
tion of a cypress trade barometer, which will 
cover orders, production and shipments as re- 


ported by some thirty member mills, the inter- 
relationship of the three items, and percentages 
of gain and loss in comparison with the preced- 
ing week. Secretary Manager E. W. McKay has 
placed Mrs. Florence Pearce, formerly of the 
advertising and traffic departments, in charge of 
the statistical work. 





National Analysis 


WASHINGTON, D. C., June 1.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
May 23, orders and shipments being shown as 
percentages of production: 


During During 21 
Week Ended Wks. Ended 

May 23 May 23 
No. of Ship- Or-  Ship- Or. 
Associations— mills ments ders ments ders 
Southern Pine ...... 135 118 109 97 = 96 
WORE COORE 662000 06:0 119 101 105 103 102 
Western Pines ...... 34 80 7. 104 100 
Cait. PIDCR™ ccc cs 9 101 69 130 124 
Calif. Redwood ..... 15 125 92 91 91 
No. Carolina Pine... . 78 79 98 9 


48 
No. Hemlock & Hdwd.f 15 ye 65 65 52 
Northern Pine ......% 10 89 67 98 91 


385f 102 96 100-98 
*Represents 30 percent of cut in region. 
jIncludes hardwoods and softwoods. 
tLast week there were reports from 395 mills. 





Western Pine Summary 


PORTLAND, ORE., May 29.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended May 23 from 
thirty four member mills: 

Percentages of 





Ship- 
Production— Cars* Feet Cut ments 
Normal ..... 29,275,000 
rn) 33,355,000 
Shipments 1,011 26,286,000 80.46 
Local deliveries 550,000 
OOH See ute etareve ore 26,836,000 
Orders— 
Canceled .... 30 780,000 
LC la 892 23,192,000 71.18 88.47 
On hand........ 342% 81,198,000 


*Car basis is 26,000 feet. *Local sales included. 

Bookings for the week by thirty-four identical 
mills were 94.09 percent of those of previous week, 
showing a decrease of*1,456,000 feet. 


California Redwood Data 


SAN Francisco, Cauir., May 29.—The follow: 
ing information is summarized from the Califor 
nia Redwood Association’s report for the week 
ended May 23: 





7————_ Redwood - —, White- 

No. of Percent of | woods 

mills Feet production Feet _ 

Production .... 15 6,949,000 100.0 2,477,000 

Shipments .... 15 8,716,000 125.0 1,673,000 

Orders-— , 

Received .... 15 6,402,000 90.0 1,070,000 

On hand....:. 14 28,065,000 6,763,009 
Detailed Redwood Distribution for Week 

Shipments —_ Orders 

Northern California* ....... 3,403,000 2,984,000 

Southern California* ....... 2,985,000 1,072,000 

WCSLOMEND ocs.s:acc:s.siese selon ee ois 18,000 202,000 

IIGBLOMNE © croticsarcomin soiree 1,346,000 1,778,000 

UO REIRY os ce arssisrc sarctcemocets 964,000 366,000 

pees 

POUA isi sciniiierintateiet 8,716,000 6,402,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 

*Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 
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1924 
69,226,879 
16,482, 37] 
20,825,000 

5,339,009 
4,574,066 
1,671,000 
6,176,004 


34, 294,303 


5,263,108 
56,533,837 
12,744,009 
16,139,000 
13,955,658 
$1,300,000 
38, 741,006 


4,676,603 


0, 221,000 


7,637,000 


National 
S issued 
1 ended 
hown as 


sring 21 
s. Ended 
May 23 
hip- Or- 
ents ders 
97 96 
103 102 
+ 100 
130 124 
91 91 
98 19 
65 52 
98 91 


00 98 
mills, 


ry 


rn Pine 
as fol- 
3 from 


itages of 
Ship- 
ments 


3 «88.47 


ncluded. 
dentical 
is week, 


———_—_————_ 


ata 


follow- 
‘alifor 
ie week 


White- 
woods 
Feet 
477 7. nnn 

673 3,000 


070.000 
, 763,000 
feek 
Orders 
984,000 
072,009 
202, 000 
yk: 000 
866, 000 
Cae 
402,000 
gh San 


‘ton. 





JuNE 6, 1925 


AMERICAN LUMBERMAN 





Record of Direct Sales of Douglas Fir 





SEATTLE, WASH., May 
—-Sales 
V. g. flooring— No. Feet No. 
MEO. 1h gave nas anes vege sca wee ae 14 67,000 7 
Mer Rica vie sie dasreee cou ee OEeS 92 408,000 8 
BO. BS cocssansusecececcovcsvene 47 382,000 5 
S. g. flooring— 
4" No. 2 and. better. ......... 43 294,000 8 
PAO OR. oe OR we Ew ee Ree ane 20 126,000 4 
6” No 2 GUNG DEtlEP.< 66 eek. 36 129,000 6 
No 3 Pere cere eee 29 208,000 7 
Stepping— , 
No 2 ANG. DGLIOP.¢ .ccvave cscs 23 43,000 7 
Finish— 
eM orgies stele ee wees meee 15 31,000 4 
Casin® ANd DASE... <cccesesss 8 24,000 5 
Ceiling, %x4”— 7 
Wo. 3 Bie DEtter. «<0. cesses en 102 450,000 10 
a ere re eer ge 20 93,000 6 


29.—Direct sales of Douglas fir from May 18 to 23, inel 


Prices 


usive: 


—Sales—— Prices 
High Low Spread Drop siding, 6”— No Feet No. High Low Spread 
$52.00 $44.00 $8.00 NOu 2 and Netter. <a cccccace. 111 704,000 8 $36.00 $31.0 $5.00 
47.00 40.00 7.00 ING@ENGT Sues can CatecetcdeLenties 33 184,000 9 30.50 23.00 7.50 
33.00 25.00 8.00 Common, No. 1, S1S— 
; SN a adtensancacewsenieeew 60 475,000 7 18.50 13.50 5.00 
_ a by ED cn. cadadecadccdccewngnwceses 16 55,000 5 20.00 17.00 3.00 
37,00 32:00 500 Dimension— ; 
30), 00 OF 00 5.00 Py BARE iaisin se cn wince sacinws 154 507,000 10 18.50 13.25 5.25 
=e a : NOs: Sacinas aeangauececens 125 360,000 7 19.50 16.50 3.00 
67.00 62.00 00 NO aes Stidéaciceeuawacus 80 200,000 8 20.50 17.00 3.50 
rt. ra UK o- ‘ = oF lalate Fi eee 7 = 17.00 3.50 
SRG Sp Bae o sacadccaweds : 122, 8 23.50 18.50 5.00 
56.00 54.00 2.00 BUG es ssh acne tater 14 44,000 6 2 y 
36.00 $0.00 500 os ,00 5.00 20.00 5.00 
7 = | | Ere rite ee ee ee noe 13 139,000 3 4.00 3.25 75 
30.00 25.00 5.00 ONE. cagewilse canada dcadaaelen 2 50,000 1 5.70 naar aeae 
23.50 18.50 5.00 BIGWOGK iesxcccdeccuxnavdnuae 1 25,000 1 3.80 aaed eaae 





Hemlock and Hardwood 


OsHukKosH, Wis., June 1.—The following is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to twen- 
ty-five firms that ordinarily ship about one-third 
of the total annual shipments reported to the 
association by all members, and shows averages 
for March, April, and 1925 to date, and weekly 
figures for May: 


Hemlock 

Period— Firms Cut Shipments Orders 

Weekly average— 
March s..<<0« 3,667,000 2,399,000 1,786,000 
y. 3) ie rere 2,288,000 2,502,000 2,240,000 
To date, 1925 2,876,000 2,560,000 2,020,000 
J a ror 20 1,496,000 3,014,000 2,429,000 
a 21 966,000 3,134,000 2,440,000 
MAY 16.5.6: wee:50.0 20 1,380,000 2,462,000 1,710,000 
MAY D8 ec ccc 19 1,967,000 2,216,000 2,126,000 

Hardwood 

Firms Cut Shipments Orders 

Weekly average— 
Ss eee .. 6,590,000 3,360,000 2,696,000 
es) rere 6,419,000 2,674,000 2,648,000 
To date, 1925. 6,098,000 3,293,000 2,679,000 
| Se 20 4,897,000 2,383,000 1,540,000 
WRG 9 Vices cies 21 4,238,000 2,678,000 3,017,000 
a | Pee ar 20 5,088,000 2,298,000 1,892,000 
DIO BO oe ose 19 4,025,000 2,217,000 1,839,000 





The West Coast Review 


SEATTLE, WAsH., May 29.—For the week 
ended May 23, 119 mills report as follows to the 
West Coast Lumbermen’s Association: 


Production ...107,965,917 
Shipments ...108,560,676 4% below orders 
CGGTE i. 5:0-« 113,526,550 5% above production 
Shipments— 
Water delivery: 

DONORS scene cee ksunsdeee 31,391,126 

PEE 06 Gao th de dew ueneed 10,421,971 

‘EOUDL. WAtGl (SOTO he oncccadcccnccesee 41,813,097 
BO UE CORSE cbu.26. 6c Ck ERER ODOR RU ORE 60,510,000 
Local auto and team deliveries........ 6,237,579 

POLED BMIDINGRIES: 6.0.5 sc bcccewcrcecceees 108,560,676 
New business— 
Water delivery: 

POMIGOUIO? sos cece cenceenewae 35,166,967 

L312 | a re ree 12,662,004 

Total water (42%) ...ccesesseecsccoes 47,828,971 
RG EON CHEB sos «coc enee wakes anwecale lt 59.460, 000 
L ocal auto and team deliveries........ 6,237,579 

TOCA! MEW DUSINESH. 0.6.60 5 ces osesees 11 3, 526,5 50 
Unfilled orders— 
DOMGSEIG CAPRO coco ck cidcsacdsveencees 168,693,592 
DIS OW oe eases. sa ny na nee te wie ate ne 80,868,187 
MIE, GeeeG CORSE cece since ka eena nec news 158,580,000 

gt) 131) CO arr 408,141,779 


*Car basis, 30,000 feet. 





Northern Pine Statistics 


MINNEAPOLIS, MINN., June 2.—Shipments and 
orders are shown to have had substantial in- 
crease for the Northern Pine Manufacturers’ 
Association in the week ended May 23. The 
report showed that there had been a 331/53 
increase in the volume of lath shipments. A 
tenth of the lath orders booked for 1925 to date 
were placed that week. 

The figures of the association discount some 
of the individual reports which come from deal- 
ers of northern pine. The sales volume is large 
and there is virtually no storage in consuming 
industrial plants or retail vards, 





Northern Hemlock & Hardwood Data 


OSHKOSH, WIS., 


June 1.—The Northern Hemlock & Hardwood Manufacturers’ Association has 


prepared the following data as to April production and shipments of northern hardwoods and 


hemlock, and stocks May 1: 
April, 


1925, Statistics 


Stock Summary May 1 


‘i HARDWOOD— 
Unsold Unsold— 
Production Shipments May 1 Ls CERRO COE 53,181,000 
PAO i Bae es 1,025,000 424,000 4,501,000 NOG Vaiiddie Rew aea Ee 132,715,000 
Basswood .... 4,925,000 2,470,000 30,126,000 a —_—— 
Beech ....... 221,000 | Sold —_ unsold eceeee 185,896,000 
Birch ....... 12,251,000 5,210,000 57,614,000 ——- 8°! ty and green... . meme 
We sy srecciats as 3.764.000 2.051.000 16457000 tito: = i" """**"°""™ pi, 
DUR MN UII acsa:-ec treivere 17,711,000 11,045,000 76,219,000 Unsold, 1- and 2-inch— 
C) | Saat 181,000 80,000 979,000 RPO ar Ka aie kia w alae wie 76,387,000 
Mixed) ..6:<<«: 4,654,000 SOMOOOe 6 0!2 carne Green ............... 59,762,000 
ae apes Total unsold ....... 136,149,000 
Total hdwds.. 44,732,000 22,176,000 185,896,000 Sold, 1- and 2-ineh...... 9,408,000 
Hemlock 10,156,000 15,819,000 136,149,000 Other thicknesses on hand 1,500,000 
fo ee 147, 057,000 


Grand total 54,888,000 


37,995,000 


$22,045,000 





Total hardwood and hemlock. 365,816, 000 


Comparison of 1924 and 1925 Statistics 


The figures for twelve 


months, May 1, 


1924 


to April 30, 1925, make the following percentages of 








the corresponding period of 1923-1924: 
All —- Hemlock Total all woods 
PR i ote ve ek ce PO ESS aKS WOR ee Rae ween 82 82 
MMO 6 ci ieecs wade agwadkes caguedeeusiaaneeas 73 75 73 
Hardwood Stocks on Hand May 1, by Grades 
Sold ————— Unsold-—-— — Sold ———Unsold————_ 
Dry & Green Dry Green Dry & Green Dry Green 
ASH BircH— 
REE a ia aa aera d aries 43,000 0) ee / <, Ce 163,000 1,247,000 1,694,000 
Select & better 12.000 fC) | nee ee ae GP NONGGs.- sctuadan - <Sdauwows 636,000 
UENO cardcletd ats ated i ee We aiedew owes | ee 163,000 295,000 32,000 
No. 1 & better. ........ 42,000 117,000 No. 1 & better. 502,000 3,696,000 8,244,000 
No. : com.... 20 000 OE. ciahalacawa Se. 508,000 1,129,000 4,090,000 
Noe. 2&2 COM: «<6 cies oc Sere Nos. 1 & 2 com. 10,000 132,000 549,000 
No. 2 & better. 606,000 351,000 2,202,000 No. 2 & better. 437,000 2,294,000 7,189,000 
No.2 eom..... 28,000 TG0G0 | weawenes No. 2 com..... 2,068,000 2,029,000 6,830,000 
No. 3 & better. .cscices 48,000 11,000 No. 3 com..... 4,941,000 2,735,000 14,793,000 
Now & COs... 60,000 262,000 1,347,000 ‘a 
ee ee Sapeere as 8,792,000 13,557,000 44,057,000 
26, 000 797,000 3,704,000 OaK— 
3ASS WOOD | ae OTT Sanee «eanemas 
ee 138,000 ;62,000 725,000 No. 1 & better. 216,000 15,000 16,000 
WAS @ SOIC. «osc wes 4,000 66,000 No. 2 & better. 217,000 48,000 468,000 
Select & better. MAGMND” cateacewe.  shetedetets INO ae CS oiea- od ciaca ee 5,000 10,000 
MUNIN 2 fre el” ie ene | ees No. 3 & better. 2,000 14,000 226,000 
No. 1 & better. 1,282,000 1,769,000 2,717,000 No. 3 com..... ........ 50,000 94,000 
No. 1 com... 282,000 821,000 1,027,000 2 ee ee ma = " 
No. 2 & better, 1,108,000 2,343,000 6,982,000 Ut °«£.'' —_— =" 
4 ») . La] baat d PA) ae 
ee See Oe, er Ma 266,000 311,000 ~=——-222,000 
No. 3 com..... 1,017,000 2,676,000 4,754,000 ee rr eee Fs ‘66 bab so 000 
> a a2e 9 ri No. 1 & better. 1,513,000 5,124,000 7,399,000 
5,142,000 9,936,000 20,190,000 No. 1 com..... 681,000 11350000 2979000 
Rock ELM— Nos. 1 & 2 com. 1,324,000 1.785.000 3,319,000 
| op Re SOMES ccakienen  Sasiidener No. 2 & better. 4,542,000 4°359,000 17,660,000: 
No. 1 & better 156,000 2. eee eee we ee ee No. 2 com..... 1,398,000 1,042,000 2,290,000 
No. 2 & better 1,005,000 1,069,000 2,112,000 Na: 3 & Better. ..ccs0; 100,000 200,000 
No. 2 com..... 161,000 3 eer. No. 3 com..... 3,265,000 ,303,000 13,093,000 
INO. @ COME. 26s. 240,000 413,000 _ 41% ,000 — 
ee aan = 12 989, 000 21,629,000 47, 785, 000 
1,592,000 1,597,000 2,529,000 Sorr Mare 
Sorr ELM bf Sh. EO areas 46,000 101,000 
| | ee ee eee oe fy i esas pee Select & better. ........ Sane ‘tneawaue 
SRR So tp k iy, ace rn keer 1EOGO kc cwaswan Now 5 @ Bettet. c6 ncnwas 188,000 395,000 
No. 1 & better 337.000 366,000 552,000 Ne. 2 COG8.. << x 158,000 70,000 205,000 
No. 1 com..... 18,000 ere NGG 3 OS COM cscs snes Gin asetenss 
No. 2 & better. 1.837.000 2 036,000 5,538,000 No. 2 & better. 65,000 1,268,000 2,445,000 
No. 2 com..... 133,000 302,000 35.000 No. 2 Com. .... 239,000 91,000 292,000 
No. 3 com..... 254,000 365.000 3.010, 000 No. 3 Cee 46,000 605,000 1,063,000 
2,679,000 3,196,000 9,13 5,000 508,000 2,304,000 4,501,000 
Hemlock Stocks on Hand May 1, by Grades 


anil nsold, all lengths— 
2x4 and wider 


1x4 and wider 


Dry Green Dry 

Os ara sis 982000 2,439,000 9,822,000 
Merch 3,602,000 4,303,000 32,797,000 
Ce) as 1,783,000 1,289,000 8,384,000 
js ae eee 2,721,000 3,093,000 10,979,000 
Nos. 4 and 5. 1,101,000 620,000 4,216,000 
10,189,000 11,744,000 66,198,000 

Total unsold, and total sold, 1- and 2-inch 


and total other thicknesses 


——1l1- and 2-inch 





Other thicknesses 





Sold, dry and green 


Green 1-inch 2-inch Dry Green 

6,095,000 330,000 495,000 320,000  ...... 
25,291,000 1,049,000 4,331,000 383,000 694,000 
3,958,000 640,000 1,192,000 BGee”  wesued 
10,756,000 655,000 716,000 11,000 87,000 
EGR ° iveuke . sama weheten ",taauee 
48,018,000 2,674,000 6,734,000 719,000 781,000 
136,149,000 9,408,000 1,500,000 
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Hardwood Institute Past Sales Report 


MemPuis, TENN., June 1.—The summary of Chicago / Cleveland average hardwood prices 
obtained during the week ended May 26, as reported by manufacturers or producers to the Hard- 
wood Manufacturers’ Institute, is given below. Chicago has been used as an equalizing point 
for ‘‘Southern’’ producing territory, and Cleveland as for ‘Eastern’? territory, the division 
between ‘‘Southern’’ and ‘‘Kastern’? territories being « line following the Chicago & Hastern 
Illinois to Evansville, thence following the Louisville & Nashville to New Orleans, La., all points 
west of this line being ‘‘Southern’’ territory. From the f. 0. b. destination price reported to 
the institute, freight from shipping point to destination (the official standard weights as given 
in the institute’s Inspection Rules Book being used in computations) is deducted, and freight 
from Chicago / Cleveland added, so that the result will be f. 0. b. mill price plus freight to Chi- 
cago / Cleveland, and the average equivalents therefore show with substantial accuracy the trend 
of the market. Summary of Chicago / Cleveland averages, based on the institute’s grading rules, 
follows: 







































































RED Oty BLACK GUM RED OK ASH WIZLOW 
Quartered Plain quartered 
Figured Wood 
Chgo ‘Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
, Ss Firsts & Seconis 
Firsts & Seoond No, 1 Yom & Sels Firsts & Seconds Firsts & Seconds 
4/4 132.75. “ 4/4 28,50 50,04) 4/4 106,00 ,,, 4/4 106,25 112,25|| 4/4 62,25 ,,, 
5/4 137.00 °°° 5/4 102,00 112,75 ja 
“4 ims ||: No, 1 Com & Sels 6/4... 118,25 My 1 Com & Sels 
‘ bigs TUPELO 4/4 76,75 .., 8/4 115,25 125,75 || 4/4 46,00 ,,, 
Quartered 
13-17" Box Boards Plain No, 2 Common 
Firsts & Seoonds 4/4 53,50 oe. s 4/4 36,50 41,50 MAGHOLIA 
4/4 87,00 95,00 irsts & Seconds F as a 
5/4 88,00 103,50 ||Firsts & Segonds 1/2 50,75 Aes irsts & Seconds 
oy 91,75 ne 3/4 47,00 es, o/8 66.75 3: HICKORY 4/4 71,00 .., 
‘ 3/4 78,00 °. : 

Cc 3 No, 2 Yommon 4/4 63,50 113;d0 Firsts & Seconds No, 1 Som & Sels 
my 58.00 a 4/4 25,00 ... || 5/4 119525 .°. 8/4 124,75 106,00|| 1/2 29,75 ,,, 
6/4 66,00 °, 6/4 44, 121,75 4/4 48.25... 
8/4 66,25 No, 1 Com & Sels 6/4 86,795 ... 

‘ ae WHITE OAK No, 1 Com & Sels 15/4 eee 62,25 8/4 61,75 eee 
5/6 41.75 ... 
een Quartered we 50°75 nae No, 2 Common 
Firsts & Seconds 4/4 59,25 66,00 WALNUT 4/4 27,50 .,. 
4/4 719.28 91.25 Firsts < Seoonds 00 
5/4 86.50 Fe 4/4 180,00 157,00//5, 5 common Selects 
. gots 5/4 ues, 2 oS 5/8 26,75 4/4  ... 160,25 CYPRESS 
3 6/4 146, . % 6° 5 8/4 cao 207585 enemas 
he oes wis2 13/4 eee 159,25 4/4 38,75 46,50 / . —_ & Seconds 
" ti 4/4 69, _ 
a deieeiadtial oa No, 1 Com & Sels POPLAR « SOFT ELM 5/4 81,50 .., 
No, 2 Common sie 85,75 oa.08 — piece sie 82,25 cow 
y, 5/4 82,75 e t No, 1 Com & Sels z nes 
4/4 39,00 gu 8/4 ve” g9%00 Quartered 476 35,50... 
Skate Firsts & Seconds 8/4 coe «©5825 rome - 
a 7 eee 
SAP GUM 4/4 .., 186,00 No, iin oft 72.78 ee 
Firsts & Seconds 0. 1 Com & Sels 4/4 ‘. 31,25 || 6/4 65,7 i 
—— 3/8 52,00 ...|/4/4 69,00... || 6/4 22. 33,00|| 8/4 86.75 83°80 
Firsts & Se 1/2 71,75 eee 7 
+ ‘75. Sie 70:75 92200 Pisin aes 0, 1 Shop 
5/4 58,00 7° 3/4 ce «75/1 3-17" Box Boards COT'TOMYOOD 4/4 44,25 .,, 
a 655 «|. 4/4 90,75 113,75) 4/4 ... 127,00 ue 5/4 56,50 ,,, 
10/4 61,50 5/4 112,00 121,75 Firsts .» Seconds 6/4 GOLIS =... 
e eee 6/4 eee Leg Firsts & Seconds 4/4 53,25 ... S/4 S2575 ... 

Com & 8/4 eco 182, 4/4 ees 125.00 
vt 43 saad 4 at 333 12sf25 ||No, 1 Com & Sels No, 1 Common 
5/4 44.00 [°° |i wo, 1 com 4 Sels 4/4 40,25 ,,, || 4/4 49.75... 
8/4 $5.75 ... S/S «937,60 © ace ak ” 8/4. 45,500 ... 

7 ee ee 22 
Plain 3/8 50:50 a ° CHESTNUT 0, 2 Common 
3/4 51,50 72,6 No, 1 Com & Sels 4/4 25,25 ..,. 
13-17" Box Boards 4/4 eget a / eee) 47,25 wuurtered -_ 
4/4 65.75 .., s/f seis = “/ nes ss’oo Sound Wormy 4/4 24,75 ,,, 
13" 4 War FAS 8/4 66,50 .., 8/4 soo 66.00 || 4/4 = wee = 45,78) 8/4 926,25, 
4’4 57,00 ,,, 2/4 eee “88500 
. 2 Common. / Plain 
Firsss & Seconds 3/4 31,5 eee |No, 1 Common = = 
5/8 40,00 vos 4/4 40,25 39,5¢ 5/8 38,00 = Firsts & ane oe ; 
4/4 54,25 |. 4/4 55:50 55°95 || 5/4 ose 125,78 
5/4 55,00 <°° No, 3 Common 6/4 2, 73025 || 8/4 eee 137, 
3/4 22,50 ,,. |e/4 59225 .°, . . 
No, 1 Com & Sels 4/4 28,25 27,0 ound Wormy ie 
6/8 28,00 .,, 8/4 32,75 ... |Bo, 2a Common 8/4... 42,50 
3/4 32,25 ... 4/4 34,75 41,50 
4/4 35,25 ... Sound Wormy 6/4 4... 48.00 aneaiets 
6/4 43,25 .., 4/4 ese 33, 50) 8/4 cee ~—-53,00 SS 
6/4 39,25 .., ~ ne ‘ 
8/4 43,00 eee No, 2B Common i. e081, 5D 
4/4 29,50 30,00 eee *25 
No, 2 Common 5/4 eee 85, 
Hy 34°28 nr No, 2 Common 
4/4 24.75 ... ese 33,00 
5/4 26.25 .., S/t ice §=6BtcRO 
6/4 26525 ... 
No, 3 Common 
rt 
es e e 
Southern Pine Barometer North Carolina Pine 
NEw ORLEANS, La., June 1.—For the week Norro.k, VA., June 1—The North Carolina 


ended May 29, Friday, one hundred thirty-one 
mills report as follows to the Southern Pine 
Association: 


Pine Association makes the following analysis 
of figures from forty-eight mills for the week 


ended May 23: 
Percent Percent iim 








of pro- of ship- ——Percentage of- : 
a ee ati ang dl Production Ship- 
Production .. —_ Ta bok000 wopeatiey = — Production— Feet Normal* Actual ments 
Shipments .. 3,734 79,422,180 106.51 <..2: Normal ..... 11,634,000 “an 
Orders*— _actal .. . -10,051,372 86 tae 
Received .. 3,521 74,891,670 100.44 94.30 | Shipments .... 7,623,148 SS i re 
Outeniead ’ MOIMIGER Fs oink «x 7,255,200 62 T2 95 
week ....93,538: QAG@16,2600 ..6.« i605 *“Normal” is based on the amount of lumber 
*Orders on hand showed a decrease of 1.81 per- the mills would produce in a normal working day. 
cent during the week ; one hundred thirty-five mills jAs compared with last week, there has been 
contributed to previous week’s report. an increase in orders of 12 percent, though last 
3ased on April average load, 21,270 feet. week there were reports from forty-nine mills. 


e & e 
California Pine Sales 
San Francisco, Cauir., May. 30.—For the 
period May 24 to 30, the California White & 
Sugar Pine Manufacturers’ Association reports 
sales as follows: 


California White Pine Mixed Pine 

‘eet Common— Feet 
Nos. 1 & 2 clr. 147.000 NO: 2 .ccidicx 16,000 
© SGIRCE: ossaa% 306,000 INOS 2 Socein aleve 37,000 
D select ...... 214,000 PUG Ee iv see es 508,000 
INO. 3 (Cl o.005 645,000 aa, aaa ae 138,000 
inch shop. ..... 355,000 No. 6 asst... 13,000 


No. 1 shop.... 770,000 No. 1 dimen... 90,000 
No. 2 shop....2,129,000 No. 2 dimen... 24,000 
No. 3 shop.... 100,000 Beveled siding— 


Shop short.... 25,000 Lin. ft. 
Panel, % a. w. 1,000 BU cess 78,000 
Panel, % a. w. 2,000 Cc 45.000 

i De Weare tandt-ad whats 45,000 
Desvtr:, std... 4,000 ea 31,000 

Sugar Pine | ee eres 10,000 

et “’ 2 clr. pee Douglas Fir 

i POROOG Snes as , ‘ S 
ae ee 40°000 C&better ..... 53,000 
No. 3 clr...... 113.000 No. 3 clr...... 11,000 
Inch shop .... 13.000 4/4 a. W. com. 55,000 
No. 1 shop 131.000 5/4 & up, com. 12,000 
ies 9 shop. oe 284 000 Dimension .... 65,000 
No. 3 shop.... 179,000 Lath 

Shop, std. i sce sip 8,000 Mixed pine— 

White Fir INO. Cl Nieceaxs 619,000 
OF ae 48,000 ING Oe a) ice kia 90,000 
No. 3 & bDtr. Bie eee vingien 150,000 

COM oe oeiic 64,000 White fir— : 
No. 4 com.asst. 300,000 INO. DE acaveuts 518,000 
By OX 5 sess 25,000 
No. 1 dimen... 67,000 Expert 
No. 2 dimen... 25.000 Australian ... 32,000 
Cedar Box 
Miscellaneous... 10,000 White fr <..<. 25,000 





Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics for 
the weeks ended as shown and comparative 
periods: 


1925— Production Shipments  Orders* 
MAY 238% .c6n% oss 8,692,000 9,178,000 8,891,000 
tga ae 8,932,000 8,739,000 8,774,000 
Apr. 27 to 

May 23.......26,066,000 26,377,000 26,482,000 

1924— 

Apr. 28 to 
May 24.......21,179,000 20,314,000 16,312,000 


736 mills. +35 mills. 

*Orders booked for the week ended May 23 
were 2 percent over production, shipments 6 per- 
cent over production. 


Percentages of, Thicknesses 
: , j 2 ”” % ” % ” Ys ” 
PYOOUCHION 66.08% ces 70 20 6 4 
SDIDINONES: 6oi.0sccs0%. 67 23 6 4 
ORGEUE: sic giveios.é canis oe 69 20 6 5 





Texas Mill Statistics 


DALLAS, TEx., June 1.—Reports for April 
from fifty-one mills in the Eleventh district 
have been compiled by the Federal Reserve Bank 
of Dallas. Production during March had been 
1 percent above normal, but in April the output 
was reduced to practically normal, the ‘¢nor- 
mal’? figure being 108,407,850 feet. Shipments 
were only 2 percent below production, whereas 
in March they had been 7 percent below. April 
orders were 98 percent of normal April produc- 












OKLA 


ARiz OktahSma City 


NMEA 


DALLASG 


ee og re 
Pa 


tion, as compared to 92 percent during March. 
Unfilled orders had inereased from the March 
figure of 53,666,010 feet, to 54,157,838 feet on 
May 30. Stocks, on the other hand, were 18 
percent below normal, the ‘‘normal’’ figure be- 
ing 325,419,872 feet. Thus the reports indi- 
cate a much stronger statistical position. ‘The 
April figures follow: 





Feet 
LC) a a ee er 108,201,625 
AUTEM INAISS 54 orcas 3 LesSorses aslo oo cane ratraviareann OR 106,608,416 
ROD is bosch enon ib ne Soo etc eae 106,358,168 
April 30— 
PUNO ONGONE 6.5. 56d.6 Wa Ssalee ee wens 54,157,838 





Me Sc. a a 265,680,044 


aD, 
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~ Trade Outlook as Viewed by Nebraska Retailers 


What is the general impres- 
sion of crop prospects at 
this time? 


Litchfield cocese Qood 
Big Spring..--- Good 
Gretna ..-++es - Fair 

pWEESE ws eeeee ; 
Dervard eee mai Not good 
Ashland .....-- Conditions fair 
Omaha eich cou wear Good 
Qmaha .....--- Sad 
Fairbury ..---- Not very good 
Pierce ...--+-+++- Good 
Hartington Fair 
Grofton ....... Good 
Rosalie ...-.+-. Never was better 
QMANA ..ccccne Wheat, fair 
Edison ....--s- Very good 
Ashland ...... Small grain below average 
Bridgeport ..... Good 

Lawrence ...... Fair 

Lisco ae are Not too good 
Campbell ...... Good 

Chappell ...2s- Good 

Eddyville ...... Good 

tale CHES a 4:0:5< - Fair 

Atkinson ow BOW 

Elba seccces GOOG 

GHMGE gecce eee Fair 

BeReh: cases Looking good 
Seger are Very poor 


Grand Island... Very good 


Do you think business will 
be as good as or better 
than last year? 


Yes 
setter 
Yes; some better 


Not very good. No 
Not as good as last year 


Better 
years 

Slow 

No 

No; better than last year 


than for several 


At least as good 


3etter than last year 

Better than last year 

Can not expect good busi- 
ness until good crop at 
good prices 

Same as last year 


Yes. Half better than last 
year 

More building than last 
year; better prospects 
for year 

Yes 


About the same 


About the same 
No prospects in sight 


Yes; better 

Will be better 

About the same 

Yes. Yes 

Better 

No; about the same 

As good or better 

No; although think it will 
be as good 

As good as last year 


How do merchants of other Do you buy more frequently 


lines feel about future 
business? 

Good 

Good 

Same 

Blue 

Not promising 


Fair or better 


Slow 
Think it’s ‘‘gone to pot” 
About the same 


Complaining 


Not very strong 
Optimistic 
Sume as we do 


Same as we do 
Very optimistic 


Expect an average year 


Fair 
On an 
year 
Not too well 
Very slow 


average with last 


Optimistic 
Good 


Fair 

Fair 

Just fair 
Little better 
Same as we do 


and in lesser quantities 
than formerly? 

Yes 

Yes 

No 

Yes 

No; we always keep up our 
stock 

To meet demand 


Yes 

No 

Same as_ always, 
sash and doors 

Yes; mix our orders 


Yes 
Yes 
Yes 


except 


Buy according to needs 
Yes 


Buy as usual 


About the same 
About the same 


Yes 
No 


Yes 
No 


Yes 
Yes, as we need it 
Yes 
Yes 
Yes 


Buy as we need it 


Are there many possibil- 
ities for remodeling in 
your community? 

Some 

No 

No 

No 

Yes, there are some possi- 
bilities 

Yes, some 


No 

No 

Yes; doing quite a little ia 
that line 


Yes 
Not at present 


Yes. There will be quite an 


amount of remodeling 
done 

No 

Yes 

No 

Have followed it closely 
but have not _ received 


any prospects from our 
advertising on it 


No 


Yes 
No 
Some 
No 


No 


A lot of remodeling going 
on 


Minnesotans Optimistic Over Prospective Business Situation 


Hadley .......- Very good 


WiORA ccc. cs Good 

(oo Sere Good 

MOO h viese cs Very good 

RRO 6 ee dre eae Good 

LO ee aa Good 

Blue Earth..... Conditions good 

|. Sere Mining country 

Dol) i a Very good 

Thief River F’lls. Small grain good; rest 
backward 

MOTO. oe oiniaccks . Too early to tell 

Brown Valley... Good 

eS) Good 


Bt Paul. «.<s<0- Good 


Yes; not any better than 
last year 

Yes 

Will at least equal and pos- 
sibly excel last year 

Very much better 

Better than last year 


Better this year 
Better than a year ago 
No 

Ahead of last year 
Poorer than last year 


Much better than last year 
Better 
Slightly 
year 
Good ; better than last year 


better than last 


As good as last year 
3etter than a year ago 
As good as last year 
No 


About the same 


Better 


Very encouraging 


Good 


Rather blue 
Complaining 
Same way 


Optimistic 
Good 
Same attitude as we 


Pessimistic 


Not very good 

Same 

Same as we do 

Think it is going to be poor 


Yes 


Yes 

Our volume greater than 
last year 

No 

Yes 


Yes 
Buy according to demand 


No 

Yes 
Yes 
Yes 
Yes 


Yes 


Yes 


Yes 
Yes 


Yes. There will be more or 
* less of it done this year 
es 


Yes 

Yes. Considerable remodel- 
ing being done 

+ nga a little remodeling 

NO 

Somewhat 

Have not done much with it 


No 

Yes 

Not many possibilities 

Yes. Take pictures of “be- 
fore and after’ our re 
modeling jobs 

No 

No 


North Dakota Dealers See Indications of Good Business 


WOIOW occas Poor 
een Good 

Deer River..... Good 

oo ee Poor 

S| ee Good 

Grand Forks. ...Good 

Grace City..... Very favorable 
Fargo .........Very good 
Dickinson ...Good 

Bismarck ...... Generally good 
Egeland ....... Cut out predictions 
So ——e Good 

Fargo .........Good 

Eckelson ......Good 

Fargo .........Good 

Blanchard .....Good 

Coleharbor .....Good 


Beach ........Fair to good 


Ancta .........Good 


.. Very favorable 


Baldwin 


-Above normal 
Ambrose 


co eeee el OIF 


eee 


Falsen ,, Excellent 
Dickinson +:33°Good — 
ryburg Fair 


Better 

Yes; at least as good 

Yes; better than last year 

Yes. Should be better 

Not pleased, but will be 
better than last year 

Pleased. Should be as good 
as last year 

Equal to last year 


3etter 
Better after July 1 
100% better than last year 


Better 

Started out better than last 
year 

If crop comes through, good 
business 

Not any 
year 

Yes, depends on summer we 
will have 

Yes; believe will be better 
25% over a year ago 


better than last 


Yes; better than last year 

Not very good. Farmers are 
not in shape to do much 
building 

Far better than last year 

3etter ‘ 

Yes 


Good 

Fair to good 
Fairly good feeling 
Fairly optimistic 


Having good business 

Good 

Ilope to do a little more 
business 


Good 
More optimistie 
Passing into a better era 


Looks fine 


About the same 


Feel must have 
xood crop 
Satisfied as long 
tinues as now 
Business good 
Very optimistic 


one more 


as con- 


Fairly good 


About as we do 

Good 

Things look 
hold out 


good 


if they 


Yes 
No change 


3uying in larger quantities 
No 
Yes 
Yes 


Yes 
No; we keep stocked up 


Yes 
Yes 
Yes 
Yes 
Yes 


Yes 


Yes 
Yes 


Yes 
Yes 
Yes 


No 
No 
No 
Some 
No 


No remodeling worth speak- 


ing of 

No 

Yes 

Not for the present, mostly 
new work 

No 4 

Not at this time 

No 

Very little remodeling in 


this community 
Some 


About the same as ever 

Great deal of remodeling 
being done. This busi- 
ness amounts to 50% of 
our total volume 

Yes 

No. Houses in this coun- 
try are practically new; 
this is a new country . 

No 

No 

Yes 
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World’s Largest Hotel to Use All-Wood Furniture 


If the management of the Palmer House, Chi- 
ecago’s new $17,000,000 hotel now under con- 
struction, were seeking a slogan descriptive of 
the character of its furnishings, it is doubtful 
if they could find a better one than that used 
by a well known manufacturer of men’s garters, 
‘“‘No Metal Can Touch You.’’ For the new 
-almer House will contain no metal furniture 
but will be appointed throughout with the finest 
wooden furniture that money can buy, manu- 
factured almost entirely from native American 
woods. To appreciate properly what this fact 
means to the lumber world it will 


ceeded squat business blocks, mammoth mercan- 
tile establishments were formed, and a host of 
hotels sprang up in the loop. Chicago had be- 
come the business capital of America. Through- 
out this sensational development the Palmer 
House, handicapped somewhat by lack of facili- 
ties, pursued the even tenor of its way, holding 
old friends, making new ones, ever maintaining 
that splendid reputation it had gained through 
a half century of service to an appreciative 
public. 

A few years ago Honore and Potter 


-almer, 


with New York. The appointments, includin 
the furniture, were to be as near perfect ag 
possible, combining the taste and luxury of 
royal quarters with the homey atmosphere of 
the family fireside. 

Architects were consulted, plans were drawn 
up and approved and in 1924 work was begu 
on the third Palmer House, destined to be the 
aristocrat of hotels. The first unit of this mony. 
ment to Potter Palmer’s enterprise, containing 
all the public rooms and 1,026 private rooms, js 
now nearing completion and will be ready for 

occupancy before the close of the 





be necessary to turn the pages of 
hotel history backward and review 
the growth of the Palmer House 
from its modest beginning in 1870 
to its destined rank as the premier 
hotel of the world in 1927. 
Founded by Potter Palmer in 
1870, the first Palmer House was 
under construction when Mrs. 
O’Leary’s cow kicked over the lan- 
tern that started the famous Chi- 
cago fire. Along with other large 
buildings of the business section, it 
yas burned to the ground in that 
great conflagration. A man of in- 
domitable will and wide vision, 
Potter Palmer was not to be 
thwarted in his ambition to erect 
a nationally known hotel by this 
unfortunate circumstance, and so, a 
short time later, work was begun 
on the second and present Palmer 
House, which was completed in 
1873. For two decades this staunch 
and friendly edifice was the tem- 
porary home of the thousands of 
travelers visiting Chicago annually. 
By 1892 its popularity had grown 
to such a point that Potter Palmer 
was foreed to erect an addition to 
take care of the crowds that flocked 
to Chieago the following year for 
the World’s Fair. It is difficult to 
say which was the greater object 





of interest at that time, the 
World’s Fair or the palatial 
Palmer House. At all events one 


had not seen Chicago until he had 
visited both. 

Noted for its fine appointments, 
warm hospitality and courteous 
service, the Palmer House of 
those days was indeed the patrician of hotels. 
Travelers left Chicago with a feeling of having 
done ‘‘the thing’’ if they had put up at the 
Palmer House. And one gained infinitely in 
prestige in his home community if he could re- 
turn from a visit to the city and say that he 
had stopped at this famous hostelry. 

But the years rolled on, and the new Chicago 
began to replace the old. Skyscrapers suc- 


The new 











Palmer House as it will look when the second unit is 


in 1927 


jr., who had succeeded to the ownership of the 
’almer House on the death of their father, 
decided the time had come to replace the old 
structure with an edifice that would bear the 
same relation to the new Chicago that the hotel 
of ’73 had to the old. It was their plan to 
raise a building that would rank as the monarch 
of hotels, cne that would be indelibly linked with 
the word Chicago as the Waldorf-Astoria is 


year. One thousand two hundred 
and forty-two more rooms will be 
added when the second unit is com. 
pleted in 1927, bringing the grand 
total up to 2,268, which will sur. 
pass by several hundred the largest 
hotel in existence. 

Expense has been given little 
consideration in the planning and 
furnishing of this hotel. Facing 
on three of Chicago’s busiest 
streets and covering practically a 
square block in the heart of the ' 
loop district, the ground’s value 
alone represents an investment of 
$20,000,000 which when added to 
the $17,000,000 cost of the build- 
ing and its furnishings brings the 
total investment up to $37,000,000. 
No bonds have been issued against 
the property, the Palmer estate 
financing the venture from start to 
finish. 


Furnishings Involve Heavy 
Expenditure 


A conservative estimate of the 
cost of the furnishings alone is $3,- 
000,000. Of this amount practical- 
ly $2,500,000 is being expended for 
16,000 major pieces of wooden fur- 
niture that will help to give it a 
rich, homelike appearance. Carson, 
Pirie Scott & Co., Chicago, have 
been awarded the contract for the 
furnishings. Sub-contracts have al- 
ready been let to five of the coun- 
try’s largest furniture and chair 
companies for 3,235 beds, 2,000 
desks, 2,000 Windsor chairs for the 
bedrooms, 1,600 bureaus, 450 chif- 
foniers, 600 dressing tables and 
chairs, 2,000 upholstered chairs, 545 special type 
chairs for the lobby and mezzanine floor, 3,000 
bentwood chairs for the banquet hall and ball- 
rooms, 1,200 chairs for the main dining room, 
and 450 other special chairs, not to mention 
many other articles of overstuffed furniture 
with wooden frames, night stands, stools, bag: 

age rests ete. The furniture manufacturers 
will use principally American walnut, maple, 





completed 














Painted and decorated desk and chair of Italian design of the 18th 
century that will compose a part of the furnishings of the suites 











Painted and decorated bureau, a modification of the French Empire 
style, that will be used in furnishing the suites 
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pirch and rock elm in filling this monumental 
order. 

One of the most interesting chapters in the 
history of the new Palmer House is the manner 
in which the character and style of the furni- 
ture was determined. Because of its warmth 
and beauty, wooden furniture received the pref- 
erence from the start. The management recog- 
nized that any substitute would not be in keep- 
ing with the other appointments of the hotel 
and would be inferior to wood in its ability 
to ereate a homey, comfortable atmosphere. 
When it came to selecting the style of furniture 
for the typical rooms, that of the early American 
eriod was chosen as best reflecting the supreme 
position and the traditional hospitality of the 
Palmer House. The services of W. A. Kendall 
were secured to execute the designs. Several 
examples of early American furniture were se- 
cured and from these Mr. Kendall designed a 
bedroom set that met with the approval of the 
management. When it came time for the furni- 
ture manufacturers to submit their bids each 
was required to produce a complete set of the 
pieces for inspection, so that the hotel might 
take workmanship and artisanry as well as price, 
into consideration in awarding the contract. 


Colonial Style in Typical Room 


The typical room will be furnished in Ameri- 
can walnut in two slightly varying styles, 
American adaptations of Queen Anne and Chip- 
pendale designs. Each room will contain a bed, 
embodying American character and tradition, 
a bureau of either the Queen Anne or Chippen- 
dale adaptation, a dressing table with Chippen- 
dale characteristics, a braced bow-back Windsor 
chair, a desk, night stand, baggage stool ete. 
The beds will be featured in the hotel’s pub- 
licity with alluring invitations to sleep in ‘‘ Beds 
That Suggest Home and Inspire Sleep,’’ or 
‘“‘Wooden Beds as Comfortable as the Trundle 
Beds of Your Childhood Days.’’ The bureaus 
are almost exact replicas of two of the five 
models brought from New England. They con- 
tain four drawers and can be used interchange- 
ably in furnishing a room. The mirrors are 
adaptations of old Colonial models that are in 
the possession of the designers. Two styles of 
desks are used, the one corresponding in the 
main details with an original in the Worcester 
antiquarian collection at Worcester, Mass., and 
the second after the manner of Chippendale. 
The Windsor chair previously mentioned is a 


copy of the famous Iron Works chair, found 
in the Iron Works house at Saugus, Mass., and 
said to be one of the finest chairs of American 
make in existence. 


French Empire Motif of Suites 


While the motif of the typical rooms is ex- 
clusively early American, that of the suites is 
largely French empire in character, harmonizing 
with the public rooms where French influence 
is also dominant. This furniture, of maple, 
is of the painted and decorated type, in two 
tone green and parchment colors. French and 
Italian styles are used interchangeably in the 
salon, the idea being to furnish the room with 
pieces of related types rather than all of identi- 
cal design. For example, a typical salon will 
perhaps contain a commode after the French 











— 


Windsor arm chair that will be a component of 
the Chicago or grill room furnishings 





Empire in combination with an Italian dressing 
table of the same period and Italian chairs of 
the 18th century. Two of the four bedrooms 
opening off the main salon will be furnished 
with painted and decorated furniture of the 
same type while the other two will contain 
pieces of American walnut similar to those 
found in the typical rooms. 

Luxury is equally typified in all the public 
rooms, of which the main lobby is probably the 
most sumptuous. This spacious room, 228x100 
feet in dimension, will be furnished with French 
walnut furniture of the Louis XIV, XV and 
XVI periods, and the mezzanine floor will be 
treated in much the same manner. The main 
dining room, leading off the lobby, will be done 
after the style of the French Empire, with 
French walnut furniture of that period. A 
special feature of the chairs will be a painted 
and decorated back top rail which will serve to 
further emphasize the empirical influence to be 
noted in the furnishings. In the Victorian room, 
another dining hall, walnut chairs, American- 
Victorian in style and trimmed in cut velvet, 
will compose the outfitting. 


Chicago Room Will Be a Feature 


A panoramic painting of the new Chicago 
will decorate the walls of the Chicago room 
which will be furnished with oak chairs em- 
bodying an American adaptation of Windsor 
pattern. Walnut and mahogany pieces will be 
found in the floor parlors, and three thousand 
gilded chairs will be available for banquet serv- 
ice or for use in the ballroom, which will be one 
of the largest in existence. The Red Lacquer 
room, a smaller ballroom, will contain gilded 
pieces also, probably of Louis XV design. 

Individual mention of every important fea- 
ture of the new Palmer House, aside from the 
furniture, is impossible, there are so many. 
Among the most novel, however, are thirty- 
three elevators traveling in the aggregate ap- 
proximately 400 miles a day, control of elevators 
by every floor clerk, pneumatic tubes providing 
almost instantaneous service in the delivery of 
mail, telegrams and messages to the floor clerk’s 
desk, an arcade between the Wabash and State 
street entrances, a special room in the base- 
ment, a trunk rest attachment in all the rooms, 
spacious check rooms, and a special floor for 
women containing a manicure and hair dressing 
room, library and reception room under the 
direction of a woman manager. 





Business Confidence Is Fully Justified 


NEw York, June 1.—In a letter dated today, 


the American Exchange National Bank, this - 


city, gives a timely warning as to the changed 
business conditions that must modify inter- 
pretations of the business barometers, saying: 


An inheritance from the days of inflated inven- 

tories has been that of a distinct tendency toward 
more frequent purchases and the avoidance of 
large inventories on the part of those who manu- 
facture, job or retail merchandise of almost any 
character. Because of this, the advance orders 
that were a barometer of business in the com- 
paratively recent past are now absent from the 
books of business, generally speaking, and the 
psychology of this condition. causes many men to 
be somewhat skeptical of the future. 
Such barometers as car loadings, bank clearances 
and other indices upon which we have learned to 
tely with the experience of the past as a guide, 
clearly indicate that business is moving in good 
volume. The retail trade reports good buying, 
and mail order concerns are enjoying the largest 
business in their history. The building program 
has been enormous and, while fluctuating in its 
geography, figures for 1925 indicate much more 
than an ordinary program in that direction. There 
18 hever a time when all business of every kind is 
in a condition of major satisfaction—it is not 
common sense to expect an Utopia of this char- 
acter. 

The status of savings banks indicates that the 
average American is still laying aside something 
for the proverbial rainy day, and he is increas- 
ingly becoming an-investor in prime securities. 
The life insurance companies now report a high 
Water mark in the amount of business written. 
The Situation of the farmer throughout the en- 
tire country is admittedly infinitely better than 
it has been for the last several years. Money is 
In plentiful supply, and it has been pointed out 
48 indicating the substantiality of business condi- 


tions that prime commercial paper is easily mar- 
keted. Summing up the situation: It would seem 
to us that fundamentals are sound—that business 


men should look forward to the future with a 
degree of confidence that our great natural re- 


sources and potentialities fully justify. 


Will Erect Large Band Mill 


MEMPHIS, TENN., June 2.—The H. L. Bruce 
Co., this city, announces that a large band mill 
and resaw will be constructed in Calhoun County, 
Mississippi, adjacent to a large supply of tim- 
ber which the company recently purchased. 
The company will also construct a 22-mile rail- 


road to the timber and this line will tap the 


Illinois Central at Bryant, Miss. The mill is 
expected to be in operation within four months. 
The plant will be modern in every respect and 
will represent a large investment. The timber 


owned by the company in Calhoun County is 


one of the finest tracts of hardwood in the 
South. It is made up largely of gum and oak 
but includes a good amount of poplar, cypress, 
and other hardwoods, as well as large amounts 
—_ All the timber will be cut at this band 
mill. 





In the first twenty-one weeks 
of the year, production reported 
to the West Coast Lumbermen’s 
Association has been 2,099,368,- 
784 feet; new business 2,133,817,- 
037 feet; and shipments 2,152,- 
054,679 feet. 











Northwest Reserve Report Favorable 


MINNEAPOLIS, MINN., June 2.—Retail lumber 
sales in the ninth Federal Reserve district, which 
is the Northwest, were 50 percent greater in 
April, 1925, than in the corresponding period 
of 1924. The Minneapolis Federal Reserve 
bank, in its monthly statement just made public, 
stated that it now can be said with certainty 
that a much larger building program is under 
way in the farming regions of the Northwest 
than has been undertaken for several years. 

Collections are much better in wholesale lines, 
according to the report, and accounts and notes 
receivable are much reduced, although sales for 
the first four months of this year were 84 percent 
greater than in the corresponding period of 
1924. 

Northwest farmers are using their money sur- 
plus, built up by good crops and diversified 
farming, to improve farm buildings and re- 
plenish machinery stocks, the bank report said. 

Farm implement sales were 89 percent greater 
in April, 1925, than in April, 1924. In this 
connection a report by the Minneapolis Traffic 
Association recently is significant. This report 
showed that carload shipments of implements 
had increased 100 percent. 

Sales of lumber retailers, including many 
items besides lumber, were 35 percent greater 
than in April, 1924, while actual lumber sales 
increased 50 percent, the detailed bank report 
showed. 

Sales of drygoods were 8 percent larger and 
sales of hardware were 6 percent larger. There 
were increases in collections in the Northwest 
and accounts and notes receivable on the books 
of farm implement wholesalers and manufac- 
turers were much reduced. 
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An Old Company Under A New Name 


The romance of American industry contains 
no more stirring chapter than that which tells 
of the rise and development of the great busi- 
ness organizations that today occupy leading 
positions in the field of lumber production, con- 
version and distribution. 

Around them hangs something of the glamour 
of man’s age-long struggle with the elemental 
forces of nature; of combat against fire and 
flood; of the ring of the woodsman’s ax and the 
crashing of giant trees; of the whining rhythm 
of the saw and the clean fragrance of new lum- 
ber; and, beyond all these, of the homes, the 
schools, the churches; the factories, the cars 
and ships, into the making of which have gone 
the products of the forest, prepared for these 
beneficent uses through the enterprise and far- 
visioned courage of the pioneers in the lumber 
industry and their worthy successors of today. 

And among the names written large in the 
history of American ‘lumbering 
none is more widely and honorably 
known than that of the splendid 
organization hereafter to be known 
as the Frost Lumber Industries 
(Ine.), which name, by action of 
the stockholders taken at their an- 
nual meeting held at the company’s 
offices in St. Louis, Mo., on June 
3, 1925, will from July 1, 1925, 
supersede the name ‘‘ Frost-John- 
son Lumber Co.,’’ which has long 
been a ‘‘household word’? in lum- 
ber trade circles. 

At the stockholders’ meeting ac- 
tion also was taken amending the 
articles of incorporation to cover 
the broadened activities of the 
company, which heretofore have 
been very largely limited to lum- 
ber. The company’s extensive de 
velopments in the South, more 
particularly in the territories con- 
tiguous to its properties in Arkan- 
sas, Louisiana and Texas, and its 
constantly expanding activities, 
made necessary that the purposes 
of incorporation should inelude not 
only its lumber operations but the 
development of other natural re- 
sources, such as gas, oil, salt, sul- 
phur, and also embrace the pro- 
duction of pulpwood, wood pulp 
and paper. Hence under its new 
articles of incorporation the com 
pany is empowered to transact any 
and all business properly connected 
with or incidental to the develop- 
ment, operation and maintenance 
of its properties. 


The Frost Lumber Industries 
(Ine.), together with its subsid- 
iaries, owns more than 450,000 


acres of timber lands in Arkansas, 
Louisiana and Texas, and about 
two and one-half billion feet of 
standing pine timber and two hundred million 
feet of hardwoods. Included in its holdings is 
the last great single virgin stand of the cele- 
brated Arkansas soft pine. 

The corporation operates eight sawmills, one 
of which cuts hardwoods exclusively, two cut 
both pine and hardwood, and the others pine 
only; and conducts turpentine rights on two of 
its longleaf pine holdings. The combined op- 
erations include about three hundred miles of 
standard gage railroad, with eleven short lines, 
four of which are incorporated. The rolling 
stock includes fifty locomotives and six hundred 
ears of all kinds. 


Thorough organization and the latest and 
best in equipment mark the operations at all 
of the company’s plants. Each has ample plan- 
ing mill capacity and all other necessary equip- 
ment, making it a complete manufacturing unit. 
At eaeh operation there are found, besides the 
sawmill, planer and other plant units, a well 
stocked commissary, ice and electric light plants, 
and water and sewerage disposal systems. Goods 
to the amount of more than $1,500,000 were 


[See Front Cover | 

sold over the counters of the company’s com- 
missary stores last year. Good housing facili- 
ties and suitable living conditions are provided 
for all employees. Schools and churches are 
maintained, and a physician and surgeon is 
stationed at each of the communities. Every 
effort is made to maintain sanitary and health- 
ful conditions. Pure water is provided from 
deep wells, and oil is supplied by the company 
for the treatment of stagnant pools, in order 
to eliminate mosquitoes and prevent malaria. 
Amusements and recreation, including movies, 
are provided at all the mill communities. 

The extent and character of the company’s 
holdings insure an ample supply of timber for 
many years. The total shipment of lumber by 


the group of mills operated by the company 
since they began cutting is about two and one- 
Thus it will be seen that its 


half billion feet. 





Showing some of the second growth shortleaf pine or %eldings of the 


Frost Lumber Industries (Inc.) 


timber holdings today represent more than the 
total production of the several plants to date, 
insuring continuous operation, based upon pre- 
vious mill cuts, for more than twenty years, 
without taking into consideration the new 
growth, though as a matter of fact a large 
acreage of the company’s cut-over holdings is 
now in process of reforestation, and within the 
next fifteen or twenty years will produce a very 
considerable growth. Considerable effort also 
has heen directed toward developing certain 
of the cut-over lands for agriculture and live 
stock grazing. 

A new market for the second growth timber 
which follows the removal of the virgin trees 
is created by the development of the pulp and 
kraft paper industry in the South, and espe- 
cially by the erection of a number of pulp and 
paper mills in the territory contiguous to the 
company’s holdings. Thus the value of its cut- 
over lands is greatly enhanced. The require- 
ments for wood pulp and paper are constantly 
expanding, and further development in this new 
southern industry is certain. 


Besides the properties already enumerated, 
the Frost Lumber Industries (Inc.) owns one. 
half interest in the Union Power Co. (Ine.) 
which within the last year has completed the 
erection of a carbon-black plant at Spencer, 
La., with production capacity of eighteen mil. 
lion pounds a year; as well as the natural gag 
rights under an area comprising about 80,000 
acres, all within proven territory. <A half in. 
terest in a flooring plant at Shreveport, La, 
producing more than eighty thousand feet of 
oak flooring a day, also is owned by the corpo. 
ration. 

Every successful business enterprise, however 
great its assets or far flung its operations, owes 
its beginning and its development to some man 
or group of men. Hence it is that the public 
always is interested in the human factors of a 
business institution which has attained to any 
large degree of success in its field. People who 
do business with a concern, espe 
cially if they are engaged in the 
same or a collateral line of busi- 
ness, like to know who, and of 
what sort, are the men who make 
up its executive personnel. Hence 
it is with pleasure that the AMER. 
ICAN LUMBERMAN presents the fol: 
lowing brief pen sketches of the 
executive officers of the Frost Lum- 
ber Industries (Inc.). 


E. W. Frost, Founder and Director 


Ii, W. Frost, who resides at Tex- 
arkana, Ark., is the founder of the 
company, and the father of its 
present president. He was born 
Jan. 14, 1848, on a farm in Union 
County, Ark., near El Dorado, the 
hub of the great Arkansas oil field, 
Mr. Frost received his education in 
the country schools of that period, 
but more than that, he can properly 
be classed as a graduate of the 


‘university of hard knocks,” 
Prior to 1881 he followed farming, 
cultivating a small hill farm in 


Miller County, Ark., and worked 
his teams between crop seasons 
hauling lumber for a small mill. 

He entered the lumber business 
in the early part of 1881 by pur 
chasing an interest in fhat same 
mill. The owner owed him for 
hauling lumber and Mr. Frost con- 
cluded that the surest way to col- 
leet his pay was to purchase the 
mill. Associating himself with two 
other men, with a capital of only 
$100 each, the property was bought, 
and the trio performed about all 
the duties around the mill. 

In the early part of 1884 Mr. 
Frost formed a partnership with 
W. T. Ferguson and G. W. Bot: 
toms, purchasing from J. H. 
Draughon a mill of about fifteen thousand feet 
capacity, located some five miles east of Tex 
arkana on the St. Louis Southwestern Railway. 
The operation of this mill, under the firm name 
Kk. W. Frost & Co., continued until the latter 
part of 1894. In 1891 Mr. Frost acquired an 
interest in the Red River Lumber Co., Lewis 
ville, Ark., and became head of that company. 
In 1894 the Red River mill was removed to 4 
location on the St. Louis Southwestern Railway 
fifteen miles south of Lewisville, named by the 
railroad Frostville, and continued in operation 
until 1910. 


In February, 1897, Mr. Frost, associated with 
R. L. Trigg and othérs, organized the Frost 
Trigg Lumber Co., ‘‘to buy, sell and deal ™ 
all kinds of rough and dressed lumber; to man- 
ufacture all kinds of lumber for all uses of 
trade and commerce, and to establish agencies 
to buy, sell and deal in lumber on commission; 
to own and operate rafts etc.’? The Frost-Trigg 
Lumber Co. continued in business until Sept. 
30, 1908, on which date it was merged with the 
Frost-Johnson Lumber Co. 
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This view shows the high quality of the hard- 
wood timber owned by the Frost Lumber Indus- 
tries (Ine.) 

In 1899 Mr. Frost the Lufkin 
Land & Lumber Co., 
erecting a large saw- 
mill at Lufkin, Tex., 
which plant was sold 
in 1906 to the Long- 
Bell Lumber Co. 

In 19038, 1904 and 
1905 Mr. Frost was 
active in the organiza- 
tion of new companies 
for the manufacture 
of southern pine, in- 
cluding the Noble 
Lumber Co., De Soto 


organized 


Land & Lumber Co., 
and the Union Saw 
Mill Co. The Lufkin 


plant was sold in 1906, 
and in 1910 the Frost- 


with the degree of bachelor of philosophy. 
Later he completed a course in accounting and 
business practice in a commercial school at Tex- 
arkana. 

His career as a lumberman began at the age 
of fifteen with the humble but essential task 
of pushing lumber buggies. At the outset of his 
career he was employed as bookkeeper by C. T. 
Crowell, who was interested in a company op- 
erating a mill in Louisiana. A year or so later 
he resigned that position to become bookkeeper 
for the Red River Lumber Co., at Lewisville, 
Ark. He soon was made shipping clerk, and 
ultimately became general manager of this con- 
cern. In 1894 this mill was removed to Frost- 
ville. 

In February, 1897, in association with his 
father, R. L. Trigg and others, Mr. Frost or- 
ganized the Frost-Trigg Lumber Co., and about 
two years later the same group formed the 
Lufkin Land & Lumber Co., and erected a large 
plant at Lufkin, Tex., which was sold to the 
Long-Bell Lumber Co. in 1906. During the 
years from 1903 to 1906 Mr. Frost was active 
in the organization of new companies for the 
manufacture of southern pine. During that 
period he purchased the Noble Lumber Co., or- 
ganized the De Soto Land & Lumber Co., and 
participated in the organization of the Union 
Saw Mill Co., the Black Lake Lumber Co., and 
the purchase of the Montrose Lumber Co. 

In January, 1903, he opened an office for the 
Frost-Trigg Lumber Co. at Shreveport, La., and 
in 1907, with others, organized the first Frost- 
Johnson Lumber Co. This company purchased 





and Shriner, and holds membership in the Lotus 
Clubs, of New York City and Monroe, La.; City 
Club, Rotary Club and Shreveport Country 
Club, Shreveport, La., and a number of fishing 
clubs; also in the Shreveport Chamber of Com- 
merce and the Chamber of Commerce of the 
United States. 

Coupled with executive ability and business 
acumen, Mr. Frost is endowed with a rare com- 
bination of dignity and charm of manner which 
commands the respect and good will alike of his 
associates and employees. 


F. T. Whited, First Vice President 


Born in Terre Haute, Ind., F. T. Whited, of 
Shreveport, La., first vice president and director 
Frost Lumber Industries (Inc.), was from the 
age of four years reared in Louisiana. He at- 
tended country schools near New Orleans, La., 
and was under a private tutor until 1874, from 
which year until 1878 he attended school in 
Indianapolis, Ind. 

In 1878 Mr. Whited entered the employ of 


*the Vicksburg, Shreveport & Pacific Railway 


Co. as telegraph operator and station agent. 
He remained in railroad service until 1881, dur- 
ing part of this time operating a general store 
at Mill Haven, La. From 1881 to 1887 he was 
a Louisiana planter, but in the last named year 
he discontinued his farming operations and 
moved to Shreveport, becoming associated with 
the Consolidated Ice Co. and building a plant 
in 1888. He continued in the ice business until 
1890, when with H. H. Wheless he formed a 
partnership under the name Whited & Wheless 
(Ltd.) and engaged in 
the lumber business, 
starting with a yard 


and planing mill at 
Shreveport, buying 
lumber from _ small 
sawmills and remanu- 
facturing it. In 1894 
Whited & Wheless 


(Ltd.) built a sawmill 
at Alden Bridge, La., 


and continued to op- 
erate it until Novem- 
ber, 1908, when the 
concern was merged 
with the Frost-John- 
son Lumber Co., Mr. 
Whited being made 
vice president and a 


ville plant cut out. director and member 
Thereafter Mr. Frost of the executive com- 
retired from active ; ‘ ' : mittee of that com- 
participation in the Reminiscent of old time logging methods is this photograph, taken ¢ ighteen years ago at one of pany, while Mr. 


manufacture of south- 
ern pine, purchasing a 
large area of rich bottom lands in the Red River 
valley, Miller County, Ark., which he partially 
cleared and cultivated until 1921 when these 
lands were sold. 

Mr. Frost is a man of peculiar grace and 
charm of manner, possessed of rare dignity 
and wisdom, and with an instinctive knowledge 
of the correct thing to say and do at the right 
time. Besides being a director in the Frost 
Lumber Industries (Inec.) he is chairman of the 
board of the State National Bank, Texarkana, 
Ark., and a director in the Frost-Whited In 
vestment Co. (Ine.), Shreveport, La. 


E. A. Frost, President 


The president of the Frost Lumber Indus- 
tries (Inc.), E. A. Frost, son of the founder, 
has long been an outstanding figure in the 
lumber industry of the South, having been 
actively engaged in the manufacture and sale 
of southern pine throughout his life. Besides 
his lumber interests, which are extensive and 
varied, he has achieved distinction in numerous 
civic and community activities. In March, 1924, 
he was elected president of the Southern Pine 
Association, after having served for a number 
of years as a director, and was reélected presi- 
dent at the March, 1925, meeting of the asso- 
ciation. 

Mr. Frost, who resides at Shreveport, La., was 
born Oct. 25, 1869, on a farm near Texarkana, 
Ark. He was educated in the public schools and 
the Southwestern Baptist University, Jackson, 
Tenn., from which he was graduated in 1890 


the Frost operations now owned by the Frost Lumber Industries (Ine.) 


about 120,000 acres of timber lands in Living- 
ston Parish, La., which lands were afterwards 
sold to the Lyon Cypress Co. In 1908 the 
capital of the company was increased and thir- 
teen sawmills, logging concerns and railroads 
were taken over, to be operated under one man- 
agement, Mr. Frost becoming president and a 
director of the consolidated companies. In 
1901 Mr. Frost organized the Lufkin National 
Bank, Lufkin, Tex., serving as president and 
director for a number of years. In 1922 he was 
made chairman of the board and assisted in 
reorganizing the Commercial National Bank, 
Shreveport, La., of which he is a director, as 
well as being president and director of the 
State National Bank of Texarkana, Ark. 

He also is a director in the Frost Lumber 
Industries (Ine.) of Texas, and the Union Saw 
Mill Co.; president Arkansas & Louisiana Mis- 
souri Railway Co.; Louisiana & Pine Bluff 
Railway; The Mansfield Railway & Transporta- 
tion Co., and The Nacogdoches & Southeastern 
R. R. Co. He is chairman of the board, Frost- 
Whited Investment Co. (Ine.); director Shreve- 
port Long Leaf Lumber Co. (Ine.) and the 
Wiles-Chipman Lumber Co.; president Perfee- 


tion Oak Flooring Co., and director Slagle- 
Johnson Lumber Co. 


During the world war Mr. Frost served as 
chairman of a number of war work committees 
in Shreveport and Caddo Parish. He has given 
generously toward the endowment of Centenary 
College at Shreveport, in which institution he 
is much interested. He is a 32nd degree Mason 


Wheless became secre- 
tary-treasurer. Soon 
after both moved to Shreveport, where the gen- 
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Some of the splendid longleaf pine timber on 
holdings of the Frost Lumber Industries (Ine.) 
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eral offices of the company were located. Mr. 
Whited had previously been associated with 
the Frost interests, being connected with the 
Black Lake Lumber Co., Montrose Lumber Co., 
Frost-Trigg Lumber Co. and others. 

Mr. Whited is president and director of Frost 
Lumber Industries (Inc.) of Texas; director 
Union Sawmill Co.; first vice president and di- 
rector Arkansas & Louisiana Missouri Railway 
Co.; vice president and director Louisiana & 
Pine Bluff Railway, The Mansfield Railway & 
Transportation Co., and The Nacogdoches & 
Southeastern R. R. Co.; president and director 
Frost-Whited Investment Co. (Inc.); Union 
Power Co. (Inc.); Jasper County Lumber Co. 
(Ine.) and American Compress & Warchouse 
Co. (Inc.), of Shreveport; treasurer and direc- 
tor Perfection Oak Flooring Co.; and director 
Shreveport Long Leaf Lumber Co. (Inc.) and 
Commercial National Bank of Shreveport. 

He is a 32d degree Mason, Shriner and Knight 
Templar; a member of the Methodist Episcopal 
Church; South Shore Country Club of Chicago; 
Houston Golf and Country Club, Houston, Tex.; 
Boston Club, of New Orleans, and a member 
and former president of the Shreveport Coun- 
try Club. He also holds membership in the 
Chamber of Commerce of the United States 
and is a former president of the Shreveport 
Chamber of Commerce. Possessed of a pleasing 
personality and characterized by tact and kind- 
liness, combined with dignity, Mr. 
Whited has a host of loyal and de- 
voted friends, both among his im- 
mediate associates and in the wider 
circles of business and social life. 


George S. Prestridge, Vice Pres. 


Driving a mule team between 
the sawmill of E. W. Frost, Tex- 
arkana, Ark., and that town, haul- 
ing lumber to Draughon’s planing 
mill, was the introduction into the 
lumber business of George S. 
Prestridge, of Shreveport, La., now 
vice president and director Frost 
Lumber Industries (Inc.). He was 
born Oct. 25, 1860, near Mansfield, 
La., and received his edueation in 
the rural schools of that commu- 
nity. In 1881 he married and set- 
tled on a farm, but the following 
year entered the employ of E. W. 
Frost, working in various capacities 
about the mill for two years, at 
the end of which period he resumed 
farming, but two years later re- 
entered the employ of Mr. Frost 
at Genoa, Ark. At that time Mr. 
Prestridge owned one team and en- 
gaged in logging. He was success- 
ful at this and has continued iden- 
tified with the Frost interests until 
now, serving all along the line from 
““bull puncher’’ to general manager of the mill 
at Huttig, Ark., one of the company’s largest 
operations. 

In 1906 Mr. Prestridge participated in the or- 
ganization of the Black Lake Lumber Co., which 
erected a longleaf pine mill at Campti, La., 
this being merged with the Frost-Johnson Lum- 
ber Co. in December, 1908. Shortly afterward 
he removed to Shreveport, La., having been 
elected vice president, director and member of 
the executive committee, in which capacity he 
has continued until the present time. He also 
is vice president and seeretary-treasurer of the 
Frost-Whited Investment Co. (Ine.), Shreve- 
port, La., a financial institution owned and op- 
erated by a number of the officers of the present 
Frost Lumber Industries (Ine.). 

Mr. Prestridge is another member of the 
Frost group who acquired much of his educa- 
tion in the hard school of experience. With 
long and varied experience in the lumber in- 
dustry, rare wisdom respecting logging and 
other woods operations, and a natural aptitude 
for trading, Mr. Prestridge is well equipped for 
the weighty responsibilities now resting upon 
him. 

Like others of the group, he is identified with 
many of its affiliated interests, being a director 
of the Frost Lumber Industries (Inec.) of Texas; 
president and director Union Saw Mill Co.; 


A repres 


vice president and director Arkansas & Louisi- 


ana Missouri Railway Co.;_ vice 


president 


Louisiana & Pine Bluff Railway Co.; director 


The Nacogdoches & Southeastern R. R. Co. 


? 


assistant secretary-treasurer and director Union 


Power Co. 


(Ine.) ; 


director Shreveport Long 


Leaf Lumber Co. (Inc.), Perfection Oak Floor- 
ing Co. and Slagle-Johnson Lumber Co.; direc- 
tor Commercial National Bank, Shreveport, and 
Central Savings Bank & Trust Co., Monroe, La. 

Mr. Prestridge is a Mason, a member of the 


board of stewards of the First 


Methodist 


Church of Shreveport, and a member of the Elks 
Club, the Shreveport Country Club and a num- 


ber of fishing and hunting clubs. 
C. W. Nelson, Vice President 


C. W. Nelson, of St. Louis, Mo., vice president 
and director of the Frost Lumber Industries 
(Inc.), throughout his career has been active 


in the development of the Southwest. 


He was 


at one time employed in the white pine woods of 
Minnesota, and at an early date saw the possi- 
bilities of investing in southern pine timber, 
profiting from a remark made by James J. Hill 
to the effect that the white pine of the North 
was about gone and that the next source of sup- 
ply of lumber for use in the Prairie States was 


the South. 


Mr. Nelson was born at Morristown, IIll., July 
12, 1870, receiving his education in the public 


entative stand of shortleaf pine on the holdings 
Lumber Industries (Inc.) 


schools from 1878 to 1889. 





His first job was 


with the American Express Co., immediately 


upon leaving school in 1889. 


In September of 


the following year he entered the employ of the 
Great Northern Railway and continued there in 
various capacities until June, 1899, in which 


year he entered the service of the St. 


Louis 


Southwestern Railway as chief clerk to the 
general superintendent, afterwards becoming 
chief clerk to the vice president and general 
manager, later being made assistant general 
manager, assistant to the president, and, in 


April, 1914, vice president. In 1916 he 


left 


the employ of the St. Louis Southwestern and 
for a time served as western representative of 
the American Railway Association commission 


on ear service. 


From July, 1917, to July, 1918, he 


was 


general manager of the West Virginia Waste 
Wood Chemical Co., New York, which concern 
was engaged in the construction of plants for 
the utilization of waste woods and other waste 
products in the manufacture of chemicals for 


war purposes. 


He left this company for Govern- 


ment service, July, 1918, to July, 1920, serv- 
ing the ordnance department of the United 
States Army as production manager, assistant 
ordnance district chief, directing the produc- 
tion of munitions, and afterward as vice chair- 
man of the War Claims Board, at St. Louis, ad- 


justing claims arising from the stoppage of 
war contracts in the territory west of the 
Mississippi. 

Back in 1904 Mr. Nelson became associated 
with E. W. and E. A. Frost in the lumber in- 
dustry, being a stockholder in a number of the 
companies merged into the Frost-Johnson Lum- 
ber Co. He participated in the organization 
of that company, and also of the Union Saw 
Mill Co., serving both companies as director from 
the beginning. In June, 1920, he was elected 
vice president and since that time has devoted 
his entire efforts to the Frost interests. 

He is a director in the Union Saw Mill Co.; 
active vice president, director and member of 
the executive committee of the Arkansas & 
Louisiana Missouri Railway Co.; vice president 
and director Louisiana & Pine Bluff Railway, 
The Mansfield Railway & Transportation Co. 
and The Nacogdoches & Southeastern R. R. Co.; 
and director in the Frost-Whited Investment 
Co. (Ine.) and Wiles-Chipman Lumber Co. 

Mr. Nelson is a 32d degree Mason, a member 
of the Conecatenated Order of Hoo-Hoo, the St. 
Louis Club, member and trustee of the Glen 
Echo Country Club, and active in civic affairs 
in his city. One who knows him well has said: 
‘“Mr. Nelson has a lot of resiliency and is al- 
ways adjusted to a fine point; he is a bundle 
of suppressed energy, and noiseless in his op- 
erations.’’ He has a wonderful faculty of 
transmitting his dynamic force and 
energy to those about him and it 
is largely due to this that he has 
been successful in building up a 
morale and an efficiency in the 
Frost organization that is unsur- 
passed in any industry. 


R. B. Bearden, General Sales Mgr. 


R. B. Bearden, St. Louis, Mo., 
general sales manager and director 
Frost Lumber Industries (Ine.), 
was born April 5, 1885, at Spring- 
field, Mo., receiving his education 
in the grammar school and later 
in the business college of that city. 

He began his lumber career in 
1899 with the Boeckeler Lumber 
Co., St. Louis, Mo., successively 
filling the positions of office boy, 
clerk, stenographer, collector and 
salesman, continuing with this com- 
pany until 1905, when he entered 
the employ of William Buchanan 
as traveling salesman. In 1907 he 
became connected with the Long- 
Bell Lumber Co. as traveling sales- 
man, later becoming manager of 
that company’s St. Louis office, 
which position he held until 1915 
when he entered business on his 
own account at St. Louis, forming 
a partnership with George W. 
Booker, under the firm name Booker-Bearden 
Lumber Co., with Mr. Bearden as vice president. 

On Sept. 1, 1916, he entered the employ of 
the Frost-Johnson Lumber Co., as traveling 
salesman, becoming manager of one of the com- 
pany’s branch offices, and eventually assistant 
sales manager and general sales manager. 

An earnest, progressive and hard working 
member of the group, Mr. Bearden has an ex- 
tensive acquaintance among lumber buyers, al- 
most his entire business career having been de- 
voted to the sales end of the lumber business. 
He is a keen student of advertising and it is 
largely under his direction that the advertising 
of the now famous ‘‘Frost Pine’’ has been 
made so effective. He holds membership in the 
Missouri Athletic Association of St. Louis, and 
the Chamber of Commerce. 


the Frost 


S. H. Dowell, Secretary and Treasurer 


It is said of S. H. Dowell, Shreveport, La., 
secretary-treasurer of Frost Lumber Industries 
(Ine.), that he is an indefatigable worker and 
can tell more about figures affecting the opera- 
tions of his company than it would be presumed 
possible for one mind to carry. 

He was born Oct. 15, 1871, on a farm in Pike 
County, Mo., and attended the public schools. 
His first employment was with the Chicago & 
Alton Railroad as station agent and telegraph 
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operator at Rush Hill, Mo., from April, 1892, 
to April, 1893, when he entered the employ of 
the St. Louis Southwestern Railway Co. in a 
similar capacity, remaining with that road un- 
til February, 1897, when he entered the mercan- 
tile business and remained so engaged for two 
years. In May, 1899, he became connected with 
Whited & Wheless (Ltd.), Alden Bridge, La., 
as bookkeeper, accountant and auditor, continu- 
ing there until that company was merged with 
the Frost-Johnson Lumber Co. In April, 1909, 
he was appointed auditor of the Frost-Johnson 
Lumber Co.; on June 5, 1911, was elected as- 


sistant secretary-treasurer, and on June 2, 1920, 
was made secret&ry-treasurer. 

Mr. Dowell is assistant secretary of the Frost 
Lumber Industries (Inc.) of Texas; secretary- 
treasurer Arkansas & Louisiana Missouri Rail- 
way Co.; assistant secretary-treasurer, Louisi- 
ana & Pine Bluff Railway, The Mansfield Rail- 
way & Transportation Co., and The Nacog- 
doches & Southeastern R. R. Co.; and seeretary- 
treasurer and director Jasper County Lumber 
Co. 

This splendid galaxy of ‘‘real fellows,’’ as 
depicted on the front page of this issue of the 


AMERICAN LUMBERMAN, forms a well rounded 
out, cohesive group that work together like a 
well oiled, smooth running machine, with the 
single purpose of rendering that real service 
that makes Frost pine and hardwoods so popular 
wherever introduced and holds the good will 
of every distributer of lumber who handles this 
material. And through them this same spirit 
is transmitted to every employee, all down the 
line. 

GOOD JUDGMENT, like charity, must begin at 
1ome, 











A great deal has been said about 
reforestation in the South but the 


technical and practical, and have 
been antagonistic toward all mat- 


iBy V. H. Sonderegger, Forester of Louisiana] 


Selective Cutting Perpetuates Southern 


Hardwoods | 





ters for the development of more 
efficient operations of logging and 


sawmilling and consideration for 
forestry practice in removing virgin 
timber. To Lote Thistlethwaite 





major portion has been applied to 
pine lands. Through an erroneous 
idea hardwood lumbermen and the 
industry in general considered the 
reforestation of hardwoods not 
feasible. They assume that all hard- 
wood trees will grow similar to 
the virgin trees of close grain whose 
ages have averaged from 250 years 
and up. 

The pioneer forester, C. A. 
Schenck, twenty-five years ago ad- 
vocated and believed in reforesta- 
tion and the development of hard- 
wood timber. Although he was 
ridiculed at that time and received 
no support whatsoever, experiments 
now taking place on the Vanderbilt 
Estate prove that had the hard- 
wood lumbermen taken up his 
teachings the basis for a new tim- 
ber crop would have been a pos- 
sibility. 

In Louisiana, as a lumberman 
unaquainted with technical forestry 
but who had an intimate knowledge 
of Nature’s working in the forest, 
Lote Thistlethwaite fifteen years 
ago gave study and thought to tree 
growing and practiced in an ele- 
mentary way selective logging and 
in an efficient manner, fire preven- 
tion. Owing to my agitation of re- 
forestation of hardwoods John R. 
Thistlethwaite, president of the 
Thistlethwaite Lumber Co., invited 
me to Opelousas, La., where we 
discussed the matter of developing 
his 11,300 acres of second-growth 
timber into a future timber crop, 
there being two reasons for this— 
first, to carry on the work of Lote 
Thistlethwaite, whose unfortunate 
death occurred in the fall of 1924; 
the second reason was that John 
R. Thistlethwaite began to study 
the methods of his brother and 
became convinced that reforesta- 
tion of hardwoods was not only 
feasible but practical and a pro- 
ducer of not only forest products 


but a high return for his invest- 
ment. 


In accordance with the inspection 
made by me and with the approval 
of the police jury of St. Landry 
Parish the 11,300 acres of Mr. 
Thistlethwaite’s lands were placed 
under contract for thirty years. 


A great deal has been said for 
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must go the honor of being the 
pioneer in the South to practice 
selective logging in a pure stand 
of hardwoods. He cut only the 
best timber, leaving the smaller 
stock and unwanted species for fu- 
ture cutting when the demands 
justify a normal profit. The re- 
sults of these cuttings are shown 
herewith. The seed trees that were 
left and the unwanted species also 
acting as seed trees and in the last 
fifteen years have fully restocked 
all lands on the 11,300 acres, the 
major crop being red and white 
oak with a minor sprinkling of 
gum, ash and others intermingled 
in accordance with the soil type. 
The greatest achievement to be 
noted is the fact that no signs of 
fire are to be found on the Lote 
Thistlethwaite reserve. The proof 
of fire prevention is also shown in 
the vast amount of game that 
makes its domicile in the reserve. 
It is an acknowledged fact in the 
section of the Thistlethwaite forest 
reserve that the best hunting to be 
obtained is on this reserve. Fortu- 
nately for the State and the sports- 
men, however, John R. Thistle- 
thwaite has been anxious to pro- 
tect the game and has posted all 
lands, prohibiting hunting of any 
kind, and has invited the State 
of Louisiana to make a sanctuary 
of this reserve for a period of years 
to allow the game to propagate 
and the overflow to spread out and 
give the hunters an opportunity to 
bag such game while off the re- 
serve. 

Another interesting feature 
found on the Lote Thistlethwaite 
reserve was the fact that a great 
percentage of the hardwoods being 
cut were in trees that had not at- 
tained 50 years in age, the average 
diameter being 16 to 18 inches at 
the small end of the log. A great 
many hardwood operators through- 
out the South are making their sec- 
ond cutting on the hardwood lands 
that were cut over 10 to 15 years 
ago and all are bearing out the 
fact that 30 percent of the saw 
logs are being obtained from these 
partly cut forests of less than 50 
years in age. The hardwood re- 














and against reforestation, a great 
many foresters have adhered to 
technical principles and lacked 
practical training in the manage- 
ment of forests and sawmills. It 
also can be said of a great many 
lumbermen that they do not believe 
in the principles of reforestation, 


at the first logging. 
have sprung up from natural reseeding. 
fifteen years’ growth of white and red oaks produced from seed of the 


trees in the foreground 


REFORESTING SOUTHERN HARDWOOD LANDS 
In the top picture are shown seed trees and unwanted species left uncut 
The middle picture shows young hardwoods that 
In the lower view is shown 


forestation problem is far easier 
to take care of than the piney 
woods, as the dampness in the 
ground keeps the material green 
and the fire hazard less. The 
growth per acre per year of forest 
products is equal if not superior to 
the normal piney woods stands. 
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June 10 


Long Island Dealers’ Association, Narragansett 


Inn, Lindenhurst (L. I1.), N. Annual 
June 11-12-—-National Hardwood Lumber Association, 
Brown Hotel, Louisville, Ky. Annual, 

June 12-13—Millwork Institute of California, Hotel 
Californian, Fresno, Calif. Quarterly meeting. 
June 13—Hardwood Interior Trim Manufacturers’ As- 

sociation, Grown Hotel, Louisville, Ky. 
June 16--Roofer Manufacturers’ Club, Dempsey Hotel, 


Mucon, Ga 
June 16-—-Lumbermen’s Golf 
severly Country Club. 
16—Mississippi-East 
Association, Laurel, 
June 16—Tri-State Sawmill 


Association of Chicago, 


Annual tournament. 
Sawmill Managers’ 


June Louisiana 


Miss. 


Managers’ Association, 


Shreveport, La. 
June 16—Southern Pine Association, Claridge Hotel, 
Memphis, Tenn. Midsummer meeting. 


June 18—Northeast Missouri Lumbermen’s 
Macon, Mo. Annual. 

June 18—North Carolina Pine Association, Seashore Ho- 
tel, Wrightsville Beach, N. CC. Midsummer meet- 
ing. 

June 19-20—Pacific 
Grays Harbor, 

June 20—East 
kin, Tex. 

June 22-24 
wold, 


Association, 


Northwest Millwork 
Wash. Quarterly 
Texas Mill Managers’ 
Monthly meeting. 
Lumber Trade Golf Association, The Gris- 

New London, Conn. Annual tournament, 
June 22-25—American Society of Agricultural Engineers, 
Hotel Loraine, Madison, Wis. Annual. 
June 23 Coast Plywood Manufacturers’ 
ciation, Everett, Wash. Monthly meeting. 
June 24-26—National Foreign Trade Council, 
Hotel, Seattle, Wash. Annual. 

Aug. 6-8—Ontario Retail Lumber Dealers’ 
St. Catharines, Ont. Annual outing. 
28-31—Pacific Logging Congress, Olympic 

Seattle, Wash. Annual, 


Association, 
meeting. 


Association, Luf- 


-Pacifie ASso- 


Olympic 
Association, 


Oct. Hotel, 


National Hardwood Program 


In the foreword of the printed program. is- 
sued for the twenty-eighth annual convention 
of the National Hardwood Lumber Association 
to be held June 11 and 12 at the Brown Hotel, 
Louisville, Ky., Secretary Frank EF. Fish, Chi- 
cago, has called particular attention to the fact 
that all sessions of the convention will be con- 
ducted on central standard time. This notice 
is necessary inasmuch as numerous cities 
throughout the country are doing business under 
daylight savings time. 

Members and guests are requested to register 
early on their arrival either on Thursday or 
Friday mornings. The first business session 
Thursday will be called to order at 10 a. m. 
with the address of President Harry B. Curtin. 
‘<The Veneer and Plywood Industry from an 
Association Standpoint’’ is the subject of an 
address by E. V. Knight, of New Albany, Ind., 
who will be followed by Secretary Fish with 
his annual report. 

At the Thursday afternoon session Frederic 
M. Sackett, United States senator from Ken- 
tucky, will deliver an address on ‘‘ The Nation’s 
Business,’’ after which Edwin P. Morrow, for- 
mer governor of Kentucky and member of the 
United States Railroad Labor Board, will ad- 
dress the convention on ‘‘Random Remarks.’’ 

The Friday morning session will begin with 
the report of the committee on officers’ reports, 
followed by an address on ‘‘The Business and 
Commodity Outlook’’ by H. N. McGill, of the 
Babson Statistical Organization, Wellesley Hills, 
Mass. V. H. Sonderegger, Louisiana State 
forester, New Orleans, will then address the 
convention on ‘‘ Hardwood Reforestation.’’?’ An 
official of the National Association of Box Man- 
ufacturers is scheduled to tell about ‘‘A Market 
for Low Grade Lumber.’’ 

The Friday afternoon session will be devoted 
to the report of the resolutions committee, the 
anual report of the inspection rules committee 
by Charles N. Perrin, chairman, and to the elec- 
tion of officers and directors. 

There will be a special banquet and entertain- 
ment on Thursday evening in the ball room of 
the hotel, tendered by the association to its 
members and invited guests. A beefsteak sup- 
per, smoker and vaudeville will be given Fri- 
day evening, also in the ball room of the hotel. 
Because of the amount of important business 
of the convention, however, no provision has 
been made for the entertainment of the ladies. 


Those intending to attend the convention are 
urgently requested to ask for a certificate when 
purchasing their tickets for when 250 or more 
have done so and have had their certificates 
validated at Louisville, they will be permitted 
to buy their return tickets at half price. 

Tee aaeeaaaaawe 


Southern Pine Midsummer Meet 

NEW ORLEANS, La., June 1.—A eall was issued 
Saturday by Secretary-manager H. C. Berckes 
for the midsummer meeting of subscribers to 
the Southern Pine Association to be held in 
Memphis, Tenn., on Tuesday, June 16, at the 
Claridge Hotel. The board of directors of the 
association will hold a brief session, prior to the 
convening of the general meeting of subscribers, 
which ‘is set for 10 a. m. Several committees 
also may hold sessions on that day. 

Secretary Berckes in his announcement stated 
that matters to be presented to subseribers are 
of such vital interest that the desirability of 
continuing the discussions on June 17 may de- 
velop and subseribers are urged to make ar- 
rangements to remain in Memphis for the extra 
day, if extension of the meeting is deemed neces- 
sary. Grade-marking of southern pine lumber 
is one of the important subjects to be con- 
sidered. The progress made by the mills in 
grade-marking their stock and in establishing 
this certified guaranteed material, throughout 
the southern pine consuming territory, will be 
thoroughly considered. 


Retailers Endorse Grade-Marking 


St. Louis, Mo., June 3.—About twenty re- 
tail Jumber dealers in St. Louis further dis- 
cussed at an informal meeting held yesterday 
at Cedar Crest Club, in St. Louis County, the 
plan of the Southern Pine Association to mar- 
ket grade-marked lumber. 

The principle of grade-marked lumber was 
endorsed by the retailers present and a com- 
mittee was appointed to work out a solution of 
the problem. The committee is composed of 
Julius Seidel, president Julius Seidel Lumber 
Co., chairman; Carl Holekamp, Holekamp Lum- 
ber Co.; R. A. Shellabarger, Shellabarger Lum- 
ber Co.; M. E. Meacham, president and gen- 
eral manager, Goodfellow Lumber Co.; and A. 
M. Hill, Hill-Behan Lumber Co. 

This committee will designate one of its mem- 
bers to attend the next meeting of the Southern 
Pine Association at Memphis, when the grade- 
marking idea will be taken up. 

L. R. Putman and King H. Pullen, of the 
Southern Pine Association, spoke at the meet- 
ing yesterday. 


Saag fZAGEEAae 


Alabama Sawmill Managers Organize 


NEw OrLEANS, LA., June 1.—Organization of 
the Alabama Sawmill Managers’ Association 
was effected at a meeting of managers and 
superintendents of lumber manufacturing com- 
panies in western Alabama territory, which was 
held in Birmingham, Wednesday, May 27, ac- 
cording to announcement here today by H. C. 
Berckes, secretary-manager of the Southern Pine 
Association. F. V. Dunham and A. G. Hill, 
of the Southern Pine Association staff in New 
Orleans, assisted in the organization of the saw- 
mill managers. : 

The stated objects of the new association are 
to assist in solving problems that may arise 
in the lumber industry, seek to devise improve- 
ments in logging and lumber manufacturing 
methods, processes and machinery, and to obtain 
more thorough utilization of forest material. 
A draft of the constitution and bylaws for the 
new association was submitted and officers and 
a board of directors were elected. 

F. E. Tuxworth, of Sylacauga, was elected 
president; Basil E. Kenney, of Fayette, vice 
president; and John F. Andrews, of Birming- 
ham, treasurer. The board of directors in- 
cludes these officers and N. S. Curtis, of Coal- 
fire, W. M. Nichols, of Elrod, B. P. Head, of 


Tuscaloosa, George C. Hamilton, of Tuskegee, 
E. V. Nash, of Sulligent, and E. F. Allison, of 
Bellamy. The president was authorized to ap- 
point some member of his staff to act as secre- 
tary. 

The board of directors is to meet in Birming- 
ham on June 24, to adopt the by-laws, decide 
on a program and to select a date for the next 
general meeting of the new association. 

Owing to the location and extent of lumber 
manufacturing operations in Alabama, it was 
deemed advisable to have two sawmill man- 
agers’ associations for that State, one for those 
in the Birmingham and west Alabama section 
and the other to comprise the mills in southern 
Alabama and western Florida. Organization of 
the mill managers in southern Alabama and west 
Florida probably will be undertaken within a 
short time, possibly with headquarters at Pen- 
sacola. The Alabama mills operating in over- 
lapping territory can adjust their affiliations in 
such manner as serves their convenience. 


Foresters on Educational Tour 

Toronto, ONT., June 1—A meeting of di- 
rectors of the Canadian Forestry Association 
was held recently at Montreal, with Arthur H. 
Campbell, vice president in the chair. It was 
reported that field parties are now traveling 
through central Quebec and will soon be sup- 
plemented by new educational units in western 
Quebec and south of the St. Lawrence. The 
association will shortly have fourteen men on 
forest fire prevention enterprises. The plan 
this year is to decentralize the publicity work 
and establish a central influence in every com- 
munity. The lecturers are now traveling by 
motor truck, carrying motion picture apparatus, 
electric generators, and educational films. It 
is planned that each party sent out shall reach 
30,000 people a month with its educational 
propaganda. 

, 


Canadian Association Activities 


TORONTO, ONT., June 1.—The Wholesale Lum- 
ber Dealers’ Association held its regular 
monthly meeting on May 21, at the Prince 
George Hotel, with a good attendance. Con- 
siderable routine business was disposed of, in- 
cluding an announcement by J. Wachter, of the 
entertainment committee, to the effect that the 
annual picnic of the association would be held 
on Friday, June 26, at the Lakeshore Golf & 
Country Club, Clarkson, Ont. As usual there 
will be all kinds of sports, followed by a dinner 
and dance. 

A resolution was unanimously carried amend- 
ing the by-laws so that in the future there shall 
be an additional director who shall be selected 
from among the eastern representatives of west 
Coast firms. 

Roy Halliday, of the committee on transpor- 
tation, reported the result of a conference with 
the representatives of the railway companies at 
Montreal, at which it was learned that the pro- 
posed rearrangement of freight rates into Cen- 
tral Freight Association territory in the United 
States would result in an increase of from 25 
percent to 35 percent on shipments from Canada. 
The Wholesale association, together with the 
Canadian Lumbermen’s Association and all other 
interested Canadian associations of lumbermen 
are planning an aggressive campaign in oppo- 
sition to the proposed increases. 

The Lumbermen’s Section of the Toronto 
Board of Trade also took up this matter at 4 
recent meeting and arranged to codperate with 
the Wholesale association. 

The Lumbermen’s Section of the Toronto 
Board of Trade decided recently that its annual 
meeting shall be held on a convenient day be- 
tween Christmas and New Yeai’s Day, at the 
‘all of the chairman. The purpose is to have the 
elections complete and representatives noml- 
nated well in adsance of the annual meeting 
of the Board of Trade, so that the candidates 
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Satine 
representing the Lumbermen’s Section may be 
in the field in ample time to carry on an aggres- 
sive election campaign in their own behalf. 


Form Fire Protection Association 


RHINELANDER, WIs., June 2.—Judge Asa K. 
Owen, of Phillips, Wis., has been elected presi- 
dent of the Association for Fire Protection 
which was organized at a meeting of lumbermen, 
resort owners, county officials and representa- 
tives of commercial organizations who met in 
this city recently to discuss means of preventing 
forest fires. 

The association passed a resolution asking 
the governor to appoint a committee of twelve 
men to act with the State conservation commit- 
tee in designing means for a more adequate for- 
estry patrol service. Representatives of the 
Wisconsin Manufacturers’ Association, the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association, the Wisconsin Land O’Lakes 
Association and the Wisconsin Grange and 
State Federation of Labor are to be included 
as members of the committee. All members 
of the committee are to serve without pay but 
are to be allowed expenses. 

The resolutions committee consisted of D. C. 
Menefee, publisher of the Vilas County News; 
J.D. Mylrea and C. C. Collins, Rhinelander lum- 
bermen; Judge Charles F. Smith, Rhinelander ; 
and Clifford Ferris, editor of the Rhinelander 
Daily News. KE. A. Everett, Vilas county re- 
sort owner, was chairman of the meeting. Ad- 
dresses were made by Elmer C. Hall and C. L. 
Harringtom, of the conservation committee, 
Judge S. T. Ames, of Minocqua, Wis., and Judge 
Smith. 


Pennsylvanians Arrange for 1926 Meet 


PITTSBURGH, PA., June 2.—Two committees 
of the Retail Lumber Dealers’ Association of 
Pennsylvania met in the Chamber of Commerce 
here last week to consider plans for the next 
annual convention and matters in connection 
with the issuance of the new house plan book. 

The convention committee, of which Secre- 
tary William B. Stayer of the association is 
chairman, met Wednesday. Dates fixed for the 
convention are Feb. 3, 4 and 5, 1926, and it 
will be held here at the William Penn Hotel, 
as has been the custom. Secretary Stayer, who 
has been arranging some exceptionally fine 
programs for the annual conventions, will have 
some surprises for those in attendance at the 
1926 convention. 

The plan book committee, of which Charles 
H. Weber, of the Keystone Lumber Co., is chair- 
man, met Thursday. Details in connection with 
the new plan book are practically completed, 
and it will be issued some time the coming fall. 


Southern Pine Manufacturers Confer 


_ Houston, Tex., June 1.—An informal meet- 
ing of leading southern pine manufacturers, 
held at the Rice Hotel here on May 26, was 
attended by sixty representatives from Alabama, 
Mississippi, Louisiana, Arkansas, Missouri and 
Texas, respectively. No less than fifty speakers 
expressed themselves on the questions of grade- 
marking, standardization, and the moisture con- 
tent demands of the Master Car Builders’ Asso- 
ciation. 

Grade-marking, it was agreed, should be ad- 
hered to by southern manufacturers. It was the 
consensus that grade-marking is a good thing, 
as it has been well received by the retail and 
consuming trade throughout the country. 

Standardization as sponsored by Secretary of 
Commerce Hoover was favored by all those 
present, both as a means to fairer competition 
in the lumber market and as an encouragement 
toward discrimination on the part of the con- 
sumer-buyer. It was the general opinion that 
it should be carried out to the strict letter. 
_In regard to the moisture content stipula- 
tions of the Master Car Builders’ Association 
there was much opposition on the grounds that 
“n-drying lumber is very expensive and almost 
Mpossible to accomplish on a large commercial 
scale. It was further pointed out that lumber 
m transit to car-building centers would reabsorb 


moisture, and could not be shipped upon this 
basis with safety. 

The majority of those present expressed them- 
selves as believing that business would be rea- 
sonably good during the immediate future, and 
are looking for considerable activity during the 
coming fall. : 

Following the session, John H. Kirby took the 
entire party to ‘‘Killkare,’’ his summer home 
on Clear Lake, and entertained them with 
a buffet dinner. 


Northwestern in New Offices 


MINNEAPOLIS, MINN., June 2.—The North- 
western Lumbermen’s Association, which has 
maintained headquarters in the McKnight 
Building here, this week moved to the Fawkes 
Building, 1645 Hennepin Avenue. This is in 
the very center of the municipality and the 
large and commodious offices cverlook Lowing 
Park. The offices of the Retail Lumbermen’s 
Inter-Insurance Exchange and the Retail Lum- 
bermen’s Insurance Association, at the same 
time were moved to the Fawkes Building. 


Walnut Men Mix Business with Golf 


FRENCH Lick, IND., June 2.—The spring meet- 
ing and golf tournament of the American Wal- 
nut Manufacturers’ Association, held here May 
20 and 21, attracted a representative attendance. 
At the business session, reports were submitted 
on the progress made on the advertising cam- 
paign. A discussion on business conditions 
brought out the fact that the volume of orders 





Exports from. the United 
States for April, 1925, totaled 
$399,048,000, as against exports 
of $346,936,000 for the same 
month in 1924. Exports for ten 
months ended April, 1925, 
amounted to $4,170,942,000, as 
against $3,669,579,000 for the 
same period in 1924. 











in both walnut lumber and veneers showed an 
increase, also that the demand for walnut for 
interior trim this year had been much greater 
than at any previous time. It was predicted that 
the industry would experience a normal year, 
with production of both lumber and veneers 
considerably larger than in 1924. All the mills 
reported capacity operations, and the opinion 
prevailed that the log situation was satisfactory. 

The golf tournament was participated in by 
twenty-one enthusiasts. The champion of the 
association, which was decided upon low gross 
for 36 holes, was V. L. Clark, of the Des Moines 
Sawmill Co., of Des Moines, Iowa, who thus 
becomes champion of the Class A group of 
players. Secretary George N. Lamb, of Chi- 
cago, was runner-up. The handicap champion- 
ship for 18 holes was also won by Mr. Clark, 
who became the first holder of a beautiful silver 
Grecian urn, to be played for in each tournament 
until it has been won three times by the same 
person. Claude Wertz, of the Maley & Wertz 
Lumber Co., Evansville, Ind., was runner-up to 
Mr. Clark in the handicap championship. 

C. H. Barnaby, of Greencastle, Ind., presi- 
dent of the association, was the winner in Class 
B, topping the list with a few more than 200 
strokes for the official rounds. He just nosed 
out George Shanklin, of the Frank Purcell Wal- 
nut Lumber Co., Kansas City, Kan., runner-up. 
The winning of this title by President Barnaby 
automatically puts him in Class A. In Class C, 
J. Egan, of the Wood-Mosaie Co., Louisville, 
Ky., was the winner, with Daniel Wertz, of 
Evansville, Ind., as runner-up. There were no 
contestants in Class D this year, EK. Dunlap, of 
the Wood-Mosaie Co., Cincinnati, Ohio, last 
year’s champion in this class, competing in 
Class C this year. 


Revise Virginia Pine Rules 

BALTIMORE, Mp., June 1.—The Lumber Ex- 
change of this city held its quarterly meeting 
tonight and among other things had before it 
the revision of the rules governing transactions 
in Virginia pine. The revised draft had been 
framed by the inspection committee at the sug- 
gestion of the exchange in order to bring the 
regulations up to business practices as they ob- 
tain at present. They had been in effect for 
years, and became more or less antiquated. 
The exchange works under the rules of the 
North Carolina Pine Association in so far as 
the business in shortleaf pine is concerned, but 
Virginia pine occupies a class by itself, as it 
were, and a special set of regulations had been 
in force with regard to this division. The com- 
mittee made numerous changes, many of them 
as to verbiage only, and the exchange gave the 
new draft its approval, also ordering that it 
be printed in pamphlet form and copies dis- 
tributed among the members. 


Thank St. Louisans for Favors 


Sr. Louis, Mo., June 1.—H. C. Gorbet, divi- 
sion sales manager for the Huttig Sash & Door 
Co., chairman of the executive committee in 
charge of the St. Louis 1925 Lumber Conven- 
tion held in St. Louis last March has received 
in the form of a resolution a letter signed by 
Karl D. Miller, president of the Northeast Mis- 
souri Lumbermen’s. Association, Cliff G. 
Seruggs, president of the Central Missouri As- 
sociation of Retail Lumber Dealers, Charles E. 
Kiefner, president of the Southeast Missouri 
Retail Lumber Dealers’ Association, O. B. Archi- 
bald, president of the Southern Illinois Retail 
Lumber Dealers’ Association and Ray Durham, 
director of the Illinois Lumber & Material Deal- 
ers’ Association, thanking the St. Louis dealers, 
the ladies auxiliary, Hoo-Hoo and all others 
who had a hand in making the stay of the visi- 
tors in St. Louis a pleasure. The above men- 
tioned association officials were appointed a 
committee to draft resolutions, which has thus 
been done in writing though at the time of the 
convention one of the committee gave verbal 
expression of the committee’s thanks. 


Second Illinois District Meets 


Dixon, Itu., June 1.—A meeting of the sec- 
ond district of the Illinois Lumber & Material 
Dealers’ Association was held here last Thurs- 
day at the Elks Club House, with forty-five 
dealers present. O. S. Hitchner, of the Midland 
Lumber Co., district chairman, presided and 
H. L. Wood, of Sheffield, looked after his usual 
secretarial duties. A feature of the dinner which 
preceded the meeting was the piece de resistance 
consisting of fresh-caught channel fish right 
from the Rock River. President A. C. Gauen, 
of the Illinois Lumber & Material Dealers’ Asso- 
ciation, was present and gave a talk on credits 
and collections. George F. Colton, of Rockford, 
talked on grade-marked lumber, while Joseph 
J. Springman, of Alton, told of delivery costs. 
Charles L. Schwartz, of Naperville, vice presi- 
dent of the National association, reported on 
the recent standardization conference held in 
Washington early in May. State Secretary J. 
F. Bryan told of the work of the State associa- 
tion. Following these talks there was a general 
discussion on all of the topics which had been 
brought up, a large number of those present 
taking part indicating their interest and helping 
to make the meeting one of the best held in a 
long time. 


(SAAB EAEEe: 


Sends Out Taxation Questionnaire 


Houston, TEx., June 1—The June meeting 
of the East Texas Mill Managers’ Association 
is to be devoted largely to a discussion of taxa- 
tion, and for the purpose of securing data on 
which to base this discussion, Secretary George 
R. Christie has sent out a questionnaire to the 
members, asking them on what percentage of 
actual value they are assessed on merchandise, 
lumber, tram roads per mile, machinery, plant, 
cut-over lands and standing timber. The mem- 
bers are also asked to indicate what size steel 
is used on their tram roads. 
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Lumbermen Plan and Enjoy Their Annual Outings 


Employees Enjoy Annual Outing 


PHILADELPHIA, Pa., June 2.—The annual 
outing tendered officers and employees of the 
Thomas E. Coale Lumber Co. by President 
Thomas E. Coale at his palatial summer home 
at Torresdale, Pa., was bigger and better than 
ever this year. Over 350 guests enjoyed the 
hospitality of Mr. and Mrs. Thomas E. Coale 
at their beautiful country home, ‘‘Crestmont 
Farms.’’ All Saints Sunday School of Tor- 
resdale turned out with about seventy-five chil- 
dren, the Franklin Trust Co., with about one 
hundred seventy-five of their officers and em- 
ployees. Employees of the Thomas E. Coale 
Lumber Co. and A. Wilt & Sons Co. with their 
families and friends and friends of Mr. and 
Mrs. Coale made up the balance. 

Every conceivable form of entertainment was 
planned for the guests. Cards, dancing, sports 
of all kinds, baseball, sack races, potato races, 
hand ball, deck tennis, bean bags ete., all kept 
things ‘‘moving’’ throughout the day for those 
strenuously inclined. A baseball game between 
the All Saints and the Franklin Trust Co. teams 
and another game between the Thomas E. Coale 
Lumber Co. Grey Jackets and the Franklin Trust 
Co. team was staged ‘‘over in the meadow’’ 
for the baseball fans. The Franklin Trust Co. 
team was victorious in each game. 

According to accepted rules of a ‘‘safe and 
sane diet,’’ some of the kiddies should have 
been sick, judging by the quantities of bananas, 
ice cream, soft drinks, pound cake, crullers, 
lemonade ete. they consumed. One kid told 
Mr. Coale he had eaten 6 bananas, 8 crullers, 9 
bottles of soft drinks, 6 plates of ice cream, 10 
cups of lemonade; and yet he was not sick! 

Down in the barn, Pat Reilly’s orchestra pro- 
vided excellent dance music, and the old barn 
fairly trembled under the strain of seventy-five 
to one hundred couples. The weather was ideal 
and the place indescribably beautiful. Old 
Glory waved high on the wonderful flag pole 
presented by the employees several years ago. 


Cincinnatians Prepare for Outing 


CINCINNATI, OHIO, June 2.—In preparation 
for the annual summer outing to be held by the 
Lumbermen’s Club of Cincinnati at the Pines 
Country Club on the afternoon and evening of 
June 23, the entertainment committee, consist- 
ing of C. W. Tunis, chairman, J. C. Griffith 
and W. L. Downton, has named chairmen of the 
various divisions of the program. Emil Thoman 
has been appointed captain of the hardwoods 
baseball team and Ed Ward captain of the yel- 
low pine team. Ben Bramlage, Covington (Ky.), 
banker, has been named umpire for the game. 
Frank Haass has been appointed comptroller 
of the sack race; W. A. Noble, comptroller of 
the three-legged race; Ralph Bond, comptroller 
of the egg race; Dewey Ammon, comptroller of 
the yellow pine and hardwoods wood guessing 
contests; R. B. Warn, comptroller of the quoits 
contests; and George Hand, comptroller of the 
golf contests of which there are to be three. 
E. W. DeCamp has been appointed official 
starter for the races. 


Memphis Golfers Win Prizes 


MEMPHIS, TENN., June 1—W. E. Hyde, of 
the Hyde Lumber Co., proved to be the 1925 
champion of the Lumbermen’s Club of Memphis, 
as far as golf is concerned, when he turned in a 
low gross score of 82 at the annual tournament 
which was held May 28, at the Colonial Coun- 
try Club. For this score Mr. Hyde was awarded 
the president’s cup, which was donated by R. C. 
Stimson, president of the club. 

The lumbermen’s club trophy, a beautiful 
silver tea set, was won by C. P. Bodine, of the 
C. P. Bodine Lumber Co., when he turned in a 
low net score for 18 holes of 84-14-69. Other 
prize winners were: F. T. Dooley, F. T. Dooley 
Lumber Co., Brinkley, Ark., silver water pitcher, 
goblet and tray, donated by the Reichman- 
Crosby Co., Memphis, for turning in a low score 
of 43 for first nine holes; S. A. Godman, Walter 


N. Kelly Co., silver cocktail shaker, donated 
by E. C, Atkins & Co., Memphis, low net score 
of 35, first nine holes full handicap to apply; 
Fk. G. Smith, Mossman Lumber Co., Memphis, 
a carafe and tray, donated by Reed & Deucker, 
Memphis, for the low gross score of 40, second 
nine holes; James F. MeSweyn, Memphis Band 
Mill Co., Memphis, electric percolator, sugar, 
creamer and tray, donated by Sommonds & Co., 
Memphis, for low net score second nine holes, 
full handicap to apply; Paul Rush, Rush Lum- 
ber Co., Memphis, pair of golf shoes donated by 
J. E. Dilworth Co., for least number of putts 
on 18 holes, which was 34; Fred Smith, W. H. 
Coleman & Co., Jackson, Tenn., one dozen golf 
balls donated by Buckingham-Ensley-Carrigan 
Memphis, for low score on blind hole. 


To Stage Tree ideutiiestion Contest 


NEw York, June 2.—Although no meetings 
are scheduled for the summer months, members 
of the Nylta Club will not be idle in the matter 
of obtaining knowledge. They are planning to 
capitalize some of the information they have 
obtained during the winter months by trips into 
the open spaces. 

William 8. Beckley, jr., will conduct the first 
journey when he takes a number of young lum- 


? 


pices of the Fox River Jockey Club on the 
exposition race track will open at 1:30 p. m., ang 
will prove a drawing card for the men folk, ag 
well as for many of the feminine picnicers, 
Some of the finest specimens of horse flesh ip 
the country have been gathering at Aurora 
during the last few weeks for the races, and 
it is expected that this will be an event rivaling 
the historic Kentucky Derby in interest. 

The giant swimming pool is sure to prove an 
attraction; for on a hot day, when one a-picnic. 
ing goes, what can be more cooling and refresh. 
ing than a pleasant dip and a bit of play in 
the water? The pool is equipped with various 
apparatus for water sports; and whether or not 
he can swim, one is certain to have a good time 
on the chutes, the merry-go-round, and the other 
fun-making apparatus he will find in connec. 
tion with the pool. 

It will be an old-fashioned family affair. The 
wives and children—from the largest to the 
smallest—will gather with the dealers; and 4 
hearty ‘‘come one—come all’’ will be the key. 
note of the day. In one respect only will it 
differ from the regulation ‘‘basket party; ’’ the 
ladies will not be expected to burn the midnight 
oil of the day preceding in frying chicken and 
deviling eggs, nor will there be a ‘‘strain on 
the family tie’’ occasioned by the loss of linen 








The ‘‘Lumberjack’’ Band of the Shevlin-Hixon Co., of Bend, Ore. 
pieces, its members well trained in both concert and parade work. 

organization, with the director the only paid member. 
the company, contribute monthly toward its maintenance. 


This band comprises thirty 
It is an employee volunteer 
Shevlin-Hixon employees, together with 
The band will attend the Portland Rose 
Festival this month and will broadcast from Station KGW, of the Portland Oregonian, on the 


evening of June 18 








bermen up to Bronx Parkway, where they will 
hold a tree-identification contest. Two or three 
large buses will take the members to the park- 
way and the lumbermen will attempt to identify 
every tree they encounter. 


Illinois Dealers to Stage Joint Picnic 


June 18 may not appear on the calendar as a 
national holiday; but it is already red-lettered 
on the desk pad of every lumber and material 
dealer in northeastern Illinois, for on that date 
retailers of seven counties will gather at the 
Central States Exposition grounds, Aurora, for 
a joint picnic sponsored by the Northern Ili- 
nois Lumbermen’s Club, the De Kalb County 
Lumbermen’s Club and the Splinters Club. 

The program gives every indication that the 
event is to be a gala one. Opening at 1:00 p. m., 
central standard time, and continuing until 
such hour as the picnicers feel the call of home, 
the schedule provides for ‘‘something doing’’ 
every minute. Special attractions are being 
planned for the women and children, and a large 
feminine attendance is expected. In addition 
to the regular games and races, there will be 
a number of novelty races and contests carry- 
ing attractive prizes. 

The annual horse races held under the aus- 


or silver, or broken plates. An attractive and 
appetizing four-course picnic luncheon will be 
served in the spacious dining hall on the fair 
grounds at $1 a plate. This solves the food 
problem, and minimizes work and worry for 
the feminine participants. 

Plans for the affair are in the hands of an 
executive committee composed of Floyd E. Cov- 
alt, McHenry; Omar B. Wright, Belvidere; A. 
H. Holeomb, Sycamore; W. T. Fitzgerald, De 
Kalb; Harold Harbaugh, St. Charles; and Ralph 
Todd, Aurora. Maurice Brown, of Geneva, is i 
charge of games and races, and William Marti, 
of Geneva, has been appointed dancing master 
for the occasion. 


Texans in Golf Tourney 


Houston, TEx., June 1.—W. P. Jarboe won 
the cup offered by the Spencer-Sauer Lumber 
Co. in the lumbermen’s golf tournament held 
at the River Oaks Country Club, here, on May 
25. Mr. Jarboe shot a medal score of 85 which, 
with his handicap of 12, gave him a net score 
of 73. Contending teams in the tournament were 
known as the Reds and the Blues. The Blues 
won with a total of 23 points against 11 made 
by the Reds. Last year the teams were know! 
as the Longleafs and the Shortleafs. 
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| HOO-HOO DOINGS 


Activities of Hoo-Hoo Club No. 9 

SAN FRANCISCO, CALIF., May 30.—San Fran- 
cisco Hoo-Hoo Club No. 9, at its semi-monthly 
luncheon at the Palace Hotel Thursday listened 
to an address on the present day and future 
status of the League of Nations and the World 
Court by Frederick Whitton, who spoke on “¢The 
United States and the United Nations.’’ R. A. 
Hiscox, former president of the Hoo-Hoo lunch- 
eon club, acted as chairman in the place of 
Theodore Lerch, sales manager Albion Lumber 
Co., who was in Los Angeles on business. W. 
B. Jacoby was named chairman of the luncheon 
of June 11, and Fred Holmes as chairman of 
the luncheon June 25. 

A dinner ball is planned for Saturday, June 
27, at the Palace Hotel and a Hoo-Hoo out- 
door picnic for some time in August. 


Rounding Up Big Class 
OAKLAND, CALIF., May 30.—Oakland Hoo- 
Hoo will hold its spring concatenation at the 
Hotel Oakland on June 20, initiating about 
twenty-five kittens, according to present plans. 
San Franciseo Hoo-Hoo No. 9 will assist in the 
evening’s entertainment and merriment. 


Initiate Thirty-seven Kittens 


Toronto, ONT., June 1.—The Conecatenated 
Order of Hoo-Hoo was revived in Toronto on 
Friday, May 29, after having been inactive for 
fifteen years or more. The rejuvenation of ILoo- 
Hoo here is apparently getting away to a good 
start and it looks as though in a very short time 
every lumberman in Toronto will belong to the 
order. Theo. A. Sparks, of Winnipeg, Su- 
preme Custocatian, assisted by W. Greisinger, 
Vicegerent Snark for Ontario, was on hand to 
take charge of the concatenation and was as- 
sisted by a degree team including P. L. Can- 
field, Woodstock; Hugh A. Rose, S. P. W. Cooke, 
J. A. Rowland, and R. G. Chesboro, of Toronto. 
A class of thirty-seven kittens was put through. 


Club Plans Outdoor Concatenation 


MILWAUKEE, WIs., June 2.—The first outdoor 
concatenation in the history of Wisconsin Hoo- 
Hoo will be held as the feature of an all-day out- 
ing of the Milwaukee Hoo-Hoo Club at the Rau- 
dolph Best summer home on the Cedarburg road, 
about a quarter of a mile south of Thiensville, 
Wis., on Saturday, June 20. 

Members of the club are scheduled to arrive 
at the Best home at 1:30 o’clock in the after- 
noon at, which time a buffet luncheon will be 
served. Following the luncheon the coneatena- 
tion will be held, which will be the last staged 
by the Milwaukee club until next fall, accord- 
ing to announcement by Vicegerent FE. A. Ehlert. 

When the coneatenation has been concluded 
the remainder of the afternoon will be occupied 
With a baseball game and various other outdoor 
stunts and contests. Dinner will be served at 
Thiensville at 6 o’clock. 


St. Louisans Meet Outside City 


St. Louis, Mo., June 2.—A concatenation, 
followed by a dinner entertainment and dancing, 
which was held by St. Louis Hoo-Hoo at Carson- 
ville Cafe and Garden, Carsonville, Mo., a short 
distance from the city, last week, was one of 
the most enjoyable affairs in the history of the 
local order. Frank J. More, Vicegerent Snark 
for the eastern district of Missouri, was in 
charge. 

Six candidates were initiated by the regular 
degree team, who officiated on the Jawn adjoin- 
ing the resort building. With the ladies, more 
than 200 persons were present at the dinner, 
entertainment and dancing following. 

J. Carl Anderson, president of the St. Louis 
Hoo-Hoo Club, presided at the dinner. Snark 
of the Universe James H. Allen told of plans 
for the annual meeting to be held at Spokane, 
and Mrs. Hall Ball, president of the Hostess 
Club, the newly-organized auxiliary to the Hoo- 


Hoo elub, explained the work of that organiza- 
tion. 

Mr. Anderson said that the club would give 
its first boating @xcursion on the evening of 
Sept. 1, and Secretary Charles Call called atten- 
tion to the club’s picnic to be given July 25 
at the Oakville Farmers’ Club, Oakville, Mo. 


@aaaasag@aauaa: 


Raising Funds for National Concat 

SPOKANE, WASH., May 29.—Approximately 
$800 has come in as pledges toward the expense 
of the coming national Hoo-Hoo concatenation 
to be held in Spokane next September, according 
to the report of Ray Canfield, of the Advance 
Lumber Co., treasurer of the Spokane Hoo-Hoo 
Club, made at the regular weekly luncheon of 
the club, held today in Davenport Hotel. These 
pledges are in response to a letter sent to the 
membership a week ago by George Duffy, of 
the Duffy-Hamacher Lumber Co., chairman of 
the convention finance committee. It is planned 
to raise $7,500 for entertainment purposes. 
The speaker of the day was D. L. Davis, assis- 
tant manager of the Spokane branch of the 
Federal reserve bank in Spokane, who told how 
such banks operate. 


LUMBER CLUBS 


Estimators’ Club Suspends for Summer 
PirrspurGH, PA., June 2.—The Estimators’ 
Club held its final meeting before the summer 
suspension last Thursday night. The little 
German band composed of J. L. Broido, of the 
Center Lumber Co., James and John Nelson, 
of the Means Lumber Co., and Seeretary H. F. 
Burnworth, of the lumbermen’s club, was such 
a highly entertaining feature that it will prob- 
ably become a fixture in the elub’s activities. 














Discuss Shipment of Green Lumber 


SHREVEPORT, LA., June 1.—A rather novel 
program was presented at last week’s meeting 
of the Shreveport Lumbermen’s Club. ‘‘ Tell 
His Troubles,’’ was the invitation to each lum- 
berman. The committee arranging the program 
consisted of W. A. Anderson, of the Shreveport 
Lumber Co., and K. M. Gaieinnie of the Doyline 
Lumber Co. 

Mr. Anderson introduced the subject for dis- 
cussion. Mr. Gaieinnie raised the question of 
settling claims on blued and unseasoned lumber, 
ordinarily termed by the retailer ‘‘blue and 
green’’ lumber. He stated that he had attended 
the retail dealers’ convention at Amarillo, Tex., 
on May 14 and 15, but got very little satisfae- 
tion in the way of a solution to this problem. 
He said further that he had been compelled 
to make heavy allowances in some eases. 

W. I. Johnson called attention to the South- 
ern Pine Association rule that blue stain did not 
constitute a defect in Nos. 1 and No. 2 com- 
mon lumber, but that the rules did not cover 
wet or green lumber except in case of timbers 
that are cut and shipped green, and whoever 
shipped green lumber did so at his own risk. 


Holds Last Spring Meeting 


MEMPHIS, TENN., June 1.—One of the largest 
meetings of the Lumbermen’s Club of Memphis 
this year was held at the Colonial Country Club, 
May 28, when 125 members and guests were 
registered. R. C. Stimson, president, presided. 
The meeting will be'the last one held until 
next fall. At a short business meeting which 
was held following the usual luncheon J. S. 
Williford, Beligrade Lumber Co., announced that 
the U. S. Veterans Hospital of Memphis was in 
need of some wood scraps which could be used 
to make small wooden articles by the veterans 
who are confined at the hospital. The announce- 
ment met with a good response and many of the 
hardwood men promised to send an ample sup- 
ply to the hospital. 

SRA ABRBBEBRBEBBEREAaEaAB: 

PHOENIX (ARIZ.) recently put on a ten-day 
‘‘Look Thrifty’? campaign for the city and 
its surrounding community. 


We can Save you Money 


Maple flooring direct from mill or warehouse 





1%” maple flooring #8” maple flooring 

The entire extra thickness of 1%” 
maple flooring is above the tongue and 
groove. You get one-half inch of hard 
Michigan maple instead of 4 inch, right 
where the wear is. Double the wear, for 
only a quarter extra cost. This is the 
_ flooring to use for heavy service build- 
ings. 


Give us a chance to quote on your specifica- 
tions, for we can save you money by our direct 
shipments from mill or warehouse of any quan- 
tity, delivered anywhere. 


In buying you want to be shown where you 
can save on any one of the three recognized fea- 
tures—quality, service, and price. You will find 
that our proposition embraces all three—prices 
right, quality best (all grades in accordance with 
MFA rules), and service prompt. 

Wire our expense for prices 


Es ee 


E. BARTHOLOMEW HARDWOOD Ca, 


4052 Princeton Ave., CHICAGO tel. Boulevard 0636 
6-6-25 


SS SAVE 
| Labor and Money 
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Coupon Books 


Our facilities enable 
USO Vive exception- 
ally prorapt service 


FOR SAMPLES AND PRICES 
WRITE TO 


BIRMINGHAM, ALA. 


> 


Per BOX 346 
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Inventory Book 
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|, Saves Time—Saves Work 4 
mm er : 
This is one of the most practical books 
ever published. Thousands of copies 
have been sold and companies who have 
used them reorder time and again. wv 
i, The pages are indexed so that inventory 
ey can be taken quickly and accurately. 


The count is so arranged in the proper 

space that any errors are quickly 

checked. The book is 8%4x3% inches and 

has a heavy manila cover with a stiff % 

Us cardboard back. POSTPAID. 

1 Copy, $1.50-4 Copies, $5.00 - 10 Copies, $10.00 
For Sale by 
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Facilities 

When the demand for lumber is at its peak, you 
want a plant capable of maintaining maxi- 
mum production. That’s the kind of plants 
we’ ve been designing and building since 1890. 
As for example :— 

Crowell €& Spencer Lumber Co., 

Longleaf, La. 


Let our engineers plan a new mill or remodel 
your present plant. 


HRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS 











Lake Charles, La. 








Forrest E. FERGUSON 
€? COMPANY 
Auditors & Tax Specialists 


11 E. 42nd Street 
NEW YORK CITY 


604 Colorado Bldg. 
WASHINGTON, D. C. 




















RALPH W. FANNON 
CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 


Utilization of 
Forest Wastes 


Reports 
Investigations 




















0 TIMBER ESTIMATORS O 





Clark & Lyford 


FOREST ENGINEERS, Ltd. 


Timber Cruising Logging Maps Timber Lands 
920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 
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Lemieux Brothers & Co. 


ESTABLISHED 1906 


poneer Lemieux 
rederick Lemieux 
. Day 
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JAMES W. SEWALL 


Consulting Forester 


Old Town, te8 Maine 


Largest Cruising House in America 
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‘NOTES FROM WASHINGTON 





The New Arbitration Act 


In connection with the commercial arbitration 
conference with President Coolidge, W. H. H. 
Piatt, of Kansas City, chairman of the Amer- 
ican Bar Association’s committee on commerce, 
trade and commercial Jaw, made this statement 
concerning what remains to be done to make the 
Federal Arbitration Act applicable to business 
disputes: 


Commercial interests have now been given in 
the Arbitration Act the simplest and most primal 
method of settling business controversies. This 
method permits business men to make an agree- 
ment in advance to arbitrate future controversies, 
It permits them to select their own arbitrators 
and to adjust their controversies primarily between 
themselves. This may be done expeditiously and 
with men acting as arbitrators who are familiar 
with the particular line of industry or trade in 
which the controversy arises. 

The law is not automatic or self-enforcing. The 
commercial interests must give thought to having 
proper arbitration clauses inserted in their con 
tracts of purchase and sale to provide for arbitra- 
tion in future controversies. They may work this 
out through chambers of Commerce, trade associa 
tions or exchanges, or they may do it independ 
ently as individuals. 


The Federal Arbitration Law becomes effective 
Jan. 1, 1926, and contracts made now but effective 


after that time may take the benefit of that law. 
susiness men should give thought now to prepar 
ing those contracts. Every chamber of commerce 
and trade association should inform members fully 
as to how they may avail themselves of arbitration 
and should caution members to insert proper arbi 
tration clauses in their contracts. 


Announcement is made of the organization 
of the Arbitration Foundation, 65 Liberty 
Street, New York City, to give free assistance 


to chambers of commerce and other business 





able stands of white pine timber in the south- 
ern Appalachians and possibly the develop- 
ment of important white pine plantings in other 
States now free from the blister rust, the see. 
retary announces that ‘‘it seems desirable to 
consider whether the movement of white pines 
from all States invaded by this disease should 
not be prohibited.’’ 


Far Eastern Commerce Livening Up 


The far eastern division of the Department 
of Commerce in its quarterly trade review finds 
that our commerce with the Orient is fast re- 
covering from the slump earlier in the year, 
Some disappointing spots are noted in the re- 
view. For example, it is said to be obvious that 
the demand for all construction materials, lum- 
ber, steel and machinery, in Japan must con- 
tinue to be more restricted than during 1924, 


Retail Stores’ Sales Show Increase 

Criticism of President Coolidge’s emphasis 
upon the need of economy, which has been heard 
from certain business men, who allege it is in- 
terfering with sales, is not sustained in the 
Kederal Reserve Board’s latest review of the 
condition of the retail trade. Sales at retail 
stores increased in April and were considerably 
larger than during April, 1924. These increases 
occurred notwithstanding the fact that the 
Easter buying season last year was in April 
and this year was largely in March. Actual 
dollar sales by mail order houses were slightly 
smaller than in March, but after adjustment 








THE SUCCESSFUL MAN NEVER ASKS— 


For a line that sells itself but only for an article that has merit. 
“How much must I do,” but “What can I do a little better?” 

For an easy job but for a task that demands his best effort. 

To be a friend of the boss but for a chance to prove he is indispensable. 
How much he will get but how much he can earn. 

“Is the territory hard,” but “can it be developed.” 

For more than a chance to demonstrate his ability. 








associations in establishment of arbitration work 
in their respective communities or trade lines. 
Officers and directors of the foundation include 
such men as Charles I. Bernheimer, Charles KE. 
Hughes, Seymour L. Cromwell, Owen D. Young, 
Paul M. Warburg, Charles M. Sehwab, Alvin 
W. Kroch, William KE. Knox, Frederick H. 
Kecker, Anson W. Burchard and J. H. Tregoe. 
Seaeaaanaanaaeaaen 


To Discuss Blister Rust Control 

Secretary of Agriculture Jardine has an- 
nounced that a publie hearing will be held here 
June 30 as the basis for extending the present 
quarantines against white pine blister rust. 
Any person interested in the proposed quaran- 
tine action may appear and be heard either in 
person or through counsel. Changes in the 
blister rust situation since the present quaran 
tine regulations were issued ‘‘make it necessary 
to reopen at this time the general subject of 
blister rust control within the United States.’’ 

The topics for special discussion at the hear- 
ing include consideration of prohibiting or 
regulating all interstate movement within the 
country of the cultivated black currant and 
possibly also the flowering currants, and pro- 
viding for such prohibition or regulation of in- 
terstate movement of nursery stock as shall be 
necessary to prevent the spread of the white 
pine blister rust, including any necessary amend- 
ments or extensions of the restrictions under 
the existing quarantines on the movement of 
white pines, gooseberries and currants other 
than those named. 

In addition to the existing restrictions on the 
movement of white pines under Quarantine 26 
and 54, and with the object of protecting from 
blister rust as long as possible the consider- 


is made for the usual seasonal change that 
occurs in April they were 11 percent larger 
and exceeded those of a year ago. 

Building contracts awarded in April were 
the largest on record both in value and in square 
feet. 

"REEL aEBLAEa 
American Shipbuilding Review 

In a review of current American shipbuilding, 
the bureau of navigation, Department of Com- 
merce, points out that on May 1 there were 27 
wood vessels of 10,890 gross tons building or 
under contract to build for private shipowners, 
compared with 28 wood vessels of 12,073 gross 
tons on April 1. 


Further Tax Reduction in Sight 


Much interest is shown in an announcement 
by Senator King of Utah that he favors heavy 
slashes in taxes and is even prepared to go 
further than Secretary of the Treasury Mellon 
in cutting down the maximum surtax. Mr. 
Mellon under what came to be popularly known 
as the ‘‘Mellon Plan’’ urged the last Congress 
to make the maximum surtax on incomes 29 
percent in order to attract large wealth away 
from tax exempt securities. Congress balked 
and fixed the maximum at 40 percent, the Demo- 
crats playing the leading role. For some rea- 
son they have now switched and several [emo- 
cratic senators are indicating they favor this 
feature of the Mellon plan and are even pre 
pared to make the surtax lower. Mr. Mellon 
favored a lower maximum surtax but fixed oB 
25 percent on the theory that nothing lower 
could get through Congress at the time, in which 
assumption he was correct. With the Democrats, 
through their new organ ‘‘The National Demo- 
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erat,’’ lining up squarely behind Mr. Mellon it 
begins to look as if further tax reduction is 
on the cards for the next session of Congress, 
which convenes the first Monday in December. 


Forest Management and Protection 


The publicity department of the National 
Lumber Manufacturers’ Association has dis- 
tributed generally a release outlining the plans 
of the Long-Bell Lumber Co., which has in- 


stituted forest management and protection on 
more than 200,000 acres of cut-over lands in 
Arkansas, Louisiana and Texas. These areas, 
which are desiguated as temporary forest re- 
serves, are receiving intensive fire patrol and 
strategically located fire-lanes are being de- 
veloped somewhat along the lines of European 
practice. [Norre: A story of the plans of the 
Long-Bell company appeared on page 60 of the 
May 30 issue of the AMERICAN LUMBERMAN.— 
EpiTor. | 








LUMBER TRANSPORTATION 








Allowance for Snow in Car of Posts 

WASHINGTON, D. C., June 2.—Division 3 of the 
Interstate Commerce Commission does not believe 
that shippers of forest products should be required 
to pay for the transportation of snow on the rail 
roads of the West. Accordingly in Docket No. 
15,527—James G. Noll Lumber Co. yv. Chicago & 
North Western Railway Co., et al.—Division 3 
directs a refund of $20.65 on a carload of cedar 
posts shipped from Noxon, Mont., to Rushville, 
Neb., in December, 1922, on account of inadequate 
allowance for snow on the load. Allowance was 
made for only 4 inches of snow, whereas the bill 
of lading accounted for the presence of 2 feet. In 
arriving at the amount of the overcharge, 175 
pounds were allowed per inch of depth and a rate 
of 59 cents a hundred pounds. 


Suspends Schedules on Millwork Rates 

WASHINGTON, D. C., June 2.—The Interstate 
Commerce Commission has suspended until Sept. 
22 the operation of schedules published in Supple- 
ments Nos. 9 and 10 to Agent E. B. Boyd's tariff 
I. C. C. No. A-1371, which propose to cancel com- 
modity rates on doors, sash and other articles tak- 
ing lumber rates from Denver, Colo., and related 
points to Mobile, Ala., New Orleans, La., and Pen- 
sacola, Fla., when routed in connection with the 
Louisville & Nashville Railroad, and to restrict 
rates on the same commodities to Mobile when 
routed in connection with the Gulf, Mobile & North- 
ern so that they would not be applicable to inter- 
mediate points. 


o . . 

Equipment Inquiries and Orders 

In the latest issue of Railway Age inquiries 
and orders by railroads are reported as follows: 

INQuIRIES—The Andes Copper Mining Co., 60 
Ingoldsby type hopper cars, 40 tons’ capacity. 

OrDERS—General Equipment Co., 10 flat car 
bodies, with American Car & Foundry Co.; South 
Porto Rico Sugar Co., 30 cane cars, 30 tons’ ¢a- 
pacity, with Magor Car Corp.; New York Central, 
50 ballast cars, 50 tons’ capacity, with Roger Bal 
last Car Co., for Michigan Central; Green Bay «& 
Western, 150 box cars, with Pressed Steel Car Co. ; 
and 50 automobile cars, with General American 
Car Co., all 40 tons’ capacity ; Chicago, Milwaukee 
& St. Paul, 500 mill type gondola cars, with Stand- 
ard Tank Car Co., and 500 flat cars with Ryan 
Car Co. 

REPAIRS—Great Northern will repair 600 box 
cars, 50 tons’ capacity, in its own shops. 


. 

New High Mark in Freight Loading 

WASHINGTON, D. C., June 3.—Revenue freight 
loading for the week ended May 23 totaled 986,209 
cars, according to reports filed today by the car 
riers. This was the greatest number of cars loaded 
during any one week so far this year, exceeding by 
1,293 cars the preceding week when the previous 
high record for the year was established. 

The total for the week of May 23 was an in- 
crease of 67.985 cars over the corresponding week 
last year, but a decrease of 29,323 cars under the 
corresponding week in 1923. It was. however, a 
substantial increase over the corresponding week 
In 1920, 1921 and 1922. 

The increase in the number of cars loaded the 
week of May 23 was largely due to an increase 
over the week before in shipments of grain and 
grain products, although there were increases also 
in the loading of miscellaneous freight and live 
stock. Decreases, for the most part small, under 
the week before were reported in the loading of 
coal, coke, forest products, ore and merchandise 
and Jess than ecarload lot freight. 
wae and grain products loading amounted to 
95,0ee Cars, an increase of 3,209 cars over the week 
before and 752 cars over the same week last year, 
48 well as 2,974 cars over two years ago. In the 
western districts alone, grain and grain products 
loading totaled 24,340 cars, an increase of 1,386 
cars over the corresponding week last year. 

Coal loading totaled 151,548 cars, a decrease of 
4,082 cars under the preceding week. Compared 
With the same week last year, the total for the 


week of May 23 was an increase of 12,465 cars 
but a decrease of 40,848 cars compared with the 
same week two years ago. 

Forest products loading totaled 75,844 ears, 151 
ears below the week before, but 1,599 cars above 
last year. Compared with the corresponding week 
two years ago, it was a decrease of 3,402 ears. 


Southern Hardwood Traffic Activities 


MEMPHIS, TENN., June 1.—Modification of the 
present rough material rules which govern the 
bringing of logs into Memphis over the Southern 
tailway lines will be published in a short time, 
according to announcement made by the Southern 
Hardwood Traffic Association, of this city. This 
new rule, which will much simplify the tariffs re- 
garding transit privileges, will mean considerable 
to hardwood men of Memphis and territory who 
are forced to used this route, in that the rules 
will be in line with the rules in tariffs of other 
lines and will settle many disputes that have come 
up in the past, due to the complicated regulations 
that this railroad has used in the past. 

The traffic association also announced that the 
Southern Freight Bureau has disapproved the pro- 
posed rule which was to have been applied on the 
transfer of cargo of overloaded ears, assessing a 
switching charge in addition to the present labor 
charges. The traffic association has been fighting 
this proposed rule since it was brought before the 
committee by the carriers. 

Proposal has been filed with the Southwestern 
Freight Bureau by the Louisiana Railway & Navi- 
gation Co. to establish a rate of 40 cents per 100 
pounds on lumber from points on its line west of 
the Mississippi River to the Carolina territory, in 
line with the action of other lines, according to 
the Southern Hardwood Traffic Association. The 
new rates will be effective immediately after pub- 
lication, which will be rushed. 


. . 

Georgia-Floridans’ Traffic Activities 

JACKSONVILLE, FLA., June 1.—A number of cases 
have engaged the attention of the traflie: depart 
ment of the Georgia-Florida Saw Mill Association, 
one of the most important of which concerns the 
proposed cancellation by the Southern Freight As- 
sociation of the proportional rates from southeast- 
ern points to many points west of the Mississippi 
River, points in Pennsylvania, and practically all 
points in West Virginia in the territory known as 
the mid-east mining district, which is served en- 
tirely by the Norfolk & Western, the Chesapeake & 
Ohio and the Virginian Railways. The association 
shippers have been using to the Ohio River cross- 
ings, such as Cincinnati and Cairo, proportional 
rates which are less than to those points proper, 
because in this vast consuming territory no through 
rates are in effect. The carriers propose to cancel 
this arrangement or so restrict it so that it may 
be applied only in constructing rates to points west 
of the Mississippi River. This would result in the 
shippers paying as much as 4 and 5 cents a hun- 
dred pounds. higher. The association has vigor- 
ously protested against this cancellation. 

The association’s traffic department has waged 
an active fight against the proposal of the carriers 
to advance the carload minimum weight on lumber 
and crate material from 24,000 to 36,000 pounds, 
with the result that that proposal has been with- 
drawn from the docket of the Southern Freight As- 
sociation, leaving the carload minima as they are. 

Another matter concerned complaints made to 
the Interstate Commerce Commission by two 
Georgia lumber concerns attacking the interstate 
rates from Jacksonville to points on the Florida 
East Coast Railway. A similar complaint had been 
made early this year by the Jacksonville whole 
salers and after conferences with the Georgia- 
Florida association traffic officials and others, the 
wholesalers were shown that such a complaint, if 
made effective, would result in an advance in in- 
trastate rates instead of a decrease in interstate 
rates. Accordingly the wholesalers withdrew their 
complaint. Similarly the two Georgia concerns 
mentioned above withdrew their complaints when 
the matter was thus brought to their attention. 








We Can 
SELLE 


Straight Cars—™Mixed Cars or L. C. L. 


of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 

















Rotary Cut 


Northern 


Members of 
Veneers/ EE: 





[PURNITURE manufacturers and factory 
buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “‘Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


- Get Our Prices, 


The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “»,, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 

















gy | Remember 
Mershon, Eddy, Parker Company 


SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Boxy Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 








17 





VON PLATEN -FOX COPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 











ON’T waste time La board and surface 
measure. Get ‘‘The umber Estimator’’ 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 
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CI PITTSBURGA Co 


FOR SALE 
Used Machinery 


1 Complete double band mill 
consisting of one RH 8’ mill, carriage, 
steam set works, loader, kicker, edger and 
one L H 9’ mill with carriage, steam set 
works, loader, kicker, edger and trimmer— 
all transmission, belts, filing room, ma- 
chinery, Corliss engine and boilers com- 
plete. 

Machine shop complete. 

Both above to be sold as a unit. 
Prices and specifications furnished upon 
request by 


C. L. BABCOCK, 


Holston National 


Bank Building, Knoxville, Tenn. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


acaalle sg. PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 





CASING 
Kiln Dried, Well Manu- : 
factured, High ends. BASE AND 
Capacity, 250,000 Feet MOULDINGS 
Per Day. Mi ‘ re 
ixed Cars Our Specialty. 











WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 











A new book by 
**The 


Lumberman 
Poet’’ 


By 
DOUGLAS MALLOCH 





“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


i 


American Lumberman 
431 South Dearborn Street, CHICAGO 
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Purchasing Agents Discuss Standardization 


MILWAUKEE, WIs., June 1.—More than fifty 
persons attended the special lumber conference 
held in connection with the annual convention of 
the International Association of Purchasing 
Agents which was in session at the Milwaukee 
Auditorium the first four days of last week. 
|Nore: A report of this meeting appeared on 
page 51 of the May 30 issue of the AMERICAN 
LUMBERMAN.—EDITOR. | 

Joseph N. Noll, of the Tilghman-Moyer Co., 
Allentown, Pa., and chairman of the national 
lumber committee, presided at the conference 
and directed its efforts so ably that Don S. 
Montgomery, secretary of the Wisconsin Re- 
tail Lumbermen’s Association, described it as 
one of the most helpful, good-natured, informal 
sessions he ever attended. 

Three scheduled speeches were given: ‘The 
Battle of the Thirty-Second; Its Influence on 
the Lumber Purchaser’? by A. T. Upson, lum- 
ber standards advisor, National Lumber Manu- 
fucturers’ Association, Washington, D. C.; 
‘¢ Arbitration in the Lumber Industry’? by W. 
W. Schupner, secretary of the National-Amer- 
ican Wholesale Lumber Association, New York 
(reported in full last week) ; and the ‘‘ Value of 
Grade-Marking at the Mills’? by L. R. Putman, 
of Chicago, and special representative of the 
Southern Pine Association. 

The greater part of the session, however, was 
devoted to an informal discussion of various 
topics such as the lumber standardization pro- 
gram, shipping practices, terms of sale, and 
the handling of complaints on offgrade ship- 
ments. The discussion was led by P. J. Malloy, 


of Weston, Dodson & Co., and participated in 
by almost every buyer and lumberman present 
including W. 8S. Frisby, of the Thornton-Claney 
Lumber Co., Chicago; B. H. Ward, field service 
representative of the hemlock division of the 
Northern Hemlock & Hardwood Manufactur. 
ers’ Association; and Mr. Montgomery. 

The discussion largely centered about the 
standardization program which, as it affects 
softwoods only, was not especially interesting 
to many exclusive hardwood buyers. It wags 
therefore suggested that at the next convention 
two lumber conferences be scheduled, one for 
softwood buyers and the other for hardwood 
buyers. It was further sugested that as some 
buyers are interested in both hard- and soft- 
woods the two conferences be held at different 
times so that those who care to may attend both 
sessions. 

New officers elected to head the International 
Association of Purchasing Agents for the en- 
suing year are: R. M. Sedgwick, of Toronto, 
Can., president; W. L. Chandler, of New York 
City, permanent secretary; and Fred J. Arthurs, 
of Buffalo, N. Y., treasurer. 

An informashow, composed of manufacturers’ 
exhibits, filled the main and two auxiliary halls 
of the Milwaukee Auditorium. Included among 
the exhibitors were the Dock & Mill Co., North 
Tonawanda, N. Y.; Allis-Chalmers Manufac- 
turing Co., Milwaukee; the Associated Cooper- 
age Industries of America, St. Louis, Mo.; the 
Falk Corporation, Milwaukee; Simonds Saw & 
Steel Co., Fitchburg, Mass.; and the Weyer- 
haeuser Sales Co., Chicago. 


Missourians Plan Active Forestry Work 


Str. Lours, Mo., June 2.—At its annual meet- 
ing at Hotel Chase yesterday the Missouri For- 
estry Association celebrated the passage of a 
forestry law for Missouri by the last legislature 
after years of effort. Gov. Baker vetoed the ap- 
propriation of $10,000 a year for two years to 
pay the salary and expenses of a State forester, 
but the association decided to raise $10,000 a 
year for five years, so that the work might go on 
despite the failure of the State to give the 
necessary financial aid. 

The decision to raise the fund was made after 
Frederick Dunlap, secretary of the association, 
had reported the results of the campaign to put 
over the bill at the legislative session at Jeffer- 
son City last winter. E. A. Nixon, vice presi- 
dent of the Western Tie & Timber Co. said that 
five tie companies had pledged $2,750 annually 
for five years, and would renew their pledges, 
conditioned upon $5,000 being raised by the 
lumber companies, the combined amounts to be 
matched by the railroads of the State. 

Julius Seidel, president of the Julius Seidel 
Lumber Co., was among those who insisted that 
the money must be raised, so that Missouri 
might have adequate forestry protection. 

Dr. Hermann von Schrenk, of Von Schrenk 
& Krammerer, consulting timber engineers, St. 
Louis, was reélected president of the associa- 
tion; J. W. Fristoe, president, T. J. Moss 
Tie Co., St. Louis, vice president, and Frederick 
Dunlap, Columbia, secretary were reélected. W. 
W. Gillum, president of the Bank of Barnett, 
Mo., was elected treasurer to succeed W. P. 
Gruner, of the Philip Gruner & Bro. Lumber 
Co., St. Louis, who was elected a member of 
the Council, and Mrs. Marie Turner Harvey, 
of the Porter Rural School, Kirkville, was made 
a vice president. 

Following the business meeting, the annual 
dinner of the association was held in the English 
ball room of the Chase Hotel, with Edward J. 
White, vice president of the Missouri Pacific 
Railroad presiding. Dr. von Schrenk reviewed 
the campaign to obtain a forestry law for Mis- 
souri and thanked the officers and others who 
were responsible for the ultimate success of the 
movement. 

William Hirth, of Columbia, editor of the 
Missouri Farmer, who had assisted in obtaining 
the passage of the measure, said that the farm- 
ers were vitally interested in reforestation. He 


stressed the position of the farmer in the eco- 
nomic affairs of the country. He urged that the 
public be educated on the necessity of preserv- 
ing and renewing timber growth in Missouri. 

James H. Allen, Snark of the Universe of 
Ifoo-Hoo, told of the work being done by the 
order along conservation lines through Hoo-Hoo 
clubs and individual members. He praised the 
work of the Forest Service. 

Frank Wielandy, former state fish and game 
commissioner, representing the Isaak Walton 
Leagué, and R. S. Rauschkolb, representing the 
St. Louis Chamber of Comerce, also spoke. 
Ah-tik, an Ojibway Indian, delivered an illus- 
trated lecture on Indian lore and forest life. 


66 ° ” 
Features “Deep Bayou Red Willow 
PLAQUEMINE, LA., June 1.—Visiting the plant 
here of S. B. Anderson & Son, a representative 
of the AMERICAN LUMBERMAN was impressed 
with the beautiful appearance of samples of a 
wood that is not generally familiar to the trade 
but of which this concern has access to a large 
supply. This is what is known as ‘‘deep bayou 
red willow.’’ This is a beautiful wood, light in 
weight, warps very little in drying, will not 
shrink nor check, and takes a beautiful stain 
or polish. Samples finished in walnut and ma- 
hogany indicate that willow will take a finish 
equal to gum, birch or any other of the woods 
that are used for similar purposes. This com- 
pany has an almost unlimited supply of this 
timber and is in position to ship as much as 
40,000 feet a day. The boards run up to 30 
inches in width, and this lumber is being bought 
by manufacturers of radio cabinets, as it is 4 
wood that lends itself with excellent results to 
this use. The company expects to find a ready 
market for this wood not only among the radio 
cabinet manufacturers but also among furnl 
ture manufacturers and manufacturers of in- 
terior trim. Willow has been used largely in the 
manufacture of artificial limbs and in fine cab- 
inet work. It has been used successfully to 
some extent in the manufacture of pianos and 
is a much more desirable wood and can be util- 
ized for a greater number of purposes than the 
average person imagines. S. B. Anderson & 
Son expect to make a specialty of this ‘‘ deep 
bayou red willow,’’ which attains immediate 
popularity wherever introduced. 
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A Pocket Rule 


My father had a pocket rule he carried every 
da 

(I Fes saw a lumberman who didn’t, by the 
way ) 

And when he came upon a board, or happened 
on a tree, 

He didn’t say ‘‘it’s just about’’ or ‘‘ so it 
seems to me,’’ 

In other words, he didn’t guess; he got that 
rule out 

And found out what the thickness was beyond 
a chance of doubt. 


Another man might estimate, another fellow 
guess, 

But father never bought nor sold a 2x10 unless 

He knew the thing was 2x10. He didn’t trust. 
his eye, 

Although for fifty years he watched the 2x10’s 
go by. 

My father had a pocket rule and, when he 
bought or sold, 

He knew how many feet of clear that 2x10 
would hold. 


I never knew a lumberman around a mill or ~ 


ile 

Who didn’t have a pocket rule, and use it all 
the while, 

Not only at the mill or yard, but up and down 
the street, 

Or anywhere a lumberman a board may chance 
to meet. 

Though other men may estimate and guess it’s 
so and so, 

I never knew a lumberman who didn’t want to 
know. 


It seems to me a better plan, and better lots of 
ways, 

Than estimating all your life and guessing all 
your days. 

A fellow ought to have a rule, a rule of right 
and wrong, 

A rule to measure everything, and use it right 
along. 

A man they seldom lead astray, a man they 
seldom fool, 

Who carries with him all through life some 
sort of pocket rule. 

Between Trains 

ORLANDO, FLA.—Mr. William Shakespeare, the 
well and favorably known poet, said that com- 
parisons are odorous. (No, gentle reader, he 
said odorous, not odious.) So one must be very 
careful what he says about any one Florida 
town, when each of them believes itself the 
finest town on earth. So we shall say this: 
That never anywhere in Florida, or anywhere 
else, have we seen a more attractive city than 
beautiful Orlando. It has all of the beauties 
that all of Florida has, and on top of that it is 
4natural Venice. There are 29 lakes inside the 
city limits. Many a splendid home faces not 
only on a boulevard, but across the boulevard lies 
a gem of a lake. 

In Jacksonville to attend the meeting of the 
Georgia-Florida Saw Mill Association, Secre- 
tary J. B. Wand, of Jacksonville, seconded 
by long distance telephone by President J. P. 
Williams, of Orlando, invited us to journey 
on down to Orlando and meet with the Florida 
Lumber & Millwork Association, which was 
meeting on the following day. So we did. Mr. 
Williams, who had served this association as its 
secretary, and served it just as hard as its 
President, presided over a splendid meeting, that 
discussed everything from long distance credits 
to short distance costs. Adolph Pfund, secre- 
tary of the national retailers’ association, came 
down and gave the boys a talk. You have 
heard about ‘‘a fund of information,’’ and 
Adolph is the Pfund they mean when they say 
z. Then our old friend and fellow-orator, 
‘Judge’? Emery, general counsel of the Na- 
Nonal Manufacturers’ Association, was also 





one 





scheduled for an address. We had to leave be- 
fore he arrived, but we -assure the judge that 
our leaving has nothing to do with it. 

J. B. Wand is now a Florida fixture, and 
no wonder, for the association is booming along, 
and kicking up a lot of dust, thanks to J. B.’s 
able efforts. 


We See b’ the Papers 


The Cubs have just discovered that they were 
going the wrong way. 

Babe Ruth is back with the Yankees. 
that is pretty far back. 

Last year 21,000,000 letters went to the dead 
letter office, but none of them from a live 
office. 


Someone tried to steal Mary Pickford, and 
for a good many years they have been trying 
to steal her stuff. 


A florist writes about the beauty of perennial 
borders. He evidently never had any of his 
relatives visit him. 


In Chicago 200 taxicabs were saved by fire- 
men. But, if they had let ’em burn, think of 
what the rest of us would have saved. 


The United States census bureau reports 
that North Carolina has the highest birth rate. 
We always supposed that the Pullman Co. 
had it. 


There are more than a million marriages 
a year in the United States. So that is what 
they mean when they say she is a girl in a 
million. 

Africa has two thousand miles of coast with- 
out harbors; but, when you consider our harbor 
appropriations bill, that doesn’t look like much 
of a hardship. 


De Paolo averaged 101.13 miles an hour to 
win the Indianapolis motor race, and all the 
other fellows who want to drive that way ought 
to be made to do it on a track. 

President Coolidge says that the mission of 
America is to organize the world for peace, but 
it looks like Europe thought that our mission 
is to finance the world for war. 


And 


April Roses 


A rose will blossom anywhere, if men will give 
it time; 

Above the arctic circle, there I’ve seen the roses 
climb. 

Some hardy rose will lift its face before the 
summer wanes 

Wherever men will give it place and God 
will give it rains. 

Yes, even in Alaska stands the red rose in the 
gloom— 

But now and then I long for Jands where April 
roses bloom. 


A rose will come to life at last, to summer 
after all, 

And then so soon the rose has passed, so soon 
the petals fall. 

A rose will come, and yet so long the heart 
may need to wait, 

Such nights of chill, such days of wrong, the 
rose may come too late. 

Ah, now and then I want to stand beneath some 
southern star, 

Where spring comes early to the land, where 
April roses are. 


And so of friends the best of friends are like the 
April rose, 

Not he who waits till summer ends his friend- 
ship to disclose. 

Good friends will come, and neighbors call, if 
one will wait awhile, 

But him I love the best of all who is the first 
to smile. 

Man ean not love mankind too much, man ean 
not love too soon— 

Oh, come at April’s earliest touch, and do not 
wait for June! 








Getting More 
Flooring Sales 


is frequently a matter of 
being able to go your com- 
petitor one better. Most 
flooring buyers shop around 
before they place their or- 
ders. And here’s where it’! 
Pay you to sell 


HUDSON 


Oak Flooring 


Many dealers are now selling 
Hudson Brand against the stiffest 
competition. With a stock of Hud- 
son Brand you can offer just as 
good values as the next dealer, for 
Hudson Brand is well made, re- 
liably graded and economical, too. 


Write for name of our 
nearest representative. 


Hudson Hardwood 
Flooring Company 
P. O. Box 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company. 



























Oak Flooring’ 


We have shipped about 
two and one-half million 
feet of Oak Flooring this 
year on a declining market 
and we have not issued a 
credit memorandum for 
shortage, poor manufac- 
ture or off grade. 


VAVAVAVAVAVAYVAVATATATAD 








This record speaks for 
itself. | 


Try some of our flooring. 


Tennessee 
Lumber & Mfg. Co. 


KNOXVILLE, TENN. 
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| Why Should the Spirit of | 
Mortal Be Proud? 


To our 





Some great poet asked this question. 


knowledge, it has not been answered yet. 
We'll now ask a few. Why should a man 
perspire freely in summer? Why should 


less clothes than they now do? 
jumber buyer worry about get- 
values, quickest de 


women weal 
Why should a 
ting lowest prices, best 
liveries? We furnish the answers, numbered 
for convenience: No. 1. It can’t be helped 
No. 2. It can’t be done—not legally, anyhow. 
And No. 3. No need for worry when this con 
cern is ready with yards full of lumber ready 
to be put into cars; the company’s reputation 
goes in with every stick, and prices are 
trimmed and whittled and sanded down to | 
the well known fine point. | 
LET US QUOTE YOU ON 

Genuine Louisiana Tidewater Red Cypress 

Cypress Window and Door Frames 

Soft Texture Tidewater Tupelo 

Southern Hardwoods 

Long and Short — Yellow Pine 

Fir—Spruce—Hemloc 

Red Cedar Shingles al Siding 


Try Our ‘“‘ LaRED’’ Brand 
of Premium Cedar Shingles 
“*LaRED’’ Supremes The 100% Shingles 
oo LaRED”’ Extra Clears 100% clear, 85% edge grain 
“* LaRED”’ Star A Stars—Real Stars 


Louisiana Red Cypress Company 
of New Orleans 


Entire Fourth Floor . 
| Poydras Building, 1018- 19W hite Bldg, 
Seattle, Wash. 


New Orleans, La. N 
CYPRESH<)< | 


| 











Hardwoods 
Plain and Quartered 


OAK Uriform Color, Soft Texture 
Poplar, Ash, Chestnut 


Hickory and Walnut 
| TIMBERS — PLANKING 
| 








| MADE RIGHT 





| OAK FLOORING 





The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 




















CorintHaRpwoon(, 


CORINTH, MISS. 


OAK CAR MATERIAL 
SHORTLEAF PINE 
DIMENSION BOARDS 


~ 






PAS A: 
Tree 




















Ours is the Trade 


that Service made 
(€[@:)) D) GOODFELLOW 


LUMBER LUMBER CoO. 


ALWAYS On Natural Bridge at Goodfellow 
ST. LOUIS, MO. 
















Salesmen to Make Inspection Trip 


SPOKANE, WASH., May 29.—Fifteen of the 
salesmen of the Weyerhaeuser Sales Co., who 
have never visited the mills whose product 
is sold by that company, will be given a 
month’s trip of inspection, starting at Clo- 
quet, Minn., next Thursday, June 4. They 
will arrive at Bonners Ferry, Idaho, June 
8, where they will start their inspection of the 
Inland Empire mills of the company and where 
they will be met by President T. J. Wumbird, 
General Manager L. 8. Case, Assistant General 
Manager I. N. Tate and other officials of the 
company. After completing the Inland Empire 
tour, they will go to the big mills on the Coast 
at Everett and Snoqualmie Falls, after which 
they will return here for a two-day conference 
with the company officials and then go to 
Soise, Idaho, where they will inspect the Boise- 
Payette property and return home by way of 
Omaha. 

Three years ago the Weyerhaeuser Sales Co. 
took all its eastern salesmen on a similar junket, 
chartering a special train for the purpose. This 
time those not on that trip are the only ones to 
come and they will travel in a special car in- 
stead of train. The members of the party will 
be I. K. Adams, Chicago; R. P. Baker, Grand 
Rapids, Mich; J. M. Brady, Brooklyn, N. Y.; 
K. W. Catheart, New York City; J. A. Custer, 
Clarksburg, W. Va.; H. E. Deneen, Cleveland, 
Ohio; M. J. George, Yonkers, N. Y.; T. B. 
Jones, Chicago; J. J. Kirby, Springfield, Mass., 


V. M. McNeil, a Ohio; L. J. Shannesy, 
South Bend, Ind.; W. Suppe, Newark, Ohio; 
FY. E. a etl “Rochester, N,. X23 ab OW: 
Watts, Kingston, Pa., and G. W. Wright, 


Ohio. 


Memphis Firm to Locate in California 


Los ANGELES, CaLiF., June 1.—Nickey Bros., 
(Ine.), of Memphis, Tenn., nationally known 
manufacturers of hardwood products, are going 
to locate in Los Angeles, according to word 
which has heen received by Frank S. Coates, 
representative of the industrial department of 


Youngstown, 


the Chamber of Commeree. Mr. Coates is now 
traveling in the East with the intention of 


number of manufacturing 
California, 


bringing a larger 
establishments to southern 


Nickey Bros. will start immediately to con 
struct the first unit of a warehouse on three 
acres on Sixty-fifth and South Park = streets. 
Complete track and spur facilities will be in- 
stalled shortly. The building will be devoted 


to offices and warehouse space in which will be 
stored for distribution in this territory hard 
wood flooring, veneers and other products of 
their Memphis plant. The plant, it was stated 
by Mr. Coates, will be in operation by Sept. 1 
The company has also purchased seven acres 
of Jand in Alhambra, a nearby city. 


Authorize New Mill at Longview 


TacoMA, WasuH., May 29.—Construction of 


the new sawmill at Longview by the Weyer- 
haeuser Timber Co. was formally authorized by 


the company’s board of trustees at the annual 
meeting held here yesterday. The selection of a 
site for the new plant and the size and charac- 


ter of the mill were left to the discretion of 
George S. Long, general manager of the com- 
pany. 

The annual meeting of the company stock- 


holders resulted in the re@lection of all the old 
members of the board of trustees and the board 
then reelected all the old officers of the company. 
The officers are J. P. Weyerhaeuser, Tacoma, 
president, F. S. Bell, Winona, Minn., vice presi- 


dent, George S. Long, Tacoma, vice president 
and general manager, F. KE. Weverhaeuser, St. 
Paul, treasurer, E. W. DeLong, Tacoma, assist- 


ant treasurer, W. L. MeCormick, Tacoma, see- 
retary, H. J. Richardson, St. Paul, assistant 
secretary and Julius R. Peetz, Tacoma, cashier. 

Besides the president, vice presidents, treas- 
urer and secretary the board is composed of 
F.C. Denkmann, Rock Island, Tll., C. R. Musser, 
Muscatine, Iowa, E. P. Clapp, Winona, Minn., 


William Carson, 
Irvine, St. Paul. 
A meeting of the Weyerhaeuser Sales Co. was 
held Wednesday which was attended by sales 
managers from all parts of the country. 

The stockholders were guests of J. P. Weyer. 
haeuser at a luncheon held at the Winthrop 
Hotel yesterday noon. The gathering brought 
prominent lumbermen from all parts of the coun. 
try to Tacoma. Besides the officers and trustees 
already named, all of whom were present, the 
visitors included J. Philip Weyerhaeuser and 
Huntington Taylor, Coeur d’Alene, Idaho, (¢ 
C. Goerner, L. S. Case, I. N. Tate and T. J. 
Humbird, Spokane, Wash., F. R. Titcomb and 
Charles H. Ingram, Snoqualmie Falls, Wash, 
William Musser, Iowa City, Iowa, Horace Rand, 
Burlington, Iowa, H. C. Clair, Portland, Ore.: 
Charles O. Gilfillan, Morgan, Minn., ©. F. Ham- 
ilton, A. W. Clapp, and A. A. McDonnell, St. 
Paul, Sumner T. McKnight, Minneapolis, H. ¢, 
Hornby, Cloquet, Minn., C. A. Barton, Boise, 
Tdaho, Allison W. Laird, Potlatch, Idaho, J. N, 
Clapp, Everett, Wash., George R. Little, Winona, 
Minn., and O. D. Fisher, Seattle, Wash. 


"sa aaaaaaaas 


Eighteen Airplanes to Watch Forests 


SAN Francisco, Cauir., May 30.—Eighteen 
airplanes, operating from five bases, will take 
the air on July 1 and remain on duty through 
the summer and fall serving as watchers against 
fire in the forests of the Pacific slope. This 
has been made possible by the congressional 
appropriation of $50,000 and the cooperation 
of the army air service. 

Paul G. Redington, district forester, of San 
Francisco, has been placed in charge of the 
wings, which will have their headquarters base 
at San Francisco. During operations, however, 
there will be five bases from which these planes 
will operate. The first covering northern Cali- 
fornia, the second southern California, another 
will guard Oregon and a fourth will give its 
attention to Washington. The fifth and one 
of the most important bases, from mileage cov- 
ered, will care for the forests of eastern Wash- 
ington, northern Idaho and western Montana. 

This year the army furnishes the planes and 
keeps them in condition but the pilots will be 
recruited from the officers’ reserve corps. In 
the opinion of Mr. Redington the air service 
will give added protection to Federal, State 
and pny owned forest lands. 


Burlington, Iowa, and H. 4, 


How He Got the $50,000 


PORTLAND, ORE., May 30.—Oregon lumber- 
men are circulating a story that may be old, 
but is especially apropos at this time with 
lumber selling for less than the cost of pro- 
duction. The story is that an Oregon lumber: 
man, proprietor of a country sawmill, moved to 
Portland recently and deposited $50,000 in a 
local bank. He had been operating his mill 
thirty years and apparently had been able to 
accumulate this much as surplus. When asked 
the secret of his apparent financial success, lie 
explained: 

I attribute my ability to retire i 
bank after so long a period in the country sawmill 
business, to close application to duty, rigorous 
rules of economy, never spending a cent foolishly, 
unadulterated honesty, everlastingly keeping at the 
job with a whole heart and the death of an unelt 
who left me $49,999. 


To Show Seattle’s Pre-eminence 


SEATTLE, WasH., May 29.—Lumber manu- 
facturers and wholesalers manifest 2" inter- 


with $50,000 in 


est in the two-page advertising spread appeat- 
ing in this issue of the AMERICAN LUMBERMAY, 
which is the first of a series. 

One of the finest things we Seattle lumbermen 


can do is to show up Seattle as we know her in 
her true light as the greatest distributing point 
for Northwest lumber and shingles, says Shermal 
L. Johnson, manager of the Washington Cedar « 
Fir Products Co. 

We who have known Seattle for years as 
eminent city in the distribution of forest prod 
and who know she still occupies this position in 
the lumber world, take pride in acquainting the 
lumbermen of the nation with Seattle as we Ul 
derstand her. 

In the past we 
and understand that fact of 


a pre: 
1cts. 


have been content to sit back 
pre-eminence all by 
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ourselves : but now, according to my way of think- 
ing, a new deal is advisable. We ought literally 
to tell it to the world. | 

From this city we distribute the greatest propor- 
tion of the red cedar lumber and shingles going 
forth from the Coast, as well as great quantities 
of fir which , provide structures for the United 
States and even foreign lands. 

It was not accident, therefore, that when a few 
weeks ago, one of the largest cargo carriers under 
the American flag sailed from Puget Sound with 
the record load of more than eight million feet of 
jJumber. the ship had loaded more than half of it 
at this port. i , 

The facts show that Seattle is pre-eminent as 
the lumber assembling point and distributing cen- 
ter of the entire Pacific coast; and the facts ought 
to be blazoned forth so that all the world may 
read them. 

Hence, I say, the two-page spread in this issue 
of the AMERICAN LUMBERMAN is far and away the 
finest thing ever done concertedly by the lumber- 
men of Seattle. In my judgment it will lead log- 
ically to bigger and better things for the great 
industry which gravitates to this port as a center 
from which the entire world may draw its require- 


ments. 
(REBEL LLGGLAAa: 


Opens Company Hospital 


San Francisco, Cauir., May 30.—The Stand- 
ard Lumber Co. this week opened its new $85,- 
(00 hospital at Standard City which has been 
erected to care for the 2,500 employees of the 
Standard City mills and their families. The in- 
stitution is declared to be one of the most 
modern small hospitals on the Pacifie coast. It 
has thirty-three rooms fully equipped. Seven 
employees of the company have been trans- 
ferred from Sonora hospitals to the new institu- 


tion by Dr. G. C. Wrigley, chief physician. 
He will have as assistant Dr. J. P. Jensen, of 
Sonora. Miss Belle Bauman is to be matron in 
charge with two nurses night and day. 


Deep Water Ship Canal Is Assured 


StockTon, CALIF., May 29.—That this city 
will become the distributing point for Oregon 
and Washington lumber for the entire San 
Joaquin valley, as well as some portions of the 
Sacramento valley, and mean the establishment 
at this point of large distributing yards, are 
seen as some of the results of the new deep 
water ship canal assured when the city of 
Stockton recently by an overwhelming majority 
voted approval of a three million dollar bond 
issue for channel and harbor development. This 
followed the recommendation of the board of 
engineers for rivers and harbors that Congress 
provide $3,715,000 for the project, contingent 
upon the city codperating in the cost thereof. 

Thus a dream of fifty years comes true, and 
Stockton, though situated 80 miles from the 
Pacific Ocean, is to become a new world seaport, 
and Port Stockton a new term in the nautical 
vocabulary. It is confidently predicted that 
within five years Port Stockton will clear 770,000 
tons of freight through the new ship canal, at 
an estimated saving in transportation charges 
of nearly half a million dollars, and that by 
1940 this saving will have increased to two 
million dollars annually. 


News of Forestry Activities 


Experimenting in Reforestation 


Forpycr, ARK., June 1.—The Fordyce Lum- 
ber Co., this city, is making an experiment in 
reforestation, having selected a plot six miles 
north of here on the Pershing highway, on which 
operations have been started. This ground has 
been fenced in and all the brush, hardwood and 
other growths except the young pines cut away. 
Pines about four to five inches in diameter are 
left. Each tree has had a number placed on it 
and a record of its circumference ete. is kept. 
Each year the trees will be measured and the 
growth noted. As the ground is surrounded by 
other pines, mixed with hardwood and other 
growths, it will be easy to note improvement 
due to the reforestation methods. The work is 
under the direction of William Williams, expert 
forester. Fire signs, explaining the importance 
of preventing forest fires also are in evidence. 


Considering Reforestation Possibilities 


MEMPHIS, TENN., June 1.—Another promi- 
nent southern lumber company has under con- 
sideration the possibilities of a reforestation 
policy in the handling of its timber lands. Until 
a year ago the K. L. Bruce Co., of Memphis, 
was known only as a leading oak flooring manu- 
facturer with plants at Memphis, Little Rock 
and Nashville. Until then its lumber operations 
had been limited to a single mill located at 
Little Rock. 

In 1924 it acquired the mill of the Ozan Lum- 
ber Co, at Prescott, Ark., which, after extensive 
modifications and additions, was reopened main- 
ly as a hardwood mill. Recently the company ac- 
quired the Hackney mill in Little Rock which is 
now operated in conjunction with its first saw- 
mill located at that point. 

The year 1924 also marked the company’s 
entry into rather large scale timber ownership, 
by purchase both in Tennessee and Arkansas. 
These original purchases have been augmented 
by a steadily maintained purchase policy in both 
States, the purchases involving mainly hard- 
Woods, but including considerable pine, both 
virgin and second growth. 

_In connection with these activities George Me- 
Sweyn, a Memphis hardwood operator of wide 
experience, became treasurer of the company 
and director of its sawmill operations. , 
. During the last week Mr. MeSweyn made a 
Special trip of inspection to the company’s Mis- 
Sissippi holdings to look into the possibilities of 
a reforestation policy. Mr. MeSweyn was ac- 


companied by William L. Hall, of Hall, Kellogg 
& Co., of Chicago, which company has within 
recent months rapidly extended its reforesta- 
tion activities among the operators of the short- 
leaf pine group. 

After inspecting the Bruce holdings both 
Messrs. McSweyn and Hall spoke enthusiastical- 
ly of the conditions and prospects. 

From the standpoint of permanent operation sup- 
ported by reforestation policy, said Mr. Hall, the 
company appears to be in a singularly strong po- 
sition. It has acquired control of an extensive 
area containing a surprisingly large amount of 
highest grade virgin hardwood and shortleaf pine. 
The thing that is most striking to me, however, is 
that the whole territory is chock full of young tim 
ber. If a conservative cutting plan is followed 
this young growth can be left in superb condition. 
It is a locality of rapid growth, both for pine and 
hardwoods. Generally we haven't thought of re- 
forestation plans applying to southern hardwoods. 
They can here, for the hardwoods appear to grow 
us fast as pine. Moreover the hardwoods consist 
largely of valuable kinds such as poplar, red gum, 
red oak and ash. There is much fine white oak 
too and even it grows fast in this locality. 

The company has as yet undertaken no opera- 
tions in its Mississippi holdings. It is conse- 
quently in a position to carefully consider the 
advantages to be obtained through a policy of 
restrictive cutting looking towards permanent 
operation. 


Experiments With Tree Growth 


CORVALLIS, ORE., May 29.—Indicative of what 
can be accomplished by proper cultivation of 
timber, the college of forestry, Oregon Agricul- 
tural College, has.cut a red fir tree from its 
demonstration traet which, in the space of 38 
years, as shown by the annual growth rings, has 
attained a diameter of 36 inches. 

Dean George W. Peavy, of the college of for- 
estry, expects to have on the demonstration tract 
specimens of every tree which, in his judgment, 
should flourish in that climate. The growth of 
these trees will be watched with a view to pro- 
moting extensive reforestation with lumber- 
producing trees which show the best results in 
the shortest time. The tract will contain all the 
Pacific .coast species, including redwood, white 
and sugar pine, also Inland Empire white and 
yellow pine. 

Iixperiments already under way on the campus 
include trees from Syria, Afghanistan, Austria, 
the silver leaf poplar from Asia, cedars of 
Lebanon, Norway spruce, European tamarack, 
and a tulip tree which gets its name from its 
flowers, which closely resemble a garden tulip 
in character and color. 





CHEROKEE LumBeER Co. 


LUMBER, GENERAL MILL WORK 
BUILDING SUPPLIES 


Knoxville, Tenn. 


May 7th, 1925. 


Appalachian Flooring Co., 
Knoxville, Tenn. 


Gentlemen: 


In reply to your letter of 
May 6th regarding your Hardwood 
Flooring. 


We can say that we have 
always received perfect satis- 
faction in every respect from all 


from the Appalachian Flooring 
Co. Up to the present we have 
not received a complaint on any 
of your flooring, and our inten- 
tion is to continue using the 
APPALACHIAN HARDWOOD FLOORING 
exclusively. 


Respectfully Yours, 
Cherokee Lumber Co. 


FW/jb By: Fred H. Williams. 





APPALACHIAN 
FLOORING CO. 


Manufacturers of 
Oak and Maple Flooring 


KNOXVILLE, 





the Hardwood Flooring purchased 


TENNESSEE 











Write for your free copy of 


“Just Inside Your Threshold’ 


A booklet you can show to prospects about 

to build, or to remodel their present homes. 

24 pages, illustrated, on the economy and attrac- 
iy tiveness of Bruce 
‘4 oak flooring; its 
i 
i 





enduring and 
sanitary qualities; 
appropriate use 
of various grades 
and widths for 
different rooms, 
Distinctive 
effects from color 
finishes, 


MIXED CAR 
SHIPMENTS 


Order BruceOak 
Flooring with 
Southern Hard- 
wood Products, 
and Arkansas | 
Short-leaf Pine. | 
Write for deliv- I 
ered price book. 


E. L. BRUCE CO., Memphis 
Largest Makers of Oak Flooring in the World 
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“LARITE” 


The Flooring 
That Sells Right 


Its good appearance attracts 
the builder on sight and close 
inspection convinces the most 
critical that it is a good buy. 
It offers the economy and 
long wear builders are seek- 
ing. Buy “Larite” in mixed 
cars with our 


Southern Pine 


YARD AND SHED STOCK 


Let us quote you on 
a mixed car 


CARTER-KELLEY 


LUMBER Co. 
MANNING TEXAS 





Have You Our Latest Stock List ? 
If not—drop us a line today so that you 
can takeadvantage of our‘ ‘Specials’’ in 


Long and Short Leaf Yellow Pine 
ASH, SOFT ELM, OAK, TUPELO, RED and 
SAP GUM, MAGNOLIA, RED CYPRESS 


KEITH LUMBER Co. 





547-551 Keith Bldg., BEAUMONT, TEXAS , 


Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 








- 








We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 
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Sash and door manufacturers and operators of 
interior finish plants at Duluth, Minn., report 
bookings in those lines so far this season exceed- 
ing their expectations. An official of the Scott- 
Graff Lumber Co. said that its volume of orders 
during the last month covered the landing of some 
large contracts for deliveries at outside points. 

Uniformity characterizes the business of the 
sash and door mills in Minneapolis-St. Paul dis- 
trict. In the last week more of the retailers who 
have not been in the market for several weeks 
were placing orders. The trade to the mills is 
coming from throughout the territory. Zuilding 
of dwellings in the cities continues large, while 
in the rural districts there has been steady con- 
struction, which is expected to increase during the 
balance of the season. Sash and door mill esti- 
mators are crowded with demands, the indication 
being that 1925 will be marked by a good margin 
of improvement over 1924. Prices have been un- 
changed, although in some quarters in the last 
week reports indicated that price advances may 
follow the normal business now being enjoyed. 

The break in the sash and door market at 
Tacoma, Wash., last week has apparently released 
a large volume of business, according to the manu- 
facturers of that city, who report a sharp in- 
crease in the demand from the middle West, while 
Atlantic coast and Southern buyers are still plac- 
ing large orders. The market is still very unstable 
but in general prices have stiffened and are on an 
average of from 2 to 8 points higher than a week 
ugo. ‘The mills are still operating at about 80 
percent capacity. 

The demand for specials at Kansas City, Mo., is 
good and there is a steady demand for standard 
stock. Outside cities are buying some stock, but 
country trade continues slow. 


Sash and door business at Omaha, Neb., is good, 
and no change in general prices is recorded. 
Locally there has been an increase in the volume 
as many of the new residences started in the early 
spring are now advanced to the point where the 
finishing work is needed. The volume of orders 
from country dealers remain light, and no large 
business from this source is expected until fall. 


The demand for millwork and doors and gash 


“ open 


is fairly active at Buffalo, N. 
continues on better than normal basis, with good 


Y., and building 


prospects for the summer. Much repair work ig 
being done, and quite a few dwellings are being 
erected in the outskirts of the city. 


With building activity at its peak, millworkers 
in Columbus (Ohio) are faring very well. After 
quite an accumulation of sash and doors over the 
dull period there now is quite a demand for 
them. Most home building projects have about 
reached the stage where they are ready for cas. 
ings, and sash and doors are being furnished in 
good number. Millworkers are still buying on the 
market, purchasing only for immediate 
needs, and not stocking up. Mills are now being 
operated at about 75 percent capacity. 


The Baltimore (Md.) sash and door trade ig 
taking courage again. <A cut in fir doors made re- 
cently came as something of a distinct disappoint- 
ment and proved rather disquieting ; but whatever 
the motive may have been, it seemed to disappear 
quickly, and the old figure has been restored. The 
other prices seem to be satisfactory, and while 
competition continues keen, the jobbers and the 
mills manage to realize margins of profit that make 
the situation far more favorable than it appeared 
to be not so long ago. Building operations con- 
tinue at a rate that ought to make the sash and 
door trade show up well as to volume. 


“While there has been a more lively placing of 
orders for window glass than has been the average 
for some weeks,” says The Glass Worker, “the 
general tone of the market does not show the im- 
provement which may have been expected following 
the announcement of new discounts reducing the 
ecarload prices on ‘A’ and ‘B’ qualities. - 
Were the market hungry for window glass, the 
new discounts would naturally have brought a 
very good increase in orders. Such has not been 
the case. Orders which were in contemplation 
have been paced, but with few exceptions, there 
has been no quantity ordering just because prices 
are down. Distributers, seemingly, are to con- 
tinue their previous buying policy, ordering only 
when the need is apparent. Some qualities and 
brands, however, must be ordered in advance and 
there has been no change in that direction.” 


Notes from Jacksonville, Fla. 


June 1.—Reports from millmen and wholesalers 
indicate the southern pine market has lost ground. 
Orders are scarce and hard to get, even at a reduc- 
tion in price. Unless demand soon improves, most 
small mills will have to cease operating. Most of 
them are financed by brokers and are obliged to 
ship as fast as manufactured, regardless of price 
obtained. Mill stocks in this section are reported 
extra large, especially in western Florida and 
southern Georgia. Rainfall has been light and 
logging operations have been carried on in places 
usually inaccessible. Several large mills have 
twice the stock usually carried. Southern States 
afford the best markets. Embargoes on the lower 
east coast have almost all been lifted. 

Demand for shed stock declined. All orders are 
for immediate shipment and call for many items. 
About the only straight car business is in flooring. 
No improvement in inquiries or orders from the 
North and East is noted. Demand for 4-inch 
B&better flooring was less, at $42 to $43; No. 1 is 
slow at $36 to $38; No. 2 is sold by southern 
Florida mills at $17 to $19, but in other sections 
at $15 to $16; No. 3 averages $12. Sales of 3-inch 
B&better were on mixed orders, its price remain- 
ing firm; No. 1 moved slowly at an average of 
$42; No. 2 is being sold at $18 to $19 by the mills 
south of here and in western Florida at $15 to 
$16; No. 3 sells at $10 to $11. Demand for 6-inch 
was in No. 2 grade at $24; No. 3 was uncalled for 
but is steady. 

Very few orders come from Florida for %-inch 
ceiling. Central and southern yards are moving 
considerable stock. Prices are steady. There is 
little demand for thin ceiling. Dealers seem to be 
out of the market, and remilling plants have large 
stocks, especially of lower grades. Some conces- 
sions are being made. Not enough partition is 
being sold to arrive at an average. 

Sales of bond siding are light. Bé&better and 
No. 1 are steady, but No. 2 has been sold at $25. 
A new pattern of siding is being introduced to the 
southern Florida trade by manufacturers in the 
Montgomery district, in preference to bond pattern. 
Very few sales of B&better and No. 1 novelty sid- 
ing are being made; prices are steady. No. 2 sells 
to wholesalers at $21.50; No. 3, $11 to $11.50. 


Bevel and square edge are moving slowly on mixed 
orders to rural yards in the Carolinas, Tennessee 
and Kentucky. Stocks are extra large and conces- 
sions are offered. 

Air dried shortleaf pine roofers have not been so 
active. Prices are off 50 cents, 6-inch being $18.50 
to $19; wider, $19.50 to $20. All orders are for 
prompt shipment. Mills have large stocks of dry 
boards ready to run. Weather conditions are ideal 
but, on account of lack of orders and searcity of 
negro labor, few mills are on full time. Western 
woods have replaced pine to a considerable extent 
along the upper Atlantic seaboard. Longleaf kiln 
dried stock is $22 to $24 for No. 2, and $16 to $17 
for No. 3. 

Southern retailers, especially those in southern 
Florida, are the best buyers of rough and dressed 
kiln dried finish. Mill stocks of 4/4-inch are sufl- 
cient for present demand, but there is no over- 
supply of 6/4 and 8/4-inch. The small mills pro- 
duce most of the rough finish. Prices are steady 
for thick stock, but 1-inch in random widths has 
declined slightly. No. 1 boards have been moving 
slowly. The large mills are holding prices firm 
on specified widths. Call for No. 2 boards is light, 
and lower prices are quoted by some. No. 8 
boards, 6-inch, sell at $15.50 to $17. 

There has been no improvement in demand for 
dimension and timbers. The yards all seem to have 
good stocks. Wholesalers report very few in- 
quiries. There is no speculative buying, as is 
usual on a declining market. Average prices for 
merchantable grade, lengths 10 to 20 feet, are: 
6-inch, $25; 8-inch, $26; 10-inch, $31; 12-inch, 
$35 ; 14-inch, $40. Small mills will accept $1 less. 
Demand for small framing has fallen off, except for 
18- and 20-foot, which seem to be scarce. Prices 
have weakened a little. 

The car building companies are not doing much 
buying ; however, a few orders are being placed for 
framing, siding and lining for repair work. Prices 
are somewhat off. Southern roads are the best 
buyers of main line material and ties. A few 
orders have been placed for bridge material. 

The Cuban market for export stock continues 
fairly active for both scantling and 1-inch stock. 
The market for pitch pine in the River Plate dis- 
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trict has acquired somewhat more steadiness. Sev- 
eral large cargoes have been forwarded from Gulf 
orts. 

, There is a good demand for cypress from the 
Florida yards and from the eastern territory, Bal- 
timore to Boston. Volume of business is greater 
than it has been for some time. Tank cypress is 
yery actively in demand by tank and silo manu- 
facturers, and list prices are being maintained. 
There is also a strong market for the shop grades, 
particularly 5/4 and thicker. Finish is moving in 
good volume, especially 4/4 “C’’ grade, and the 
movement of firsts and seconds is satisfactory. 
Low grade cypress for sheathing is in extremely 
good demand. Lath are practically unobtainable 
in this territory except in very small lots in mixed 
cars, and prices asked are $9.50 to $10, or $1.50 
to $2 over list. It is almost impossible to buy cy- 
press in mixed cars, calling for several items in- 


eluding some molding and lath, at less than list, 
and in some instances a premium is paid for the 


lath. The volum@ as a whole is not as large as 
could be taken care of, but a steady volume of 
mixed car orders is being placed at full list prices. 

E. C. Harrell and J. S. Farish, of the Georgia- 
Florida Saw Mill Association, returned this morn- 
ing from a week end fishing trip on the Satilla 
River in Georgia. They were the guests of E. L. 
Davis and W. M. Zirkle, of the Davis-Zirkle Lum- 
ber Co. They report a large catch and an enjoy- 
able trip. 

The Aycock-Holley Lumber Co. reports the ar- 
rival of one million fir lath on the Feliz-Taussig 
for distribution in southern Florida. This is the 
first shipment it has received, but is only a fore- 
runner. 

Cc. H. Lutz, of the Volco Cypress Co., Voleo, Fla., 
was a Jacksonville visitor today. 


Letters from the Mail of a Wholesaler 


[A previous instalment of these letters ap- 
peared on page 64 of the May 30 issue of the 
AMERICAN LUMBERMAN.—EDITOR. | 


NEw ORLEANS, LA., May 11, 1925. 
THE KNOCK-DOWN TABLE Co., Grand Rapids, Mich. 
Gentlemen: Your order is solicited for five cars 
4/4 No. 1 common sap gum same as last. Same 
price. Same stock. Send us the order. 


Yours truly, 


H1iGH GRADE LUMBER Co. 
H. G. EL. 


GRAND RAPIDS, MICH., May 13, 1925. 

THE HigH GRADE LUMBER Co., New Orleans, La. 
Gentlemen: We thank you for offering us the 
sap gum same as last, but we are not particularly 
needing the stock now, and we are offered the same 
at $5 less than your last order. If you will make 
the price $33 delivered here we might be inter- 
ested in taking in five cars of 4/4 No. 1 common 
and select band-sawn sap gum, provided stock is 
dry and as good as the last you shipped us. Yours 

truly. THE KNOCK-DOWN TABLE CoO. 


NEW ORLEANS, LA., May 16, 1925. 
THE KNOCK-DOWN TABLE Co., Grand Rapids, Mich. 

Gentlemen: We hasten to acknowledge your let- 
ter of the thirteenth and in turn thank you for 
offering us the order, but we can’t meet the price. 
The freight on this stock is around $13 a thousand 
and that price will leave us $19 at the mill. Some 
firms in distress may accept some orders at prices 
like that and we understand some is moving, but it 
does not represent the value of the stock, and the 
mills can not accept it and live. 

If you will get out your letter to us of Jan, 5 
you will find you made us some fine observations on 
sky-rocketing, pyramiding etc. on the part of the 
lumbermen when the market is on the rise. I 
would like to know what the name is for what you 
fellows do to us when it is going down. What is 
the antonym of sky-rocketing? Every order you 
place you want for less money, and you won’t 
place enough at one time to count, for fear the 
market might drop more and you would be paying 
a dollar a thousand more than some distress fel- 
low would ask you. I am going to show you where 
and how this attitude on the part of the buyers 
finally acts as a boomerang on you just like sky- 
rocketing the other way does on the mills. In the 
first place no mill that is able to hold out is ac- 
cepting present offers. You are getting only the 
stock that must move. Not satisfied with getting 
it at a low price, every time you come back you 
want it lower. And you gentlemen seem to have 
some underground passage that the lumbermen 
have never discovered by which you get informa- 
tion to each other, because the buyer in New York 
offers us a price that nets us within 50 cents a 
thousand f.o.b. mill as yours, and the buyer in 
Omaha or Atlanta, Ga., does the same thing. If 
you drop they drop. Whatever price we quote is 
too high in whatever place we quote. What is the 
result? Only the stock that must move moves. It 
is the least desirable. It soon gets moved. The 
best Stocks are left in the hands of the stronger 
mills. You find you can’t buy more 4/4 No. 1 com- 
mon sap gum for $33 and you pay $35, and as you 
have put out of business the poor devil who had to 
Sell below cost, you bring into control again the 
larger mills and they soon put the price of this 
item back to $40, Grand Rapids, which is where 
it belongs and should stay if the mill is to live. 
I thought you wrote us some good dope in January 
in the letter quoted, but I believe the factory 
buyer is now doing himself and the industry more 
harm in his attitude of squeezing down, and in 
addition making technical kicks which in better 
times he does not consider, than the sawmill does 
by pushing prices up when he has a chance. 

“ do not look for another season like 1920, but 
¢ time is coming again when you will be need- 


ing lumber and when we will again be sitting in 
the saddle and you can’t blame us for getting all 
we can while we can, for you are certainly piling 
up a deficit on us now, which will take some good 
times to overcome. 

And here is what I can’t get over: You fellows 
all want us to stick by our contracts and fill them 
on a rising market, and now you won’t place but 
one to five cars at a time, and if we do not get 
them shipped at once you cancel or hold up be- 
cause some other fellow in distress offers the stock 
for a dollar less. We have a case now where a 
furniture factory rated AAAA1 gave us an order in 
January at a decent price for this same item of 
No. 1 common sap gum for shipment one car per 
week. He wanted to place the order for 300,000 
at the time, but we did not know which way the 
eat was going to jump, and felt that if it jumped 
down he would not stand hitched, and if it jumped 
up he would want us to stand right up and take 
our medicine. So we accepted only 100,000. Sure 
enough, it was just like we figured it out. We 
filled all the order but two cars. They wrote us 
to hold up. We held up and then later wrote for 
the release so we could ship. They then wrote ac- 
count delay please cancel the remainder! 

I don’t blame you for buying as cheap as you can 
while you can, but don’t blame me or philosophize 
to me any more about sky-rocketing upward when 
I have a chance. I have to do it to repay for 
your sky-rocketing downward. Yours truly, 


THE HicgH GRADE LUMBER Co. 


H.G.L. D. H. G. Logan. 


[Another instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 
issue.—EDbITOR. } 


Conditions in Eighth District 
Sr. Louis, Mo., June 1.—The Federal Reserve 


Bank of St. Louis, discussing the situation as 
to lumber in its report issued today, says: 


The volume of lumber consumption is large, es- 
pecially in building operations at the larger cities 
of the district, and 
wholesale distribution is 
better than usual at this 
season of the year. As 
a result of favorable 
weather through’ the 
winter and spring, pro- 
duction of lumber was 
heavy, and railroad fa- 

. cilities ample for its 
ATLAN quick, uninterrupted de- 
Birfinghar livery. Since the recent 

' decline in fir, western 
‘6! spruce and in northern 

F maple and elm prices, 
the larger producers in all the woods are holding 
pretty steadily to the lower price levels. Small 
mill production, however, especially in transit 
stock, is for sale at obtainable figures, with the 
result that wide price spreads on the same items 
are the rule rather than the exception. 









ARe Memphis 

° ” aia 

Little Rock/ 
, 


A slight slowing down in both production and 
distribution of furniture was noted. Dealers 
continue to buy conservatively and stock orders 
of size are absent. 





“2a aaa. 

MALVERN, ARK., May 30.—The Wisconsin-Arkan- 
sas Lumber Co., of this city, has purchased from 
the Hamlin Stave Co. 13,000 acres of hardwood 
timber. This is said to be the last large tract 
of timber in the vicinity and it is estimated that 
the life of the company is increased at least five 
years by the purchase. Plans are under way to 
make slight changes in mill No. 2 so that hard- 
wood can be manufactured there. 





Anke ALWAYS IN THE 
MARKET TO BUY— 
Long and Short Leaf Sizes and 


Boards. 
Short Leaf Casing and Base. 


Also:— 
1x4 K. D. B & Better Rough. 
1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 











Send us your stock and price list. . 


Chas. F. Felin & Co., Inc. 
Old York Road & ButlerSt., PHILADELPHIA, PA. 


Cc ALABAMA C— 


| | 
| DIMENSION | 


> No. 1 and 2 
% SHORTLEAF 


Our present large stocks 
insure you prompt 
deliveries. Order any 
% quantities you require 
%, Ks in mixed cars with 
other items. Do it now. 


LATHROP 


%@ Lumber Co. 
LATHROP, ALA. 


HIGH GRADE 
34" and %" CEILING. 
%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 
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Yellow Pine = 
DIMENSION - 


om. 
Pee We Guarantee 1000807 
No.[ Common a 


OUTHARD LUMBER CO. 


" Greensboro,Ala.. 
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Logging Ralph C. Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for lo: ~4 superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 
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LONGLEAF 


Yellow Pine 


We Specialize in 


2x4 


—and— 


2x6 


S1S 2EStandard 
YOUR INQUIRIES ARE INVITED 


Henderson-Waits 


Caryville, Fla. Lumber Co. 
wit 





We also make 
Gang Sawn 
4” Flooring, 
Car Decking 
Framing and 


Yard Timbers 











™ 
Cypress 


MILL: 
GULF RED, FLA. 
on 


B. C,@ ST. A.R.R. 


Values that will 
more than satisfy | 
exacting buyers. | 
Aycock _ 
Holley 
Lumber Co. 


JACKSONVILLE,FLA. 











e., 
| Gummer Gypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


. wa LUMBER 
Gy Press iiewes penn 


Shingles and Lath 


| Sates Office, 300 Madison Ave., New York City 




















CvpRESS LUMBER, SHINGLES ano LATH. 
SSS = Sa" 23 


PALATKA, Fa ° 





Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“*Ask the Wholesaler ’’ 


The Alger -Sullivan Lumber Co. 


CENTURY. FLORIDA 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn &t., Chicago, qu. 











Business Changes 


ARKANSAS. Combs—-T. J. Gilstrap succeeded by 
W. O. Gilstrap Lumber Co. which will move business 
to St. Paul, Ark., where new buildings will be erected. 

CALIFORNIA. Compton—Compton Sash, Door & Mill 
Co. removing to Hawthorne, Calif., and name changed 
to Centinela Mill Co. 


ILLINOIS. Chicago—-J. W. Cisar succeeded by Cisar 


Bros. 

Kempton—McKinney Goodman & Co. succeeded by 
McKinney & Co. 

INDIANA. Indianapolis—Mayer Box Co. plant and 
business taken over by Alexander Box Co. 

IOWA. Ute—-Farmers Elevator Co. sold to Nye- 


Schneider-Jenks Co. 

KANSAS. Osage City 
ceeded by Fred Norwood. 

KENTUCKY. Bloomfield 
succeeded by Eddy R. 

MASSACHUSETTS. 
Son succeeded by D. T. 
MICHIGAN. Marlette 
, W. J. Chapman. 
Newberry—Carr & Barrett sold sawmill to 
Rapids Trust Co., receiver for William Horner; 
will be enlarged and operated. , 

Saranac-—K. N. Talcott succeeded by Marshall Wright 
Lumber Co. 

MINNESOTA. Welch—Retail lumber yard of F. H. 
Kroeger sold to L. E. Streater Lumber Co., of Minne- 
apolis. 

MISSISSIPPI. Gulfport—Dixie 
Kagle Lumber & Supply Co. 

MISSOURI. 
sSunceton Lumber Co, 
becoming sole owner. , 

Grant City—Andrews & Wyman succeeded by Cousins 
Lumber Co. 


Edwards & Westmacott suc- 


Tong-Bell Lumber Co. 
sennett, 

Kasthampton—D. 'T. 
Pepin Lumber Co. 


McGill Lumber Co. 


Pepin & 


succeeded 
by 
Grand 

plant 


Lumber Co, sold to 


Scott Lumber Co. and 
George Alexander 


sunceton—A. L. 
consolidated, 


NEW MEXICO. Albuquerque—-Gibson-Faw Lumber 
Co. sold to Breece Lumber & Supply Co. 
OREGON.  Linnton—Hubbard Lumber Co. sold to L. 


BB. Menefee Lumber Co, 
TENNESSEE. Tiptonville-—Markham, Vaughan & 
Glaseock succeeded by Markham & Vaughan Lumber Co. 
UTAH. Ogden—Volker Lumber Co. going out of 
business; stock absorbed by Boyd Lumber Co., which 
will occupy the office and yard, and other concerns. 
Springfield—H. T. Reynolds & Co. taken over by 
Kolob Lumber Co., recently organized. 


VIRGINIA. Millboro—-Rivercomb & Alexander = suc- 
ceeded by Williamsville Milling Co. 

WASHINGTON. South Bend—Getchell Shingle Co. 
succeeded by Getehell Mill Co., ineorporated; capital, 
$20,000. 

WISCONSIN, Milwaukee--Zenith Mfg. Co. changing 
nuime to Modern Woodwork Co. 

° 
Incorporations 


ARKANSAS. Subiaco—Subiaco Lumber Co.,  incor- 
porated; capital, $25,000; N. T. Minden, president; old 
concern, 

FLORIDA. Davenport 
Co., incorporated; capital, 

Daytona-—Meachen- Willis 
eapital, $50,000. 

ILLINOIS. 


Davenport 
$50,000, 
Lumber 


Lumber & Supply 


Co., ineorporated; 


Chicago 
eapital, 


American Lumber & Supply Co., 
incorporated; $100,000; 3792 Milwaukee Ave. 
INDIANA. Kokomo—South Side Lumber & Coal Co. 
increasing capital from $100,000 to $150,000. 
KENTUCKY. Louisville-—-American Box & Crate Co., 
increasing liability limit from $15,000 to $100,000. 
MARYLAND. saltimore—Murphy Door Bed -Co., in- 
corporated under laws of Delaware; capital, $1,000,000 
Baltimore—-Avalon Lumber Co., incorporated; capital 
100 shares, no par value, 


MISSISSIPPI. Carpenter—Carpenter Lumber Co., 
incorporated; capital, $25,000; S. J. Ferguson and 


others. 

Gatesville—Grantham Bros. Lumber Co., incorporated; 
capital, $30,000; old concern. 

Laurel—Southern Novelty Co., incorporated; 
$250,000; to take over business of Royal Blue 
Co. and Krazy-for-America Toys Co. 

NEW YORK. Hempstead—County Supply Co., in- 
corporated; capital, 500 shares, $100 par value, and 500 
shares, no par value; lumber yards. 

Manhattan—Carwatts Wood Products Corporation, in- 
corporated; capital, 100 shares no par value. 

Manhattan—Frank P. MeNulty, incorporated; capital, 
200 shares, no par value; lumber and wood business; 17 
Ki. 42nd St. 


capital, 
Glider 


North Tonowanda—James M. Doyle Lumber Co., in- 
corporated; capital, $20,000; 205 Bryant Ave. 
NORTH CAROLINA, Asheville—Wonder Furniture 


Co., incorporated; 
Henderson— 


eapital, $25,000; 
tobbitt & Robbitt, 


mfr. 


incorporated; capital, 


$10,000. 

Ronda—Yadkin Valley Furniture Co., incorporated; 
capital, $100,000. 

OKLAHOMA, Oklahoma City—New State Sash & 
Door Co., incorporated; capital, $30,000. 

OREGON. Albany—Sunset Timber Co., decreasing 


capital to $100,000. 
Glendale—McCullough Creek Lumber Co., 
rated; capital, $50,000; sawmill. 
Klamath Falls—Lake Ewuana Boom Co., incorporated; 
eapital, $25,000. 
PENNSYLVANIA. 
corporated. 
SOUTH CAROLINA. 


incorpo- 


Corry—The Haniel Clark Co., in- 


Spartanburg—Hammond-Brown- 


Jennings Co., incorporated; capital, $25,000; furniture 
mfr. 
TEXAS. Dallas—Crofford Planing Mill Co., inecorpo- 


rated; capital, $17,500. 


Burke 
porated; capital, $40,000. 


San Antonio Moorhead Furniture Co., incor. 

Winona—-Winona Lumber Co., 
$75,000. C, Shank, Sec.-Mgr. 

VIRGINIA. Norfolk—Dalton 
rated; wholesale. 

WASHINGTON. Seattle—Washington Box & Veneer 
Co., incorporated; capital, $50,000. 

South Bend—Getchell Mill Co., 
$20,000. 

WISCONSIN. Fond du Lac—Mt. Calvary Coal & 
Lumber Co. reducing capital from $50,000 to $25,000. 
BRITISH NORTH AMERICA 

Kitchener—Percy E. Heeney Lumber Co,, 
incorporated; capital, $100,000. 

Sandwich—-Sandwich Lumber Co. (Ltd.), incorporated: 
capital, $100,000. 

Sault Ste. Marie 
eapital, $100,000. 


incorporated; capital, 


Lumber Co.,  incorpo- 


incorporated; capital 


ONTARIO, 


—Hesson Lumber Co., incorporated: 


New Ventures 


ARIZONA. Wellton—Hayward Lumber & Investment 
Co., of Yuma, will open branch yard. 

CALIFORNIA. Hawthorne—Centinela 
cently began; manufactures sash, doors 

Los Angeles—James Dee recently 
business. 

Oakland—W., F. 
ing mill business. 

Sacramento—Fenner Mfg. Co., of Portland, Ore., has 
opened office and distributing agency here. 


Mill Co., re. 
and millwork. 
began wholesale 


Floyd recently began saw and plan- 





DO YOU KNOW— 


THAT 21,000,000 Ietters went to 
Dead Letter Office last year? 


THAT 803,000 parcels did likewise? 
THAT 100,000 letters go into the mail 
yearly in perfectly blank envelopes? 
THAT $55,000 in cash is removed an- 
nually from misdirected envelopes? 
THAT $12,000 in postage stamps is found 

in similar fashion? 


THAT $3,000,000 in checks, drafts and 
money orders never reach intended 
owners ? 

THAT Uncle Sam collects $92,000 a year 


in postage for the return of mail sent 
to the Dead Letter Office? 

THAT it costs Uncle Sam _ $1,740,000 
yearly to look up addresses on mis- 
directed mail? 

THAT 200,000,000 letters are given this 
service, and— 

THAT it costs in one city alone $500 
daily? 

AND DO YOU KNOW— 

THAT this vast sum could be saved and 
the Dead Letter Office abolished if 
each piece of mail carried a return 
address, and if each parcel were 
wrapped in stout paper and tied with 
strong cord? 

MORAL: Every man knows his own 
address if not that of his correspondent. 

PUT IT IN THE UPPER LEFT HAND 

CORNER! 


the 











San Bruno 
retail. 

FLORIDA. 
began; retail. 

GEORGIA. Quitman—PBarfield Lumber Co. will de 
velop tract of timber recently purchased from Brice & 
Turner. 

ILLINOIS. Chicago—South Millwork & Lumber Co 
recently began; 5301 W. 65th St. 

Murphysboro—J. Frank Etherton Lumber Co. recently 
began. 

Murphysboro—W. S. Smysor, of Ava, IIl., 
yard under name of W. S. Smyser Lumber Co 

INDIANA. PBerne—Berne Furniture Mfg. Co., Tf 
cently began; furniture. 

Lawrenceburg—C. M. Shepard recently began; manu: 
fuctures veneers. 

South Bend—Fortier Lumber Co. 

KANSAS. 
business. 

Herington—Clark Lumber Co. will 
ber yard here; 


Fox-MeNulty Lumber Co. recently begat 


Pablo Beach—Dekle Lumber Co. recently 


opening 


recently began 
La Cygne—W. J. Dyer will open lumber 


establish a lum 


headquarters, Kansas City. 


MARYLAND. College Park—College Park Lumber & 
Supply Co. recently began. 

MICHIGAN. Northville—A. L. Hill recently begaa 
lumber yard. 


MISSISSIPPI. Carrollton—Carrollton Lumber Co. Te 
eently began; retail. 
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MISSOURI. Boonville—A. L. Scott Lumber Co. re- 
cently began. 

NEBRASKA. Lincoln—Swift Lumber & Fuel Co. re- 
cently began. 

OHIO. Toledo—Martin Bros. Lumber Co. recently be- 
gan; wholesale. 

OREGON. Canyon City—Black Saw Mill & Lumber 


Co. will open here. 

Kinton—R. Tenfel recently began; sawmill. 

TENNESSEE. Chattanooga—Signal Mountain Port- 
land Cement Co. will establish a coke and by-products 
plant; also reported to develop timber lands. 

TEXAS. Agua Dulce—Turner Lumber Co., of Elgin, 
Texas, Will open a yard here with H. E. Evans as man- 


ager. 
Weeskett—A. M. & George Rogers recently began re- 
tail lumber business. 

VIRGINIA. Pluefield—Seylor Bros. 
to establish woodworking plant. 
Galax—J. V. Webb recently began furniture manu- 
facturing business. 

WASHINGTON, 
began; sawmill. 

BRITISH NORTH AMERICA 


ONTARIO. Kagawong—Manitoulin Pulp Co. obtained 
4 charter, with office in Kagawong, to carry on a pulp, 
paper and timber business; will erect a ground-wood 
pulp mill on Manitoulin Island. 

Kitchener—Robt. Stewart Lumber Co., 
plans opening a branch here. 


New Mills and Equipment 


CALIFORNIA. Stockton—Union Planing Mill opened 
new quarters at 735 8S. Sutter St. 

FLORIDA. Fort Myers—LeBow Sash & Door Co. has 
completed new plant and is installing up-to-date ma- 
chinery. : 

GEORGIA. 3runswick—Savannah River Lumber Co, 
erecting planing mill at Camp Brookman. 

MARYLAND. Baltimore—Alter & Kolker will build 
$10,000 addition to millwork plant. 

NORTH CAROLINA. Charlotte—Charlotte Wood- 
working Mfg. Co. will erect cabinet shop and storage 
shed. 

Morgantown—Drexel Furniture Co. erecting new chair 
factory, 75x425 ft. 

OREGON. Bend—Ora Johnson and associates plan- 
ning erection of sawmill. 


reported about 


Kelso—Red Fir Lumber Co. recently 


of Guelph, 


Grants Pass—Edgerton & Adams purchased tract of 
timber near Lakeview and will establish sawmill. 


TENNESSEE. Cogkeville—J. S. Ferguson will in- 
stall sawmill. 
WASHINGTON. Mineral—Carlson Lumber Co. will 


rebuild burned plant. 


New Sheds and Yard Improvements 


ARIZONA. Phoenix—Phoenix Builders’ Supply Co. 
erecting $15,000 lumber yard; J. B. Maris, manager. 

MICHIGAN. Grandville—Burns Fuel & Lumber Co. 
will erect addition. 

OHIO. Dayton—F. A. Requarth Lumber Co. erect- 
ing garage and warehouse. 

OKLAHOMA. Sapulpa—Seaman-Packard Lumber Co. 
building office and storeroom. 

Holdenville—Sun Lumber Co. 


aan Casualties 


ALABAMA. River Falls—Horseshoe Lumber Co., loss 
by fire, $150,000. 

ARKANSAS. DeQueen—Woodworking 
of Scott & Williams destroyed by fire. 

CALIFORNIA. Blythe—H. L. Christian Lumber Co., 
loss by fire in planing mill; mill and machinery total 
loss; probably will be rebuilt. 

IDAHO. Sandpoint—Shingle mill of Samuel Lunden 
and M. L. Bruce on Grouse Creek destroyed by fire. 

INDIANA. Hammond—Paxton Lumber Co., loss by 
fire; yards practically destroyed with large stock of 
lumber. 

KENTUCKY. Barbourville—Patterson 
warehouse and stock of lumber burned. 


erecting addition to 


establishment 





Lumber Co., 


OHIO. Mansfield—Constance Lumber Co.’s yard dam- 
aged by fire. 
OREGON. Lebanon—King Lumber Co., loss by fire. 


Wallowa—Bowman-Hicks Lumber Co., loss by fire in 
oil house, $1,000. 
WASHINGTON. 
by fire, $50,000. 
Tenino—Tie mill of Becker & Renfro on Offut Lake 
burned; loss, $2,000. 
BRITISH NORTH AMERICA. 


Bigwood—Marathon Lumber Co., loss by 


Mineral—Carlson Lumber Co., loss 


ONTARIO. 
fire, $30,000. 

Blind RKiver—Sawmill and box factory owned by Paul 
M. Freemont destroyed by fire; loss between $15,000 
and $20,000; reported no insurance, 








NECROLOGICAL RECORD OF THE WEEK 












WILLIAM J. MARTIN, one of the pioneers of 
the lumber industry in the Lake Charles, La., 
section, died on Thursday afternoon, May 28, at 
St. Patrick’s Sanitarium in that city after a 
brief illness. Mr. Martin was 72 years old and 
had contracted pneumonia a few days before 
his death. He was a native of Ireland and came 
to this country when he was 23 years old, living 
for a short time in Canada, and then in Mich- 
igan. About 42 years ago Mr. Martin moved to 
Lake Charles and had made his home there ever 
since. He was first associated with Loxley- 
Martin Lumber Co., one of the best known lum- 
ber companies of the State in the early days, 
then operating a mill at Mount Hope which 
was later sold to the Bradley-Ramsey Lumber 
Co. About twenty years ago he organized the 
Martin Tram Co., acting as president and man- 
ager of the organization for many years. That 
company cut out in 1921. In addition to his 
lumber activities, Mr. Martin was also interested 
in the Milligan-Martin Wholesale Co., which he 
organized in 1895 and in the Elstner-Martin 
Wholesale Co. He was active in civic and re- 
ligious matters of the community and for several 
years was a member of the Lake Charles Board 
of Education. A widow, one daughter: Mrs. 
Scott Yeager, of Alexandria, La., and three sons: 
John H., of Lake Charles, r. dy Se EH H., 
both of Longview, Wash., survive him, besides 
two brothers and three sisters. 


BENJAMIN SWEET, pioneer Milwaukee, 
Wis., lumberman, died at his home in that city 
on Wednesday night, May 27, at the age of 84. 
Mr. Sweet was born near Newcastle, New 
vrunswick, in 1841 and went to Milwaukee 
seven years later. While still a boy he moved 
with his family to the headwaters of the Man- 
istee River, Michigan, where he early attained 
renown as an expert logger and timber esti- 
mator. During his long life Mr. Sweet was con- 
nected with many prominent lumber firms. For 
a time he was associated with his brother and 
Mark Tyson as Tyson, Sweet & Co. Later he 
Was associated with the Bradley Bros. and allied 
companies which had their headquarters in Mil- 
waukee and he was with these interests when 
the Chippewa Falls, Rhinelander and Tomahawk 
~ections were developed. For twelve years he 
Maintained headquarters at Portland, Ore., as 
vice president of the International Land & Lum- 
ber Co., of Wisconsin. Mr. Sweet retired from 
re business a few years ago and spent his 
ones with his invalid wife at their Milwaukee 
monk, Mrs. Sweet died two years ago. He is 
1 Tvived by two sons, Warren E. and Franklin, 
0th of Milwaukee, 


enn B. LOTT, vice president and secre- 
thee = the A. J. Chestnut Lumber Co., died in 
eg tern Fillmore Hospital, Buffalo, N. Y.. 
compey 31, after a three weeks’ illness from a 
mMplication of diseases. He was 43 years old 





and had been with the company for about 
twenty-five years, first in the office and later 
as a salesman. He was a member of the Buf- 
falo Lumber Exchange and of its transportation 
committee, and was an active member of the 
Masonic Fraternity, as well as of Lake Erie 
Commandery and the Shrine. His acquaintance 
among lumbermen of the East and South, par- 
ticularly in the hardwood line, was large. Five 
years ago he married Miss Ada Hamilton, who 
survives with two children, Edwin and Virginia. 
Other surviving relatives are his parents, and a 
brother, Wilson. The funeral and interment 
were at Forkston, Pa., his parents’ home. 

J. J. McGILLIVRAY, founder and president 
of the McGillivray Lumber & Manufacturing Co., 
Black River Falls, Wis., died at his home in 
that city recently after a long struggle against 
heart trouble. He was 76 years old. Mr. Mc- 
Gillivray was born in Novia Scotia in 1848 and 
went to Black River Falls in 1866 finding em- 
ployment in the sash and door factory then 
operated by the late D. J. Spaulding. He finally 
became the owner of the plant which later be- 
came the nucleus of the present McGillivray 
company. Mr. McGillivray was a Republican 
and prominent in politics for many years, serv- 
ing four years in the State assembly and twelve 
in the senate, four as president-protem. He also 
served two terms as mayor of’ Black River 
Falls. Mr. McGillivray was a Mason and a 
member of the Wisconsin Consistory and Shrine. 
He is survived by his widow, one son, William 
J., who is active in the McGillivray company, 
and a daughter, Veda. 

JOHN P. ROHR, 83 years old and for more 
than 50 years a resident of Brooklyn, N. Y., died 
at his home in that city on May 27. He was 
in the lumber business in the Greenpoint sec- 
tion of Brooklyn until his retirement a few years 
ago. He was well known to the older men in 
the trade throughout the New York section. 
The funeral was held Friday morning, May 29, 
in St. Cecelia’s Church, of which his son, the 
Rev. Charles A. Rohr is assistant rector. 

CAROLL CALKINS PHILLIPS, fifteen-year 
old daughter of Mr. and Mrs. Harvey A. Phillips, 
of Panama Park, Fla., died recently as the re- 
sult of an injury to the spine received while 
swimming. She was a niece of the late Kirby 
A. Phillips, who was killed about a year ago 
in an automobile accident. Kirby Phillips was 
well Known in lumber circles and was manager 
of the Cummer Lumber Co.’s mill at Sumner. 
Harvey A. Phillips is local manager at Jackson- 
ville for E. C. Atkins & Co., of Indianapolis. 








V. P. WOOD, well known sawmill man of El- 
more, Ala., was killed Thursday morning, May 
21, when he fell across a circular saw at the 
mill. The accident was caused by Mr. Wood's 
losing his balance while operating the saw 











when he was struck by_a pulley wheel in the 
shafting. He is survived by a widow, one son, 
two daughters and his father and brother. 


WALTER M. BIRD, well known in Salt Lake 
City lumber circles and for 18 years manager 
of the branch of the Morrison-Merrill Lumber 
Co., at 33rd South and State Street, in that city, 
is dead. He was a native of Salt Lake County, 
born in 1874. 

OLIVER TICE, well known mill owner and 
lumberman of Laurel, Md., died at his home at 
Broad Creek, on May 25. He had just returned 
from his place of business in Laurel when he 
collapsed and died in the hallway of his home. 
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| ROUGH os DRESSED 
|) MOULDINGS, LATH, 


SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 





Our Specialty: 
BAND SAWED 
OAK-GUM 
ASH - PINE 
CYPRESS 


Carefully Air 
or Kiln Dried. 


110,000 Feet 
Daily Capacity. 


Massee - Felton 
Lumber Co. 


MACON, GA. 


‘Agi ‘ 0 aM 
\ 1 $444 >% oe * 
‘ \? as a5. 
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You Can’t Go 
By Price 


Two brands of Oak flooring 
may cost about the same, yet one 
may be worth 25% more than the 
other, so far as quality and selling 
value are concerned. We know 
that our flooring is worth con- 
siderably more than some other 
brands that are selling for the 
same money. Send for samples 
and prices. 








HODGE-HUNT 
Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 


Hodge-Hunt 


LUMBER CO., Inc. 

















Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-~“ Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 




















GYPRESS 


= We annually produce 40,000,000 feet of 

Louisiana Cypress 
Lumber, Lath 

p and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 









Manufacturers 











Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 


Douglas 
Malloch 

















London Imports of Hardwoods 


WASHINGTON, D. C., June 1.—Imports of Amer- 
ican hardwoods into London during the first quar- 
ter of this year increased 2714 percent in volume 
compared with the same period of 1924, according 


to Acting Commercial Attaché Mitchell. The fig- 
ures have just been made public, and since London 
imports more than 50 percent of all American 
hardwoods coming into the United Kingdom, Mr. 
Mitchell thinks they may be taken as indicative 
of the state of the trade for the entire country. 
Divided into specific varieties, the imports for the 
first quarter of 1924 and 1925 follow: 





1924 1925 

cubie feet cubic feet 
a sie ee algae) ee 728,688 778,382 
Poplar : SR petty Mer: 182,108 312,417 
RAS tebe iar Nl de nanis Sneeray 124,978 172,058 
MOR. ceaisss SHEE eae rer se: 140,530 177,429 
DEMMORANY ...5..2.220s07%0 Menge 309,323 
MRI ogre. ait be are eee 41,644 40,967 
oe) 6,858 8,207 
Cottonwood Ree ee Ce 
TL rea 5,929 6,350 
| RSI Sar er An ar 8,458 63,816 
rae neh er ee a 3,544 10,944 
etar i... Oe aneye ans ; 520 3,436 
OSS | ESSERE Ror pris Pree 7,413 7,037 
SES ieee eiaar guy amen ee amr eee 852 
Elm Sepik eC oe Cee eee a ee 
Other sorts ..... 28,669 85,059 

1,546,813 1,976,277 


This table shows that for practically all va- 
rieties, with the possible exception of walnut which 
has been stationary, the imports for the first quar- 
ter of this year have exceeded those of last year. 
During the same period the importations for the 
whole of the country have increased from 3,132,567 
cubie feet, valued at £878,600 for the first quarter 
of 1924 to 3,868,831 cubic feet, valued at £987,164, 
showing an increase of 23 percent in volume and 
12 percent in value. 
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Redwood’s Part in Export Trade 


WASHINGTON, D. C., June 1.—In a statement 
concerning exports of California redwood, Axel H. 
Oxholm, chief of the lumber division, Department 
of Commerce, points out that compared with other 
leading American softwoods this species plays only 
a small part in the foreign lumber trade. In 1913 
exports of redwood aggregated 52,000,000 feet. In 
1923 the volume sent abroad was 64,000,000 feet, 
while last year only 34,000,000 feet went into the 
export trade. 


“Redwood is a species of unusual qualities,’ says 
Mr. Oxholm, ‘‘the wood being resistant to attack 
of fire, rot, insects ete., which makes it a specialty 
wood. Since redwood came into its own in the 
domestic market, prices have materially increased, 
which may account for the fact that its foreign 
distribution dimimished last year. The prewar dis- 
tribution shows that redwood was previously sold 
in a larger territory. 

“Australia has always been and still is the larg- 
est market. Twenty-seven million feet, or about 
SO percent of the total exports, were taken by that 
country in 1924, but the Australian market dropped 
to less than half of its volume in 1923, largely on 
account of inroads of cheaper competing woods. 

“Mexico, importing 3,000,000 feet, is a market 
which has shown an increased interest in redwood 
in the last few years. An important market has 
also been developed in New Zealand, taking a little 
more than 1,000,000 feet in 1924. This trade was 
very small before the war. The Republic of Salva- 
dor is also a new market for redwood, taking about 
the same quantity as New Zealand. 


Two Countries Use Redwood for Shipbullding 


“While Ireland did not take any redwood in 
1924, Scotland and England imported nearly a 
million feet for use in shipbuilding, and for this 
purpose the quality of ‘staying put’ is of import- 
ance. Other markets, each taking more than 100,- 
000 feet were, in the order of their importance, 
Peru, Canada and French Oceania. Of the smaller 
markets which have been developed since the war 
may be mentioned Japan. While practically no 
quantities were taken in 1924 about 900,000 feet 
were imported in 1923. 

“Before the war the Philippine Islands took 
about half a million feet of redwood. This 
market has dwindled to practically nothing in 
postwar years. 

“Redwood is not a lumber which sells itself at 
the start. The mere statement that a wood is fire 
and rot resistant meets with considerable skep- 
ticism and one European railway approached on 
the subject insisted on having redwood ties placed 
in the track for twenty-five years before it would 
pronounce on its rot resistant qualities. It serves to 
the credit of the redwood exporters that they have 
been able to distribute their lumber so widely 
abroad. Redwood is by no means a poor man’s 
lumber, but when the customers can afford to pay 
the prices they find that redwood will make a good 
account of itself. The future of redwood in new 


markets will largely lie in its industrial uses because 
for interior finish redwood has encountered keen 
competition from plywood since the war. 

“Germany will be a promising field and redwood 
is already well known, particularly by the chem- 
ical industry in that country. 

“It might be of interest to call the attention of 
the rather unfortunate confusion in regard to the 
name redwood. Redwood in the international lum- 
ber trade usually refers to north European pine 
which is called redwood or simply ‘red.’ For this 
reason the European markets prefer the name 
‘Sequoia,’ as applied to California redwood, which 
is the Latin mame of this species. There is no 
reason why this preference should not be sustained. 

“Unlike so many other American softwoods red- 
wood is not sold on a quantity basis. It is strictly 
a quality wood and fortunately the producers have 
realized that it takes several thousand years to 
grow redwood and they have had sense enough not 
to dump redwood on foreign markets om consign- 
ment.” 


Reduction in Quebec Timber Dues 


WASHINGTON, D. C., June 1.—Consul Dennison, 
Quebec, reports to the Department of Commerce 
that the lieutenant governor of Quebec has just 
signed an order-in-council reducing dues on cer- 
tain varieties of timber. This reduction affects 
the timber cut in the 1924-25 season, dues on which 
are payable Nov. 30, next. The dues on white 
pine are reduced from $5 to $2.50 per 1,000 feet, 
and on red pine from $3.75 to $2. Reductions on 
other species will likely be made in the near future. 


Canadian Lumber Exports by Sea 


WASHINGTON, D. C., June 1.—Almost 100,000,- 
000 more feet of lumber was exported by sea from 
Vancouver, B. C., in 1924 than in 1923, according 
to a report from Consul General Ingram. These 
shipments in 1921 totaled 121,006,293 feet. The 
next year they jumped to 163,476,901 feet. In 
1923 exports by sea reached 290,766,412 feet. Last 
year the figure was 386,983,595 feet. 

The situation in eastern Canada is very differ- 
ent. The American vice consul at Fredericton re- 
ports that the decrease in lumber exports during 
March was a matter of the gravest concern to the 
lumbermen. A lumber exporter stated that he 
found Boston lumber yards stocked with softwood 
lumber from the Pacific coast. The hardwood saw- 
mills hope to export large quantities of flooring 
to Europe. 
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German Imports of Oak Increasing 


WASHINGTON, D. C., June 1.—Consul Ravndal, 
Frankfort-on-Main, reports under date of April 16 
that American oak lumber is being imported into 
Germany in greater quantities and there is a con- 
stant demand for American ash logs owing to the 
scarcity and dearness of the German variety. 
Black walnut and poplar veneer logs are being im- 
ported through Hamburg firms, but the amounts 
involved are not important. Notwithstanding the 
increased importation of American woods, however, 
the demand in the Frankfort district is slight and 
sales inconsiderable. 


British Lumber Market Steady 


WASHINGTON, D. C., June 2.—Acting Commer- 
cial Attaché Mitchell, at London, reports that the 
British lumber market at the moment, as with 
other markets, is studying and endeavoring to es 
timate the changes which the new budget proposals 
will have on industry in general, and on _ those 
enterprises consuming wood in particular. The 
market generally continues quiet and steady. The 
apparent stabilizing of exchange at approximately 
par now enables importers to compute their future 
commitments with the assurance that the factor of 
exchange fluctuations, at least, has ceased to op- 
erate. Jumber imports for the first two weeks of 
May were heavy but consumption was sufficient 
to prevent any large increase in stocks. Southern 
pine and Douglas fir prices are easier but col 
sumption steady. 


Healthier Tone to Japanese Trade 


WASHINGTON, D. C., June 2.—Consul Dickover, 
Kobe, Japan, reports that the lumber trade there is 
now much more healthy and conservative that 
since the disorganization which resulted last year 
owing to speculative purchases for reconstruction 
purposes and because of imports from the Govern- 
ment for relief purposes. By the end of last year 
the speculative stocks had been largely cleaned out 
and legitimate business began to revive. Kighty- 
four percent of the lumber imported into Kobe and 
Osaka comes from the United States, the remain- 
der being imported from Canada, Siberia and 
China. 
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Coast Hardwood Concern Buys Another 


SAN FRANCISCO, CALIF., June 1.—Announce- 
ment was made today of the purchase of the 
Cadwallader-Gibson Lumber Co. by the J. E. 
Higgins Lumber Co., of this city. The amount 
involved was reported to be approximately $300,- 
000. This represents a complete stock of Philip- 
pine hardwoods, which the Cadwallader-Gibson 
company has been featuring. 

The purchase of the company by the Higgins 
interests makes the enlarged firm the largest 
dealer of hardwoods on the Pacific coast, ac- 
cording to J. E. Higgins, jr., treasurer of the 
company. It also marks the advent of the 
Higgins interests into the Philippine hardwood 
field, which is to be exploited to a large extent 
under the new arrangements. 

The yards and offices of the Cadwallader-Gib- 
son company at Fifth and Brannan streets are 
to be kept open for business and the yards 
used for storage purposes. The present site of 
the offices and yards of the Higgins company 
which was organized in 1883, will be maintained 
as general offices. 


May Export Business Good 


MEMPHIS, TENN., June 2.—Orders for 35,000,- 
000 feet of hardwood lumber for export were 
accepted during May, according to a statement 
made today by W. M. Lynch, manager of the 
Delta Lumber Export Corporation of this city, 
which is an organization of twenty-six hardwood 
concerns. All orders were for immediate ship- 
ment and many cars are now rolling toward 
New Orleans for export. 

‘‘This is about a normal month but shows 
that there is plenty of business abroad,’’ ac- 
cording to Mr. Lynch. ‘‘This is not a record 
month but is one of the best so far this vear.’’ 

Mr. Lynch is still taking on considerable busi- 
ness from all parts of the world and predicts 
that June will not show any great decrease in 
export business. The orders accepted ure said 
to be at fair prices and are for all species of 
wood, some thin stock also being included. 


Cat Gets Dry-Kilned 


HatrirspurG, Miss., June 1.—After spend- 
ing forty-eight hours in the Moore moist air 
kiln at the plant of the Gordon-Van Tine Co., 
in this city, a eat is ambling about the factory 
as unconcerned as if it had not passed through 
what was believed to have been an impossible 
experience. Except for the fact that not a hair 
was left on the feline and that for the first 
few hours after its release it tried to drink the 
hydrant dry, the cat is in fairly good condition. 
M. L. Grant, manager, said he knew they were 
drying some mighty good stock, but did not 
know they had gone into the business of dry- 
ing ‘fanimated mouse traps.’’ 


Fete Prize Winner 


LAUREL, Miss., June 1—The winning of the 
first prize in the National Lumber Manufac- 
turers’ Association waste prevention contest 
(as reported in the AMERICAN LUMBERAN, page 
60 of the May 2 issue, and page 97 of the May 23 
issue.—Epitor.) by David F. Denham, mill- 
wright for the Gilchrist-Fordney Lumber Co., 
of this city, was made the occasion for a 
special reception to Mr. Denham at which his 
check for $1,000 was presented personally by 
Frank G. Wisner, of Laurel, president of the 
National association. In addition a dinner at 
the Laurel Y. M. C. A. was tendered Mr. Denham 
by S. M. Jones, general manager of the Gil- 
christ-Fordney company, at which were present 
as guests many of Mr. Denham’s associates and 
men from other Laurel mills. Addresses were 
made by Mr. Wisner, Mr. Jones and others. 

Mr. Denham responded in excellent fashion 
to the several talks made and later in the eve- 
ning at the same place a regular industrial 
Workers’ meeting was held at which were gath- 
ered several hundred of the mill employees and 
their wives and children. Mr. Denham here ex- 
plained how he had worked out his invention, 
Which consists of a mechanical guide for gang 


saws, declaring that it was because of his in- 
terest in working for his employer, helping in 
cutting costs wherever possible, and that he had 
the satisfaction of doing his duty and also 
winning the prize, in addition to the financial 
gain he may expect through putting the device 
on the market. : 





New Plant in Operation 


PALMETTO, LA’, June 1.—The new mill at this 
place of the Brewer-Nienstedt Lumber Co. has 
been completed and sawed its first log on May 
25. The plant is running in good shape, with a 
daily production of 40,000 feet, principally of 
oak and gum with some cypress, ash and cotton- 
wood. The company air dries all of its stock 
and has a yard capacity of 6,000,000 feet. All 
lumber pile foundations are of concrete, and 
the lumber is handled in a way to get the most 
effective results in air drying. The general 
office and sales office of the company have been 
moved to this place from Miltonburg. Forty 
homes for negro laborers have been completed, 
and eleven unusually attractive bungalows have 
been built for the families of white employees. 
A comfortable hotel and boarding house, an 
attractive office building and a commodious store 
building are among the other edifices that have 
been completed and are now occupied. The 
Brewer-Nienstedt Lumber Co. has a _ timber 
supply to assure cutting for ten years. This is 
one of the old established Louisiana concerns 
that has a splendid reputation for the quality of 
its product and the service it renders to the 
trade. 


Auto Body Plant Burns 


JACKSON, Miss., June 2.—Reports from 
Lumberton indicate that fire, believed to have 
originated from exposed electric wiring in the 
paint department of the Martin-Parry Corpora- 
tion, one of the biggest automobile body manu- 
facturing companies in the world, located at that 
point, completely destroyed the plant and office 
buildings last Friday night. The loss is esti- 
mated at a quarter million dollars, practically 
covered by insurance. In addition, the large 
stocks of finished and unfinished lumber on hand 
were consumed, as were all office records. J. A. 
Callahan, general manager of the concern, will 
leave York, Pa., for Lumberton, to discuss with 
officials at that point plans for rebuilding the 
structure. Two mammoth buildings, 500 feet 
by 60, filled with the most modern machinery 
for cutting bodies for different makes of auto- 
mobile trucks, containing about eight carloads 
of steel and hardware and ten carloads of fin- 
ished products, were included in the loss. 


'e 
Sales Managers to Inspect Mills 

Sr. Louis, Mo., June 1.—The W. R. Pickering 
Lumber Co. with headquarters at Kansas City, 
Mo., has instructed the managers of its district 
offices to meet John D. Spaulding, sales manager 
for the western operations, at San Francisco, 
Calif., Sunday, June 14, for a two weeks’ tour 
of inspection of the California white and sugar 
pine mills at Standard and Tuolumne, and the 
sash and door plant at Sonora, Calif. The party 
will be in charge of Mr. Spaulding and will 
consist of the following district managers: 
W. L. Godley, Chicago, J. E. Diamond, Cleve- 
land, Ohio, F. W. Stanley, Fort Worth, Tex., 
Richards Jarden, Philadelphia, Pa., Theo. J. 
Becker, Kansas City, Mo., and Frank J. More 
of St. Louis, Mo. 

Mr. More, of the St. Louis office, will leave for 
the West Friday, June 5, accompanied by Mrs. 
More, and will spend the interim visiting points 
of interest on the way to Los Angeles, where 
Mrs. More will visit friends while Mr. More is at 
the mills. After the tour of inspection at the 
mills is finished, Mrs. More will meet Mr. More 
at Merced, and they will visit Yosemite National 
Park, make the motor trip to Lake Tahoe and 
down the Feather River Canyon, thence to Port- 
land, Spokane and Yellowstone National Park 
for ten days, returning by way of Salt Lake City 
and Denver, where Mrs. More will visit for a 
time with Mr. More’s father at his home in the 
South St. Vrain Canyon near Estes Park. They 
will spend about seven weeks on the trip. 
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COLUMBUS, OHIO 
The hardwood trade in Columbus is 
evenly divided between factories and deal- 
Dealers are pretty well stocked, and are not 
buying very heavily. Factories making boxes, fur- 
niture and automobiles are the best buyers. Fac- 
tories manufacturing musical instruments are not 
buying very heavy. Railroad business has not de- 
veloped. Most manufacturers report business 
pretty good and are making no complaint. Zuild- 
ing activities in Columbus probably account for 


June 1, 
about 


ers. 


this. Price cutting is still prevalent, but the 
larger companies are holding pretty firm. Dry 
stocks are about the same as last week. 


Southern pine trade is still weak and irregular. 
Transit cars are numerous, and oftentimes are 
sold much lower than market levels. Buying is in 
mixed lots. A wide spread in prices is still 
noticed. Estimating is pretty brisk and so are 
deliveries. 

After serving faithfully for four years as man- 
ager of the Central West Coal & Lumber Co., E,. G. 
Dillow has given up his position there to take one 
with the H. D. Brasher Lumber Co., Columbus. A 
successor for Mr. Dillow will be named later. 

J. M. Andrew, of the J. M. Andrew Lumber Co., 
will leave soon on a few weeks’ fishing trip at 
Wallon Lake, Michigan. 


LOUISVILLE, KY. 


June 1.—The local hardwood men report that, 
while business is a trifle dull, it is better than it 
has been, and that prices appear to be holding more 
firmly. Business looks more promising. A lot of 
business can be had at unsatisfactory prices, but 
is being refused, and more orders are being re- 
ceived at satisfactory quotations. Louisville quo- 
tations, inch stock: Quartered white oak, FAS, 
$125,140; common, $75@S85; quartered red, $105 
@110 for FAS; and $65@67.50 on common; plain 
white, $85@100; and $60@62.50; plain red, $82@ 
90; and $55@58. Poplar, FAS, $105@110; saps 
and selects, $70@75; common, $50@55. Quar- 
tered red gum, $83 and $58; plain red, $80 and 
$55; quartered sap, $58 and $43; plain sap, $52 
and $34. Walnut, FAS, $215; selects, $150; No. 
1 common, $110; No. 2, $50. Chestnut, $105 and 
$57. Cottonwood, $53.50 and $38.50. Ash, $95 
and $55. Basswood, $85 and $55. 

A. A. Will, lumberman and builder, president of 
the Louisville board of aldermen and acting mayor 
on several occasions, is being put forward for the 
nomination for mayor on the Republican ticket. 


DETROIT, MICH. 


June 1.—Purchases of hardwoods by the automo- 
tive industry are fairly good, with increasing in- 
dications of a turning point toward buying in 
larger volume. Long term purchasing is deterred 
by bargain offerings, which should be eliminated 
with greater takings in response to the augmented 
production schedules adopted in most automotive 


+h 





plants. 
The demand for softwoods is lively, but the 
wholesale market is showing weakness in spots. 


The transit car situation in this territory is top- 
heavy, with buyers showing an interest in transit 
offerings only when demurrage charges necessitate 
prompt sales. The building program shows a tend- 
ency to forego larger projects in favor of residen- 
tnal construction. 

Another golf tournament under the auspices of 
the Detroit Hoo-Hoo Club was held at the Grosse 
Isle Country Club on Tuesday, June 2, with a good 
attendance. Extensive plans are being made for 
the final tournament when the low handicap scor- 
ers at the semi-weekly events will compete. 


EVANSVILLE, IND. 


June 1.—Wholesalers say there is a _ slightly 
better tone to the hardwood market in southern 
Indiana. Lumber manufacturers say business is 


not inclined to come to them, but that they must 
go after it. Many of the wood consuming plants 
in Evansville and at Jasper and Tell City, Ind., 
and Henderson, Ky., are on fairly good time. The 
outlook in the furniture line is somewhat better 
than it was a few weeks ago. Chair and desk 
manufacturers are optimistic. Veneer manufac- 
turers are busy. Plow manufacturers report bet- 
ter business during the last four months than 
since the World War. Railroads are sending in 
some inquiries. Tie companies have had a very 
good business since the first of the year. Box 
manufacturers are doing a nice business and are 
in the market for considerable lumber. The retail 
lumber business is showing signs of improvement. 
Some export inquiries have come in. 


Logs are coming in freely from points in south- 
ern Indiana. Prices are regarded as rather high. 
Logging operations are being resumed in western 
Kentucky, and it is expected that a good many 
logs will be cut during summer. Most of them 
will be brought here. 

The two new additions of the Evansville Veneer 
Co. here are about completed now. The company 
is operating its plant steadily and a good volume 
of business is reported. 

Paul W. Luhring, of the Luhring Lumber Co., 
has been elected second vice president of the 
Evansville Optimist Club. He is a charter mem- 


ber. 
RHINELANDER, WIS. 


June 2.—-Hardwood trade continues’ without 
much change. One large mill reports orders for 
several hundred thousand feet of birch and maple, 
which are certainly encouraging. Orders of that 
kind would soon end the present weakness in 
prices. Mill yards here and elsewhere are pretty 
nearly full of lumber, so that there is some pres- 
sure to sell in order to make room for new stock, 
which must be cut, since the logs are in rollways 
and should be taken care of in the next two months. 
Birch and basswood logs begin to show doze in the 
ends as the weather becomes hot, but maple and 
elm are not nearly as likely to spoil. 

The J. H. O’Melia interests will soon open their 
new retail yard. They are building a large shed 
in the vicinity of the Thunder Lake Lumber Co.'s 
mill, and will carry a full stock of building mate- 
rial. They are interested in mills outside of Rhine- 
lander, and will doubtless bring in considerable 
pine and hemlock for the local trade. 

All Rhinelander industries are in operation, 
though some of them are working only five days or 
are on short time. The mills are running ten 
hours, six days a week. 


MEMPHIS, TENN. 


June 1.—Little change has been noted in the 
hardwood market during the last week. Demand 
for practically all items continues good but prices 
are still low. Production is being curtailed to some 
extent, but not enough to cause any shortage or 
an advance in the price. All groups are taking 
some hardwoods, but most buying is for immediate 
needs. Shipments continue heavy and, judging 
from orders placed, will continue so throughout the 
next sixty days. The domestic buying volume 
comes from the automotive, furniture and building 
trades. The automobile plants continue to lead in 
volume, but buying is for their immediate needs 


only. The same is true of the furniture factories, 
who have been following this policy for many 
months now. This demand is holding up well, 


however, as most factories are running full time 
and report good sales. The building trades are 
taking a nice volume of hardwoods each week, and 
they have stimulated purchasing by the interior 
trim and flaoring plants, which are buying hard- 
woods in nice volume. Other groups continue buy- 
ing very sparingly. The overseas demand con- 
tinues good, and shipments are exceedingly heavy. 
Bookings continue to come in each day from the 
smaller shippers. 

The Valley Log Loading Co. reports that present 
supply of logs along the railroads around Mem- 
phis is getting very small. It is working only two 
loaders, and these started 266 cars to the mills 
last week. The same period last year, operating 
three machines, the company loaded 315 cars of 
logs. Week before last but 254 cars were loaded 
by two loaders, reports show. Logs are not now 
being taken from the forests due to the low prices 
being paid. 


MILWAUKEE, WIS. 


June 2.—The small margin of profit rather than 
the volume of business here is productive of most 
complaints. One Greater Milwaukee firm, which 
operates a millwork factory and fifteen retail yards 
in Wisconsin, reports that its May volume was the 
largest in any single month of its history. Prac- 
tically all other yards in the Milwaukee territory 
could make a similar report, for they are all doing 
a big business. The true facts of the case are that 
the Milwaukee lumber market today is as active as 
it ever was, few round lot orders being booked but 
all buyers being consistently in the market, and 
the movement is steady and in good volume. Pro- 
duction at the mills, however, continues in excess 
of normal demand, and competition is causing low 
prices and profits. Milwaukee construction 18 
slightly behind the record set last year. The mill- 
work factories are rapidly catching up on orders. 
Industry in general, however, has increased its con- 
sumption of wood since last year, and the yard 
trade, too, is buying a better volume, because of 
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the home building demand. This last improvement 
js reflected in increased takings of hemlock as well 
as a sustained demand for southern pine and fir. 

Henry E. Polley, for the last five years em- 
ployment manager and welfare supervisor of the 
Paine Lumber Co., Oshkosh, Wis., has resigned 
pecause of ill health and will spend the summer 
assisting in the management of a boys’ camp on 
Lake Butte des Morts. 

The John Schroeder Lumber Co.’s mill at Ash- 
land, Wis., which was closed for repairs following 
a fire on May 19, resumed operations on Tuesday, 
June 2. The repairs were made in record time. 

Harry E. Christianson, of the General Lumber 
Co., Milwaukee, spent the Decoration Day holiday 
fishing for brook trout in the waters near Phelps, 
Wis. 


BUFFALO, N. Y. 


June 1.—H. Shumway Lee, president of Mixer & 

Co., returned this week from a two weeks’ fishing 
trip at Turtle Lake, Canada. He had as his guest 
W. H. Dance, of the Carter Lumber Co., Philadel- 
ybia. 
: W. H. Sullivan, vice president and general man- 
ager Great Southern Lumber Co., Bogalusa, La., 
was @ visitor to his two brothers here, Frank T. 
and Fred M. Sullivan, last week. 

William P. Betts, of the Betts Lumber Co., has 
returned from a motor trip to Hillsdale, Mich., 
where he visited relatives. He made the trip west 
in one day with his new Cadillac car. 

Louis H. Bond, a lumber wholesaler, is prepar- 
ing to open an office in the near future in’ the 
White Building. 

There was filed with the secretary of New York 
State, May 25, 1925, a certificate of merger, 
joining the Huntington & Finke Co., 625 Tona- 
wanda Street, with the Great Lakes Lumber Cor- 
poration, 2625 Delaware Avenue, and increasing 
capitalization to $500,000. The stockholders and 
officers of the Great Lakes Lumber Corporation are 
practically the same as those of the retired cor- 
poration, and the merger was made primarily to 
simplify details incidental to management and 
operation of two different corporations. Both 
plants will be operated practically as heretofore. 
The Huntington & Finke Co. was organized in May, 
1905, and was therefore just twenty years old 
when retired. The Great Lakes Lumber Corpora- 
tion was organized in November, 1923, and under 
the terms of the merger is vested with all rights, 
titles and interest, obligations, contracts ete. of 
the Huntington & Finke Co. 


JACKSONVILLE, FLA. 


June 1.—-There is some improvement in the tone 
of the hardwood market, although orders do not 
begin to absorb production, and prices are unsatis- 
factory. Ash is in better demand than it has been 
for several weeks, especially from the automobile 
and implement manufacturers. Sap gum is mov- 
ing slowly, FAS and No. 1 common being about the 
only grades for which there is any call. There is 
a fair demand for the upper grades of red gum, 
with prices unchanged. While the furniture man- 
ufacturers in the Carolinas are taking some oak 
and red gum, the volume is not as great as it was 
expected to be. 


HOUSTON, TEX. 


June 3.—In spite of quiet demand, there seems 
to be a revival in export. Some of the largest 
Houston firms have handled extensive shipments 
to the United Kingdom. Export timber prices 
have advanced $1 a thousand. 

One or two Houston sales managers have taken 
issue with the report of the small mill situation as 
given to this correspondent last week by other 
sales managers. One sales manager, who refuses 
to be quoted, says the small mills are running to 
full capacity. ‘The weather is ideal for the little 
fellows,” he declares, “and they are still quite a 
factor in eastern Texas.” While admitting that 
many small mills have gone broke or stopped opera- 
tion for lack of financing, this sales manager says 
“there are plenty of fools left” to try the impos- 
Sible, and failure is not considered until they 
have suffered the same experience as the other 
fellow. 

Thos. W. Blake, president Thos. W. Blake Lum- 
ber Co., has recently returned from a trip to the 
Valley and the central part of the State. He 
Says the Valley is in good condition, needs no rain, 
and shows improvement every day. He found busi- 
ness conditions rather slow in the central and agri- 
cultural parts of the State. There has been a 
weak market for the last ten days, but he expects 
more buying next month. Unless central Texas 
has rain this week, there will be no crops, but 
other parts of the State have fairly good crop 
conditions, West Texas is getting plenty of rain. 

The Saner Ragley mill at Carmona, Tex., which 
Was supposed to cut out this month, has bought 


more timber and will be operating a year or two 
longer. 

R. W. Wier, ofthe R. W. Wier Lumber Co., sails 
from New York on the City of Paris for Europe, 
where he will travel until the latter part of 
September. 

Mr. and Mrs. T. P. Wier sailed May 27 from New 
Orleans on the Momus for New York, where they 
will spend two weeks before going on to Chicago, 
Minneapolis and St. Paul. Mr. Wier is Houston 
delegate to the International Convention of the 
Kiwanis, which meets in Minneapolis June 22-25. 

Mr. and Mrs. N. C. Hoyt are visiting relatives of 
Mrs. Norris in Alabama. Mr. Hoyt is president of 
the W. H. Norris Lumber Co., Houston. 

J. Claude Dawson, manager Standard Export 
Lumber Co., Beaumont, was in Houston May 27 for 
the golf tournament. 

The South Texas Lumber Co. is putting in a new 
lumber yard at New Braunfels. 

The Temple Lumber Co. is putting in a new lum- 
ber yard at Van Quette and another at Orange 
Grove. 

O. N. Cloud, of the Peavy-Byrnes Lumber Co., 
Shreveport, La., and his wife are visiting Mrs. 
Thos. Pennington, of the Pennington Lumber Co., 
Houston. 

J. F. Reynolds, of the Sabine Lumber Co., St. 
Louis, Mo., spent last week looking over the com- 
pany’s Texas property, after attending the lum- 
bermen’s golf tournament on Monday, and the pine 
manufacturers’ meeting on Wednesday in Hous- 
ton. His survey of the mills in Texas included 
Trinity, New Willard, Oakhurst, Honey Island and 
Grayburg. 

F. D. Wherritt, of the Sabine Lumber Co., Hous- 
ton, spent two days in San Antonio on business 
affairs last week. 


JACKSON, MISS. 


June 2.—Local manufacturers of hardwood re- 
port a better tone to the market. While there was 
little change in volume of orders, inquiries were 
more plentiful and everything points toward an 
upward tendency. The demand for white oak 
seems good. The export business is improving, 
heavy demand coming for thick plain oak. Logs 
are getting scarce, as the farmers who log are now 
busy with their crops. 


BAY CITY, MICH. 


June 1.—A fair demand for the higher grades of 
hardwoods has continued during the last two weeks, 
and prices show very little fluctuation. Orders are 
for small quantities, and are practically all for 
prompt shipment. Mills have a good assortment in 
thicknesses from 4/4 to 8/4, but stocks of the 
thicker are considerably below normal, particu- 
larly in hard maple. Stocks of No. 3 common are 
below normal, as orders were very heavy during 
the first quarter of this year. The demand for 
high grade birch from the interior finish trade 
continues in good volume, therefore prices on this 
stock are firm. 


There is a large accumulation of maple flooring 
stock, and manufacturers of it are not considering 
purchasing their requirements until the market on 
flooring is more stable. Hardwood flooring has 
been moving in much larger volume during the last 
two weeks, however. Stocks are considerably above 
normal, and practically all mills have curtailed 
production. 


L. M. Richardson, of Richardson & Avery Lum- 
ber Co., denies the reported purchase of the W. H. 
White Co. operations at Boyne City. His company 
was negotiating the sale of its plant at Raco, 
Mich., to the W. H. White Co., but this deal did 
not go through. 


PHILADELPHIA, PA. 


June 1.—A considerable increase in construction 
volume helped somewhat to bolster the volume of 
lumber sales. The weather has been very favor- 
able in the last week, and an increasingly large 
number of operations are getting under way. 
While retailers are moving more stock, there has 
not been much improvement in the wholesale end. 
Inquiries seem to be on the inerease, but price 
competition is severe. Arrivals of and orders for 
Pacific coast fir and hemlock have increased over 
those of the previous week. While in some cases 
industrial buying remains steady, in a number of 
lines the volume of business has dropped off. Fin- 
ished lumber continues to sell regularly, and this 
market is in a decidedly better condition than the 
others. In South Jersey the building boom con- 
tinues strong. Each week brings a new develop- 
ment and a spreading of building operations. Land 
that has been waste for years is being broken, pre- 
paratory to erecting homes. Since these new resi- 
dences are built of lumber, the Jersey lumbermen 
are invariably finding business brisk. 


CI MISSISSIPPI Coo 











uy 
R.R.SCAR 
Material 


We have always stood for high 
standards in manufacture and 
service and we are prepared to 
give railroad and car material 
buyers real values for their 
money. We have a brand new 
mill, up-to-date dry kiln and 
planing mill facilities and we're 
cutting finest longleaf. 


Our output includes ail 
yard and shed items. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 




















SOUTHERN 
HARDWOODS 


BEECH GUM MAGNOLIA 
POPLAR OAK TUPELO 
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FRANK PAYNE | 
WHOLESALE | 
LUMBER TIES TIMBERS PILING 
JACKSON, Miss. | 
VIRGIN 


lonciar ¥ Cllow Pine 


HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 
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Guaranteed 


COLONIAL COLUMNS 


Made with Tapered Dovetail Joint 





We guarantee to replace free of charge 
any of our colonial columns made with 
the tapered dovetail joint that come apart 
in the joint from any action of the var- 
ious climates. 

We can supply mixed cars containing 
any of the following items: 
Fir Columns—Porch Rail—Mouldings 
Doors—3-Ply Panels—Windows 


MUTUAL FIR COLUMN 
COMPANY 


P. O. Box 1348 TACOMA, WASH. 














Dunn Lumber Company | 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 
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Lumbermen of 
the Northwest 


Spokane, 


U.S.A. 





Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 





























TACOMA, WASH. 


May 29.—A discussion of much interest, cover- 
ing the underlying economic questions which affect 
the lumber industry, occupied most of the regular 
session of the Tacoma Lumbermen’s Club last 
Wednesday. The policy of curtailment by indi- 
vidual mills in an effort to hold up a falling mar- 
ket came in for severe criticism by some of the 
principal manufacturers, who hold that this plan 
is fundamentally unsound and does little or no 
good in the long run. The opponents of the cur- 
tailment plan claimed that the best plan is cut 
prices to the lowest possible point when the market 
is clearly on the downgrade. This, they held, 
would result in an immediate increase in buying 
and a slowly rising market, which condition would 
continue for a long period. Under this system, it 
was claimed, the lumber industry would have con- 
stantly recurring periods of a long, slow, steady 
rise in prices followed by a short, sharp drop. The 
necessary curtailment in times of overproduction, 
it was held, would come from the mills which 
would be unable to operate at a profit when the 
market was at the bottom. The discussion was 
purely informal, each member of the club giving 
his opinion on the question, and opinion was quite 
evenly divided. 

The club adopted a resolution urging the officers 
of the West Coast Lumbermen’s Association to 
have the question of select structural material 
grades brought up for discussion at an early meet- 
ing. 

J. B. Rust, of the Rust Sash & Door Co., Kan- 
sas City, was a guest at the meeting. Mr. Rust 
stated that building conditions in his district are 
much improved, and that the retailers are very 
busy. He declared he was glad to visit the North- 
west and expects to make frequent trips in future. 
“What the Northwest lumber manufacturer needs 
most is personal contact with the people he is 
doing business with,’ he declared. 

J. G. Newbegin, president of the club, presided 
at the meeting, having fully recovered from his 
recent illness. 

Intercoastal lumber rates stiffened during the 
last few days, and the new quotations are $14 to 
$15 a thousand for immediate loading to Atlantic 
coast ports. Australian rates remain at $14, and 
there is no change in the rates quoted on Oriental 
shipments. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Terminal 
dock, Edward Luckenbach, Atlantic coast, 500,000 
feet (part cargo), and Steel Worker, Atlantic 
coast, 750,000 feet (part cargo). St. Paul & Ta- 
coma Lumber Co., Montgomery City, Atlantic 
coast, 275,000 feet (part cargo); Philocetes, 
Japan and China, 800,000 feet (part cargo) ; 
London Maru, Japan, 1,000,000 feet (part cargo), 
and Chickasaw City, Atlantic coast, 1,000,000 
feet (part cargo). Defiance Lumber Co., W. R. 
Chamberlain, Jr., California, 350,000 feet (part 
eargo). Dickman Lumber Co., Doylestown, Cali- 
fornia, 400,000 feet (part cargo). Baker dock, 
Pennsylwanian, Atlantic coast, 450 bundles broom 
handles, 12,500 bundles pickets, 4,320 doors, 435,- 
000 shingles, 593,000 feet lath and 15,000 cross 
arms (part cargo) ; Doylestown, California, 100,- 
000 feet (part cargo), and Oalifornian, Atlantic 
coast, 5,900 doors, 36,000 cross arms, 105 bundles 
broom handles, 3,000,000 shingles, 200,000 feet 
lath and 70,000 feet lumber (part cargo). Porta- 
coma docks, Hdward Luckenbach, Atlantic coast, 
1,000,000 feet (completing); London Merchant, 
Europe, 6,000 doors (part cargo) ; Wapama, Cali- 
fornia, 150,000 feet (part cargo; Willfaro, Atlan- 
tic coast, 850,000 feet (part cargo); San Diego, 
California, 200,000 feet (part cargo) ; Tisnaren, 
Australia, 600,000 feet and 700 ton box shook 
(part cargo) ; Philocetes, Japan and China, 1,100,- 
000 feet lumber and 5,200 tons box shook (part 
cargo) ; Storviken, Australia, 400,000 feet (part 
cargo), and Shidzuoka Maru, Japan, 440,000 feet 
(part cargo). 

The Weyerhaeuser Timber Co. has contributed 
$500 toward Tacoma’s quota of $10,000 pledged to 
the American Legion national endowment fund of 
$5,000,000. 

The Northwest Chair Co. has purchased two 
acres of ground adjoining its factory, and has 
started the construction of an addition to consist 
of a 2-story sawmill and five concrete dry kilns. 

John Dower, president John Dower Lumber Co., 
left yesterday for the East. He will visit his 
chain of yards in Minnesota, and will be away for 


six weeks. Mrs. Dower and Miss Helen Dower 
accompanied him. 
August Von Boecklin, president Washington 


Manufacturing Co., left last week for the East. 





He will be away about two months and expects 
to visit the principal cities of the Atlantic coast 
and middle West. 


Due to the rapid growth of its business, the 
Rudell-Hayden Lumber Co. has found it necessary 
to increase its office space; taking rooms 419-420 
Fidelity Building. Its has also increased its force 
by the addition of Kenneth McCreery, lumber 
buyer. 


SAN FRANCISCO, CALIF. 


Through an unfortunate typographical error in 
the first paragraph of the San Francisco newa 
letter in the May 9 issue of the AMBRICAN Lus.- 
BERMAN, the statement was made that “The Fruit 
Growers’ Supply Co., Susanville, announced thie 
week that orders on hand totaled more than seven 
carloads.” This should have read “more than 
seven hundred carloads.” The company at that 
time, with orders on hand of more than seven hun- 
dred carloads, had only about three hundred and 
fifty carloads of lumber in stock ready for ship- 
ment, and it was announced by B. W. Adams, sales 
manager, that it would be necessary to utilize a 
part of this year’s cut to fill urgent orders.— 
EDITOR. 





May 29.—Lumber markets in San Francisco and 
the Bay district are strengthening. The pine mar- 
ket is in much better shape than at this time last 
year; there are no carry-over stocks at the mills, 
sales are up above normal for last year, and 
prices have shown some advances and are strength- 
ening. Mills are producing normal amounts, with 
no indications of shutting down or curtailing pro- 
duction. Redwood business, while not as good as 
the pine, has shown recent increases and manu- 
facturers and dealers are highly optimistic. Hem- 
lock and spruce have shown recent gains in sales 
volume, with prices remaining low but steady. Fir 
is still in a slump with no relief in sight. Domes- 
tic rail shipments are showing gains, while ex- 
portation is low. 

Intercoastal lumber rates will likely climb to 
around $16 a thousand feet during the summer, ac- 
cording to local lumber and shipping men. Both 
point out that the present rate has been held 
through the slack season without fluctuation, and 
should take an upward trend with the summer 
crop movement and increased building activities. 

There is an unconfirmed report here that the 
first of*large redwood shipments is to be sent east- 
ward soon via the Panama Canal to Philadelphia, 
and to go inland as far as Cleveland, Ohio. This, 
the report says, will be 2x4- and 2x6-inch dimen- 
sion. 

Oakland lumber interests yesterday made a plea 
to the Oakland city council for the enlargement of 
the Dennison Street wharf for loading and storage 
of lumber. 

The Union Lumber Co. is making increased red- 
wood shipments by rail, according to Otis Johnson. 
The company is running two steamers between San 
Francisco and the mills. While the redwood vol- 
ume is satisfactory, the prices are below desirable 
levels, Mr. Johnson says. 

Cc. V. McCreight, general manager C. V. Mc- 
Creight Lumber Co., Pittsburgh, Pa., who is in 
San Francisco, declares that the lumber market as 
a whole is in exceedingly good condition. The 
eastern markets, says Mr. McCreight, have shown 
a definite picking up. 

The Charles Nelson mills at Corbell have re- 
cently installed a new “91” planer and matcher, 
and new resaw, purchased from the Yates Machine 
Co.’s San Francisco branch. The branch also re- 
ports improvements at the Klamath Lumber Co., 
which purchased a resaw and molder; the Pioneer 
Box & Lumber Co., of Suisun, has installed a new 
band rip saw and sticker. Mr. Bader, Pacific coast 
manager of the Yates company, is east visiting 
the general offices and factories at Beloit, Wis. 

Fred W. Locke, local manager C. D. Johnson 
Lumber Co., is in Portland with officials of the 
company. Mr. Morrison, who is left in charge of 
the office here during Mr. Locke’s absence, reports 
a slight increase in the Douglas fir business. Hem- 
lock and spruce show virtually no change, it is 
reported. 

F. M. Blankenship, sales manager Lumberman’s 
Trust Co., Portland, Ore., was a visitor here last 
week, combining business and pleasure. Mr. 
Blankenship is optimistic over the lumber outlook. 

Walker Buswell, of the Buswell Lumber Co., of 
Portland, is to open an office in San Francisco in 
the immediate future, according to Mr. Buswell, 
who has been in the city during the last week. Mr. 
Kent of the Portland office will be sent here to 
take charge of local sales. 

C. C. Sheppard, general manager Forest Lumber 
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Co., Oakdale, La., was a business visitor in San 
Francisco and the Bay district during the last 
week. R. B. White, of the Exchange Sawmills 
Sales Co., Kansas City, Mo., is visiting California 
and southern Oregon with Mr. Sheppard. 


H. B. Hewes, of Jeanerette, La., and part owner 
of the Clover Valley Lumber Co., San Francisco, 
js here on a business trip. Mr. Hewes is inter- 
ested in cypress production. 

William Donovan, jr., and F. J. O’Connor, both 
of the Donovan Lumber Co., left here this morning, 
accompanied by their wives, for a trip through 
the redwoods and to Eureka, Ore. 


Ww. A. Dwight, of the Dwight Lumber Co., is to 
leave here Monday for a business trip through the 
eastern States. 


LOS ANGELES, CALIF. 


May 29.—Reports gathered from wholesalers re- 
yeal that an encouraging number of large orders 
have been placed during May. Retail business is 
better also, with a somewhat larger volume re- 
ported for May than in the preceeding month. 
Building permits from all southern California com- 
munities are also larger than usual. The inbound 
waterborne movement into Los Angeles harbor does 
not appear to be falling off. To the night of May 
21 sixty-six cargoes arrived at the local port. 


Wholesalers at the local harbor state that the 
lumber rates for intercoastal cargoes are slated 
to stiffen on account of the advanced orders for 
July and August loading and delivery at Atlantic 
seaboard markets during the fall months. The 
present rate on lumber to the Atlantic seaboard 
is $14 a thousand, and is said in some quarters 
to be insufficient. Lumber is handled on an open 


The San Pedro Lumber Co. is already located on 
the West Basin, 

The Union Lumber Co., so reports state, will in 
future discharge cargo on a location on the Long 
Beach channel instead of the outer San Pedro 
harbor. 


John Olsen, manager local office Chas. R. Me- 
Cormick & Co., is in San Francisco on a business 


trip. 
BELLINGHAM, WASH. 


May 29.—In the woods some curtailment has 
occurred, and in other cases idle camps have be- 
come active again. The Puget Sound Sawmills & 
Shingle Co. has closed its camp because it has a 
surplus of logs. The St. Paul & Tacoma Lumber 
Co. has cut its production 50 percent. The Buf- 
felen camp has resumed operation, and Hoff & 
Pinkey are shipping again. The Warnick Lumber 
Co. will close its camp today. President Fred J. 
Wood, of the Wood-English Co., operating at 
Nimpkish, says its camps will close as soon as 
all logs are out of the woods. Buckers and fallers 
were withdrawn several days ago. The camp will 
remain idle until next fall. 

The Buffelen Lumber & Manufacturing Co. has 
acquired another tract of timber near its Deming 
district holdings, paying therefore $90,000. 

Operations have been resumed at the E. K. Wood 
Lumber Co.’s sawmill. 

The Bloedel Donovan Lumber Mills has received 
orders for lumber to be used in the construction 
of box cars for the Milwaukee Railroad. George 
W. Blair, district freight agent for that company, 
says that all the lumber for the 5,500 ears to be 
built for that system will be purchased of western 
mills along the Milwaukee’s lines. No. 1 flooring 
and ceiling will be used. 

The Morrison Mill Co. 
is dredging in front of its 





The Betts Lumber Co., of Buffalo, N. Y., recently received some wide 

stocks of clear sugar pine from California, some of it running 35 inches 

and even wider. Such stock finds a market for pattern lumber and 

with the sash, door and blind mills. The photograph accompanying is (Qo. 

strong evidence that pessimists who claim that all the good lumber is 
gone do not know what they are talking about 


rate and it is understood that there is a move 
under way to advance it $1 a thousand in the near 
future. With the usual heavy movement of Cali- 
fornia products, including canned and dried fruits, 
to start shortly, operators contend that space will 
be limited, and for this reason it is declared that 
the lumber rate will stiffen for the first time this 
year. 

The Hammond Lumber Co., operating a fleet of 
vessels into Los Angeles harbor, has branched out 
to include San Diego as a port of call in southern 
California. The southern port has already handled 
the company’s lumber steamer Halco and will re- 
ceive another cargo on the steamer Santiam in 
the near future, it was stated. Entry of the Ham- 
mond Lumber Co. into San Diego has resulted 
from the phenomenal building activity there, re- 
quiring millions of feet of Northwest lumber. It 
18 understood that the company will operate there 
on a large scale. The routing of vessels to San 
Diego, it is said, will not affect the Hammond com- 
bany’s activities at Los Angeles harbor, and that 
ships are to arrive here as usual with North Pa- 
cific lumber. 

An improvement and development project which 
Will involve the investment of approximately 
$8,000,000, to open up the West Basin district 
of Los Angeles harbor, was announced this week. 


piers to a depth of ten 
feet. This will give it a 
depth of thirty-six feet. 
The company has just fin- 
ished deepening its log 

















pond. The company has 
dispensed with its night 
shift in the box factory. 

Cargo shipments were 
light, only three vessels 
clearing with lumber, all 
from the Bloedel Dono- 
van Lumber Mills’ piers. 
The shipments were: 
Barge Helene, 400,000, 


000 feet, Atlantic coast; 
Munaries, 2,400,000 feet, 
Cuba. The Cuban order 
is the largest cargo 
shipped from Bellingham 
to the island in many 
years. Early in June the 
steam schooners Whitney 
Olson and George Olson 
will return to these piers 
for California orders, and 
late in June a Lucken- 
bach liner will call there 
to lift 5,000,000 shingles 
for the Atlantie coast. 
The Bellingham mill of 
the E. K. Wood Lumber 
will make no cargo 
shipments until it has ac- 
cumulated sufficient stock. 
At Anacortes it is putting 
2,200,000 feet aboard the 
steamship El Capitan for San Pedro. 

The Casey-Child Shingle Co., of Sedro-Woolley, 
will at once rebuild the cut-off mill and the boiler 
plant, which were destroyed by fire on May 24, 
causing a loss of $10,000, partly covered by insur- 
ance, 

The new Bloedel 
started operations. 


SEATTLE, WASH. 


May 29.—With few exceptions, the logging 
camps will be closed down by June 15 for the fire 
season, which, as a rule, extends into September. 
Many mills operating their own logging camps will 
be closed down during this period. Prices on hem- 
lock are firmer, due to a lessening of the supply 
of logs in the water. Several mills have switched 
over from fir to hemlock temporarily, reducing the 
stock of unsold hemlock logs. Prices are $13 and 
$11 for Nos. 2 and 3 grades, respectively. Fir log 
prices are firm at $24, $18 and $12, for grades 1, 
2 and 3. There is considerable curtailment among 
truck loggers for, as one truck logger expressed 
it, “There is not much profit in logging at present 
prices, and good timber is too hard to get to justify 
cutting it unless we can make a little money on it.” 
Seattle wholesalers catering to the middle West 


Qe 


Donovan box factory has 


Hawaii; Mystic, 3,500,- 


Co PACIFIC COAST CI 


FIR 
OR 
HEMLOCK 


SHIPLAP 


Either No. | or No. 2 common 
shipped DRY in straight or mixed 
cars with uppers. 





Snappy Service 
PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 














REPRESENTATIVES: 


S.B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
Joseph Lean, P. O, Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box 1187, Fargo, No. Dakota 
O. G. Valentine. P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 











Superior 
Service by 
Car or Cargo 


That is what you get when 
you rely upon us for 


Fir, Cedar, 


Spruce, Hemlock 


Lumber, Lath, Shingles, O. G. Gutter, 
Garage Doors, K. D. Frames, Porch Rail, 
Door Jambs in Sets, Columns. 


Industrial and Railroad Materials. 





Tell us your needs today. 


Rudell - Hayden Lumber Co. 


General Offices: i 
419 Fidelity Bldg., &@coma, Wash. 


P. O. BOX 1474 
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C. G. Atkinson & Sons 


713 PORTER BLDG., 
PORTLAND, OREGON 





Operating and Selling 
the Product of 
Tillamook Spruce Co. 


FIR-SPRUCE-HEMLOCK 


Factory Lumber 
Retail Yard Items. 
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Kent 
Lumber & Timber Company 


PACIFIC COAST 
PRODUCTS 


5530 White Bldg, SEATTLE, WASH. 
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We'll furnish anything you need in 





FIR Bridge 


Timbers 
and Car 
Weer Hemlock = Material 


Newbegin Lumber Co. 
TACOMA, WASH. 


Inquiries and 
orders are 
solicited for 
Fir, Spruce, 


Lyceum Building 
DULUTH, MINN. 























Pacific Coast 
Lumber 





Fir Idaho 
Spruce White 


Cedar Pine 
Western White Pine 


California White and Sugar Pine 
Redwood—Factory Plank 







For Prices, address, 


W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 








= General Offices, QUINCY, ILL. } 








Warland Lumber 
Company 


Manufacturers and 
Merchants of 


Pondosa White Pine 


AND 


Soft Montana Larch 


General Offices and Mill at 
WARLAND, Lincoln County, MONTANA 


Shipments: Great Northern 













Flooring, 
Ceiling, 
Bevel 
Sidin 


and Finish, ces 


CEDAR 


panel &REO CEDAR : 
stk? 


a TORTAERN PINE Bevel Siding, 
Timbers, Joists, AEMLOCE Finish an 
Dimension, etc. Shingles. ‘ 











WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 











DAHO | WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, We make a special. 
Grades Minneapolis, Minn. ty of Shop. - 











increased volume of orders 
during the last week, C. C. Bronson, of the C. C. 
Bronson Lumber Co., stating that its volume of 
mixed yard orders is much heavier, and that almost 


yard trade report an 


without exception the orders are for quick ship- 
ment. 
E. J. McMaster, sales manager John McMaster 


Shingle Co., says shingle orders are very heavy. 
He notes also a marked preference for the better 
grade shingles from the middle West territory. 

Coast representatives of concerns doing east 
coast lumber business by water report considerable 
more activity in this trade. The price has not 
changed materially on Atlantic coast specifications 
here, and buyers report more difficulty in placing 
with the mills at figures the eastern offices think 
they should pay for this class of material. 

“We are having considerable demand for red 
cedar lumber for industrial uses,” said Will E. 
Howard, of Chinook Gobey Co. ‘When we find a 
factory we know can use this ‘Cypress of the Pa- 
cific Coast’ to advantage, and we demonstrate its 
fine qualities for a particular purpose, it is easy 
to get ro orders. Shippers of commodities tak- 
ing high freight rates find red cedar a splendid 
rating lumber, as it combines sufficient strength 
with extremely light weight.”’ 

The Henry Ford ship Onondaga will load about 
June 8 2,000,000 feet of hemlock at the docks of 
the Seattle Mill & Logging Co., located on Lake 
Washington. This shipment is for east coast de- 
livery. 

Among the delegates to the annual convention of 
International Rotary at Cleveland next month will 
be Bert Izzard, president of the Seattle Rotary 
Club, and Harry Worth, member of the board of 
directors. Bert Izzard is well known among the 


lumbermen of the Northwest, as the advertising 
genius who has had charge of telling the world 


“The Lumber Capital of America, 
and readers of the AMERICAN LUMBERMAN will 
quickly recognize that he has done his job well. 
Harry Worth, quiet smiling Harry, is the head of 
the Worth Lumber Co. of this city, wholesalers of 
“Fir of Worth.’ As lumber is the industry of 
first importance in this territory, it is not surpris- 
ing that a delegation of a business organization 
like the Rotary Club would have at least fifty 
percent of its members in some manner directly 
connected with the lumber industry. Other mem- 
bers who will represent the club are Hank Manny, 
dealer in power line construction material, and 
Kd Campbell, banker. 


that Tacoma is 


The May 23 issue of the AMERICAN LUMBERMAN 
carried a report of the serious conditions of Sid- 
ney B. Lewis, jr., and Suzanne Lewis, cousins, 


and grandchildren of B. R. Lewis, president Clear 
Lake Lumber Co., Clear Lake, Wash. Little Sid 
had his skull fractured in an automobile accident, 
while Suzanne, who is less than two years old, 
was very critically ill with pneumonia. The AMER- 
I1CAN LUMBERMAN takes great pleasure now in re- 
porting that both children have apparently passed 
the critical stages, and are on the high road to 
recovery. 

Raymond lL. Gardner, president Bryant Lumber 
Co., Seattle, is attending the Shrine Convention at 
Los Angeles, Calif. 


COOS BAY, ORE. 


May 29.—Reports from the Port Orford section, 
where white cedar is being cut and delivered to 
the port dock, say the business is going full blast, 
with no lack of orders. Most of the cutting is on 
contract. Piling business, usually good for several 
months of each year, is in the dumps and prices 
are off. Few camps are running this season, save 
where special dimensions are needed. 

Shipments for the week from Coos Bay included 
the ordinary coastwise cargoes to San Francisco 
and San Pedro, and lading of the Tsurushima Maru 
and the Gyokoh Maru. The latter will take 2,500,- 
000, mostly white cedar logs, for Japan. She will 
sail about Monday. The V'surushima Maru will 
take 950,000 feet of lumber and sail for Japan by 

way of the Columbia River. A large lumber ac- 
cumulation was gathered this week at the Smith 
Terminal dock from the Coquille River valley, to 
be shipped at once on a chartered steamer to call 
the first of the week. 

Rumors of lumber mills closing for several weeks 
were denied here this week by such companies as 
the Coos Bay Lumber Co. and the Stout Lumber 
Co. None see anything to warrant shutting down 
more than a day or two at the longest. All fir 
and hemlock mills are still running five days, and 
white cedar mills are operating six days. The 
Stout Mill B, of North Bend, is running a night 
shift, as it has been doing for several months. 

The Coos Bay Lumber Co. is closing its camp 
on the middle fork of the Coquille River June 1. 
The officials stated the shutdown was only because 
of the fire season. Being isolated, the camp is 
subject to fire hazards. 

A number of small mills are resuming work in 
southern Oregon. Among these is the Thompson- 


Kelly mill in Marshfield, closed down two months 
ago when the bank at Bandon failed. The Mep. 
asha Woodenware Co., owner of timber the com. 
pany had been cutting and accumulating, has taken 
over the mill for a period sufficient to cut the 
lumber. Herbert Armstrong, manager for the 
Menasha Woodenware Co. on the Coast, is direct. 
ing the operations. 


H. L. Kelly, receiver for the John L. Aasen af- 
fairs, was given permission by the circuit court to 


resume sawing in the Aasen mill between Coquille 
and Myrtle Point, but the permit was revoked be- 
fore a week had clapsed. 

Small logging operators who contract with larger 
companies for output, declare there is a marked 
dullness in demand. Several who have recently 
finished contracts say they can not obtain offers 
for more logs. Sales of small timber tracts are 
accordingly falling off, and everybody seems to be 
waiting for an upward trend in prices. 

The Coos Bay Hoo-Hoo Club at its monthly 
gathering May 29 at the Hotel North Bend, had 
as guests C. C. Chapman, of the Oregon Voter, and 
R. S. Howard, vice president Ladd & Tilton Bank, 
both of Portland. 

Two sawmill sites have been taken over by the 
Shannon Lumber Co., of Aberdeen, Wash., near 
Walton, western Lane County, where they will con- 
struct plants and start manufacturing this sum- 
mer. The lumber will be shipped by rail over the 
Southern Pacific to eastern markets, and through 
Coos Bay by water. 


DULUTH, MINN. 


June 2.—A northern Minnesota interior mill has 
completed the shipping of around 1,500,000 feet 
of mixed lumber, allrail, to an eastern dealer, 
The shipments were made gradually during the 
winter months. The innovation was satisfactory 
in that the eastern buyer was enabled to merechan- 
dise the lumber largely as it arrived, and the saw- 
mill company was also ahead of the game through 


being able to load out the material gradually. A 
Duluth jobber has reported the receipt of some 


eastern inquiries for mixed lots of northern pine 
lumber for shipment to Lake Erie points during 
summer. A part of the business is for special lots 
to be cut from this season’s logs, and they will be 
given time to dry before shipment. 

Loss in cargo shipments is being made up to a 
great: extent through increased carlot shipments 
over a wider territory. Operators of retail yards 
in Duluth and Superior are doing a good volume 
of trade, as a result of continued activity in house 
building. The volume of mixed car orders booked 
during the last ten days was substantially ahead 
of last year’s totals. The recent cuts in the lower 
grades of northern pine lumber and piece stuff 
are claimed to have resulted in bringing some 
orders for box lumber. 

All mills at Duluth, Cloquet, Virginia, Cloquet 
and International Falls are on double shifts, which 
will probably continue during the greater part of 
the season. Recent rainfalls have raised the water 
in some of the northern Minnesota streams suf- 
ficiently to enable the running of logs into the 
lakes, so log supplies are the best in several years. 
The Scott-Graff Lumber Co. will have sufficient 
logs to maintain full operation until late fall, and 
production should be the Jargest in more than 
three seasons back. Loggers over this territory 
are completing their deliveries of pulpwood and 
other woods products. Mining companies on the 
Minnesota ranges have been taking round lots of 
mine timber on contracts recently. 


MINNEAPOLIS, MINN. 


June 1.—A few days of unusually hot weather 
brought a wealth of orders in almost every branch 
of the lumber trade. Industrial users and con- 
tractors were in the market in good numbers late 
in the week. Retail lumber dealers are not dis- 
posed generally to place orders for goods in ad- 
vance, despite every indication that there will be 
increased needs in the near future. Retailers have 
had orders on hand for delivery in the future, in 
some cases, but they have declined to buy until 
the actual period for performance had arrived. 
Northern pine manufacturers and wholesalers fe 
ported that the week as a whole, marked as it was 
by snow in the early days and torrid temperatures 
at the week’s close, was characterized by normal 
business. The lull early in the week was offset 
by heavier buying later. Railroads are among the 
buyers today. Hardwood distributers are enjoy- 
ing a steady run of trade. Woodworking indus 
tries and sash and door mills are in the market 
for northern hardwoods. ‘There was a slight fall- 
ing off in demand for northern white cedar posts, 
but the demand for short poles continued healthy. 
Prices of these products were unchanged. Fart 
ers are expected to revive their post buying in the 
next few days, and the demand is likely to con 
tinue well into the summer until crops are ready 
to harvest. Only a fair demand for red cedar 
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shingles was reported in the last week, but prices 
were rigid. 

Willis J. Walker, vice president Red River Lum- 
per Co., has returned to Minneapolis for a con- 
ference with other officers of the corporation. He 
is in charge of the San Francisco office. South- 
ern pine manufacturers have carried on an ag- 
gressive policy of bidding for business in the 
eentral and eastern States, offering concessions at 
times, he said, and this policy has had a tendency 
to restrict the sales of Pacific coast lumber in 
that region. 


KANSAS CITY, MO. 


June 2.—The volume of orders for lumber is 
steady, and there has been some slight improve- 
ment in the price situation in the last week, the 
element of weakness being less pronounced, due 
to the decrease in selling pressure. The southern 
pine mills have been shipping in excess of orders 
and production, and stocks on the west Coast are 
reported smaller. Demand from the east side still 
is small, so far as retailers are concerned, but a 
little bit better with industrial consumers. Local 
demand is heavy, and a very good demand is re- 
ported in such cities as Omaha, Denver, Tulsa and 
Oklahoma City. 


OMAHA, NEB. 


June 1.—Common lumber has shown a slight 
weakness. The unfavorable spring conditions have 
dampened farmers’ plans for building. Country 
sales have remained light, and it is a little late 
for new undertakings. Most small town dealers, 
however, are figuring on fall sales to be the best 
of the year. During the last few days a good part 
of the State has had rain. All wholesalers are 
making most of their effort among the dealers of 
the larger towns and cities, where building is going 
along quite well, especially at Omaha. All dealers 
coutinue to be conservative. No great damage was 
done to grain in Nebraska, but Iowa suffered more 
from recent bad weather. Loeal jobbers are now 
looking for much better business from Nebraska 
than from Towa. 

In this territory, the outlook for the agricultural 
interests has been made better through the redue- 
tion, by the Federal Reserve Bank, of its 51% per- 
cent rate on loans to 5144 percent, effective this 
date. The capital of the Omaha bank is over six 
million dollars, and total loans over one hundred 
and nineteen million. This bank is the largest in 
the system, and the largest farm loan bank in the 


world. 
BALTIMORE, MD. 


June 1.—Michael S. Baer, of the hardwood firm 
of Richard VP. Baer & Co., returned home last week 
from a trip to Europe, which took him into the 
United Kingdom, France, Belgium, Holland and 
Germany. The impression he gained was that 
business is far from good. On his trip along the 
Rhine he gained the impression that the traffic 
there was as large as ever, or perhaps larger even 
than before the war, but under all of the activity 
was a feeling of uncertainty. Mr. Baer succeeded 
in booking some business. He had an enjoyable 
trip. 

W. HH. Baker, jr., of the Northeast Lumber Co., 
of Huntington, W. Va.: Paul A. Rye, of John B. 
Ransom & Co., Nashville hardwood producing con- 
eern, and J. I. Logan, of the Korn Co., of Sumter, 
S. C., were three sales managers who visited this 
territory last week. 

J. UW. Wenderson, of the Kendall Lumber Co., 
Pittsburgh, which carries on sawmill operations 
at Crellin and Albright, Md., was a recent visitor. 
He expressed the opinion that business was good, 


BOSTON, MASS. 


June 2.—Volume of New England business is 
about normal for the season. Exceptional build 
ing activity offsets light buying in some industrial 
lines. Sellers of most lumber lines are dissatisfied 
With prices, however. Competition is very keen. 
Eastern spruce frames are being sold at $40 to 
$42 base, whereas in early spring $48 was quoted. 
Random lengths in 2xS8-inch have been reduced $1. 
Spruce lath are now at the lowest point in many 
months. Cedar shingle prices are held steady not- 
withstanding the light call. There is a heavy trade 
In Pacific coast fir, but sellers do not find this 
business very satisfactory on account of the ex- 
treme irregularity of prices. Quotations on south- 
ern pine flooring vary considerably, and retailers 
ire ordering as lightly as possible. The market 
for hardwood flooring also is a long way from 
being firm. 

Four schooners have arrived with cargoes of 
Spruce from the Maritime Provinces. The Regime 
from Weymouth, N. S., brought 30,777 feet of 
Spruce plank for Horace Hall Lumber Co. The 
Minas Prince brought 606,598 feet of spruce scant- 
ig from St. John, N. B., for Blanchard Lumber 
% The Abbie S. Walker brought 208,000 feet of 
‘pruce scantling and plank from Yarmouth, N. S., 
for Godfrey Lumber Co. The Ena F. Parsons 





brought 190,721 feet of spruce from Parrsboro, 
N. S., for Blanchard Lumber Co. 

The Rockwell*Lumber Co. has been awarded a 
contract by the Bangor & Aroostook Railroad Co. 
for 900,000 feet of creosoted southern pine timber 
and plank. ‘The lumber is to be used for new 
dock construction at Searsport, Me. The creosot- 
ing will be done by Eppinger & Russell, Jackson- 
ville, Fla.. and shipment is to be made from there 
by schooner. 


PITTSBURGH, PA. 


June 2.—There is more activity in business, and 
orders are generally for prompt shipment. Some 
dealers report, however, that there is too much 
lumber being offered. Buyers appear to be of the 
opinion that prices have reached bottom. Those 
of southern pine, and Idaho, California and west- 
ern white pines, fir and hemlock are about station- 
ary. A strengthening tendency in fir is reported 
by some dealers. The situation of hardwoods is a 
little better, if anything. Aside from a very few 
items, there is no surplus in dry hardwoods. 

F. R. Babcock returned today from New York 
City, where he spent several days in connection 
with the affairs of the Babcock-Angell Lumber 
Co. and the Babcock Lumber Co. C. L. Babcock, 
ot Babcock, Ga., started back South today after 
having spent several days at the offices of the 
Babeock Lumber Co. here. 

E. M. Dibold, prominent East End retail lumber 
dealer, is improving in Mercy hospital after an 
operation. 

Bruce K. Barnett, Charleroi lumberman, spent 
several days last week in Pittsburgh. 

Glen Milloy, Erie lumber dealer, was in the city 
a few days last week. 


WINNIPEG, MAN. 


June 1.--Loeal business conditions continue very 
encouraging. The weekly building permit rate of 
$100,000, mostly for homes, is being kept up, and 
this year so far exceeds last by $500,000. The dif- 
ficulty now is securing stocks. Some retailers that 
did not stock up during winter are now finding it 
hard to get rush shipments of the staple stock re 
quired, such as 2x4’s, 16- and 18-foot, and straight 
carloads of dry shiplap. Furthermore, local deal 
ers are somewhat handicapped, as some of the 
small native spruce mills did not do any winter 
logging. However, there are still a great many 
transit cars, and these are being picked up very 
rapidly. The wholesale market shows very little 
change. Attractive prices on certain classes of 
stock are offered, and some orders are being placed. 
As seeding operations have already been completed, 
a good deal of lumber is now being moved out of 
country yards. Prospects still continue’ very 
bright in rural districts. Native spruce is fairly 
strong, though United States demand has fallen 
off somewhat. Shingle prices showed some weak 
ness last week, owing to transit arrivals. Most 
yards were well stocked with shingles. No doubt 
prices on XXX red cedar will soon stiffen. 

W. D. Galvin, general manager Galvin Lumber 
Yards, is going to make an inspection tour of its 
Saskatchewan and Alberta plants. 


TORONTO, ONT. 


June 1.—The volume of Ontario trade is only 
moderate, and no one will admit making any 
money. Reports indicate that trade inactivity is 
widespread. Toronto is probably as active a place 
as there is in Ontario today, but even here the 
volume of trade is disappointing. In North To 
ronto something in the nature of a building boom 
is in progress, and is helping retailers make a fair 
showing. Most retailers are carrying very much 
reduced stocks, and are doing little or no buying. 
Competition everywhere is exceedingly keen. te- 
ports from Ottawa tell of a pretty general price 
reduction during the latter half of May, manufac- 
turers having apparently made up their minds to 
meet the competition from western stocks. The 
drop in prices amounts to about 5 pereent and 
covers practically all lines. 


MACON, GA. 


June 2.—-With weather conditions ideal, saw- 
mills that find labor available continue to make 
records ; planers are running full time and a few 
run part of the night. More orders were available 
last week than during previous weeks. Produe 
tion and shipments about offset each other, and 
prices remained unchanged. ‘The 6-inch roofers 
sold at $19, and 8-, 10- and 12-inch were $20 on a 
Georgia main line rate. A few sales were made at 
50 cents more, some mills having no trouble in 
getting the higher price. A few loaded and unsold 
cars were purchased at 50 cents less. While prices 
are weak in consuming territory, a good deal of 
business is being placed and a few of the bigger 
wholesalers believe that prices are going to run on 
a fairly even keel for some time. Random cars of 
one width of 2-inch stock, 10- to 16-foot, are moy 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 

Chicago Representative 


L. H. Dodd Lumber Co., 514 Railway Exch. Bldg. 


Old 
Growth 











Long-Term Money 


OUR experience in handling timber loans 
has taught us much about the techni- 
calities of lumbering. 
If your company needs financi tha 
our advice will be helpful. We will po 
ply your money needs through a bond or 
note issue if your needs and the security 
you have to offer are consistent with prin- 
ciples of sound investment. Call or write 
us for an appointment. 


FREEMAN, SMITH & CAMP Co. 


307 STARK STREET, PORTLAND, ORE. 


Offices also in 
San Francisco, Los Angeles and Oakland 








DOUGLAS FIR 


TIMBERS 


All sizes, cut from finest 
Douglas Fir trees and val- 
ues you can’t surpass. Put 
us to the test. 
Rough and 
Surfaced PLANK 
Bridge Material 
and Yard Stock 


P.S. McKENZIE 


Lumber Company 


Gasco Building, 
PORTLAND, ORE. 


Commission Salesmen Wanted. 


Watch for 
the Green 
Fir Tree. 














H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTERN 
Red 


cedar POLES Fi PILING 


RAIL OR CARGO 


“i Portland, Ore. 

















FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 


In the new book, ‘‘Tote-road and Trail,’’ by Douglas 
Malloch, ‘‘The Lumberman poet.’’ Illustrated in color, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St,, Chicago. 
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Co CALiFORNIA C— 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchante CHICAGO, ILL. 


Tel. Harrison 1295 











fs CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock _ Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, . : San Francisco 


Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, : : 

360 North Michigan Avenue Chicago 
W.O. W. Building, : . Omaha 
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CALIFORNIA 


WHITE 
PINE 


You'll lke our quality, 
milling and prompt ser- 
vice. Try us next time 
you need 


BOX, SHOP 
and CLEARS 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. Asst. Sec. & Treas. 


Rinses y 


REDWOOD 
: ——— 





H. B. HEWES, 
President 


W. T. VIRGIN, 

Vice-President 
R. H. DOWNMAN 
J. H. McWILLIA MS 
T.C.TERWILLIGER 
Sec.-Treas.&Gen.Mer. 
F. E. WALKER, 














Albion Lumber Co., Sener, Offices: 


Mills: Albion and Navarro, Cal. Sales Office: Hobart Bldg., San Francisco. 
San Diego Office, - - 320 Spreckles Bldg. 
Los Angeles Office, 397 Pacific Electric Bldg. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 


ing rather slowly and prices are low. Cars of 
mixed widths and lengths are comparatively strong, 
and certain items, particularly 18- and 20-foot in 
2x4- and 2x6-inch, bring premiums. Kiln dried fin- 
ish is moving fairly well, and 4/4 by 6- to 12-inch 
B&better, steam kiln dried rough, brings $41 to 
$42, mill, and 5/4 and 6/4 $5 more. Mixed cars 
bring from $3 to $5 over straight. 

The next meeting of the Roofer Manufacturers’ 
Club, originally set for June 23, will be held at 
Macon, Ga., on June 16. 

The new roofer plant of the Grady Lumber Co. 
(Inc.), Grady, Ala., owned by Mr. Wilson, who 


formerly operated the Wilson Lumber Co. at 
Camak, Ga., will begin operation in about three 
weeks. 


The Mauney Lumber Co., of Billingsly, Ala., has 
just started a new planing mill and is making 
roofers and kiln dried finish. Mr. Mauney was 
formerly with the Plains Lumber Co., Plains, Ga. 

Brooks Flowers, of the Brooks Flowers Lum- 
ber Co., Montgomery, Ala., is spending the week in 
the East. 

Mr. Britton, of the Britton Lumber Co., Lake- 
wood, Fla., was a visitor at Montgomery, Ala., last 
week. He reports that business is fine. The Brit- 
ton Lumber Co. makes a specialty of high grade 
longleaf pine flooring. 

Thomas Reeves, sales manager Batson & Hatten 
Lumber Co., Lyman, Miss., has returned to his old 
position as southern manager for Mixer & Co., of 
Buffalo, N. Y. Mr. Reeves is in the Shepherd 
Building, Montgomery, Ala. 

W. L. Shepherd, of the W. L. Shepherd Lumber 





operating wtih the smaller. The present market 
is ruinously low, and overproduction is constantly 
maintaining a buyer’s market, because the mills 
have to maintain output to keep costs low enough 
to stay in business. The market has apparently 
declined further since last week. All physical con- 
ditions are ideal for production. Hardwood de- 
mand is light and the market is weak; prices are 


constantly fluctuating, generally moving down- 
ward. 
BEAUMONT, TEX. 
June 1.—Softness is still noticeable in several] 
items on the southern pine list. There was a 


slightly broader movement in hardwood, although 
at prices far from satisfactory. More mills are 
showing a tendency to stick to their lists, but a 
number of items changed hands last week at record 
low prices. There continues a , wide variance be- 
tween prices offered and prices asked for nearly all 
hardwood items. 


WARREN, ARK. 


June 1.—The Arkansas soft pine market has not 
shown the activity that was displayed last week, but 
prices are practically on the same levels. Reports 
from consuming territory say some items are sgell- 
ing slightly under prices that prevailed last week, 
but mill quotations are firm. The volume of in- 
quiries from the dealers has been good. Dealer 
orders are badly mixed, and almost all carry in- 
structions to ship immediately. Wires are being 
sent frequently by dealers asking that orders be 
rushed, Industrial business is only fair, items of 











SAGO ARR 














This fence, enclosing a suburban back yard, requires considerably more lumber than the ordinary 
type and is of a very substantial character. 





Co., Montgomery, Ala., returned from a trip in 
Florida and immediately left to visit Georgia mills. 


LAKE CHARLES, LA. 


June 1.—Looking back over the last month, lum 
ber manufacturers are generally satisfied with re- 
sults. ‘Their volume of sales compared favorably 
with expectations, though the month ends with a 
rather weak market. The retail demand remains 
fairly satisfactory both locally and in the neighbor- 
ing States. This situation is encouraging, but 
retail yards are ordering only as they need lumber. 
There is a fair call for ceiling, flooring, siding 
and finish, and on these items prices are well held. 
Dimension, however, has weakened greatly, and 
there has been a corresponding decline in prices, 
especially on No. 2. A few mills are enjoying a 
good demand from the railroads, but most of them 
are unable to ship the class of material needed. 
There has been practically no change in the export 
demand. Production has declined during the last 
week. The weather has been ideal but because of 
unsatisfactory market conditions a great many of 
the smaller mills have been forced to close or 
cut down their operating schedules. 


SHREVEPORT, LA. 


June 1.~-Southern pine manufacturers in this 
section say there seems to be considerable business 
going, but they find they have very little to say 
about the price, other than to accept or reject re- 
tailers’ offers. A good many of them are passing 
up ridiculously low offers for staple stock, such 
as Nos. 1 and 2 common dimension, boards, ship- 
lap and center matched flooring. There is a grow- 
ing conviction that the mills have been depending 
too much upon the larger operators to hold the 
market steady. The big mills used to turn out 90 
percent of the lumber from the South; now the 
smaller mills are producing nearer 50 percent of 
the total for eastern Texas and Mississippi, so 
that the larger manufacturer sees the need of co- 


crating predominating. Car stock orders are 
scarce. Production this week has been normal, as 


most mills have run to capacity. Shipments have 
been slightly ahead of new business, and about on 
a parity with production. There is a_ plentiful 
supply of labor. Small mills continue to cut to 
normal capacity. 

The hardwood market has not displayed much 
activity. Stocks are moving at fair prices. Up- 
pers items are in most demand, but lower grades 
are slow. Mills are looking for better demand 
when furniture makers again enter the market 


actively. 
NORFOLK, VA. 

June 1.—There has been improvement in de- 
mand for North Carolina pine. Not all rough 
items are moving better, nor all flooring, ceiling 
ete., but the millmen generally are well pleased 
with the character of the demand. ‘There is still 
complaint as to dull business, as the improvement 
has not yet benefited all producers. The weather 
continues fair and much stock is being offered. 
Prices, however, remain unchanged. 

There has been a much better demand for 4/4 
edge No. 2 and better band sawn, several orders 
for two and three cars each being noted. Price 
is holding firm. Mills are not crowded with stock. 
Circular sawn stock is not yet moving briskly. 
No. 3 4/4 edge continues very slow. No. 2 and 
better 4/4 stock widths have been moving much 
better both in mixed and solid cars; 4%4- and 
5-inch widths are especially active; prices are 
strong. No. 3 4/4 stock widths should soon be 
moving better. Not much 10- and 12-inch is avail- 
able. There has also been improvement in demand 
for 5/4, 6/4 and 8/4 edge No. 2 and better, also 
5/4x10- and 12-inch. Stock widths in 6/4 and 
8/4 are not moving so briskly. Nos. 1 and 2 bark 
strips are very slow. 

Sales of 4/4 edge No. 1 box have been very 
light. Box makers do not seem much interested 
in kiln dried stock and are buying little air dried. 
Some buyers have had mill shipments held back. 
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A few buyers are trying for lower prices on air 
dried edge box, but good stock will be hard to buy 
for less. No. 1 4/4 stock box has not been very 
active, except in 12-inch. This is moving more 
freely in single carlots, but prices are lower. Good 
air dried stock box is rather plentiful, buyers look- 
ing for lower prices. Edge 4/4 No. 2 box continues 
very slow. No. 2 4/4 stock box has shown a little 
jmprovement, being wanted mostly dressed. Prices 
remain low. Inquiries for No. 2 stock box are 
more frequent. Edge box, 5/4 and 6/4, continues 
yery quiet. Box bark strips, 4/4, are in poor de- 
mand, with a surplus accumulating. Price natu- 
rally is weak, and rough strips are weaker than 
dressed stock. 

Sales of flooring, thin ceiling, partition etc. have 
shown an increase. No. 2 and better 214-inch face 
flooring is more active than other widths, and 
prices vary a good deal. No. 2 and better, 4/4 
and 5/4 stock widths, dressed, have been very 
active in small lots in mixed cars, and good prices 
are being realized. Bark strip partition has not 
been so active. Kiln dried roofers have been quiet, 
and some sales have been noted at slightly lower 
prices. Air dried roofers seem to be moving bet- 
ter, with prices unchanged. One or two sales of 
6-inch have been made at $18.50 f.o.b. mill, Georgia 
main line rate, but most sales have been made on 
the basis of $19 and $19.50. Framing has been 
rather quiet, dressed stock being more active than 
rough. Lath are moving a little better, although 
prices have been lower. 


ELIZABETH, LA. 


June 1.—Buying of longleaf pine seems to be 
picking up, and its price is firmer. The tendency 
to give away lumber has passed, it is believed, and 
manufacturers think that buying will be resumed 
on a big scale in the near future. This section of 
the country had two and a half inches more rain at 
this time last year than has fallen so far this 
year. While a good number of operators west of 
the river have ceased operations on account of the 
drouth, the producers here are still operating, but 
unless they get sufficient rain within the next few 
weeks operations at this point may be curtailed. 

A good many inquiries are being received here 
for rosin and turpentine. The domestic trade 
seems to be getting into the market more now 
than in the past. Demand for pine tar is very 
good, at prices ranging from $10.50 to $11 a 
barrel. Destructive-distilled turpentine is being 
quoted at 65 cents a gallon, in single drum lots, 
f.o.b. plant. Demand is fair. 


R. Bruce Brough, owner of the Tex-La pecan 
orchard enterprise at Elizabeth, who is a resident 
of San Antonio, Tex., was in Elizabeth recently 
looking over the orchards. Mr. Brough expressed 
himself as being highly pleased with the progress 
made and indications of continued satisfactory 


growth. 
NEW ORLEANS, LA. 


June 1.—Southern Pine Association mills show 
a falling off in orders and a sharp recession in 
shipping, while the saws have kept up their routine 
activity at only a fractional loss from the previous 
week, Cypress has made no definite progress, save 
that the order files are a bit heavier than for sev- 
eral weeks. Cypress prices have remained prac- 
tically unchanged, though it is more than probable 
the small operations are continuing to make slight 
concessions. Really no serious complaint can be 
made as to the volume of cypress business, but 
of course there are always those who are con- 
vinced that things should be better. 


The export market is reported to be in a peculiar 
condition. A large exporter of pitchpine, in fact 
the largest in this part of the country, reported 
that the volume of business done in recent months 
was of large proportions, but that prices had not 
been and are not correspondingly high. The South 
American schedule, or what is more succinctly 
called the 50-50, has weakened some $3 a thousand 
in the last month. Europe is taking a fair volume, 
With Germany heading the list, but with Great 
Britain not yet indicating the eagerness that the 
American shippers would wish. There has been 
booked some business for South Africa, and the 
West Indies are enjoying their usual seasonal lum- 
ber boom which regularly develops just before the 
hurricane season. 


Lumber reports from New Orleans have made 
their appearance on the radio. By arrangement 
with the Southern Pine Association and in con- 
Junction with the reports on wheat, rice, cotton, 
Sugar, coffee and pork, each Monday night the 
weekly ratio of orders, shipments and production 


pS Pitchpine lumber will be called out upon the 
er. 


It is reported here that several new sawmills 
have been planned to take care of the urgent need 
resulting from the death of a large number of tur- 
oo pines that could not withstand the drouth 
of last summer, fall and winter, continuing late 


into the new year. Such trees must be cut quickly 
to save the sap wood. In consequence of the large 
number of such*trees now in the woods, there has 
been an appreciable rise in the value of high grade 
sap pine lumber, resulting in an abnormal differ- 
ential between that and other grades. 


LAUREL, MISS. 


June 1.—Local southern pine mills report book- 
ing a fair amount of business, with some advance 
in prices. Returns, however, continue very unsat- 
isfactory to the manufacturer, showing no profit. 
The mills report that quick shipment is wanted on 
all domestic orders. Stocks of large mills in this 
section are more or less broken and shipments are 
becoming slower. Lath are in heavy demand, and 
as there are practically none at the mills, prices 
have made a marked advance. Export lumber vol- 
ume is fair, but low domestic prices affect this 


market. 
JACKSON, MISS. 


June 2.—-Southern pine mill stocks show decline, 
prices are little changed and, while advances have 
been marked in some items, others are barely hold- 
ing their own. The volume of business is quite 
satisfactory, but all manufacturers are complaining 
about prices, The tendency of buyers to delay 
orders until lumber is actually needed on the job 
is adding expense. Fxport stock is offered in good 
volume, but at less than earlier in the year. Rail- 
road and car material are quiet, but mill stocks 
are very low, as the mills have turned to cutting 
other items. Lath are strong and scarce at $4.50 
for No. 1, and $2.75 for No. 2, kiln dried. Three- 
inch flooring is not plentiful, and some items of 
finish are scarce. 

Douglas P. Jones, vice president Hamlin Jones 
& Eaton, wholesalers, New York City, and O. O. 
Bright, of O. O. Bright Lumber Co., railroad mate- 
rial specialists, St. Louis, called on Jackson lum- 
bermen last week. 


The Eagle Lumber & Supply Co., Jackson, Miss., 
announces the purchase of the Dixie Lumber Co.’s 
retail yard at Gulfport. The Eagle company is 
operating yards at Jackson, Greenwood, Biloxi and 


Gulfport. 
NEW YORK, N. Y. 


June 2.—The tone of the market is much firmer, 
although scarcely an item has shown positive ad- 
vance. Retailers continue to give out satisfactory 
reports, and buy only for immediate needs. Lum- 
ber is moving out of yards faster than it is moving 
in. There is scarcely a yard in the district that is 
not very low on one or another of the most im- 
portant items. There seems to be no great supply 
of North Carolina or southern pine, but whole- 
salers find it very difficult to secure a regular mar- 
ket. Prices in practically all pines have braced in 
the last few days. There will be a continuance of 
heavy shipments of fir in the next thirty to forty- 
five days, and then a lull in arrivals may be ex- 
pected, according to one of the best posted New 
York authorities. Fir prices are holding very 
well, and sales doubtless have surpassed any other 
season’s, because fir is becoming popular here. 

Francis G. Dykes will be the host next week- 
end of the male employees of the Andrew Il. 
Dykes Lumber Co. Mr. Dykes will take his guests 
to his country place at Budd Lake, for a baseball 
game, swimming and other sports. The Dykes com- 
pany reports the retail lumber business in Man 
hattan very satisfactory. 

W. B. Kibbee, of A. S. Kibbee & Son, Albany, 
passed through New York recently on His way 
home from a vacation in Atlantic City. 

The Mauer Lumber Co., a new Long Island 
establishment, has completed a yard, sheds and 
office building at a spot about half way between 
Douglaston Manor and Little Neck. There are no 
houses in the immediate vicinity of the new yard, 
but there is a good building movement under way 
in both towns, 

W. Granville Taylor, hardwood producer, Ashe- 
ville, N. C., recently sailed from New York to 
look after shipments he had sent abroad. 

George Fitchett, of the Howard White Lumber 
Co., Raleigh, N. C., was in New York last week on 
business. 

LeGrand S. DeGraff, Buffalo lumberman, who re- 
cently sailed from New York with a party of friends 
on his yacht, Jamima F. III, has arrived off 
Florida. James L. Crane, of the Hope Lumber 
Co., is one of Mr. DeGraff’s guests. 

M. H. Sturtevant is the new secretary-manager 
with Octavius Leon (Inc.), millwork wholesaler 
at Yonkers, N. Y. Mr. Sturtevant was formerly 
with the Barnes Manufacturing Co. 

The Narragansett Inn., Lindenhurst, Long 
Island, has been selected as the place for the 
Hoo-Hoo concatenation of June 17. A number of 
Long Island kittens are being groomed. 


(Continued on page 99) 
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CHICAGO 















A. J. BARKER H. T. FALL C. F. CARNEY 


Fir, Spruce, Redwood 


Idaho White 
and 
Western Pine 


Red Cedar 
Lumber 
and Shingles 





Acine Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard. CHICAGO 













Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 










YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 


Co McCormick Building, 
e 


332 So. Michigan Ave., CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 















“Good Lumber at Prices YOU Can Afford to Pay”’ 


E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern HARDWOODS — Southern 










Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 
3101 So. Westera Ave., CHICAGO, ILL. 
GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


' Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 














WHITE STAR LUMBER COMPANY 


811 ee Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sopp oan: for Redwood Manufacturers’ Co., and 

F.C.O.”’ Maple, Beech and Birch Flooring. 











GEO. T. MICKLE LUMBER CO. 


Manufacturers and Wholesalers 


FIR and YELLOW PINE 


Mill at 
North Portland, Ore. eT St. 












PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts.. - : CHICAGO 

































Vicksburg, 
Miss., hardwood manufacturers, was a recent Chi- 


cago visitor. 


Charles Larabee, of Wouston Bros., 


John Shippen, of the Wilson Lumber Co., De- 
troit, Mich., spent several days in Chicago re 
cently on business. 


M. G. Truman and E. R. Ross, of the Marsh & 
Troman Lumber Co., made a business trip to east 
ern consuming centers this week. 


ik. OB. LeCrone, manager of the Chicago office of 
the Dwight Lumber Co., made a business trip to 
Wisconsin consuming points this week. 


A. Fletcher Marsh, of the Marsh & Truman Lum 
ber Co., plans to leave next week for New Haven, 
Conn., to take part in the fifteenth annual reunion 
of the Yale Class of 1910. 


J. W. Seltzer, well known in the local whole- 
sale lumber business, on June 1 became identified 
with the Mummert Lumber & Tie Co., with offices 
at 1220 McCormick Building. 

J. A. Mathews, manager of the Chicago office 
of the Chicago Lumber & Coal Co., made a_busi- 
ness trip to Milwaukee, Oshkosh and other Wis- 
consin consuming centers this week. 


A. J. Barker, of the Acme Lumber & Shingle 
Co., made a business trip to Minneapolis this week 
accompanied by J. Mereer, of the Hubbard Woods 
Lumber & Coal Co., of Hubbard Woods, III. 


IL. Kraemer, a member of the engineering staf 
of the National Lumber Manufacturers’ Associa- 
tion, is in San Francisco, Calif., checking the 
newly proposed building codes of Oakland and the 
east bay cities, 

R. A. Taylor, of the DeSoto Hardwood Flooring 
Co., Memphis, Tenn., was in Chieago this week 
conferring with the Nat F. Wolfe Lumber Co., 
which concern represents the DeSoto company ex 
elusively in this territory. 

S. IL. Vredenburgh, vice president Vredenburgh 
Saw Mill Co., of Vredenburgh, Ala., southern pine 
manufacturer, passed through Chicago on Monday 
of this week on his return from a conference with 
associates at Springfield, III. 


A. Q. Powell on June 1 joined forces with the 
Hilgard Lumber Co., and will represent that con- 
cern in western Michigan territory, with head- 
quarters at Grand Rapids. Mr. Powell is well and 
favorably known in that field. 


J. W. Cisar has taken his brother John into 
partnership with him, and they are now operating 
under the firm name of Cisar Bros., 4318 Cullerton 
Street, Chicago. As heretofore, they will handle 
largely walnut, cherry and cedar. 


Roland W. Brown, who was formerly connected 
with the Hilgard Lumber Co., on June 1 became 
affiliated with the Dwight Lumber Co. as salesman 
in the Chicago territory. The company specializes 
in California white and sugar pine, Inland Empire 
and west Coast woods. 


The MeLeod Lumber Co., wholesaler of southern 
pine and Douglas fir, with offices in suite 1014 
Straus Building, has recently added Walter Kelly 
to its local sales force. Mr. Kelly is well versed 
in the selling end of the business and has a wide 
acquaintance with the consuming trade. 


Arthur H. Konkle, who for more than twenty 
years has been connected with the Nichols & Cox 
Lumber Co., Grand Rapids, Mich., has resigned his 
position as sales manager and has become asso- 
ciated with Howard A. Shead & Co., of Grand 
Rapids, whose offices are in the Monument Square 
Building. 

Nils Gregertsen, of the Gregertsen Bros. Co., 
cypress specialist, returned to his office June 2 
after spending four days at Cypress Lodge, near 
Hagle River, Wis., where he maintains a summer 
home. He says he thoroughly enjoyed the fishing 
and reports splendid success in hooking many fine 
specimens of the finny tribe. 


Mrs. Walter Moeling, wife of the president of 
the Sterling Lumber & Supply Co., accompanied 
by their son John, was among the Chicago visitors 
in Indianapolis attending the speedway races. 
Irom Indianapolis they went to Toledo, Ohio, 
where they purchased a Willys-Knight sedan in 
which they drove back to Chicago. 


Hugh Hanner, sales manager J. L. Hart Lumber 
Co., Jack Jacobson, purchasing agent Northwest 
Side Lumber Co., and Nat F. Wolfe, Nat F. Wolfe 
Lumber Co., attended the 500-mile automobile 
races in Indianapolis on Decoration Day. The jour- 
ney was made in Mr. Wolfe’s car and the members 


of the party report having had a most delightfy] 
trip. 

KF. C. Knapp, of the Peninsula Lumber Co., and 
O. M. Clark, of the Clark & Wilson Lumber Co, 
both of Portland, Ore., accompanied by their wives, 
returned last week from a trip to Washington, 
I). C., where they attended meetings of the Cham- 
ber of Commerce of the United States. They 
stopped over on their way home at Chicago and 
other centers. 

The W. T. Smith Lumber Co., of Chapman, Ala., 
will install a 7-foot divided roll table Allis-Chal 
mers Type © horizontal band resaw, equipped with 
roller bearings on arbors and feed rolls, driven by 
a 36-inch Allis-Chalmers Type C friction cluteh, 
The resaw will cut both hardwoods and softwoods 
and will be equipped with variable speed feed 
works for feeds up to 275 feet a minute. 


M. L. Pease, of the Galloway-Pease Lumber Co,, 
returned this week from a short vacation in St, 
Joseph, Mich., on which he was accompanied by 
his son, Philip. It is understood that Mr. Pease 
made some remarkable golf scores, and this prac- 
tice will doubtless put him in trim for the nine- 
teenth annual tournament of the Lumbermen’s Golf 
Association of Chicago scheduled for June 16, 


In order to better serve the industries of the 
Southwest, as well as those operating in other see 
tions of the country but with plants throughout 
the Southwest, the American Appraisal Co., with 
home office in Milwaukee, Wis., has recently opened 
offices in 612 Mercantile Bank Building, Dallas, 
Tex., in charge of L. B. Jones, and in the Pioneer 


Trust Building, Kansas City, Mo., in charge of 
John EF. Wood. 
W. W. Schupner, of New York City, secretary- 


manager of the National-American Wholesale Lum- 
ber Association, while en route east after attend- 
ing the annual meeting of the National Association 
of Purchasing Agents in Milwaukee, Wis., last 
week, stopped off in Chicago for several days to 
confer with R. A. Johnson, assistant secretary 
of the National-American association. 


Henry Swofford, vice president and general man- 
ager of EK. J. Stanton & Son, of Los Angeles, Calif., 
was in Chicago this week, accompanied by C. B. 
MacAlpine, of the same company. They were here 
making arrangements for the opening of a branch 
sales office in Chicago, which is to be in charge of 
Mr. MacAlpine. While the location of the office 
has not yet been definitely determined, it is quite 
probable that it will be loeated in the Straus 
Building. 

R. L. Learmont, who has been representing the 
Industrial Lumber Co., of Elizabeth, La., southern 
pine manufacturer, in the Chicago territory for the 
last four or five years is no longer connected with 
the company, having entered the commission lum- 
ber business on June 1. The Industrial Lumber 
Co. has not yet appointed a representative in Mr. 
Learmont’s place, all matters in the Chicago ter- 
ritory now being handled direct from the general 
office at Elizabeth, La. 


Among local lumbermen who plan to attend the 
annual of the National Hardwood Lumber Asso- 
ciation in Louisville, Ky., June 11 and 12, are 
KE. T. Bond, Hugh McLean Lumber Co.; J. A. 
Strack, Glore-Strack Lumber Co.; A. H. Ruth, G. 
W. Jones Lumber Co.; Clarence Boyle, sr., and 
Clarence Boyle, jr. Arrangements are being made 
for a special car over the Pennsylvania Lines 
leaving Chicago at 10:30 p. m. June 10, but some 
of the local lumbermen plan to travel by automo- 
bile, notably Messrs. Bond, Strack and Boyle, leav- 
ing here next Tuesday. 

Albert G. Duhme, representing Chester L. Hovey 
& Son, of San Francisco, Calif., was in Chicago 
this week on matters connected with some impor- 
tant timber land deals on the Coast. Mr. Duhme 
and his associates have dealt extensively in timber 
lands for many years, and he is now on a trip 
East in connection with a big California proposi- 
tion. Mr. Duhme Went from Chicago to Philadel- 
phia, and expects to spend a week or two in the 
Kast, after which he will return to this city before 
going back to the Coast. He reports that there 
has been an active movement in western timber 
lands, and he is now handling some especially de 
sirable propositions in California. 


J. J. Donovan, of the Bloedel Donovan Lumber 
Mills, Bellingham, Wash., accompanied by Mrs. 
Donovan, was in Chicago this week en route home 
from an extensive European tour. Mr. Donoval 
says this is the first real vacation he has ever 
taken, and he thoroughly enjoyed the trip. They 
visited the battlefields of France and Belgium, 
toured a number of the European countries, and 
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took an interesting side trip to Ireland. Mr. Dono- 
yan found in France and England especially a very 
friendly feeling for the United States, and he does 
not believe for a minute that France has any idea 
of repudiating her debt to this country. In Ire- 
land he found conditions prosperous and the coun- 
try developing rapidly under the friendly feeling 
that now exists between all parties in that country. 
Mr. and Mrs. Donovan were joined in Chicago by 
their daughter and their two grandchildren, who 
accompanied them back to their home in Belling- 
ham. 


Pine Wholesaler Changes Firms 


According to announcement made this week, 
William C. Smith, formerly vice president of the 
Fagin Lumber Co., of Cincinnati, Ohio, has re- 
signed that position to become vice president and 
sales manager of the Griffith Lumber Co., also of 
Cincinnati. Mr. Smith has a large circle of friends 
in Ohio and Michigan who will be very much in- 
terested in this announcement, as he has been eall- 
ing on the trade in the territory mentioned for 
the last ten years, having originally come north 
as sales agent for the Henry G. Brabson Co., of 
Birmingham. With the acquisition of Mr. Smith, 
the Griffith Lumber Co. has a well rounded or- 
ganization composed of men who have been in 
the wholesale yellow pine business for a long 
period and they no doubt will be a considerable 
factor in the wholesaling of yellow pine and west- 
ern woods in the territory covered by them. 


Makes New Sales Connection 


MEMPHIS, TENN., June 1.—E. E. Allee, who for 
the last thirteen years has been on the sales force 
of the Mowbray & Robinson Lumber Co., Cincin- 
nati, Ohio, is now a 
member of the sales force 
of James E. Stark & Co. 
(Ine.), according to an- 
nouncement made by J. 
Edwin Stark, president. 
Mr. Allee, who is a prac- 
tical lumberman as well 
as an expert salesman, 
will be located in Cleve- 





| 





E. E. ALLEE, 
Cleveland, Ohio; 
With James E. Stark & 
Co. (Inc.) 





land, Ohio, and_ will 
travel Central Freight As- 
sociation territory which 
has been his territory for 
the last thirteen years 
and in which he enjoys a 
wide acquaintance among 
hardwood buyers. Prior 
to his connection with the Mowbray & Robinson 
sales force he was a practical lumberman and 
knows the game from the forest up. He has been 
with James E. Stark & Co. (Inc.) since March 1. 





Long Fellows Seek Square Deal 


Coos Bay, Ore., May 29.—This district, home 
of tall trees and tall fishing stories, is about to 
have another distinction thrust upon its city of 
Marshfield, because of the formation there recently 
of what promises to be a nation-wide association 
of tall men. 

Marshfield Longfellow Club No. 1 was recently 
formed with a charter membership of twenty-eight 
tall men—none shorter than six feet and some 
much taller. Benjamin Ostlind (6 feet 4 inches 
in height), president Coos Veneer & Box Co., pro- 
moter of the club, said: 

“We tall fellows are used to being laughed at 
When the awnings and chandeliers take off our 
hats: we don’t mind opera chairs we must wind 
our legs around so we can see a theatrical per 
formance, but the short Pullman berths, short beds 
and short sports who won't see that we are hu 
man, though tall, and help us get a fair deal so 


we can get a fair night’s rest when away from 
home, see a show comfortably and find a_ table 


tall enough so we can eat our meals comfortably 
once in a while, surely get our goats. Rarely can 
we get shirts with sleeves long enough, socks and 
Shoes and underwear must be made to measure as 
a4 matter of course, and when we run across a 
store with ready-made suits which fit we usually 
lay in a big supply. One of us found a store in 
San Francisco with his size in suits, and the poor 
fellow so nearly lost his mind from joy he pur- 
chased ten suits. Laugh at us, you half portions. 
but remember 15 percent of the population of 


these United States is tall, and certainly we 15 
percent should be entitled to a few comforts that 


the perfect 36s have enjoyed, and still enjoy. For 
a s1ze 


are clothes designed, awnings and chande 


liers hung, tables and chairs and beds made. But 
why go on—it is an endless list of comforts 


designed for tle average man, that are instru- 
ments of torture for the full-grown men. So laugh 
at us, you average man who ean enjoy cheek-to- 
eheek dancing, which we can not, but when you 
get a chance to help the long fellows get a square 
deal, give us your assistance.” 


(‘@g@ac@aaaaaaus 


Gives Reasons for Optimism 


A local wholesaler has received the following 
communication, dated May 29, from a prominent 
manufacturer on the Pacific coast: 

“We find it more difficult to buy lumber. Mills 
are much more optimistic than they have been for 
the last several months. Here are some of the 
reasons: (1) The stock market is very firm, in- 
dicating good business conditions. (2) The barom- 
eter shows that both the west Coast and southern 
pine mills have sold more lumber than they have 
made each week for the last six or seven weeks. 
(3) Stocks on hand at the sawmills have never 
been as low as they are this year. It does not 
seem to be the style to permit any large accumula- 
tion of stock at the mills. (4) We look for a 
heavy shutdown during the midsummer season— 
much heavier than normal. 

“The writer is much more optimistic for the fu- 
ture than at any other time since the first of 
February. Here’s hoping it comes through O.K.” 

(BRERA aAaS 


Enthusiastic Over Golf Tournament 


Local lumberdom will take a day off June 16 to 
participate in the nineteenth annual tournament 
-of the Lumbermen’s Golf Association of Chicago 
at the Beverly Country Club. Arrangements for 
the comfort and entertainment of those attending 
have been completed, and the various committees 
are functioning 100 percent and will continue to 
do so until after the event to see that nothing is 
left undone to make this the best tournament in 
the history of the association. Reports coming in 
to George M. Coale, secretary-treasurer, indicate 
the biggest attendance in years, and the enthusiasm 
displayed warrants the prediction that those who 
fail to join the Chicago golfers on June 16 will 
miss a day of real sport and goodfellowship. 


Opens Chicago Office 


With the object of getting closer to the consum- 
ing trade, the Malvern Lumber Co., southern pine 
and hardwood manufacturer, with mills at Perla, 
Ark., recently opened an office in suite 1623-24 of 
the new Bell Building, 307 North Michigan Ave- 
nue, Chicago, in charge of C. T. Strauss, general 
sales manager. Mr. Strauss stated that the fact 
the company is increasing its capacity is another 
reason for locating an office here. The Malvern 
Lumber Co. is one of the oldest southern pine 
manufacturers in the South, having been in busi- 
ness for over forty-five years. In addition to 
handling its own products, the company plans to 
conduct a general wholesale business in lumber 
and millwork items. : 


Business Conditions in Mexico 


Business around Tampico, due to a spurt in the 
oil situation, shows considerable improvement, is 
the report made by a well known lumberman who 
recently has returned from an extensive tour in 
Mexico. He reports business a little better in 
Mexico City, but says that in all other parts of 
the republic business practically is dead. The 
principal reasons for this condition are what they 
eall the Agrarian laws, together with the funda- 
mental changes made in the constitution eight or 
nine years ago, the result of which is an employ- 
ing company can not discharge an employee with- 
out giving from eight days’ to three months’ no- 
tice, this time varying in the different States. If 
an employee is permanently injured, the employer 
must give him a job for life at the same wages he 
was receiving when injured, regardless of what 
work he is able to do. While the employee is si¢k, 
he must be paid half of his regular wages. This 
burden, in the opinion of this lumberman, is so 
great that nothing but the oil business is big 
enough or strong enough to carry that overhead. 
Another thing, many of the smaller institutions 
feel that the law is more honored in the breach 
than in its observance, and every once in a while 
they have to pay a fine. In Tampico recently a 
druggist imported two small merchan- 
dise valued at $200 in gold. The numbers on the 
case in error were reversed on the manifest and 
he was fined 1900 pesos, $950 in gold. ‘The coun- 
try badly needs foreign capital for its develop- 
ment, but under these conditions capital hesitates 
to enter that country. 

President Calles was elected by the aid of the 
labor ticket and, while in the judgment of this 
lumberman, he is a strong man and probably un 
derstands conditions, necessarily he must proceed 
slowly in order to effect the necessary reforms and 
at the same time keep labor in a reasonably good 
humor. ‘In my judgment, there will be no revolu- 
tion while Mr. Calles is president. I think he is a 
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A Give us an opportunity 
(i to figure on your needs. 
| Hammond Lumber Co., Inc. 


BIG 
MILLS: 


Three mills on the Pacific Coast are 
» cutting approximately 1,000,000’ aday . 
of the woods listed below. We can meet 
your needs promptly and satisfactorily. 


' Redwood 


DouglasFir, WhiteFir, Hemlock 
r California White Pine 
California Sugar Pine 
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Pe SALES OFFICE: 
300 Ne Midi at” CHICAGO. Pe 5711 


Mills at: Mill City, Ore., Samoa, Calif. 
3 and (Hutchinson Lbr. Co.,) Oroville, Calif. 
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Wanted to Buy Lumber 


for Window and Door Frames 


mouldings, etc., West Coast or 
Southern products. What have 
you for immediate delivery? 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, Ill. 








Fir Frame Lumber 


Kiln Dried, Run to Special Patterns. 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


Gram Lumber Co. 
28 E. Jackson Bivd., CHICAGO, ILL. 








Telephones: Wabash 8117-8118 
Lumber and 


HUTCHIN Storage Co. 


Saw Mill, Band Resaw and Planing Mill 
GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 


Local Phone: 


Blue Island 800 


Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 


ORDERS SOLICITED 


Chicago Phone: 
Pullman 8020 (No Toll) 














OSGOOD-SIMONSON 


LUMBER CoO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


PHONE, Rand. 2000 11 So. LaSalle St., CHICAGO 














Geo. A. Hoene Lumber Co. 





Lumber Merchants 


Straus Building, CHICAGO, ILL. 
Telephone Harrison 2501 


EVERYTHING in L A ai ioe! 


Northern and Western 
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strong and a just man with a broad vision and a 
keen comprehension of the changes that are neces- 
sary to make Mexico prosperous.” 

Vera Cruz has almost been exterminated as a 
port and as to business because the majority of 
the population openly are professing signs of bol- 
shevism and on many houses red flags are flying 
and notices posted on the doors stating that the 
tenants will pay no rent. Up to this time the 
government either has been unable or unwilling to 
correct this situation. This observer expressed the 
belief that eventually President Calles will correct 
this situation, but he has a great many problems 
on hand, is a very busy man and can not under- 
take the settlement of all these problems at one 
time. 

There is a tendency among the law enforcing 
officers to inflict fines on the slightest provocation. 
There are many other things affecting the situa- 
tion, and outside of the oil business, in the opinion 
of this lumberman, there will be no important 
business in Mexico even under the most favorable 
conditions for at least two years. 

For business reasons, the lumberman who gave 
this information to the AMERICAN LUMBERMAN did 
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The BESSLER 


MovableStairway 
The Simple Truth Sells It 


Overdrawn statements are not necessary 
tosell the Bessler. People are so apprecia- 
tive of its convenience and space-saving 
features that a simple explanation is all you 
need to tell to make a sale. 


Ask for further details. 


The Bessler Movable Stairway Co. 
General Offices: 1903 E. Market St., Akron, O. 
New York Office: 220 E. 41st St. 


Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, also 
all active lumber buying concerns in the Red Book. 
At the same time play safe in extending credit. This 
service will help you. Itis recognized by lumbermen 
everywhere as 


“The Independent Authority” 


on Lumber Credits 
Write for rates and Pamphlet 49-S 


Our Collection Department is acknowledged as the 
best means for manufacturers and wholesale lum- 
bermen to collect their accounts. We will handle 
your claims whether or not you are a subscriber. 


LumBermen’s Crevit AssociaTION 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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WARREN AXE & TOOL CO. 
WARREN, PA. 
Were awarded highest 


honors Panama - Pacific 
international Exposition 


GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND OROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 





not wish his name used, but he is a keen observer 
and a highly successful business man, and he is 
not given to exaggeration ; hence his report of con- 
ditions in Mexico may be given full credence. 


Made Mormon High Official 


SaLt LAKE CiTy, UtTaH, June 1.—Charles W. 
Nibley, vice president of the F. S. Murphy Lumber 
Co. and the Utah Lumber Co.; president of the 
San Vincente Lumber Co. and the Nibley-Channel 
Lumber Co., and one of the biggest capitalists and 
industrial leaders in the West, on May 28 was 
elevated to the position of second counsellor to 
Heber J. Grant, president and prophet of the Mor- 
mon or Latter-day Saint church with headquarters 


in this city. He is 76 years of age and was born 
in Scotland of humble parents. He looks much 
younger than his years and is very active. Mr. 
Nibley has been presiding bishop of the Mormon 
Church for many years, but his new appointment 
is regarded as a distinct elevation and honor. He 
will be one of the supreme heads of this chureh 
which has wide influence in an industrial anq 
commercial way as well as exercising ecclesiastie 
functions, and will have the title of ‘‘president,” 
Mr. Nibley has always been prominent in the lum- 
ber industry. In 1889 he assisted in organizing 
the Oregon Lumber Co., of Baker City, Ore., and 
served as its secretary for many years. In 1890 
he was one of the organizers of the Sumpter Valley 
Railroad Co. 
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Mobile Excavator Easily Controlled 

The Harnischfeger Corporation, of Milwaukee, 
Wis., has recently developed a new %-yard, full 
revolving, gasoline or electric machine mounted 
on corduroy traction, and known as model 204. 
The company states that this new machine resem- 
bles the other P&H models in that it involves the 
same general principles of construction and opera- 
tion as have long been recognized as standards in 
the gasoline driven excavator field. 

The model 204 meets the demand for a light 
weight, sturdy, fast, powerful and durable machine 
possessing great mobility and ease of control. This 
machine handles a (44-yard dragline or clamshell 
bucket on a 30-foot boom, and has a rated lifting 
capacity of 13,000 pounds at a radius of 10 feet, 


which is 75 percent of its tipping capacity. The 
shovel is 1%-yard capacity and of the standard 
P&H design, with an all-steel, box section boom, 


outside dipper sticks and a crowding motion which 
enables the operator to have full control of the 
dipper at all points, acting independently from 
the hoisting motion. 

Power for this new machine is supplied by a 
single gasoline motor, of the heavy duty, tractor 
type, developing 40 horsepower at 960 revolutions 
a minute. All power is trans- 


thirteen uptodate service stations and repair shops. 
They are located in the following cities: Boston, 
Mass.; New York City; Detroit, Mich.; Chicago; 
Memphis, Tenn. ; New Orleans, La.; San Francisco, 
Calif.; Portland, Ore.; Seattle, Wash.,; Montreal, 
Que.; Toronto, Ont.; St. John, N. B., and Van- 


couver, B. C. 
dal 


Pneumatic Tubes Speed Up Industry 

For earrying correspondence, orders, cash and 
small articles through tubes, the pneumatic tube 
system has been found indispensable in many large 
business institutions, as such a system increases 
the efficiency of an industry, improves service in 
filling orders, as added speed, absolute accuracy 
and the ability to care for heavy traffic as easily 
as light are bound to give better service. 

In a handsomely illustrated 24-page catalog. 
10%,x814 inches, the Standard Conveyor Co., of 
North St. Paul, Minn., describes in an interesting 
way the manner in which Standard pneumatic 
tube systems serve the industries. The first ten 
pages of the catalog are devoted to illustrations 
and descriptions of installations in various  busi- 
ness institutions such as hardware stores, depart- 
ment stores, motor plant and offices, hotels, pack- 





mitted through cut steel gears 
with the minimum number of 
reductions. The two main drums 
are independently mounted on 
separate shafts and are con- 
trolled by outside band clutches 
and brakes, the clutches being 
operated by power clutch con- 
trol. The drums have a stand 
ard line speed of 110 feet a 
minute, but may be lagged to 
give higher speeds for certain 
work. Both the revolving frame 
and car body frame are of cast 
steel, in one piece. All shafts 
ure turned and ground to mi- 
crometer size and all bearings 
are provided with Alemite or 
pressure cup lubrication. 

The corduroy frames are 
heavy steel castings, which re- 
ceive the weight of the machine 
from two heavy forged axles. 
The treads are non-cloggable and 
the tread rollers are swiveled in 
two directions to adjust to any 
irregularities of the ground. All 
gears are well guarded to pro 
tect the operator and the first 
reduction and travel gears are 
fully enelosed, running in oil. 














There are two travel speeds— 
14 and 134 m.p.h.—forward and 
reverse. All steering is con- 
trolled from the operator’s platform by use of a 
simple hand wheel. The main machinery and 
operator’s platform are fully enclosed in an all- 
steel cab, provided with suitable doors and win- 
dows for care and operation. 
(\Q@E2 E2@ 4240 0@@ ma: 
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Saw Service Stations Reduce Idle Time 

Sawmills, planing mills and woodworking fac- 
tories have seen a new service idea develop. Saw 
service stations are being established for the ac- 
commodation of users of saws and planer knives. 
In these stations all kinds of expert repair work 
is done and saws are put in tip-top shape for best 
cutting results. This special service is offered in 
addition to quicker deliveries which can be made 
on new saws and planer knives carried in stock. 
The question of deliveries is often a most im- 
portant one if mill delays are to be avoided. 

The Simonds Saw & Steel Co. was the first of 
the large companies to recognize this demand for 
an improved and extended service and it promptly 
established and has now in full working order 


Vew W-yard P&H ercavator mounted on corduroy traction 


ing plants ete, Other pages contain data on the 
straight vacuum tube system, the combination 
vacuum and pressure type, the single tube auto- 
matic pressure system, and different parts and fit 
tings for the Standard pneumatic type systems. 

Under the caption “How Standard Pneumatic 
Tube Systems Serve the Industries” the following 
information appears in the catalog: 


“The primary purpose of all tube carrying sys 
tems is to increase the efficiency of an industry. 
The tube system effects this service for industry 
in several ways; it connects all departments mak- 
ing a unit of them—regardless of how much space 
may separate them; it promotes speed; and _ its 
carriers travel through tubes at the rate of thirty 
feet a second. The importance of getting more 
out of each business hour needs no comment, nor 
is there a service which can equal pneumatic tubes 
in this respect. It gives accurate delivery of any 
message. order, letter, cash, or small article. Th¢ 
sender is sure that the one whom he wishes té 
reach will get what is sent. Delays and much con- 
fusion always result when a company depends 02 
messenger service to carry important orders, let 
ters, or whatever is to be delivered.” 
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Latest Reports on Lumber Prices 


MICHIGAN HARDWOODS 


The following are current prices on hardwoods f.o.b. Lower Michigan mills: 


No. 1 No.2 No.3 No. 1 No. 2 


FAS __ Selects com. com. com. FAS _ Selects com. com. 
Bass WOooD— Sorr ELM— 


oe + ne +s eas 50 $28@30 ry fo 12/4 115@120 100@105 90@ 95 50@55 ..@.. 
ee i 55 30@32 24@26 | 16/4 130@135 115@120 105@110 oe Oeo - 


fr 300 33 70 3 Boe 63 35@37 25@27 


= HARD MAPLE— 
2 p 5@37 16@18 
10/4 Picasa 85@ 90 70 7 45@50 ..@.. | 574 95@100 80@ 85 65@ 70 40@42 isQ20 
5/8 No. 2 common and better 33@36 13@15 | §/4 jos@110 90 98 800 8 4840 20Da2 
4/4 +4 a Bog Pa b- = pot on ps go 10/4 120@125 110@115 95@100 55@60 23@25 
5/4 70@ 75 oan gee i @32 20@22 | 12/4 135@140 120@125 105@110 te 65 26@28 
6/4 @ @ 5@37 20@22 | 1474 145@150 130@135 115@120 60@65 ..@ 


8/4 85@ 90 T5@ 80 60@ 65 40@42 20@22 | 1674 160@165 145@150 130@135 60@65 ..@.. 
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POPLAR 


Cincinnati, Ohio, June 1.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on “soft texture’’ poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and 
on Mississippi Valley poplar: 


Sorr TEexTuRE— 4/4 5/4&6/4 8/4 
| | Serre $100@110 $110@115 $110@115 
Saps & select.. 75 80 85 90 90 95 
No. 1 com..... 50 55 65@ 70 70 75 


No. 2 com. A.. 36@ 38 42@ 45 45@ 48 
No. 2 com. B.. 25@ 27 27@ 29 28@ 30 
VALLEY— 
i ee $ 90@ 95 $ 95@100 $100 105 
Saps & selects. 63@ 68 72@ 77 7T8@ 83 
4 52@ 55 











H— No. 1 com..... 5@ 48 55@ 60 
ae 116 120 95@100 55@ 58 35@37 1s@20 | H4kp Marie FLoorine Stock— Na 8 cmd... ssa 35 37@ 40 40@ 42 
5/4 120@125 100@105 65@ 68 ‘ete 20@ 22 -. i oe oa@exs 50 52 30@32 20@22 No. 2 com. B.. 25@ 27 26@ 28 27@ 30 
i Hears Ioeaiis Som 8 ogas <ve-. | Sore Manu 
3/4 a ao .. “t MAPLE— 

1/4 130@135 110@115 90@ 95 50@55 ..@.. 4/4 70@ 75 60@ 65 45@ 50 28@31 18@20 POPLAR BEVEL SIDING 
12/4 185@140 115@120 95@100 50@55 ‘.@.. | 5/4 85@ 90 70@ 75 55@ 60 36@38 20@22 i, Ohio, J 1.—The followi 
16/4 155@160 135@140 120@125 ..@.. ..@.. 6/4 90@ 95 75@ 80 60@ 65 38@40 20@22 Cincinnati, Ohio, June 1.—The following are 
Sorr ELM— 8/4 100@105 90@ 95 75@ 80 40@45 20@22 average wholesalers’ carlot prices, Cincinnati 
4/4 70@ 75 60@ 65 45@ 50 28@30 21@23 | END Driep WuiTe MaPLe— base, quoted on poplar bevel siding: 
5/4 80@ 85 65@ 70 55@ 60 30@32 23@25 | 4/4 115@125 ...@... 90@100 ..@.. ..@.. No.1 No.2 
6/4 85@ 90 75@ 80 65@ 70 33@35 23@25 | 5/4 120@130 ...@... 95@105 ::@.. es ' Clear Select com. com. 
ii ieee 5 Bs as %5 40@45 @.. 6/4 125@135 ...@... 100@110 ..@.. ..@.. } tte eeeeeeeees “= = ey = 
a « @..: i ae Ae Tee ; Y : . 
° Wi si gi ve eee ” eT AS Ia Ee Le oe 50.00 40.00 23.00 18.00 
WISCONSIN HARDWOODS Louisville, Ky., June 1.—Demand for poplar 
siding continues very fair, and the trade as a 
Following are prices of hardwoods f.o.b. Wisconsin mill points: whole is — ae well, business bon per — 
this season, as a result 0 - 
No.1 No.2 No.3 met ms ms | SS 
‘ FAS Selects com. com. com. FAS Selects com. com. com oo building. Quotations are steady 
wig Rock ELM— 
vy $100@105 $ ry 4 90 $ 63@ 67 $35@37 $21@22 Clear Select No. 1com. No. 2 com. 
5/4 110@115 100 0@ 75 2@4 3034 | oe soos 37° BO el Bes er | cinch ....$58 $46 $32 $22 
6/4 115@120 100 105 75@ 80 48@50 23@24| 674 §85@ 88 |..@... 85@ 60 32@35 20@22 | S-inch .... 58 42 30 22 
8/4 120@125 105@110 85@ 90 52..55 23@24| 874 95@90 ‘:'@... 65@ 70 36@40 21@23 | 4-inch .... 50 40 24 18 
WT ope coe nen nea | Ht Hoe 8: HOS #88 <8: 
31 22@23 sales 5 aes 
5/4 76@ 78 64@ 66 55@ 57 30@32 24@25 | Harp MarPLe— HARDWOOD DIMENSIONS 
on 83 72@ 74 63@ 65 32@34 26@27 4/4 75@ 80 65@ 70 55@ 60 38@40 16@18 Chicago, June 2.—Actual sales of clear short 
pad = ee ee a4 39100 HH Pr 7 Ba 204 be = hardwood dimension, maple and birch selling at 

H— 1 i 
4/4 112@116 90@ 95 563@ 55 33@35 21@23 | 8/4 100@105 90@ 95 75@ 80 48@50 20@22 | the same price as oak, were — ee 
5/4 117@120 95@100 60@ 62 38@40 23@24 | 10/4 110@115 100..105 85@ 90 58@60 ..@.. | this week at the following p ‘ 

6/4 122@126 100@105 65@ 68 48@50 24@25 | 12/4 115@126 105@110 90@ 95 63@65 Furniture stock— Plain oak Gum 
8/4 126@128 105@110 85@ 88 58@60 21@22 | sorr MarLe— SETIO gc vadccccddacscusiaueas $50.00 $48.00 
10/4 181@136 110@115 90@ 95 50@60 4/4. 68@ 73 58@ 62 40@ 44 25@28 20@22 | 2%x2%x19” .....-. eee eee eee eee 55.00 60.00 
12/4 ...@... ..-@... 100@105 ..@.. ..@ 5/4 80@ 85 65@ 70 55@ 60 35@38 21@23 | 2x2x30" .......eeeeee eee e ee reeee 65.00 60.00 
Sort ELM— 6/4 90@ 95 75@ 80 60@ 65 35@40 21@23 | 236x2%yx80” .....ceeeeeeeeeeeees 75.00 66. : 
aid be 70 58@ 60 42@ 45 25@28 21@23 | 8/4 %5@100 80@ 8 70@ 75 40@45 21@23 | 3x3x30” ......eeeeeeeeeeeeee -e-- 80.00 70.0 

65@ 68 50@ 55 30@35 23@25 | Oax— Chair stock— 

6/4 80@ 85 Hg 75 60@ 65 32@35 Ege 4/4 115@120 90@ 95 60@ 65 35@38 20@22 | 1x4” and wider x 19”........... 55.00 55.00 
8/4 90@ 95 85@ 90 70@ 75 40@45 23@25 | 5/4 120@125 95@100 65@ 70 37@40 22@24 | 1%x4” and wider x 19”......... 60.00 60.00 
10/4 100@115, 95@100 80@ 8 50@55 ..@ 6/4 125@130 100@105 70@ 75 37@40 22@24 | 2x4” and wider x 19”.........-- 75.00 70.00 
12/4 110@115 100@105 85@ 90 65@60 ..@ 8/4 130@136 105@110 75@ 80 50@55 23@25 | 1x2%x40” ...... icennwurceieed 70.00 70.00 
; The following are f.o.b. mill prices on Wisconsin hemlock: 

No. 1 HEMLocK Boarps, S1S— HrMLOCK, No. 1, S1S1IE— 

8’ 10-14' 16 18-20’ 8-16" 10-14’ 16’ 18-20’ 22-24’ 


> hy 
Ix 4” $26.00@28.00 $27.00@29.00 $29.00@31.00 $31. 50@33.50 $28.00@30.00 | 2x 4” 
Ix 6” "28.50@30.50 °29:50@31.50 °31.00@33.00 °"33:50@35.50 "30.00@32.00 | 34 6” *a6-eomasico 
Ix 8” = 30.50@32.50 —31.50@33.50 sto 00 35.50@37.50 32.00@35.00 | 2x 8” — 30.00@32.00 


1x10” 31.50@33.50 32.50@34.50 34.00 


P 36.00  36.50@38.50 33-00@35.00 » 36, 
1x12” 32.50@34.50 33.50@35.50 35.00 g ie ses 


037.00 37.50@39.50  34.00@36.00 2x12” 31.00 





32.00 


27.50@29.50 30.00@32.00  33.00@35.00 35.00 
30.00@32.00  31.00@33.00  33.50@35.50 35.00 
22.00@34.00  33.00@35.00  35.00@37.00  36.00@37.00 


$30.00@32.00 $31.00@33.00 $34.00@36.00 $35. 00936, .00 


36.00 


33.00  33.00@35.00  34.00@36.00  36.00@38.00  37.00@38.00 


a merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
or shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 





SOUTHERN HARDWOODS 


St. Louis, Mo., June 1.—Current quotations on southern hardwoods f.o.b. St. Louis: 


Guu— 4/4 5/4&6/4 8/4 5 

a a $ ae 84 $ re “ $ 84 yao Oan— ican 
gee > Poe Eo Be B- FAS toeseeses $105@110 $120 125 $130@135 
No. 2 @: = Yo. 1 com..... 65@ 68 72 T5@ 77 

ated, here 34@ 36 36@ 38 40@ 42 No. 2 com..... 44@ 46 foe 53 57@ 60 

e 
. “d PLAIN WHITE OaAkK— 

—_ Speseenene 55@ 5 = 
is pga 55@ 56 55@ 56 55@ 56 PAS ....-.-. ; 80@ 82 108@110 118@120 

(are 38@ 40 41@ 43 41@ 43 O. 5 com, an 
No. 2 ees ; " apnercipipeeta 56@ 57 64@ 65 68@ 70 

— 25@ 26 28@ 29 30@ 31 Now d Gon. +.) aoa Bt 9 40 oa 44 

e : No 3 com..... waa 24@ 2 @ 2 
oa yl ue a s = rh ° Sound wormy.. 31@ 32 48@ 49 55@ 57 
No.2 com... 31@ 32 32@ 34 36@ 38 PLAIN Rep OakK— 

Plain sap : FAS... “ed 78@ 80 98@100 108@110 
mice ane Beek ws  aeceaaieem 55@ 56 60@ 62 65@ 68 
No.2com.::-21@... 38@... 23.40 No. 2 com..... 35@ 36 38@ 40 42@ 44 

Corton woop— POPLAR— 

—__eateaacceeminn 50@ 52 53@ 54 ...@... ee, 88@ 90 100@105 105@110 

No. 1 com....: 35@ 36 38@ 40 :..@... Saps and sel.. 62@ 65 72@ 75 78@ 80 

No. 2 com..... 30@ 31 35@ 36 INOS S COMBS cic0c 47@ 48 49@ 50 51@ 52 

Quanrenn Waits Oak— a No. 2 com. A.. 33@ 34 36@ 38 ia 38 
janet: 122@125 135@140 150@155 Ia. See ae ee 

No. 1 com. and Sorr MAPLE— 

cy cnaccd 715@ 77 82@ 84 90@ 95 Log run ...... 38@... 55@ 60 65@ 70 





HARDWOOD LOGS 


Memphis, Tenn., June 1.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inch and up in diameter, and 
12- to 16-foot in length: 


F.o.b. cars 

Delivered Memphis 

ogi png 

Variety— rM 

Red & ‘chine oak. = 00 * "$30. 00 $17. oot to 328 00 
CHS wcuacandeseus 0.00 to 22.00 12.00to 14.00 
RE Sduiueeccde es on. 00 to 33.00 20.00 to 26:00 
Ps iccayuneedas 20.00 to 22.00 12.00 to 14.00 


Ash (12” and up). 30.00 to 45.00 23.00 to 38.00 
Hickory (12”& up) 25.00 to 35.00 17.00 to 27.00 

Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 

The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the 
distance the logs are hauled, and the weight of 
the timber. Oak, ash and hickory are drawn 
from wider distances; while gum, poplar and elm 
can be profitably drawn into Memphis only from 
nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, June 1. 


Average wholesalers’ prices, 


carlots, 


Cincinnati base, 


on Virginia, 


West Virginia and Tennessee hardwoods today: 














4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
— — ‘ — ‘ DUE mcanas wes 1.1 @... $ YDQ105 $ 95@105 sg Mr ee $ 65@ 70 $ 70@ 75 $ 75@ 80 
QUARTERED WHITE OAK— = PO. 2 COR. 6 ee 6 Dns 65@ TO 65@ TW No.1 Com..... 42@ 45 47@ 50 4T7@ 50 
ama ert it to itt. ie Hs ee I@ Zs No; 2 Com... Re (eee 35@q@ 40 35q@ 40 No; 2. CORD: ss. 27@ 30 20@ § 33 33@ 35 
Selects ....... 105@110 I@115 9@120 K/4aeeR ' P 
ne Paps p < MAPLE— 4/4 5/4&6/4 &/4 10&12/4 16/4 
No. 1 com..... 7a at «an ee BAS 2. .c.cececceccecseceess $ SO@ 85 = $ 85@ 90 $85@ 90 $95@110 $115@120 
e+ Se ot an oe See oe A, BR sc cx hehe kcehesneks 50@ 55 65@ 70 65@ 70 75@ 90 95@100 
Sound wormy.. 43@ 40 92@ » —— = NG OOMIS cece Coke saree 38@ 43 40@ 45 38@ 43 40@ 45 45@ 50 
QJUARTERED RED OAK— WHITE ASH— : ; " , me 
DeRNS.. i5s0'¥. Ses $110@115 Rivas <peW ses pS err errr rs en $105@110 $110@115 $125@130 $155 @160 
No. 1 com ie aS | ree Wo. 2 Om GNU BOL... bce die seks 5O@ 55 70@ Td 75 @ 80 100@105 95@100 
No. 2 Com. «0.0 S00 45. 66% 6 ews TO ca NIE «divas =e oso F pier oiatets 30@ 32 33@ 38 38@ 43 45@ 50 50@ 55 
PLAIN WHITE AND RED OAK— 
Lf Se $105@108 $115@125 $130@140 VALLEY HARDWOODS 
Selects ....... 70@ 75 80@ 8&5 85@ 90 > : + teint ate lots, Mississippi Vall ds. Cinci e, 
No. 1 com..... 60@ 6 T70@ TH 7@ 75 Cincinnati, June 1.—Average wholesalers’ prices, carlots, ssissippi Valley woods, Cincinnati: 
No. 2 com..... 40@ 45 45@ 47 45@ 49 GuM— 4/4 5/4&6/4 8/4 CorTrron WwooD— 4/4 5/4&6/4 8/4 
ae ee 21@ 23 22@ 25 2: 3@ 26 wary = a: ; se FAS, 6” & wdr.$ 50@ 53 54@ 57... @. 
Sound wormy.. 43@ 48 55@ 60 55@ 60 wee 80@ 85 $ 85@ 90 $ 90@ 95 No. 1 com..... $ 49 @ 43 43@ 45 ...@. : ; 
No. "1 com... 55@ 60 62@ 67 65@ 70 No. 2 com. <<. 3@ 35 35@ 38 ...@... 
3ASSWOOD— Qtrd. = -d, sap no e feet : . = eee 
Deets. 615s <iprarg $ 75@ 80 $ 80@ 85 $ 80@ 85 WAS oe 4.3 8 63 68 QUARTERED WHITE OAk— 
No. 1 com..... 52@ 55 57@ 60 57@ 60 No: 1 com 433 45 20 VAIS os Nersttcettard $120@125 $125@130 $130@135 
NO. SOOM 6 65.38 30@ 33 35@ 40 40@ 45 Plain red; Pe . eee Selects ....... 90@ 95 95@100 100@105 
" Dues. «seve © 75@ 8&0 85@ SS SS@ 92 No. 1 com 70@ 75 75@ 80 80@ g 
CHESTNUT— No. 1 com... 50@ 55 55@ 60 60@ 65 No. 2 com. : : : s 40 45 45@ 50 50@ Be 
PRS. 6 cs ee oe $105@ - $115@120 “S 5@130 Sap: . @ 99 
No. 1 com..... =e so ee | 75 ne 80 Bxbds., 13-17” 60@ 65 ...@... MD 60% QUARTERED RED OaAk— 
No. 3 com..... 20@ 31 21@ 22 2 22 Plain FAS 6” ara f 
Sd. wormy and & wider... 45@ 50 O@ 55 55@ 60 FAS vette e eee STIOQTIS .56@s.. 02s @... 
No. 2com... 31@ 33 33@ 35 33@ 35 No. l com... 383@ 35 36@ 40 41@ 44 No. 1 com..... os 70 -++@. -  00e@... 
Sd. wormy and No. 2 com... 21@ 23 238@ 25 238@ 25 No. 2 com..... a0 «0: @..- a 
No. 1 com. & a LAIN WHITE AN i 
better ...... 35@ 37 37@ 39 39@ 40 | MaPLE— Pk eS Ae ae ee 
Spo orms N. , — : SMR 3) 0.35 00 5e SSS) ss $ 80@ 85 $100@110 $110@115 
BiIRcH— D., log run. .$ 45 $ 55 $ 60 Selects ....... 60 65 65 70 10@ 75 
AT. cnininrn eee $120@125 $125@130 $130@135 | Sorr E.mM— 4/4 5/ G/4 8/4 No. 1 com... 50@ 55 55@ 60 60@ 65 
No. 1 com. and I seco eek $63 $65 $65 $70 No. 2 com..... 35@ 388 40@ 45 45@ 50 
eee 7O@ 75 75@ 80 75@ 80 No. 1 com.... 45 48 48 55 No. 3 COM). 6.3. 20 22 22 25 25@ 30 
No. 2 com..... 338@ 38 388@ 438 40@ 42 No. 2 com.... 24 26 26 26 Sound wormy 32@ 34 38@ 43 43@ 48 
Sales by Michigan and Wisconsin flooring mills The following are current f.o.b. Chicago prices Cincinnati, Ohio, June 1.—The following are 


of maple, birch and beech flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows, f.o.b. cars flooring mill 
basis, during the week ended May 30: 


Clear No. 1 Factory 


MAPLE 








on cypress: 


GULF COAST RED CYPRESS— 


New Grades 


Factory, Rough 


average wholesalers’ 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


carlot prices today f.o.b. 





, : Factory— Selects, rough Shop 
#8x1% ee Factory 
ax Tenant: 91.77 $73.79 $41.13 Tank FAG Selects Shop Box Peck | ii co-ctcriscrcsrertet ss eecenes ne $40.5 
Se Fae isk 76.82 Ke 4/4, $118.50 $108.50 $ 76.50 $51.50 $34.50 $34.50 | gyq iliiiiiii iirc age re 
| SEOs 79.75 45.25 5/4.... 123.50 113.50 86.50 63.50 36.50 34.50 | gyq i"o"ico citi itrttttsetsseee 95:00 120 
Dudas code 90.00 T7.2h 16.00 | 6/4.... 126.50 116.50 89.50 66.50 36.50 34.50 | aad h 
«6 grate axed, eatin 80.50 ‘aan 8/4.... 138,25 124.25 97.25 74.50 35.25 35.25 | Common, Roug a No. 1com. No. 2¢ 
rr - 59.93 bese -+se> | 10/4.... 141.25 180.25 108.25 80.25 ..... ....- » random widths and lengths.$53.25 = $42. 5 
ssteadb bog 6 5 esa dl 62.58 45.15 12/4.... 141.25 130.25 103.25 80.25 ..... ..... | Finish, $18 or S2S— 
16/4.... 146.25 135.25 108.25 85.25 ..... 47.50 Clear i: ‘ 
LY tein weber ssid 80.75 ar Lewes ear Cc D 
oyn i S297 6990 836... Boards, — : eee. tee | $107.50 $102.50 $92.50 $82.50 $72.50 
| lll a ar P| ic) | ee ee No. >. No. < P : 

_ A 1x4 to 12”, random length...$55.50 $44.50 $36.50 ep Be pee: 6/4, add $8; 8/4, add $15.50. 
os 0 ce 17.80 37.80 Finieh, ase, rene con pasaue Rough a en 
x2" ee. ee ee ee go > oe: = («sw eww s “Ir. he Cc D FAS Sel. Shop No. 1 No. 2 

EN eng AE LE gS La ES 1x4 to : Oe agen S109 00 T5104 40 $ 94, *o $84. 00 $74.00 4/4 eee $75 @85 mer fh ee $33 $25 

1x2 to 11’, 5@6/4 .... 80@90 70@75 52@58 38 27 

OAK FLOORING spec. wdths. 109.00 eps: sanae gi Lappe 8/4. 90@95 80@85 57@62 41 30 
err . 2.0 2. 93. SEE Te dane ade 

The following are average prices, Memphis base, a 5/4, ad $5 to above prices; for 6/4 add Boards— - No. 1 com. No. 2 com. 

obtained for oak flooring during the week ended | $8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, | 1X 6 and 8"..............eeee 7 00 $33.00 
May 23, as reported by the Oak Flooring Manu- | add $3; for 8/4 add $6 1x10 and 12”...........eeeeeee 47.00 30.06 


facturers’ Association : 


}#x14"” Sopa BEX" 3x2” 

a) ae || $136.25 $101.33 $104.25 
Bel; Gta. WE ..«.0.00 e400 1%. 30 piaieicast: © wa netensas 
Cle: pin, wht....... $74.50 92.06 57.3 62.538 
Cit. DIN. POG « «0.0 76.50 81.28 55.26 56.21 
Sel. pln. wht..... 56.44 74.12 48.53 49.12 
pel, pin, red....... 53.06 72.76 48.04 47.60 
No. 1 common.... 43.45 54.58 26.51 27.06 
No. 2 common.... 14.92 ESO UV aews ss . soos 
Y%x1Y,” Ye x2” ¥5x1144” $x2” 

i CA Se | es SEE  ksees $124.61 
Sel. qtd. w&r.....$81.00 TRO” Aste. eee 
cit, BI, WE. dsc bos eee 81.42 
SEE: MR PI ss cea: exelecs CO | ir 77.70 
Sel. pln. wht..... 60.50 iy fo |): Sn eae 65.50 
eee ae mtn © Regen 66.80 
No. 1 common......... BO: pains <exstatae 
No, Z COMMON... 200+. BD. iwi nent 





OAK FLOORING STRIPS 


Chicago, June 1.—The following are carload 
prices, f.o.b. Chicago, on ;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 








—White—— Red 
Qtrd. Plain Qtrd. Plain 
ee $134.00 $87.00 $116.00 $84.00 
BAD Clear «..2s00 See ‘cents <ascss —<tasws 
BRBOS sb acanxwas 98.00 77.00 98.00 72.00 
No. 1 
ISRO: 215 5 eee eek eaeas mews beeae $49.00 
Cincinnati, Ohlo, June 1.—The following are 


today’s prices on American black walnut, f.o.b. 
Cincinnati: 


FAS, 4/4, fog 5fi* og 6/4, $230; 8/4, _ 
— i/4 $150; $155 ; 6/4, $160; 8/4, $170 
4/4, $1 ob@ ios, 50; a $110@112'50; 6/4, 
bor, 50; 8/4, $125@1 27.50. 
. 4/4, $45; 5/4, $47. 50: 6/4, $47.50; 8/4, 
$5052. 


Bevel Siding 


14”"x4, 5 or 6”, std. 


A B 
Igths.$49.25 $45.75 





Bungalow Siding 


14x8” 
For 10-inch, add $5. 


from 1” stock....... 
%x8” from 144” stock... 


Cc D 
$41.75 $28.75 


B C&btr. 
$45.75 $43.75 
62.25 60.25 


Lath . 
No. 1 No. 2 
Pe arene ng ees ocateleraictel reba SOI $9.25 $8.25 
RED CYPRESS— 
Old Grades Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop com com. 
4/4 —— 00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4 .. 105.00 95.00 70.00 50.00 40.00 
6/4 .. 107.00 95.00 70.00 50.00 40.00 
8/4 .. 110.00 100.00 80.00 50.00 40.00 
10/4 .. 135.00 120.00 ae ee 
12/4 .. 135.00 120.00 LS er meres ere 
16/4 « 146500 120000 FOR00 sess cores 
Boards, Rough 
No. 1 com. No. 2 com. Peck 
1x4, &, Be Ih eo ecueon $53.50 Sae00 un kcse 
6 rr are 60.50 BE00 aes 
ES” DAO 6k sek Seka 6Gaee 2 eer $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No.1 No. 2 
FAS Selects shop com com 
| Aare $ 85.00 $65.00 $44.00 $87.00 $33.00 
SY 95.00 70.00 54.00 39.00 34.00 
a 95.00 70.00 56.00 41.00 34.00 
fk ee 100.00 79.00 66.00 42.00 35.00 
Boards, Rough 
No. 1 No. 2 
Selects com. com Peck 
Se Gee, $75.00 $44.00 $37.00 $29.00 
Mae ccackies 5.0 44.00 37.00 29.00 
EC | isles Era 77.00 44.00 38.00 29.00 
A) hou esis 85.00 54.00 41.00 31.00 
SEINE fa iedaliccciegts ate Ydahteas anata 27.00 


St. Louis, Mo., June 1.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 





GULF COAST RED CYPRESS— 
New Grades 


Factory 

Tank Selects Shop Box 

UE, Se Eee $116.75 8.75 $48.75 $32.75 
DYE as biesceceks 121.75 78.75 60.75 34.75 
ee 123.75 81.75 63.75 34.75 
Oat RR ca ieere 2 arr 131.75 94.00 71.50 33.50 
1, none 136.75 102.75 Thea cues 
POE -cigerieeenensa 136.75 102.75 (ie ere 
GIA scicousersaiee icots 41.75 107.75 82.25 se oes 
PPOCK VON OT 4 eis cin so.e-e be v8 albeie eae leew $24.75 
Common Rough— No. 1 No.2 No.3 
READ” cps ecinaans wen cates $52.75 $43.75 $31.75 
MI aig as oi aiata aia seioiacdleree«.ecnm 59.75 48.75 $1.7 


Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 


io, » » 
1x4—10” . $104 00 $ 99. 40 $ oot 00 $ 82. Po $72.00 
TRIO” se cciseiorers 110.00 108.00 110.00 90.0 79.00 
ERA S6:be wie 127.00 122.00 112.00 104.00 eon 
ASIC” oiccc.0s 137.00 132.00 122.00 115.00 ...-- 
Bungalow Bevel Siding— A B &btr. 
NOE osoree ray eiaketoern acts ii MEE $74.75 $65.75 $63.25 
TLEI7 Sa TU ain 79.75 70.25 68.25 
Bevel Siding— A B ce. D 
MEG? Sis norman $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— . 
Factory— No.1 No.1 No.2 

FAS Select shop com. com. 
Ue eer $ 78 $62 $38 $31 $26 
Pears: 80 68 52 35 29 
RIS 80 68 52 35 29 
TT eee 85 72 56 37 ° 
1, ae 105 80 70 
Boards— No. 1 com 2 com. 1" random 
MSO osscdcrereriats : 42.50 N06 35 00 daaes 
1S Ree eer 2.50 S600). avis 
DW seit carslsroincie's 43.50 37.00 «wean 
75d (ae ee 53.00 40.00 caer 
Pec “CEI scswen ones | oestcs $23.00 











8/4 

5@ &O 
7T@ 50 
3@ 35 
16/4 

5@120 
3 @100 
5@ 50 


5 @160 
5100 
O@ 55 


es 


sinnati: 
8/4 

a: Poe 
x 
-@.. 





ing are 
y f.o.b. 


72.00 


. 2 com, 
$42.25 


D 
0 $72.50 
515.50. 


i widths 
1 No.2 
$25 
97 
30 
y. 2 Com. 
$33.00 
30.00 


are cur- 
ouis: 


grades. 


D 
0 $72.00 


p 79.00 
i acees 
ieee 
C&btr. 
5 © $63.25 
5 «68.25 
D 
0 $28.00 
1 No.2 
l. com. 
| $26 
; 29 
) 29 
] 30 
' random 
$23.00 
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Jacksonville, Fla., June 1.—Following is a recapitulation of f.o.b. 





SOUTHERN PINE 





mill prices obtained in this 


section during the two weeks ended May 30: 























Week ended— May 30 May 23 Week ended— May 30 May 23 Week ended— May 30 May 23 Week ended— May 30 May 23 
We 
Flooring Siding Boards ; Longleaf Dimension, No. 2 and 
ix4 B&better ........$42.88 $53.00 | Bond, 1x6”-— 2 B&better— Better, D4S 
NO. fb COM cs oc. 36.00 47.50 mie yp tee eens bye sevee BA iri orc ore nena 60.50 10- to 20-foot— Sevieht aoe 
NO: 2 (COD. 66.0.0 19.38 19.12 NO. 1 COM.......... 4o.00 ww wo : : Bas ae a aes esa tee $25.50 
No. 3 com........ 12.51 14.50 NOw 2 COR <5... 2355+ 27.06 28.00 “_ om 59.50 MMS x ccavesn desu ie ers 24.00 24.43 
142 B&better Pritt. 2.26 acess 73.00 Novelty, 1x6”— i 6 D4S sereccercs 5.50 ve.0 SEs ci nedkesudadtdatds ween 24.70 
Bé&better flat..... 59.00 53.42 2) ere |) ere 1x10 D4s eS eo es 47.00 bes ts Specified lengths 
No. 1 com. flat.... 45.00 42.80 ING. 2 COMM ccinicinns 21.90 21.55 ae Seen oe ee aoe | (SHEE ME es aie aie oes wa , >. ere 
No. 2 com. flat.... 16.18 18.75 INGE SF COUN 6s, 5:06 os Pek. . enue No. 2 common— 2 Ser ee herr ere 20.00 24.50 
No. 3 com. flat.... 11.05 = ..... Bevel— Leer errr 10- to 20-foot— Mixed orders 
1x6 No. 2 com......-. 25.48 sees I aio iuvck: Bawa 24.00 BO PE wexkcovnwes fi. ai TS Renin $26.37 $23.50 
No. 3 cOM........ 18.19... Wor BicOliikecasesecc 5 ose. 22.00 Dh) re 24.10 TEGO SAM - oe hecaecesesscn aces 23.50 
— INGc. SiON vacccenss sx0c 12.50 1x6 to 12 D4S....... 23.50... DS ee 23.50 
xt No. 1 com. sees. 44.00 oes, Square edge, %x6”— No. 3 common— oe 
G COM. tsae cane 19.80 ne FIGUUOUNOE cesdavdets <eees 31.00 ENGEMS cated 17.05 12.50 = cig pao ag arta fe O5 35 geet 
x3% ‘B&better Rees AGO aks NO. 1 ..cceeeee rece e eee 22.71 & up IMS. 2... ..6<- 18.50 SRQG ieee tot eas we 75  ..... 
No. COM... .cuee 13.00 7‘ INOR O ec eek ees ieekae seucs 15.00 - OPT Oe See eee Sore oer 
Roofers Partition Pine Shingles Lath, Std. 4-Foot 
1x6. NO: 2 COME. «<5 6c. 24.81 25.00 | Ix4:.No. I com... s.sc Co) coe 4x18 No. 1........0.05 eeeee 4.50 | No. 1 kiln dried ..... 3.80 3.93 
No. 3 COM: 0.6005: 17.25 19.00 NOD CGMiececcincs ceaue FOS (AIG ING 8 oa ace tecakacdaas BAG U NGS QI6GM cnc eedases 3.56 3.28 
The following f.o.b. mill prices are taken from sales made during week ended May 30 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming-  ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. Ala. Miss. Mo, 
Flooring . Casing and Base Longleaf Timbers 
10 OB kc ewesacscareuek feene 86.00 85.25 ..... B&better: No. 1 Sq. E&S S48, 20’ and under: 
Ig ter citaeen se aaues 74.20 74.07 73.19 Sane Ol os cunagesessseai 63.00 61.00 64.18 65.21 RO Sue nad eddasanteetes eA 5.36 29.5% 
Raereneecne mate Manas aueeen sane 56.93 & and Oi iciccccccccccce CO SECO 1019 WM MOE sanvdesherckdldesrdxeud. aaade hase eee 
No. Wes cacunckeee. eens SERS nc. ea NM atria sei ucged tudes Tee eee 38.16 
Nas Se ctwiver eae daaem toanes 30.00 ..... Jambs WAS eaicereeasaedatenan 31:01 
FG Kébetter Oe pias 45.25 57.50 59.36 52.16 | B&better: Pier Oe ia ee 5250 
a OY 38 el ear cinse 4 1x4 and 6 Pe ec 65.50 Shortleaf Tir i 
No. Dy vaciwawewes, saeaeh 43.17 43.75 ..... Sos Be ee  akkek. “Kecdey ceace dene 70.00 No. 1 S48, 20° & Bese imbers 
Pe rere eee. 18.00 19.39 24.07 Boards, S1S or S2S p GM ct ee) er tare T 13 
alleen -axcenpdanepeeey 70.00 ...+. 68.74 68.87 | No. 1, 1x 8”, 14 and 16’.... 36.00 ..... 22... sees: | Bee Ratene crates ape 30.50 1... 
FG ~ GEROP JORGE nccue ccc 35.50 34.13 RE” udacadqucdevaveedeceas 30.00 
a‘ SNe Re OU ces. CEO caus. wands acne 
wane Other lengths. ..... 36.36 37.00 | x —" Pisster Lath on —? 
y Searls 5 oo Ge Ng nS a duddan beneewas 3.74 3:80 4.17 3.86 
5SES, 34 One IC... GAT cous ine. uewae No. 2, %”, 4’ > 10 > Os » 98 © 42 
; Other lengths. .....  ..... 44.75 50.33 , rene ae . ath - oe 
q . ° 9° xy’): 1 a 
OF Me SM, Diasscecesn saves veces 94.55 No. 2 (all 10 to 20’): 4 is a Aisi ae “_— 
b : Biss Sarak BNO YA a. noon neice Sanne SY O SRO ccc SRM Giro ca cttcsichevecs. icense agave acu ( 
a 7 Se) BAe 20.65 21.32 ” >, 9 1 58 PN a a re Wadi ead Gd dese 15.78 
oe 14.69 14.85 >) ME TCOTEEET TRE ee 2 21.80 21.58 ee eee TREEM SEY “duane v.68 
pT a eee er ee .69 14.85 2), aa OS Bee URS ¢ 23°06 22.04 2’ and longer............ 16.74 
Ceiling DHE ctswisiwecccsacwacs 23.30 26.84 , Ber) Car Materis 1 
Yxa” B&better 2.2... 6.002 seeee 35.38 34.00 35.76 No. 3 (all lengths): sag a oe 6 + a - 
BE: Bisvieentinicneen, SavKs 31.50 32.50 ..... PUNE co cccdecksaedss <éius MO es, ce nanaibiceid “nsesntegieadpnammos admins ry 
PE Bevesvevisecanes  cockes ewan COO cence AN ik i eo ke oer Re ee eee 17.74 16.82 . ester eee eeeee wees cee 31.22 
&x4” B&better ............ 35.17 39.00 38.57 34.94 TAIN? a Seis oro ee ee """ 50.00 19.28 17.60 | Ne: ae and 18’........... MOO secu we 
MO Bivnsetscacocsess 30.00 ..... 33.54 28.84 BME sk vicnurbsenaascenne 18.00 ..... 18.74 18.07 - eget ellen de seecs a.00 
~~ GS kath akan g Rew e 19.00 16.00 17.00 18.85 No. 4, all widths and lengths ..... 10.00 7.00 6.04 a Roe Se bog 
Win ets seuss wiser Games 1) eee a Pnetiee a a ee 25.4 
ee Iavetter Sar eens oe 43.50 ..... 43.00 43.00 | x, 9» axe" 20.75 21.45 ING  ERUMOME SS ne acae esas 1.81 
Ree cr Cas ane. eorcare see ears SONGS ccs ed  ‘niokbeakeinmmatthde << pais S48, SqE&S: Car Sills 
Partition : It a eet Or ee aewnks cauda 41.00 
1x4 & 6” B&better.......05 0 eee. i ie OT 5 ne tee Rica ss. cane Cee 40.00 
Nee occ tcnrewecaceus 44.00 43.81 38.30 de a dae * alee iin. ee ee OS eEO 35) 33.07 Wi 16 32. S16 Wika eek kcccg® Sexes 50.00 
: “ Boa mae) |0OCtt AOMOMCIMIMG ce cates “<ueas 50 33. ; arg ? a 
NG Seis ce pe wateesee lecats 6.00 23.60 19.25 wit tae is... o.oo. aa ue | UP te 26°, SB te Wicccce scenes coves 53.00 
Bevel Siding No. 2 (10 to 20’): “— — 
WIG BANCUGE ccccics ceases shexe uses 27.67 oer ere 22.62 21.80 22.31 21.6 
\%x6” B&better .........66. 28.00 38.50 ; RRO ee se andes 22.71 22.37 21.67 CROSS TIES 
eed Pree OPC Cr mE r tT SO Sicce shee No. 3 os le ee: Bae! th 1c ee ee St. Louis, Mo., June 1.—The following cross 
tet tim. ae a ae ae BP a c0ssceveiey TERN snes 19.00 17.07 | tie prices prevail, f.o.b. St. Louis: 
AS , ) ae 8) Pere ee Ove Om 4 
a apace 37.34 38:00 36:72 38:68 Dimension, S1S1E Untreated 
NGS mlareeeecess 28.00 24.75 22.49 26.66 (eae Ma TY (| nn 9600 ..... 25.99 27.61 White Southern 
INGE: “Oitbewe conven 100% sueue BGO chine We ce 28.07 ... 25.86 7 15 : ” ‘ ; Oak Sap Pine 
6" 98 68 § 28:90 29.34 | No. 5, 7x9”, 8’, 9-inch face..... $1.50 $1.30 
Mh askagasase 28.68 29.50 28.20 29.3 ”» 8° 
Finish 18 & 20..... 33.02 ..... 27.63 33.27 | No. 4, 7x8”, 8’, 8-inch face..... 1.40 1.15 
B&better rough: . a 10’ to 20’ GEO aus cae e No. 3, 6x8”, 8’, 8-inch face..... 1,25 1.05 
a Tata tal oe oe ee WWD Scsviceene gueet. aaeen 24.60 25.04 | No. 2, 6x7”, 8’, 7-inch face..... 1.15 90 
~~ “Aten eee decease alien: OMe x évncenans 52 | No. 1, 6x6”, 8’, 6-inch face..... 1.05 -80 
1x5, ahaa eee pice, Stee Maus - a. Red oak and heart cypress ties, 10 cents less 
ete ee da vecedauacac eee cman kanes 64.45 10’ to 20°... than white oak; sap cypress, 20 cents less than 
sy4x8" CER OC OPEC mC OTT ... 54.50 2x 8". 10° a white oak. 
UID CM WO act nsckessee cava 62.00 58.00 ..... a 70 aaeeeetees Switch Bridge 
Le) 2 eer eee 65.00 62.00 69.00 ; (1 Snpnceo meres Ties Plank 
1 and 2x4 to 12". .....64 sees veeee 62.00 ...., ee eee NE GUS «cccccdiisincessiens $43.00 $42.00 
LOST a am ere 52.75 Hide Jae 
a ee RR I ARSE RTE 61.57 2x10", ~~ Niraeed ie Red oak ..... MOET Tee TCT EC TET 40.00 38.00 
B&be tter surfaced: 16’ SIGS ; 
Fe iste —. Ie RED CEDAR SHINGLES 
a a a ae . ot . e +t 700 .Om 'd vy 
> aeecrrrererrery 53.40 54.92 50.20 54.28 Oe iit aovniadee Seattle, Wash., May 30.—Eastern prices f.0.b. 
MM Salah deg ater acailetars a eine @ 55.22 55.40 48.98 55.38 rate eae eee fae mill are: 
IxS and 10°... 000000600. 0.86 61.00 60.88 63.46 + TA pein Per square Per M 
Resear onscaserccat 63.00 60.75 66.61 67.24 18 & 20°... 4 bunches 4 or 5 bunches 
axe |. gn rarer fay 74.75 65.76 ae +o 1 1A... ae. Se First Grades, Standard Stock 
EE TE aeebeeesielienacedieaeoe en | ee os. Extra stars, 6/2......... $1.96 $2.45 
OS care nctiscieves. caaun. actus 71.41 78.17 elo Extra stars, tenn 2.12 2.65 
1% ahd 2x4 to 12”....... 7.00) ....% Pa ay rd dats we ww... x c —. aa aaaanad dae a ones i 7303, - 
WES NO reso wckckan Gatewer. daawa Jeans 45.75 lg lg Sag | PerfectS, 5/2 ...-.-..+0+- 
CIO SAE cciscace vache Saben 60.00 s ex 6”. 10° < “oie RINOMEM dacaa dosadueaccece 2.73 
ME OR SANDE os cae car akieen Geuwd -cnG'Xe 65.00 ..... = “vt Sealoaaiaeat ands 20-15 PF GRIGCEIOIE 6 <0 dé nnndececas 3.47 4 40 
aa - pre rises aaKtreaN “<xRee necize —— ae 19.07 First Grades, Rite-Grade Inspected Stock 
a. cee te wee 18 & 20’. 21.90 | Extra stars, 6/2........... $2.00 $2.50 
a ne ; in p1'5q | Extra stars, 5/2........... 2.20@2.24 2.75@2.80 
My Siussacasacaruine ss diss thaw eee 40.50 ae aes > 2036 | Extra clears .........-.... 50 3.25 
UXO etceeeeeeeeeeeeeeee cence tenes 39.35 45.25 ~ “Sbereantees dur 3 91-32 Rortests, 5/2 eee eeeeeeeee 3 = 09 3. a 85 
Me ease in cete esaatae lice age weer 39.69 46.25 20’... 2800 25 99 65 2.22 MUreKAS .....--eeeeeeeeees . 3. 
be OUP code eircccacee axeue) Vakcas 42.26 47.25 rs a Bg tas ae ouadiibanensibee: WPUPSGGGION cd cclivccidaccede 3.50 4. 7 
x12" 42.26 seal 2 29. cha. aba, ae 
Rashi ake eee are ae 2x10", VO" eee eee eee 19.75 ..... Second Grades, Standard Stock 
Me CR MN Sr ere a ee 65.25 We ccyeans TOC cxns 20.83 21.50 | Gommon stars 6/2 $0.88@1.00 $1.10@1.25 
; . Fencing, S1S i. ee 26.67 20.86 25.86 Co tars, 5/2........ .92@1.08 1.15@1.35 
NO, 3, SE AO SOM ecce eeh oa NGOs ccs <ateeus (ecaes 21.24 28.23 ommon stars, 5/2........ : . "73@1 85 
NE Miso aecc ye: aces: 40.50 33.56 2x12”, 12’ .......... 21.00 19.75 19.99 28.86 | Common clears ........... 1.40@1.48 1.75@1. 
1x6", - ee daria Sa SEO ciccen sakes a (ee ae 28.00 tae 14 20. 53 British Columbia Stock, Seattle Market 
. PUNGR: TGR ais xcsee eens 40.50 36.25 18 6-20, 30.00 21.75 24.50 $ 
No. 2 (all lengths): Pa 10’ to 20’ 30.00 tees os eeseas "ggg" yy tena 
1x4” - ¢ rar + we > oA” ‘ ; 14.3 © Dede ces ceeeces . . 
CORSO oe OH ODES 16.50 14.91 15.47 16.59 No. 3, 2x4 beeches eeenceese .) aoe E ekas 3.49 4.80 
ae... gare ere ee 20.28 21.35 20.25 20.15 TE -fiitiinasaseroe (i0aa6 «ake 14.76 12.20 | DUFORAS  -- ec oeees neeesees - a “00 
No. 3 = Je “ngths): I Se a Te ee 16.00 17.50 ee” on eee 3.68 5.0 
Baie Se Repeneeee 13.00 -- 12.69 12.75 oS Re I cewce  senme, AGO) see fn 1 a a seseseees  1,.45@1.70 
1x6" seinen Kamelot s eas 50 15.78 15.48 SEATS ccnctcecce “atten 14.00 12.50 XX 5/2 16” (U. S.)........ . 1.51@1.55 1.90@1.95 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended May 29: 















































Flooring Dimension—Dressed Ceiling and Partition Fencing and Boards 
Edge grain 1x3” 1x4” No. 1 No. 2 ie %” 4” 4%” ° No.1 No.2 No.3 
cm? as Ene aisha .. $71.00 | 12,14, 10, 18, 12,44, 10, 18, Cle. Cig. Clg. Part. - : Skane ae ey “es Z $16.25 
NS 80.00 69.50 16 20 16 20 3 ¢ 9 5¢ Serene ‘50 
Segre tates — 68.50 | $26.75 $29.50 2x 4” $24.50 $26.25 | RePgtter -$28.00 $82.50 $48.60 SAFES | ax gf 5.00000. 31.50 23.25 18°09 
Re bese: eaters’. reese. Spee 24.50 26.75 2x 6” 20.75 23.00 | Noo 9°. 7" 20°75 ee RM ce-< hans 37.75 28.00 18.95 
; 25.75 27.75 2x a oe 00 Pee ee ee eee cnt aa ela AOE nein cases 50.00 26.75 19.50 
‘lat grain 26.75 29.00 2x10” 23.25 25.25 ‘ = 
B&better ........... 34.50 46.75 | 28.00 30.00 2x12” 25.25 27.00 Finish—Dressed Casing and Base 
Oe Bde nikanasmeeeat 44.00 41.25 eneace-entes B&better “C” “en hatter 
BOR © nanccvedvpn once 25.00 24.50 ireetoad ORE ee ney $63.50 $54.50 XE, Os Si eccececcceerecesecrees 75.00 
re Et Oe No. 1 No. PA No. 3 1x6 & 8” Seer cae eas 67.50 56.00 1x5, 10 CREGEECSCARAC ES CON 8 doe 80.00 
Lath SE $36.25 $21.00 ue. we. 2 ers 72.25 58.00 - Moldings 
Nosd, Mose t OS cnsasckass 32.00 238.25 8.00 5G, ibs oe COB nies, MAID Sa0ci0 1%” and —. .27 percent discount 
36x146"”—4'’ ...... sn DO. (BRR TGR” 6 iisindase ceosse 23.25 18, 25 1%, 1%, 2”x5,. 10, 12”.. 76.50 ..... 1%” and over...21 percent discount 
Norfolk, Va., June 1.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 

Edge, rough No. 2 & better si ae. 3 — a. aged Appear Pi 2 & better 
i Sse sn eee .$50.00@ 52.00 30.9 : 3. 0UW 20.90 20. ( . ce th, N oe ee 5.35 5.60 R fers 6”. 27. 00@ 28. 00 D4S, 54. 00 60. 
BEE eisieat san .12"58.00@57.00 "36.00@38.00 "25.50@26.50 .....@..... oo 74 oy 6038.60 he Legit teed 
CIE Sexe w noted Os Meee 57.00@61.00 38.00@40.00 25.50@ 26.50 ey Spee Factory, Q”. 29.00@33.00 10”. 28.50@29.50 ae 58. 00@64. 00 
ff ae Seer eT 61.00@65.00 42.00@44.00 wae .@. ees | ere Sizes, re 21.00@25.00 12”. 29.50@30.50 12”. 64. 00@66. 00 
tough ad : ance apd deere 54.00@56.00 38.00@ 40.00 27.00@ 28.00 22.00@ 23.00 Finished widths— No. 2 & better No. 3 No. 4 
eT 56.00@58.00 = 41.00@43.00 = 28.00@29.00 = 23.00@24.00 Flooring, 18x2% and 3” rift........ $82.00@87.00 0.0. Q@ecece cence @.. 

OY witieckogheakicel 62.00@64.00 44.50@46.50 29.00@30.00 23.50@24.50 * 2%, 3 and 3%”........ 46.00 53.50 $36.50 43.00 $24. 00 27.60 
ark strips, Nos ~ 2.$31.00@32.00 Bark stri artition, Ee a6 ait are ie bse c9 25255 pare oriore . : 

Pe eee ee... $40.00@43.00 AEE EOE 31.00@34.00 25.50@27.50 17.00@18.50 

Cull TOG) NEAT. <.06:6:66:0%% 10.50@11.00 PARTIR, Ba os 6:5 ere eves or 050.0 00: tis ecnceere 47.00@54.50 37.50@44.00 25.00@28.50 
Duluth, Minn., June 1.—There has been an increase in volume of mixed carlot shipments. The market is steady, quotations f.o.b. Duluth re- 
maining: 

. 1 ; jGH— FENCING, RougH— 

COMMON BOARDS, ae 8° 10’ 12° 14&16" 18’ p ™ : wniten - - 1osaa4’ ik. 18820 
. Br aaisite eeeee 55.00 57.00 62.00 $62.00 $62.00 $65.00 5. Gp On eee dln ase emer z ? R x 
eae: | TS Tso 4-00 +900 71.00 66.00 71.00 71.00 PMID 8rs.04.6n Sasso blea BAe 37.00 41.00 42.00 44.00 44.00 

ee 65.00 68.00 75.00 75.00 70.00 75.00 75.00 1 COGS. SIENA ree seer 26.00 28.00 29.00 30.00 30.00 

BG: SoS sacicenbaae 38.00 40.00 47.00 49.00 47.00 53.00 55.00 » No. 1 Panis erie seo eae 50.00 53.00 55.00 61.00 63.00 

ee 41.00 43.00 50.00 50.00 47.00 53.00 55.00 Oe ee eer 32.00 38.00 39.00 45.00 47.00 
| 5 eo 46.00 48.00 pipe os res nape ge DEO Oisct s cccewsewsewieee 27.00 27.00 29.00 30.00 29.00 
LORD Fae . emer ie 29.00 31.00 J A s * . : = hs, 4”, 4; 6”, : 
"ERS 29.00 31.00 33.00 33.00 33.00 33.00 ~—33.00 Sees, Sy SENS ER NE, NS I, 2, FO ee 
ie 4 sa cawciche 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to re " 10 and ein Sats: pe. 5, . aa tt S1 or 2S, add 75 cents; S1S1E, add $1. 
For S1 or 2S, add 75 cents; § a » for resawed, a ° i ~ -inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and ‘0. G. ee, 8’ and up, add $1.50. agi % ae ne os 01.38 e ng $ 
Shiplap and D&M, 8’ and up, add $1.2 Drop siding or partition, a -50. 
No. 1 Pisce STuFr, — “ - - - - - Well tubing, D&M and beveled, add $2. 
6’ , , , , ’ , ; a ee 

_ i eee $26.00 $28.00 $30.00 $30.00 $29.00 $31.00 $33.00 $33.00 SIDING, 4 AND 6”, 4 TO »* ” “ ~ 

Ce sAsiwe 26.00 27.00 29. 29. f 32. i 40.00 $44.00 E $20.00 $22.00 

Se 8"...... 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 | Bé&better ............ $40. . Gt settee eee eeseeeeee . . 

eee 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 - beet teeeeeeeeeereees eee on Norway, C&better.... 34.00 36.00 

BRED 6<%%55 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 | VV ccccccevereceeccvces . ° 

PRIS aac 37.00 38.00 40.00 42.00 40.00 40.00 43.00 43.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
in <<) i $3 less than No. 1; pine, rough, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 

a ‘ : 
* daaesotn larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
CALIF ORNIA PINES [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., May 29.—The following are 
s Franciece, Calif. May 20.—The teRowing Portland, Ore., June 2.—The following are Inland Empire prices: 
an ancisco, sy — 2 : f : : ; 
se amen eR Y setae f.o.b. mill, and f.0.b, Chicago shop, prices on | poxnos, on Western WHITE —er a 
are average prices, May 24 to 30, of California Pondosa pine: + i. 2. ok oe 
pines, f.o.b. mills, those on common being 1-inch Boards, S$2S — Te $41.50 $33.00 $18.00 ..... ws. 
eit cabdtig No. io. DY senrnnine 42.50 34.00 20.50 2... wees 

nied com. com. | gy 12240:50 29:00 19.50 i022 I: 

a 8 PLE ks dio sane oe bandet ee $33.00 $18.00 10” 4 ; ise ‘ 4 ‘ ; : 40.50 29.00 19.50 ie = ey 

California White Pine Mixed Pines ee ED oo xcnchantcecvantence 34.00 20.00 ” 5 ‘ *e 

ix 8 and 10” S800 80.00 | Le’ tteteseee 44.50 29.00 19.50 ..... . +66 
Price — Common oy | BOS Reet $9.00 91.09 | * SBA Wider. ..... coe0e  so00 $15.00 $ 

Nos. 1 & 2 clr...$ 90.25 No. 1] 1x18” and wider, 10 to 16’ .....066260 34.00 24.00 WESTERN PINE SHOP, S2S— 

Cc —_ Sirf 77.00 3 : No.4 No.5 ar —a— 

DS ere 29.25 INO, ¢ com. com. Oo. ‘om 

JT ee 59.00 MO. © ones 0 Mi MIN co iiivcceiiiisvineneed $15.00 $ 9.00 5/4 & 6/4.. $88 50 348. 50 $31.50 $21.50 ..... 

Inch shop ...... 36.50 No. 5, asst.... 10.00 Selects, $2 |. Bete 8.50 58.50 41.50 21.50 ..... 

Neo. 1 shop ai Nain de 17.20 No. 1 dimen. eiavts 19.00 ° Bé&btr. ” “a” “pM” 4/4 SSCCRCCVCRS REDD S “BESEE jB8080 weleae $26.26 

No. 2 _— ite ca tai% end No. 2 dimen. se 17.00 1x 4”, 6” and 8”, 10 to 20’. - $18. 00 $66.00 $45.00 IDAHO Wuite Pine, 16-Foot— 

No. 3 shop...... 19.90 Beveled siding— 0 geese Oepecetsce' 7.00 77.00 57.00 ii tat wad tae iat 

Panel ae aw... 895006 B&btr. ....... WOE DS aoc cnenreacereet sans 93:00 88:00 6700 | 4» veseeceee $5200 $4800 $2100 a. 

See eo eS oases snnesyn 31.00 | 1x13” and wider. ..1..02.0.0 98.00 93.00 72.00 | gw ‘077tttt 62.00 $45.00 $21.00 ..... «+ 

oo ga ele 1 beet eeeeeees 25.00 | 5/4, 6/4x4” & wdr., 10 to 20° 96.00 91.00 74.00 | gm» “cttttttt! 58.00 46.00 26.00 see. vss 

mee ORR aesteay meses 12.00 | 87/4’ and wider...........006 98.00 98.00 76.00 | ag» “°"""""'"* Bay ares seep OT 

; : h 2S, f.0.b. nine .. 2 | ae RS SI 71.50 48.00 26.00 ..... ce 
sieiassntiiataad Douglas Fir iain now? 0.2 No.8 | 4 and wider. ..... 0.000. cece $16.50 $8.00 

Nos. 1 & 2 clr...$114.00 C&btr. .........8 48.25 | 5/4 and 6/4.........-.e eee eee $55 "00 $43 00 $33.00 | Wwrrrp Fir, 6 70 20-Foor, Incu— 

C select . ot kigivaitocin 90.50 ING. D CIs. s5c 5% 32.50 B/4 cece cece eee cece ee ee eens 65.00 53.00 33.00 6” : 10” 12” 4” &war. 

ee ee 72.75 4/4a. w. com... 19.00 Above prices are for shipments of No. 3 and No. 1 & 2. 00 $27.00 $28.00 $29.00 ....: 

ae S| eee 75.75 5/4 & up com... 15.75 better, shop. For straight cars of specified | No.3 ........ 20.00 21.00 22.00 23.00 ....- 

Inch shop ...... 38.50 Dimension ..... 13.00 | grades, add $5. COA ruler cierto ee e'ate ieee anade vies $16.00 

NO. 1 BROD...... 57.25 

ha : — yienieaye ra Lath —— 

No _ i ee 21.00 , . 

Sop SSP! RTE Mie pine— WEST COAST LOGS 

White Fi Me. 3 ........ 5.0 [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., May 30.—Log quotations are 
adele er 2.00 enti ‘Gin. a ~— ' : ’ , ; 

rer $ 45.00 White fir— - NN, ON, SON Sa Pent tee ae | eee: 

No. 3&btr. com. 20.25 a gerere 4.00 peerage , Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12 

No. 4 com. asst. 50 Cedar: $15 to $17. : 

No. 1 dimen.... 21.00 Export aioe ri os a“ and $12 Cedar: Rafts of shingle logs only, $18 base; 2% 

No. 2 dimen.... 16.06 Australian .....$ 52.00 siatinitiods a cas “al = cents added for each one percent of lumber 108. 

Cedar Box Spruce: $32, $25 and $12. Hemlock: No. 2. $13; No. 3, $11. 

Miscellaneous... .$ 17.50 White fir ....<. $ 17.50 Hemlock: $11 and $12. Spruce: $1 higher than fir. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 

Seattle, Wash., June 3.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 


Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
1x4” No. : GIGRE 6icienigies $45.00 $41.00 $42.00 
NGG 0 arson mslise valence 32.00 25.00 28.00 
Slash Grain Flooring 
1x4” oe : and better..... = Mn. <xaen . aeeare 
A RE Peer re 1.50 ee uns 
1x6” No 2 and better..... 35. 00 ie eer ee 
INGE 6 ncdcun eva rowed 28.50 y (2) | ree 
Stepping 
No. 2 clear and hetter...: 66.00 <6. sesec 
Finish No. 2 and Better 
1500 0 9G fe enn eee 56.00 54.00 = oc aoe 
Casing and base........6¢ OU. sesea sakes 
Ceiling 
6x4” NO. .2 Clr: & Btr...<. 29.00 27.00 27.00 
INO: S picccnicsas cen Ee BGGO  vacas 
ixé” No. 2 cly. & btr..... 29.00 ||) re 
INOGGE. REPCac wanes 7. | | i er ae 
Drop Siding 
ix” No. 2 clr. & btr...... 35.00 32.00 34.00 
NO. & ClOOF cc ecccccns QROO ZG00 tae 
No. 1 Common Boards and Shiplap 
PES MG BO oi cissceeans wos 17.50 16.50 17.00 
THES ht edecvenwuKokns sews 17.50 17.00 17.50 
Dimension, No. 1 Common S4S 
GIA SO NOTE bck eckace cat 17.50 15.50 16.50 
Plank and Small Timbers, No. 1 Common 
yA", 12 0 16"; S48... 20.00 18.50 19.50 
3x12”, 12 to 16’, SOBs 6 cs0 20.00 1 a ee 
Timbers, 32’ and Under, No. 1 Common 
ORO TRIO. oi avec tre: Scevetate nem rare 24.50 20.50 22.00 
Shop 


5/4 No. 1 vertical grain, S28, kiln dried... .$32.90 
6/4 No. 1 vertical grain, S2S, kiln dried.... 35.00 
5/4, 6/4 and 8/4 No. 1 vertical grain, rough, 


PUNE CUMIOUNY 'c0 '¢:0iara, cc nc. sie tia wana heme uuen, oa 34.00 
6/4 No: 1 vertical grain, S2S, kiln dried.... 38.00 


4/4 Common, rough, kiln dried............. 24.00 
[Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., June 2.—Fir prices today, car 
basis, f.0.b. mills, are as follows: 


Vertical Grain Flooring 


TSA NG: 2. ClO cacccccirrnceucdtasawusecwoas $48.00 
ICG a CNOM i0e sod canned eo eeciagccuus 43.00 
Nal Ke COMED als otra cee OnRe Le RREE Ree RES 28.00 
1x3 and 14%” No. 2 clear and better........ 45.00 
INGOs D -GteG rs ii ce cwseiwcecsxa 35.00 
Slash Grain Flooring 
1x” No. 2 Cloak and BEtIEP...656. 0 6c ccecces 27.00 
ENOL. GIMME Sectciihaeeiacceneureaacece 24.00 
1x6” No. 2 clear and better................ 32,00 
INOS, CHOU 26 claiv ced ha maseed wusos sce’ 26.00 
Vertical Grain Stepping ; 
1% and 1144” No. 2 clear and better........ 64.00 
Finish 
NO: 2 ClORE ANG DEUlER< css hice cccevceenesers 50.00 
Ceiling 
5gx4” ba 2 Clear ANG Wetter. cc. ccscscsces 26.00 
’ Se OU a coda m anes whe henase dawaln 19.00 
1x4” No + 2 Clear ANG DOCG. osoccccs cc cacs 27.00 
ING: Oh QUEM fcie-Scweccecdasnns apevewnan 24.00 
Drop Siding and Rustic 
FEO” NOx 2 GG DGEESR co oc ncicciccesscceceees 31.00 
ING OME waeeik Oo aaroarewuaienceeas 25.00 
. Boards 
INO 1 Sratn 2 asine nom Bac awe een ee user $16.00@ Be 
EMM sree erara atte was Oe ia waar ecae eee CER 
: Dimension—2x4-Inch, S4S 
2 Bs SPOON OG cesacassvnenraversnensekons 16.50 
INGh Yee warts caicwen ait ere tel ta uirealicn ard aae a oeaki 12.00 
Timbers 
SINAN chat Writer alarorsvensi rats cA aia aera eiclos ener eh 18.00 
ORG" ONG TANSOV «cai ooccessis hos sk dacenceeuswsas 19.00 
Miscellaneous Items 
California, FANGOM oiccescc.000sucrescceses 15.00 


Fir, lath, ‘dry RMR Uees KON eC ceed Sie Ree we 3.25 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 2.—The following are 
Prices for mixed cars prevailing here today: 





PO RIE sia ies Veen xa nk ci awesned $78.00 
p EEA EO PREM Sa ciacic dco ks tat oeieenees 67.00 
OVGL SIOMN SAGA oe co ccc ce eaweden es ee 
x6. 31.0 
Oe 
POE MUG Bonn ccaksancedaxcduencnes 30.00 
MON ci oerarg cea cic dnrotine coin asin 33.00 
1! CEE epee eae: .. 84.00 
I eA rine aah odokre Cee ae 37.00 
eee 41.00 


3 
Box lumber, green........--....-----.e. 19.00 





REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, '/-Inch, S1S1E 


7-——Clear——_, “An, -—- 
3°-7" 8’-20’ 3’-7’ 8’-20’ 3’-20’ 
Hy seeeeeeeees $24.25 $34.25 $20.25 $30.25 $23.25 
67 LITT 6B FRB 3338 $358 2638 


Random Shop, Rough or S2S, 8’ to 20’ 
b had 14%&1%” y ad 2%” bs 4-6” 
5” to 12”.$43.50 $57.50 $53.50 
$75.00 $73.00 $77.00 
14” & up. 53.50 62.50 63.50 
Finish, Rough, S2S or S4S 





; Clear ‘‘All Heart” “AY — 
l-inch— 3-43’ 5-7’ 8-20’ 3-414" 5-7’ 8-20’ 
a, eteces $50.50 $60.50 $76.50 $42.50 $49.50 $63.50 
ae céadwee 50.50 60.50 82.50 42.50 49.50 69.50 
ce ewcues 59.50 69.50 84.50 51.50 58.50 73.50 
On sacesee 52.50 62.50 82.50 44.50 51.50 69.50 
SS cannes 9.50 74.50 84.50 59.50 64.50 73.50 
Me wweceua 79.50 84.50 88.50 69.50 74.50 78.50 
Sa weaweee 86.50 90.50 71.50 76.50 80.50 
3 to 6” 50.50 60.50 ..... 42.50 49.60 ..... 
Cte ce cdcee cece Sc bees cnaes 76.50 
1% &1% —- 
wadenne 0 $65.50 $81.50 $47.50 $54.50 $72.50 
re Eee Or 3B 80 65.50 87.50 47.50 58.50 78.50 
Oe «sdewee 64.50 74.50 93.50 61.50 71.50 88.50 
OS wocamade 57.50 67.50 89.50 51.50 61.50 80.50 
 wteucus 78.50 81.50 93.50 73.50 76.50 88.50 
Me wewadue 90.50 93.50 97.50 85.50 88.50 92.50 
BA | caesar 92.50 95.50 99.50 87.50 90.50 94.50 
3 to 6” 55.50 65.50 ..... 47.59 58.50 ..... 
CURE oct conse ences GROG steae scons 87.50 
2-inch— 
aaa we $54.50 $64.50 $80.50 $46.50 $53. - $67.50 
Ae dweawas 54.50 64.50 50 46.50 53.5 
Gr, cudace 63.50 73.50 90.50 55.50 62 30 79.50 
CG wawoaces 56.50 66.50 86.50 48.50 55.50 73.50 
a wascees 73.50 78.50 90.50 69.50 72.50 79.50 
we Ganades 87.50 92.50 96.50 79.50 82.50 86.50 
Ea. ladies 89.50 94 8.50 -81.50 84. oe 88.50 
3 to 6” 54.50 64.50 ..... 46.50 53.50 ..... 
CUO Te ccc eccca seses FEO <eiee cesee 82.50 


Bungalow ae S1S1E, 4 to 20-Foot 


%x8 %x8 %x10 %x8 %x10 %x12 
CléAP cues $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 
REN Saws we 35.25 42.25 61.25 64.75 66.75 68.75 


Wide Clear Finish, “All Heart,’’ Rough or S2S, 


Random, 8-20’ 
1” 1 y% = | ye” oe” bad 4” 5” 
14”. - 4 $116.50 ry 50 “ 00 $131.00 $134.50 
ie” 112 121.50 120.50 00 136.00 139.50 
18”... 117. BO 126.50 125.50 136 00 141.00 144.50 
20”... 122.50 181.50 130.50 141.00 146.00 149.50 
22”... 127.50 136.50 135.50 146.00 151.00 154.50 
24”... 132.50 141.50 140.50 151.00 156.00 159.50 
26”... 137.50 146.50 145.50 156.00 161.00 164.50 
28”... 142.50 151.50 150.50 161.00 166.00 169.50 
o's 147.50 156.50 155.50 166.00 171.00 174.50 
war 112.50 121.50 120.50 131.00 136.00 139.50 
Add for S4S, $6; add for specified lengths, $2. 


Clear and Tank, Rough or S2S, 8 to 20’ 


7 


Width— 6” 8” 10” 12” 6-12” 
Thickness— 

oY sancacnecedesnadcas $107 $107 $108 $109 $107 
© cistece cde dentanes 111 112 113 114 «2112 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohlo, June 1.—The following are 
average wholesalers’ carlot prices today f.o.b. 


Cincinnati: 
Shingles 

Best Primes Economies 
Be Wacker neradeacecaunszas $5.70 $3.2 a 
, Sarre 6.70 4.85 $3.90 
ee aera ae ar ace ew ae 6.95 5.45 4.30 
CO seers secane xencennwl 6.95 5.45 4.30 

Lath, 4-Foot, 34x1\/4-Inch 

INGE Pa ackesecdouss $8.90 ING Aecsdectwucwss $7.90 





CHICAGO RECEIPTS AND SHIPMENTS 

Reported by J. J. Fones, Secretary, 
Trade. 

Receipts from May 2 to May 29, Inc. 


Z3oard of 


Lumber Shingles 
BOO dd edadale ween ewes 306,520,000 41,112,000 
EWE. What pea rcacueeraas 308, 597,000 66,108,000 


DICCKCAEE cesckcenss 2 077, 000 24,996,000 
Receipts from Jan. 1 to May 29 
Lumber Shingles 





So OE ee a 1,621,758,000 201,387,000 
NOME irc Wawesacace wet 1,549,014,000 271,558,000 
a. ee yr ye 8 nee re 
RIGQUOGEG  cicccswacad Sdsteawnes 70,171,000 
Shipments from May 2 to May 29, Inc. 

Lumber Shingles 

REE Rakes No cad i aeees 177,751,000 53,203,000 
MIE eas wh oo xaale cee owes 183,694,000 56, 974,000 
PIGOCKOGBES fo ditievcs 5,943,000 3,771, 000 


Shipments from Jan. 1 to May 29 








Lumber Shingles 

asi bias starala ieiuntarolelste 921,578,000 251,427,000 
NOG wicca kode enaces 979,188,000 254,919,000 
DGGPONSE: . 6.2 6ss cs 57,610,000 3,492,000 








Dry Kiln and 


Living Room! 


Two chambers, widely different in 
character, yet when the kiln oper- 
ates correctly, the living room bene- 
fits directly. For it is the scientific 
kiln drying of oak flooring stock 
which plays such an important part 
in the ultimate appearance of the 
finished floor of the living room. 


Kiln drying as applied to our floor- 
ing stock isan EXACT SCIENCE. 
Specimens from each truck load of 
oak are LABORATORY tested 
while in the process of drying. Our 
expert determines and regulates the 
precise degree of moisture content 
which obtains when stock leaves 
the kilns. Thus we insure an exact 
chemical condition which we know 
by long experience to be a preven- 
tive against buckling or cupping 


in the finished floor. 
CAK 


SUPERISER nconnc 


Americas Finest-” 
Means far more than merely oak 
floors. It is indeed AMERICA’S 
FINEST because every step in 
production, commencing with the 
selection of uniform timber growth, 
is taken with analytical precision 
and minute care. Our ever-grow- 
ing list of PERMANENT cus- 
tomers is the best evidence that 
our pains are justified. 

May we quote on 
your next carload? 


SUPERIOR OAK FLOORING 
COMPANY 


Helena . Arkansas 


“ 
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ECONOMIZE 


On Postage By Using 
Publication Advertising 





To those seeking new cus- 
tomers there is no cheaper 
or better way than to adver- 
tise in a good trade news- 
paper which enjoys the con- 
fidence of its readers. 


Such a trade newspaper 
offers you lower distributing 
cost than straight postage 
because it enjoys special 
postal privileges, and by 
multiplying its master form 
thousands of times on the 
printing press it can carry 
your message all over the 
country at unusually low 
cost per thousand readers. 


By reason of the confi- 
dence its readers have in 
it—due often to having 
been regular subscribers 
for many years—your an- 
nouncements are sure to get 
quicker attention than mail 
sent direct, for the publisher 
enjoys an acquaintance, as 
it were, with all of his sub- 
scribers, and when he ac- 
cepts your message it is one 
friend introducing another 
friend to a friend. 


And _ again, publication 
advertising helps to extend 
trade areas and gives the 
advertiser more prospective 
customers. 


Let us show you how you 
can attract new customers 
at less than regular postal 
rates by advertising in the 


Published in Chicago, IIl. 


READ WHEREVER LUM- 
BER IS CUT OR SOLD. 











CHICAGO BUILDING PERMITS 


The following are the comparative building per- 
mit totals for May: 


Permits for 


a, ee re ee 

Offices and hotels... 6 10 10 
Residences ........ 1,002 1,318 904 
Halls and churches. § 4 $ 
OME bic sews es 1 1 ae 
Apartments ....... D9 634 o18 
Stores and offices... D a 4 


» oo 
Stores and residences 15 30 o4 
Stores and halls.... 
Stores and apart 


ae ee ae 17 33 54 
Miscellaneous ...... 5 16 14 
DOURES: oi do<% ele 1,789 2,222 1,677 
i eres 1,503 1,954 1,443 
lo ree 286 268 234 
Frontage, ft...... 51,561 66,953 52,564 


OO kicks $32,658,095 $44,494,900 $42,051,450 
Total, Jan. 1 to May 31, 1924: Buildings, 7,022; 
frontage, ft., 208,329; cost, $125,676,120. 
Total, Jan. 1 to May 31, 1925: Buildings, 7,754; 
frontage, ft., 244,386; cost, $164,328,150. 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


NORTH TONAWANDA, N. Y., June 2.—With 
consumers taking stock sparingly and retailers 
ordering only as their customers require sup- 
plies, wholesalers have resorted to similar 
courses in acquiring lumber at manufacturing 
points, mill prices being too high to buy ahead 
of the almost immediate demand. Items more 
plentiful than those that are moving more freely 
are being offered at slight reductions where 
dealers find it advisable to unload. 


BOSTON, MASS., June 2.—Demand for north- 
ern pine is only moderately active. Prices are 
being subjected to considerable pressure from ef- 
forts to move some competitive woods. Indus- 
trial demand is seasonable. lRetail yards are 
carrying moderate stocks, but are ordering small 
assortments to take care of immediate require- 
ments. There is a fairly even demand for barn- 
boards at the following prices: No. 2, 1x5 to 
1x8, $58@59; 1x10, $60; 1x12, $62@65. No. 3, 1x5 
to 1x8, $46; 1x10, $48@49; 1x12, $52@55. 


BUFFALO, N. Y., June 2.—The northern pine 
market is now on a basis on which it is expected 
that more business will develop, prices having 
been lowered lately in most grades. 3uying is 
rather slow, with industrial plants and retailers 
taking small lots. 


NEW YORK, June 2.-—The market has shown 
no signs of improvement during the last week. 
Prices hold firm, but they are anything but at- 
tractive to the wholesaler. Arrivals in May were 
much lighter than had been expected. 


MINNEAPOLIS, MINN., June 2.—While 
northern pine mills have shown an aggregate 
business greater than that of a year ago to date, 
the tendency to delay purchases until buyers 
are forced into the market continued through- 
out the last week. Some manufacturers and 
wholesalers said there was even greater re- 
striction in the size of orders. Prices have not 
changed. Railroads are buying, but only in 
small lots. 


EASTERN SPRUCE 


BOSTON, MASS., June 2.—Eastern spruce 
mills are not securing enough frame orders to 
keep them reasonably busy. Important price 
reductions have failed to stimulate buying. 
Most business in frames is placed at $41 to $42 
base, and $40 is reported to have been accepted 
in some recent instances. Provincial random 
also is quiet, but offerings are light and prices 
are not much easier. Boards are quiet and 
prices somewhat soft. Quotations: Dimension, 
rail shipments, f.o.b. Boston, 8- to 20-foot, 8- 
inch and under, $41@42; 9-inch, $42@48; 10-inch, 
$43@44; 12-inch, $45@46. Provincial random, 2x3 
to 2x7, $34@35; 2x8, $37@38; 2x10, $39@40. Fur- 
ring, 1x2, $36; 1x3, $34. 


NEW YORK, June 2.—Eastern spruce that has 
figured but little in the local market for a year 
or more is encountering another formidable foe 
in European spruce, which has arrived in sizable 
cargoes during the last two months. The lumber 
from abroad is nearly $10 cheaper than the do- 
mestic supply and is said to be very near its 
equal in quality. Canadian shipments are few 
and far between, the price being of no attraction 
to manufacturers. 


WHITE CEDAR 


MINNEAPOLIS, MINN., June 2.—Northern 
white cedar products distributers here noted a 
continued good demand for the shorter lengths 
of poles, although there was a slight reduction 
in demand for posts in the last week. Prices 
hold firm to the schedule of several months ago. 


HARDWOODS 


CHICAGO, June 3.—Demand for northern 
hardwoods has shown some improvement. In- 
dustrial consumers and retailers are buying right 
along in fair quantities. The automobile body 
people are taking considerable amounts of thick 
maple and elm, which are quite active. Birch 
is firm and moving fairly well. The maple floor- 
ing factories are placing orders for their needs. 
Most mills have good assortments of dry stock, 
as the new cut is now ready to ship. Prices 
are a little more stable than a few weeks ago. 
In southern hardwoods, items in low supply, 
such as magnolia and red gum, hold firm. Sap 
gum is weak and in plentiful supply. There are 
fairly good stocks of red oak, prices on which 
are soft. 


NORTH TONAWANDA, N. Y., June 2.—Sales 
are being made on a hand-to-mouth basis and 
at prices which are termed a ‘‘buyer’s market.” 
Yards are carrying badly broken items. The re- 
appearance of a healthy market would tend to 
quickly wipe out present yard supplies. 


NEW ORLEANS, LA., June 1.—Red gum 
prices fell away slightly during the last week. 
Sap gum is slow. The slight improved takings 
indicated recently in the automobile manufac- 
turing centers have again slackened down and, 
with the exception of some ash, little has been 
sold in that direction. There have been some 
parcel shipments to the foreign field, but at 
low prices. 


BOSTON, MASS., June 2.—There is a fair 
volume of hardwood trade, and good business in 
prospect, but prices are too low to be remunera- 
tive for producers. Competition is keen and 
many manufacturers appear to be eager to re- 
duce stocks. The house finish and automobile 
trade has shown signs of improvement, but fur- 
niture makers continue to order cautiously. Re- 
tailers lack confidence in flooring prices and 
there is a disposition to hold off. Quotations on 
flooring, 13/16x2% clear: Beech, $85; birch, $88; 
maple, $98.50@100; oak, white, $100@104. Selects, 
oak, white, plain, $88@86. No. 1 common, birch, 
$78@80; maple, $83. Quotations on inch: 


° FAS No. 1com. 
BE cidtemaiacbwcawe cues 3k leeer $105@115 $80@85 
SIRE WOOE 6 ie dks xcaseGua wanes 838@ 90 63@68 
Ne Ne eT eRe POP 75@ 80 45@50 
roe tg 0s Vata arama ewe 130@140 75 @85 
CRU cic kccewrecwses 115@123 80@85 
MNS asi cak cane cea ines vite ewe 95@105 ee 
Oak, White, DIAIN® s6.ccccccaves 100@120 a Pe 
Oak, white, quartered... 145@155 a ee 
ONS ih o.r500 56 8 prev Ore oe cb Rata ee 110@120 Bas 


*Lower price for hard texture. 


ST. LOUIS, MO., June 2.—While southern 
hardwood prices are unchanged, the market has 
a decidedly firmer tone. Some business is being 
placed and mills hold strongly to the market 
price. There is some buying by furniture in- 
terests and this is expected to reach much larger 
proportions following the exhibits in the larger 
centers, when retailers will have placed orders 
for their requirements. 


BUFFALO, N. Y., June 2.—Hardwood con- 
sumers are unwilling to buy stocks ahead. 
Some automobile plants are buying a little stock, 
but insist upon bargains before placing orders. 
There is little inquiry just now from furniture 
factories. The flooring trade is on a fairly satis- 
factory basis. Concessions are being made in a 
good many instances. 


CINCINNATI, OHIO, June 2.—The hardwood 
market has shown little change in the last week. 
Business is mostly spotty with some good buying 
here and there and considerable dullness in other 
places. Prices have been holding on fairly well 
though there is some disposition to shade quota- 
tions. Dealers are disappointed at the volume of 
business. There is a fair line of inquiries but 
orders do not develop in the manner desired by 
the trade. 


HOUSTON, TEX., June 2.—The hardwood 
market continues quiet, due to the seasonable 
slack demand. There have been quite a few In- 
quiries, but little buying. Prices remain firm. 


NEW YORK, June 2.—The market continues 
to improve and there has been a slight comeback 
in some prices. Trim and flooring lead the de- 
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mand, with industrial stock a close second. Sev- 
































eral large contracts have been completed recently : 
n in West Virginia and these are expected to fill ~ 
a up gaps in grades that have been rather scarce. 
1s Southern shipments have been regular, but the 
mn market is not overburdened. A buying move- 
2S ment would soon cut stocks in hand here to a p 
QO. danger point. / 

COLUMBUS, OHIO, June 1.—The hardwood 

demand has shown some increase in the last Other Dealers Are 
ne week and is about evenly divided between retail ‘i 
* yards and factories, although the latter has the Sh P f 
at edge. Automobile and furniture factories are Owing re erence - 
? sending in a good many large orders. Prices of or e 
; oak at the Ohio River: Quartered, FAS, $155; P d P 
‘h No. 1 common, $90; No. 2 common, $55. Plain, on osa tine 
a FAS, $105; No. 1 common, $75; No. 2 common, . ' 
4 $50; No. 3 common, $20. Have you ever really investi- 
. MINNEAPOLIS, MINN., June 2.—Hardwood gated closely the merits of Craig 
; distributers reported a satisfactory trade in ke Q : 
: the last week. Woodworking industries, still Mountain uality PONDOSA 
“e adhering to the hand-to-mouth buying policy, PINE? If you have not, now 1s 
h were forced into the market more frequently. a , 
| Automobile body makers were liberal buyers in the time to do 1t. 

the last week. Prices have been steady. 
"1 BALTIMORE, MD., June 1.—Hardwod_ busi- Retail dealers and factory users 
” ness ~ rong good, adage agi the orders find our stocks dependable and 
= placed are for immediate needs. *rices appear ° 
m to be holding their own, with no important ad- the source of supply reliable. Our 
vances or recessions. stock 1s carefully graded and man- 
" KANSAS CITY, MO., June 2—The hardwood ufacturing exceptionally good. 
c market has shown little change the last two : 
a weeks, except that prices are, if anything, a Order a trial car of Craig Moun- 
‘a little weaker. The industrial situation has : . 
1 shown no change and retail orders are in about tain Quality PONDOSA PINE. 
n the same volume as for the last month. The 
n most activity is in oak flooring. Some hardwood 
t men here predict stronger prices as a result of 

shutdowns by numerous mills. 
ir OMAHA, NEB., June 1.—Some improvement is 
n noted | in hardwood demand from _ industrial 
* sources. City retailers are taking fair quanti- 
d ties, but country yards are not actively in the 
" market. Oak and maple flooring are in good call. F a 
le Prices are unchanged. Craig Mountain 






Quality 






- FIR, SPRUCE, CEDAR 








n CHICAGO, June 3.—While the local demand 
Pe for Douglas fir is rather slow, railroads are tak- PONDOSA PINE 
S, ing fair quantities. Retailers are buying for im- 
i, mediate needs only, but the volume amounts to 
considerable in the aggregate. Mill stocks are Light—Soft— White 
a. being gradually depleted, and there is a shortage 
35 in some items of dimension, also of %x4-inch Straight or mixed cars 
58 No. 2 and better fir ceiling, which should enable ea —- 
0 the market to work on to a higher level. Finish, Bevel Siding, 
85 . 
85 BOSTON, MASS., June 2.—There is a very fair Moulding, Case, Base. 





demand for Pacific coast lumber but prices are 
erratic. Between the lowest prices taken for some 
transit shipments and the highest figures secured 
for direct mill shipment of special schedules there 
is a wide range. Ordinary sc he dules of dressed fir 
are quoted at $32.50 to $33.50, ship’s tackle, 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 

















n Boston. No. 1 common fir boards are offered at 

: $31 to $31.50. E. H. Van Ostrand, Pres. W. C. Geddes, Vice Pres. & Gen. Mgr. 
st SAN FRANCISCO, Calif., May 30.—Hemlock SALES REPRESENTATIVES: 

1- and spruce have strengthened through shipments J. C. Lockey, 002 ee St., Kansas he Mo. 

or to the eastern seaboard as well as to the middle- R. D. Hunting Lumber Cn. Aaienn teenie. 4 Cities Rapids, lowa 

or western States. Fir, still in an apparent slump, Colorado Continental Lumber Co., Chamber of Commerce Bldg., Denver, Colo, 
's has shown virtually no improvement. There is Alex W., Stewart, Lumber Exch. Bldg., Minneapolis, Minn. 





no export business in fir and prices are low. 





is NEW YORK, June 2.—Heavy shipments of fir 
1. will continue all through June and until about 
ty July 15, but thereafter a decrease in the number 
S. of cargo arrivals is expected. The fir market 


holds well in price and concessions are nothing 


(| Meetemetis'wtinainevoneascsese 1 VV @’re@ Qut for More Business 


KANSAS CITY, MO., June 2.—Reports of mills 
Shutting down on the Coast have brought a little 


4 pe firmness into the fir market, and a little and we expect to get it 
ore activity on the part of city retailers. on the basis of the val- 


1S Country buyers are scattered and while there 

> has been a little more inquiry, orders run along ues and service we are 
: at about the same volume. prepared tooffer Let us 
of to you that wecan 
t CYPRESS i Sotive 

“ Sills in ete ees eee Lone’ Ue Ue Yellow Pine i deliver real values in 


coming into the market when they need mate- that Snare ie a a. Freight Car it 
d rial, but are not placing large orders. Industrial] ii HI TD: 
le demand is better than the yard trade, but re- 

tailers are expected in the market soon, as they 
are moving out good quantities into building 
channels. Mill stocks are in fair assortment and 
prices are steady. 


Timbers, Dimension 
Boards, Shed Stocks, 
Crating, Boxes 


Quick shipments in straight or 


: NEW ORLEANS, LA., June 1.—A small in-  f_ mixed cars. 
Crease in cypress demand is reported in some 


i- 
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- Edham - 
- KOLORED - 
Shingles. 


DEALERS: Write for full 
Particulars with Sample 
Pads and Outline of Ad- 
vertising and Sales Service 


































| T is from giant Red Cedars, such as these, , 
that we manufacture, in our own mills, 
EDHAM KOLORED SHINGLES. 
edge-grain, 100% clear and 100% heart, they 
will not warp, cut or curl. Each shingle (not 
in bundles), as it comes from our dry-kilns, 
hot, free from moisture, with the pores of the 
wood open and receptive to color, is hand- 
dipped in strong color pigments, linseed-oil, 
creosote preservatives and “binder,” ensuring 
penetration and permanency of colors. 


100% 


EDGECUMBE-NEWHAM CoO. LTD. 
General Offices and Mills: VANCOUVER, CANADA 
SALES AND SERVICE OFFICES: 
NEW YORK,N. Y. 
DALLAS, Texas 


CINCINNATI, Ohio 
TORONTO, Ont. 














quarters, but the same men who tell of those 
increases say the change is far too small to 
superinduce a price raise. ‘‘We are sitting 
tight,”” remarked one expert, ‘‘and will not alter 
prices under any presently conceivable circum- 
stances,”’ 


BOSTON, MASS., June 2.—Cypress prices are 
a little soft, particularly on yellow cypress. 
There is a spread of $8 to $16 in the quotations 
of competing sellers for the various thicknesses 
of FAS, of $9 to $13 on selects and of $6 to $10 
on shop. The call for yard items is better than 


a month ago. Quotations: 

FAS Selects Shop 
ais a eter $ 90@ 98 $73@ 83 $53@63 
3, 3), ee 100@110 85@ 98 65@71 
1, ae ee eae 105@121 —" 7T5@85 
Rs E: ckeaeaueeaekee 125@136 ee vs. 


ST. LOUIS, MO., June 2.—There is no change 
in either the yellow or Gulf Coast cypress situa- 
tion. A little business is being done in the 
lower grades of yellow cypress, the demand com- 
ing from greenhouse interests and bottling fac- 
tories, the latter for crating purposes. 


CINCINNATI, OHIO, June 2.—The cypress 
market remains somewhat quiet. There has been 
a better volume of buying than last month, 
but the market can not be said to be lively. 
Prices have been steady. 


NEW YORK, June 2.—Good stocks of cypress 
are awaiting a buying movement. Shipments by 


rail and cargo have been regular, marked here 
and there by some of the biggest loads ever 
brought up from the South. Prices have braced, 
but there has been no actual advance. 


BALTIMORE, MD., June 1.—Cypress is only 
in moderate request. Stocks are sufficient to 
take care of current demands, and most produc- 
ers are disposed to adhere to the old lists with 
considerable firmness. 


KANSAS CITY, MO., June 2.—Demand for cy- 
press is running along in a groove, showing 
ubout the same volume of demand week after 
week. The city yards and industrial consumers 
continue to furnish most of the orders, country 
retailers still showing a waiting disposition. 
Prices in general show no change. 


HEMLOCK 


NORTH TONAWANDA, N. Y., June 2.—Deal- 
ers are working harder than at any time this 
season to keep their sales up, and it is not in- 
frequent that larger orders are filled at prices 
$1 under the list. 


BOSTON, MASS., June 2.—The current de- 
mand for hemlock lacks ‘‘snap’’ and prices are a 
little soft. Dry stocks of eastern and northern 
hemlock in first hands are moderate and are not 
being subjected to very much selling pressure, 
but western hemlock is being pushed hard and 
quotations have been reduced during the last 
few weeks. The general selling price this week 





for eastern clipped boards, 10- to 16-foot, is bed 
Random boards are offered at $2 less. 

BUFFALO, N. Y., June 2.—The hemlock trade 
is not active. <A scarcity in some sizes of tim- 
bers prevails at the mills, so that it is difficult 
to get mixed-car orders filled, while prices hold 
firm to strong. 


NEW YORK, June 2.—There are good stocks of 
hemlock in storage, but lumber is moving out of 
the hands of wholesalers almost as fast as it is 
getting in. Prices have taken a brace during 
the week and are holding firm. 


WESTERN PINES 


CHICAGO, June 3.—The volume of western 
pines business during the last week has been 
pretty fair, but the market situation still re- 
mains weak. Mill stocks are fairly plentiful, 
and the demand is sufficient to prevent any un- 
due accumulations. 


BOSTON, MASS., June 2.—Western pine prices 
are somewhat easier. Retail dealers and indus- 
trial buyers are ordering cautiously and avoiding 
future commitments. <A fair business is being 
done in the common grades of Idaho white pine 
on the following basis: 


No.1lcom. No.2com. No. 3 com. 
TMS Aeversets $68.50@70.00 $59.50@60.50 $36.50@38.50 
BOG ieee 69.50@71.00 60.50@61.50 40.00@42.50 
BES, Sisavesprscs 68.50@70.00 57.00@58.00 41.50@43.50 
PSU) dscprtecs 71.50@74.00 57.00@58.00 41.50@43.50 
BRS) secsicccrs 88.00@ .... 59.00@60.50 42.50@44.50 


BUFFALO, N. Y., June 2.—Orders for the Cali- 
fornia pines are mostly in mixed cars and ship- 
ments are being delayed, owing to a scarcity of 
dry stocks in some lines. A fair business is be- 
ing done at local yards. The sugar pine mills 
are reported handicapped by rainy weather. 


SAN FRANCISCO, CALIF., May 30.—Pine has 
shown a slight increase in price while production 
has been kept to its present level. Orders, while 
not as large as last week, are showing satisfac- 
tory volume. Lumber is being shipped as rapidly 
as it can be made ready for the cars. Mills 
plan on increasing production should demand 
warrant. Box shook business has shown slight 
increases due to the early purchases by fruit 
growers. 


NEW YORK, June 2.—Idaho pine in No. 3 is at 
rockbottom price, although there has been no 
decline since last week. Wholesalers are of the 
unanimous opinion that there can not be another 
cent cut. Better grades are stronger as to price, 
and the demand is more satisfactory. Shipments 
are picking up. 


KANSAS CITY, MO., June 2.—Western pines 
continue in slow demand, with retailers buying 
close to their orders and industrial consumers 
only as orders accumulate and to keep stocks as- 
sorted. Some surplus stock has been priced at 
figures that have induced retailers to place or- 
ders. 


OMAHA, NEB., June 1.—The: western pines 
just about held their own in price last week. 
No heavy demand is reported from any source. 
Mills are pushing hard for orders and their rep- 
resentatives are not putting in much time with 
country dealers, where there is not much e€x- 
pected until fall. 


REDWOOD 


BOSTON, MASS., June 2.—The redwood trade 
is quiet. There is keen competition among 
sellers. Well assorted stocks are in storage at 
eastern distributing points and good deliveries 
are being made. The call for yard items has 
improved during the last month, while industrial 
demand has shown little if any change. 


SAN FRANCISCO, Calif., May 30.—Redwood 
shipments to the eastern seaboard and middle- 


western States has shown some increase, with - 


local business slightly better, although prices 
tend to be lower than desirable. Retail business 
shows some gain. Inquiries from the East in- 
dicate better business within the next few weeks. 
Export business tends upward through orders 
received last week. 


NEW YORK, June 2.—Demand from suburban 
retailers has improved with warm weather and 
this has given encouragement to wholesalers. 
Industrial demand is only fair. Wholesalers aré 
well fortified if a sizable buying movement 
should come. 


KANSAS CITY, MO., June 2.—The redwood 
market has shown little activity the last two 
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weeks, but prices are reported to be a little 
firmer. Retailers are placing most of the orders, 
the industrial demand being small. 


NORTH CAROLINA PINE 


BOSTON, MASS., June 2.—North Carolina 
pine buyers are ordering conservatively for im- 
mediate needs. Desirable rough edge, 4/4 under 
12-inch, is $60, with narrow edge at $4 or so less. 
Low range on shortleaf flooring, 1x4: $76 for 
B&better rift; $57 for C rift; $54 for B&better 
flat. Bé&better partition has lately sold down to 
$52.25. There is strong competition in roofers, 
gir dried 8-inch being quoted at $31.50 by some 
sellers and transit cars are reported to have 
peen offered lately at $30.50 to $31. 


BUFFALO, N. Y., June 2.—Much stock is be- 
ing offered in the North Carolina pine market, 
particularly in 6-inch roofers, which are now 
quoted here at $29. This is a decline of about 
$1.50 in the last few weeks. On 8- and 10-inch 
roofers there is not so much weakness shown and 
prices are comparatively steady. Retailers fill 
needs from transit cars, which are rather nu- 
merous in the leading items. 


NEW YORK, June 2.—North Carolina flooring 
and ceiling in No. 3 are weak. No. 2 and better 
hold well at levels that have prevailed for two 
weeks. Roofers also remain firm. Shipments are 
below normal for the season. 


BALTIMORE, MD., June 1.—North Carolina 
pine demand has shown some signs of attaining 
greater proportions. Prices are somewhat 
higher, with the general tone firmer. Mills, 
however, still manifest a disposition to go ac- 
tively after orders, and some offer concessions, 
because they find yards and other buyers rather 
hesitant about entering into new commitments. 


SOUTHERN PINE 


CHICAGO, June 3.—The local southern pine 
situation is marking time, dealers buying only 
to cover immediate requirements. Mill stocks 
are in fair shape, but in the aggregate they are 
not as plentiful as at the first of the year. The 
bigger mills seem to have a pretty good bunch 
of orders on hand. Transits are not especially 
numerous, as wholesalers are somewhat skep- 
tical about the market and hesitate to place 
anything in transit on that account. Prices are 
fairly steady. 


NEW ORLEANS, LA., June 1.—The consensus 
is that the southern pine market is softer than 
a week ago although price changes have not 
been of a decisive nature. Reports received 
from subscriber mills of the Southern Pine As- 
sociation show that orders have dropped sharply 
and shipments even more sharply, while produc- 
tion remains virtually the same as it was a week 
earlier. Shipments, it may be remembered at 
that time were decidedly up, whereas now they 
are not far above orders, the latter being now 
only a fraction of a point higher than produc- 
tion, 


BOSTON, MASS., June 2.—New England 
wholesalers speak of the current trade in south- 
ern pine as more satisfactory in volume than on 
the basis of price. The high range on 1x4 long- 
leaf flooring is $85 for B&better rift, $62 for C 
rift, and $58 for B&better flat, but B&better rift 
iS now being offered down to $77 and B&better 
flat down to $54. High range on B&better par- 
ution is $55. Roofers are in fair demand and 
prices continue easy. Retail dealers are ordering 
conservatively and keeping stocks down as low 
48 Current requirements will permit. 


ST. LOUIS, MO., June 2.—An improvement in 
demand and higher prices for virtually all items 
of No. 1 dimension, with the possible exception 
of 2x8’s, were the outstanding features of the 
southern pine market last week. Most items of 
0. 1 common dimension advanced from 50 cents 
to $1 a thousand, while 2x10 and 2x12 No. 2 com- 
mon and better S48 advanced practically 50 cents 
a thousand. Other items of dimension were un- 
changed. Small timbers are in better demand 
but prices are unchanged. Most shed items bring 
better prices. B&better 4-inch flat flooring has 
declined $4 and $5 a thousand during the last 
thirty days, although finish is unchanged and 
in fairly good demand. Transit cars are in 
especially good demand. 


meee FALO, N. Y., June 2.—The southern pine 
met is soft, with prices tending lower in some 
~emme. The demand for flooring is fair, but prices 
‘re not as strong as a short time ago. Retailers 
ave filling wants from transits. 


CINCINNATI, OHIO, June 2.—The southern 


bine market continues dull and unsatisfactory for 
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Natalhany LumberCompany Ltd. 


Sales Office: HAMMOND,LA. 
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FINANCING THE FOREST INDUSTRIES 





FINANCING — 
The Lumber 


and 
Pulp and Paper 


Industries. 


LACEY 


Securities Corporation 
332 South Michigan Avenue, Chicago 


SECURITIES DIVISION—JAMES D. LACEY & CO. 
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CLOSET LINING 


“QUALITY” 


Oak Flooring Many owners of old homes will do some remodeling this 
tract d hold year. Every one of them is a prospect for the sale of 

attracts an olds ere ae ae 

trade on merit. It’s Kilmoth” Tenn. Red Cedar Closet Lining 

a steady “‘repeater’’ and “Quality” Oak Flooring. Go after their orders and we'll 


keep you supplied with stock. Order L.C.L. or carlots mixed 


for dealers. any way you desire. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
























| - FLEXIBLE ; . = 

Garland tigiewnear Wagons and Trailers | 

FOR TEAM AND TRACTOR HAULING 
Equipped with Solid Steel Axles Guaranteed for One Year. 








Also mp 8 AD Also 

Four Wheel : Lumber | 
Log Wagons Buggies, 

| and Self Haul-off 

| Loading Gears, | 

|  Skidders Ete. | 

é | 








| cadite’. The Only Eight Wheel Trailer = Wie %z.. 


‘ 


Recommended by Tractor Manufacturers. 














| Garland Wagon Co., New Orleans, La., U.S.A. 








this season of the year. The volume is better 
than that for April but has not the push that 
it should have in the present month. Prices 
have been holding fairly steady. 


HOUSTON, TEX., June 2.—The market is un- 
usually quiet. Sales managers say this is due 
to the usual slackening of demand at this time 
of year. Shipments are still ahead of produc- 
tion, however. Export business has livened up. 


NEW YORK, June 2.—Nearly all mill advices 
bring news that production is below demand 
and at the same time wholesalers here complain 
of poor business and disinclination by retailers to 
purchase unless inducements are made. Roofers 
and flooring are exceptions to the general rule, 
Prices have improved in stability during the 
week, with no sign of advances. 


KANSAS CITY, MO., June 2.—The demand for 
southern pine continues good and there is a lit- 
tle firmer tone in evidence as a result of the de- 
crease in stocks on hand, which is making it 4 
little more difficult to fill cars that call for a 
wide mixture. Country trade still is only a 
small factor in the demand, but some country 
retailers are making inquiries to protect them- 
selves against a possible strengthening of prices, 


SHINGLES AND LATH 


NEW ORLEANS, LA., June 1.—Shingles are 
weaker and lath stronger, according to best de- 
ductions that can be made from somewhat con- 
flicting reports. Weakness on the west Coast 
has thrown a line of competitive output against 
the southern shingle in common territory. That 
territory is now virtually at the doors of the 
southern mills and is met throughout the West 
Indies. Lath are fairly firm, as the volume of 
building is good. 


LOSTON, MASS., June 2.—Shingles are mov- 
ing rather slowly at fairly steady prices. White 
cedars are $4.75 to $5.25 for extras and $4.25 to 
$4.75 for clears. Red cedars are firmly held not- 
withstanding the light demand; the best makes 
of British Columbia XXXXX are $5.86. The bulk 
of current business in spruce lath is at $6.65 to 
$6.75 for 1%-inch and $7.50 to $7.75 for 15-inch. 


ST. LOUIS, MO., June 2.—Shingle interests on 
the Pacific coast are holding firm at $2.95 for 
clears and $2.50 for stars, mill base. There is 
very little activity in this section. 


BUFFALO, N. Y., June 2.—Shingle prices are 
a little stronger, being up about 5 cents from a 
week ago. Extra clears are $4.76; stars, $4.01. 
British, Columbia XXXXX, $5.81. Trade has not 
picked up much lately, although dealers have 
added more frequently to stocks. The lath mar- 
ket is quiet, with prices holding about steady. 


HOUSTON, TEX., June 2.—Lath are moving 
freely at the following prices: No. 1 from $3.90 
to $4 and No. 2 from $2.15 to $2.25. There are no 
surplus stocks. 3usiness in shingles is quiet. 
Prices are unchanged. 


NEW YORK, June 2.—The improved status of 
fir lath continues to feature the market. Sales 
are heavy and prices firm. Eastern spruce lath 
are bringing good prices and the market is 
quickly absorbing all arrivals. West Coast 
shingles are arriving in large assortments and 
are finding a ready market at firm prices. 


COLUMBUS, OHIO, June 1.—With a lot of 
building going on in this section of the State, 
and many projects near the point where shingles 
are needed, this class of business is fairly good. 
But in spite of the fact that there is a lot of 
city building, most orders are being received 
from rural districts. Only a few cars are reé- 
ported in transit. Demand runs largely to red 
cedar with extra clears quoted at $4.75 and 
extra stars, $4.05. Lath trade is also pretty 
brisk and prices are firm. 


MINNEAPOLIS, MINN., June 2, —Curtailed 
output of red cedar shingles, making it conform 
to the demand, has had the effect of steadyns 
the industry. In the last week prices have con- 
tinued firm and unchanged from the last several 
months. 


KANSAS CITY, MO., June 2.—The shingle 
market continues dull, with prices a little weaker 
than a week ago, Clears being offered at $2.80 
and stars at $2.35. Demand for siding also }§ 
slow, mostly the cheaper grades in redwood and 
western pine being called for. Lath demand is 
mostly for southern and western pine, the south- 
ern mills getting the bulk of the orders 
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CLAPBOARDS 


BOSTON, MASS., June 2.—Clapboards are in 
moderate request only. Retail dealers are averse 
to carrying more stock than needed for imme- 
diate requirements. Small orders are the rule. 
There is some variation in the prices taken for 
west Coast clapboards, while quotations on 
eastern stock are fairly firm as offerings are 
light. Eastern spruce clapboards are quoted on 
the unit basis at $120 for 4-foot extras and 
$110@115 for clears. Actual sales of west Coast 
stock sold on the square foot basis are reported 
as follows: Red cedar clapboards, 314- to 6-foot, 
clears, $85@38; western spruce, 3%4- to 6-foot, 
clears, $82@35. 


MAHOGANY 


BOSTON, MASS., June 2.—Mahogany demand 
is well sustained and prices are firmly held. 
Makers of radio sets are calling for large quan- 
tities of %- to l-inch high grade stock. A great 
deal of mahogany, both solid stock and veneers, 
also is being taken by producers of inside finish, 
paneling and built-in fixtures for private homes, 
offices and other buildings. The current re- 
quest from the furniture industry is quiet. Log 
stocks in storage here are moderate. Production 
is on a normal basis and there is no accumulation 
of stock. 

NEW YORK, June 2.—Demand from the in- 
dustries for the better grades of mahogany con- 
tinues brisk and prices are fairly satisfactory and 
holding well. Two good cargoes of fine logs 
have arrived in the fortnight. Philippine cargoes 
continue to come in regularly on contract. 


BOXBOARDS 


BOSTON, MASS., June 2.—There is a very fair 
volume of business in packing lumber. Stocks 
of dry box lumber on sticks have been appre- 
ciably reduced during the last few months, owing 
to the general curtailment of production. Good 
inch boxboards, round edge, can now be bought 
f.o.b. New Hampshire or Maine shipping point 
at $23 to $25 for white pine and $19 to $20 for 
hemlock, 


News Letters 


(Continued from page 85) 
SPOKANE, WASH. 


May 30.—Most Inland Empire mills are on a 
one shift basis, and their production will be less 
than last year. Demand is comparatively light 
and prices unsatisfactory. The excellent spring 
and winter drying weather has been interrupted 
by rains throughout the Inland Empire. Prices 
remain firm and without change. The regular 
monthly meeting of the Weyerhaeuser Sales Co. 
was held in Tacoma last Wednesday, May 27. It 
is significant that after a thorough discussion of 
the market, based on the most complete reports, 
it was decided to make no change in the prices 
published in the last Weyerhaeuser card. The 
meeting was attended by T. J. Humbird, president ; 
L. S. Case, general manager; I. N. Tate, assistant 
general manager, and C. C. Koerner, statistician. 

Ek. D. Hamacher, wholesaler, of the Duffy- 
Hamacher Lumber Co., has just returned from a 
ten days’ swing around mills in Montana, Idaho, 
Oregon and Washington. He says, “All the mills 
I visited seemed to feel that there will be a fair 
volume of business the rest of the year. They 
are running one shift and stocks are in good con- 
dition, time of year considered. Shipments and 
deliveries are speedy. Most of the orders are for 
rush shipment. There is no speculative buying 
and practically no orders for deferred shipment.” 

Vincent Gregg, of the Gregg-Soderberg Lumber 
Co., wholesaler, returned Monday in an optimistic 
mood from a two months’ eastern trip which took 
him to New York, Philadelphia and other eastern 
cities and west by way of Kansas City, Omaha and 
Denver, He said: “Stocks in the East are low, and 
the work to be done there will call for a good deal 
of lumber. The manufacturer with dry stocks is 
the man who is going to command the business in 
the future even more than now.” 

J. C. Palmer, vice president and sales manager 
of the Fred Herrick interests, was in Spokane 
yesterday from St. Maries, Idaho. The Herrick 
mills include the St. Maries Lumber Co.. at St. 
Maries, Which is now operating two shifts; the 
Milwaukee Lumber Co., also at St. Maries, running 
one shift but expected to start a second within a 
couple of weeks, and the Export Lumber Co., Har 
ison, Idaho, running one shift. Mr. Palmer re 
ports an excellent run of business. 
an Bullen, of the Pueblo sridge Co., Pueblo, 
a _ a day here the first of the week visit- 

e his nephew, L. M. Bullen, president Bullen 
Lumber Co. 
scent, Humbira, vice president and general man- 
£ ictoria Lumber & Manufacturing Co., Che 





Moore 


Moist Air 


Dry Kilns 


Our new booklet ‘‘Drying 
‘ Lumber to a Definite Mois- 
ture Content’ contains val- 
uable information on the 
science of lumber drying. 


Write for your copy. 








In the Foxboro Humidity and Tem- 
perature Controller-Recorder we offer 
an instrument that is a proven success. 
They automatically control and record 
conditions thruout the drying period 
and enable kiln operators to stand- 
ardize on proper schedules. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





Jacksonville, Fla. * 








2 Fully Equipped Plants. ~ North Portland, Ore. 

















Putman Lumber Co. 
Saves $93 Daily 


They are operating four electric Ross 
Carriers at their Ortega, Fla., mill. 
These carriers are handling the entire 
output of timbers and lumber, working 
day and night, and are saving $93 daily 
over former methods. Notice the sav- 
ings effected at this plant as listed in the 
box on the right. 


Ross Carriers will save you money, 
speed up the handling of our output, 
and give you satisfactory service. 


The Ross Carrier Co. 


Office and Plant 
Benton Harbor, : : Michigan 

























ROSS 


Ca rri ers 








4 


Are Doing the Work of 


24 Mules 
24 Drivers 
— 200 Lumber 
Uggies and they 
work day and night 


Write for complete data on Ross 
Electric and Gasoline Carriers. 


MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - - Seattle 
249 Monadnock Building, - - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 
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Profitable for Luinber Dealers 
toSell. We pay the Freight 
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“Saw-Tooth Wisdom” 


THE KEENER and more regular 
the teeth of a saw, the cleaner 
and easier they cut. 


File them, set them, joint them fre- 
quently and gum them at regular 
intervals. 


Standardize on NICHOLSON Files 
for sharpening. They hold their cut- 
ting edges longer--and they hold their 
own with the best files money will buy. 


- NICHOLSON FILE CO. 
Providence, R.1., U.S.A. 





mainus, B. C., and son of T. J. Humbird, Spokane, 
was here for a day the first of the week. 

Roy C. Lammers, secretary McGoldrick Lumber 
Co., who with Mrs. Lammers docked in New York 
May 15, returning from a trip through the Panama 
Canal on the Empress of France, is expected home 
next week. 

Ray L. Wilson, secretary-treasurer Deer Park 
Lumber Co., and Mrs. Wilson are expected home 
this week from a European trip. 


PORTLAND, ORE. 


May 29.—Warm weather in the Pacific North- 
west has caused a sudden melting of the snow in 
the mountains, so that the rivers are rising rap. 
idly. In many instances the water has risen to the 
point where it will soon compel shutting down of 
some mills. This will bring about a curtailment 
of output that had not been figured on, and one 
that may help to some extent in stabilizing fir 
quotations. 

Logging operations in the Columbia River dis- 
trict are about normal, but will be lighter soon 
with the approach of the fire danger season, since 
there is no good reason for crowding the industry 
with raw material. 

Joseph B. Knapp, who specializes in box shook, 
reports that the market is much like the lumber 
market. <A fair volume of business is being done 
but at low prices. 

The Red Fir Lumber Co., which recently pur- 
chased 20,000,000 feet of timber in Klickitat 
County, Washington, will erect a sawmill five miles 
north of Husum. The equipment of the old Ackley- 
Downs mill on Burdoin mountain will be moved to 
the new location. 

The St. Paul & Tacoma Lumber Co. has pur- 
chased four of the largest Willamette logging 
units, consisting of a 18x14 yarder and duplex 
loader on the same car. The units are equipped 
with steam frictions and air brakes. 

Spencer Anderson, recently of Logan, Utah, is 
now with the H. J. Anderson Lumber Co., of this 
city, in charge of the pine department. During 
the last several months he was with the Nibley- 
Stoddard Lumber Co., at Cromberg, Calif. 

The Owen-Oregon Lumber Co., of Medford, which 
now has five kilns in operation, two of them Moore 
system, is increasing its battery to ten through the 
addition of five Moore reversible internal-fan kilns, 
which will be equipped with automatic humidity 
control and be modern in every particular. The 
five new rooms will soon be ready for operation, 
as the buildings are now under construction. 

The West Coast Box Factory, at North Portland, 
has recently been purchased by the Blake David 
Co., and the new owner has added a Moore kiln, 
progressive type, 104 feet long. The plant is now 
in operation. 


SACRAMENTO, CALIF. 


May 30.—The continued uncertain weather in 
California, with recent rains, has resulted in some 
loss to fruit crops and, while most box factories 
are still running to capacity, the shook market has 
begun to change. The orange crop prospect for 
next fall is such that the orange shook market is 


* not so good. The Fruit Growers Supply Co.’s box 


factory at Susanville has closed. The Lassen op- 
eration of this company will be confined to lumber. 
Manager E. B. Birmingham anticipates operating 
for a much longer season this year than hereto- 
fore. 

Two new firms have entered the Klamath Falls 
field. The White Pine Molding Co. began opera- 
tions this week, with equipment to turn out about 
40,000 lineal feet of molding daily. The Ewauna 
Boom Co. has been incorporated to handle logs on 
Lake Ewauna for the mills which use that body 
of water for pond and storage purposes. 

The Klamath Lumber & Mill Work Co., re- 
cently formed, is constructing a plant 32 by 108 
feet near the Klamath Falls city limits. General 
lumber remanufacturing and mill work will be 
done in the new plant, which will cater entirely to 
foreign trade. 

McCullom’s mill at Keno on the Klamath River 
made its high run for this season the week before 
last, averaging well over 50,000 feet a shift. Logs 
are being cut for the mill by two crews, cutting a 
large percentage of fir. The planing mill building 
of the Algoma Lumber Co. is complete and work is 
now progressing on the installation of motors and 
blower equipment. The machinery is to consist of 
two matchers, two resaws and a rip saw. A Yates 
matcher will be moved from the factory to the 
planing mill. Construction has been started on the 
cooling shed, dry sorting shed and unstacker, which 
will connect the kilns with the planing mill. 

M. Peterson, president Lakeview Mills & Timber 
Co., was in Klamath Falls this week arranging for 
the removal of the old Parker & Hamaker mill to 
Lakeview. The capacity will be increased to 50,000 
or 60,000 feet. The company holds 20,000,000 feet 
of pine, which will cut more than 50 percent No. 2 
shop and better. 

A powerful steam engine was put into operation 
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at the Elk Mountain sawmill of the W. W. Prather 
Lumber Co., operating in Lake County, Calif. It 
will drive all machinery; other engines will be 
auxiliaries. The company has added a truck. 


VANCOUVER, B. C. 


May 30.—A better tone to the export market is 
noted this week, with the securing of further orders 
for railway ties for Egyptian and United Kingdom 
delivery. There has been some Chinese railway 
business placed, but the big order which has been 
in the air so long has not come the way of the 
tritish Columbia lumber mills. Outlook for do- 
mestic trade, especially with the three grain grow 
ing provinces of western Canada anticipating a 
wheat crop of exceptional promise, is excellent. 

Lumbermen are disappointed to learn that one 
of the big firms in the charter business is finding 
Jumber trade so dull that some of the space under 
charter has been diverted to carrying other com- 
modities, confining lumber shipments on some of 
the chartered vessels to deckloads. The firm in 
question was said to have space sufficient for 100,- 
000,000 feet under option or fixed. It is asserted 
that not more than a tenth of that amount in firm 
orders has been placed with the mills by the big 
buyers. 

The remarkable growth of lumber’ shipments 
from the fresh water port of New Westminster 
marks a shift in the trade in this province. For 
the four months ending May 31, the total is slightly 
over 60,000,000 feet. With that there have been 
sundry shipments. Lumber cutting eapacity of 
mills on the Fraser River has steadily expanded, 
and the tendency is to expand further. Students 
of the situation look to seeing mills concentrate 
on the river, leaving commercial shipping to ab 
sorb the waterfront of Vancouver harbor, only 
twelve miles away, which has already become 
valuable. 

A millsite on the north shore of Vancouver har- 
hor changed hands this week at $21,000, the buyers 
being the newly organized North Vancouver Saw- 
mills (Ltd.), successors to the Kk. C. Walsh Lumber 
Co., merged in the new concern. ‘The site is now 
occupied by the latter company, which has recently 
been increasing the plant. ‘The water frontage of 
the site is 150 feet, which gives a line on harbor 
front values in that location, other parts of the 
harbor being held at prohibitive prices so far as 
sawmilling is concerned, 

Sale of the assets of the Whalen Pulp & Paper 
Mills, comprising three plants on the Coast, has 
been postponed by a court order, to permit of com- 
pleting a plan whereby a $3,500,000 bond issue 
will be disposed of and the concern bought with the 
proceeds. 


TUSCALOOSA, ALA. 


June 1.—-The statistical situation of southern 
pine has shown improvement. Production is grad- 
ually decreasing, at a season during which it would 
ordinarily be normal or above. Indications point 
to further curtailment of production. With 10 
percent further curtailment and present demand, 
the market should be in a healthy condition in 
sixty to ninety days. The call for car material is 
less than at any time during the last two years, 
and it seems that the railroads have about com 
pleted their requirements except for upkeep., 

The weather is fine, but some mills are complain- 
ing about a shortage of labor. 


HYMENEAL 


_SCHUETTE-PARKER. The marriage of Wil- 
liam Schuette, jr., and Miss Emily Gaines Parker 
took place on the evening of Tuesday, June 2, 
In the beautiful Italian garden of the Hotel Am- 
bassador, New York City, and was one of the 
prettiest weddings seen in that city this season. 
Mr. Schuette is a son of Mr. and Mrs. William 
Schuette, of New York, the father being presi- 
dent of the William Schuette Co., of Pittsburgh 
and New York, and one of the most prominent 
Wholesale lumbermen in the Metropolitan sec- 
tion, He is a director of the National-American 
Wholesale Lumber Association and a former 
president of that organization. The bridegroom 
Is a sales representative for his father’s firm, 
having spent several years at the mills to obtain 
a thorough knowledge of the business. He is a 
prominent member of the Nylta Club. The 
young couple will go abroad. 

HERSHEY-LONG. The marriage of Miss 
Marjorie Long, of Glen Ridge, N. J., to Frank 
Stone Hershey, son of C. H. Hershey, president 
of the lumber firm of Stone & Hershey, Newark, 
N. J., will take place on June 13 at Christ Epis- 
Copal Church in Glen Ridge. Mr. Hershey is 
secretary of Stone & Hershey. The young cou- 
ple plan to tour New England while on their 
honeymoon and will make their home in Bloom- 
field, N. J., on their return. Mr. Hershey, whose 
home at present is in East Orange, N. J., will 
8lve a bachelor dinner to his friends at the 
Newark Athletic Club on June 11. Plans for a 
handsome church wedding have been made, the 
ride’s sister attending as matron of honor and 
Mr. Donald Harper, of East Orange, as best man. 
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Solution of Your 
elting Problem 





An Inseparable 
Union 


Next time a belt comes 
apart use ‘““M’”’Cement 
to putit togetheragain. 
The result will be— 
satisfaction. For‘“M” 
Cementjoinslapsinan 
inseparable union. It 
has an enviable repu- 
tation for sticking, and 
regardless of the strain 
it is subjected to will 
notcome apart. Comes 
in 1,2 and 5 Ib. cans. 


“A Belt is 
No Stronger than Its 
Weakest Lap” 


AY inferior grade of leather belting 
cannot give you the power trans- 
mission service that is possible of qual- 
ity belting, any more than an unskilled 
workman can produce as much or as 
good work as the trained artisan. 


Therefore, poor belting with its 
attendant woes— faulty transmission, 
expensive shut-downs, costly repairs 
and premature replacements—is inex- 
cusable. A sure solution of such a 
problem is 


MOLONEY 
Leather Belting 


Here is belting that has won a high place in 
American industry. It has proved its mettle 
during the quarter of a century it has been 
serving as a transmitter of power, and today 
is a familiar brand in every industry where 
belting is necessary for power delivery. 





You will find it strong and pliable, wear- 
resisting and age-resisting—belting cut from 
the heart of the backbone of the best grade of 
hides, tanned by the slow oak process, then 
made into a perfect product by skilled belt- 
makers. Give it the opportunity and it will 
solve your belt problem, once and for all time. 


Why not have a Moloney engineer assist 
you in the solution of a belt problem? 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. 


_ PORTLAND, ORE. 
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Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents n line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

— words of ordinary length make one 

ne. Count in signature, 

Heading counts as two lines. 

No one except the heading can be ad- 
m . ( 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received idater will be placed. 
under heading Too Late to Classify. 








WANTED—TO BUY 
In carload lots baled shavings, wood flour, dry softwood 
sawdust, mixed sawdust and hardwoed sawdust. 


Address “TD. 127,’’ care American Lumberman. 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale department when 
you want to sell something in the lumber industry. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 


























BAND MILL WORKING BOSS WANTED 
Must be capable of bandling small band mill and thor- 
oughly competent inspector in all kinds of hardwood. 
One not afraid to take hold and handle lumber or any 


other kind of work when occasion requires. Be able to 

get out production with a small crew, producing highest 

grades possible. Must be expert in handling labor. 
WARREN ROSS LUMBER CO., Jamestown, N. Y. 


WANTED AT ONCE—EXPERIENCED TALLYMAN 
On white pine lumber. 
WHITE PINE LUMBER CO., 
2416 S. Loomis St., Chicago, III. 


EXPERIENCED MACHINE AND MOULDER MAN 
For planing mill in St. Louis. Reply giving expe- 
rience, references and salary expected. 

Address “S. 125,’’ care American Lumberman. 


WANTED—MAN FROM EIGHTEEN 
(18) to twenty-five (25) years of age as salesman and 
estimator, one who can draw plans of residences and 
conclude contracts with owner. Also required for office 
work. 
Address 











“*S. 124,’’ care American Lumberman, 


WANTED—CREDIT MAN 
If you have had experience as credit manager in retail 
lumber, coal, etc., know positively that you are capable 
of holding accounts receivable down to a minimum, and 
desire a permanent position in a Chicago suburban yard, 
Write “S.  120,’’ care American Lumberman. 


WANTED—EXPERIENCED 
Wisconsin hemlock and hardwood graders. Opening for 
good salesman covering Wisconsin and Minnesota ter- 
ritory. 
Address 








“S. 115,’’ care American Lumberman. 


WANTED—AGGRESSIVE YARD MANAGER 
For Iowa county seat town. Fine opportunity for 
right man. State age, nationality and salary desired 
in first letter. 

Address 





“S. 116,"’ care American Lumberman. 


WANTED—COMPETENT LIST ESTIMATOR 
Sash and door jobbing house, central territory. 
Address “S. 117,’’ care American Lumberman. 


WANTED: BRIGHT ENERGETIC, YOUNG MAN 
To run small yard in Michigan. Give references and 
state wages. 

Address “R. 112,’’ care American Lumberman. 


WANTED—FIRST CLASS ACCOUNTANT OR 
Auditor for a large white pine mill in Arizona. Must 
have experience and state reference, also salary expect- 
ed. If you are not thoroughly capable of handling a 
large office, you need not apply. 

Address “R. 102,’’ care American Lumberman. 


WANTED—EFFICIENT MANAGER 
For small retail yard, Chicago suburb. Must be hustler 
and have proven ability. State age, experience and 
salary expected. 
Address “Pp. 119,’’ care American Lumberman. 


WANTED 
Good practical foreman to operate box factory planing 
mill, three double surfacers and one resaw. Steady 
work. Wisconsin point. 
Address “P, 102,’’ care American Lumberman. 
WANTED—EXPERIENCED DETAILER AND 


Biller for sash, door and interior finish factory; steady 
position. Address ‘‘K, 132,’? care American Lumberman, 















































WANTED—A FIRST CLASS MACHINE MAN 
To operate Yates A-7 flooring machine and as foreman 
over this unit. 

Address “S. 106,’’ care American Lumberman.,. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, Il, 




















WANTED—THOROUGHLY EXPERIENCED 
Lumber salesman, city trade. Give references, state 
experience, salary expected. 

Address “S. 127,’ care American Lumberman, 





WE ARE IN WANT OF A FIRST CLASS 
Lumber salesman who is familiar with southern hard 
and softwoods. We are heavy producers of lumber and 
want a high class salesman. Willing to pay good sal- 
ary. 


Address *S. 129,"’ care American Lumberman, 


SALESMEN WANTED 

Large wholesaler with exclusive sales arrangements 
with leading manufacturers requires the service of sev- 
eral salesmen who bave a wide acquaintance with wood 
consuming factories and industrial plants using Idaho 
and western white pine lumber and shooks. We have 
open the following territory: New York City, Phila- 
delphia, Baltimore and Pittsburgh and all territory ad- 
jacent to these cities. Good commission and adequate 
advances to responsible parties that would handle our 
account exclusively. State age, experience, present or 
last employer. Confidential. Address THE UNION 
WHOLESALE LUMBER CO., Youngstown, Ohio. 


SALESMEN 

Manufacturer of southern pine and hardwoods with large 
production and long cut will place salesmen Ohio and 
Indiana near future. Want successful men acquainted 
this territory who have some knowledge hardwoods. Ad- 
vise fully regarding experience, state salary wanted 
to start and give reference first letter. Confidential. 

Address “R. 101,’’ cure American Lumberman. 


SALESMEN WANTED 

20 lumber salesmen of good standing who have or can 
establish office in supply or market center to associate 
themselves with nation wide selling company. No in- 
vestment except office, full time and expenses. You to 
receive full earnings produced. Experience and willing- 
ness to help build strong organization absolutely essen- 
tial, 

Address ‘“TRANSIT,’’ 303 Bank Block, Denver, Colo. 


WANTED: 
Short leaf yellow pine manufacturer wants representa- 
tive for Central and Southern New York, Western 
Pennsylvania. Output twenty-five million per year. 
Salary and commission. Must be familiar with retail 
trade in above territory. Address ‘‘ALABAMA MILL,”’ 
care American Lumberman. 























BAND SAW FILER WANTS POSITION 
Always gets results. State what you have and wages, 
Address ELMER MAYS, R. R. No. 3, Proctorville, Ohio, 


DO YOU NEED A YOUNG MAN 
Familiar with the lumber and millwork business? Am 
efficient in estimating and accounting. For five years 
employed in retail sales office. Also have actual woods 
experience and would consider position with sawmill 
office. Prefer Mich. or Wis., but will go anywhere, 
Now employed. References. Please state particulars 
fully. 

Address 





“S. 122,’’ care American Lumberman, 


MANAGER MILLWORK PLANT 


Wants position as manager manufacturing or jobbing 





plant. Will consider other positions or lines with 
future. 
Write “S. 114,”’ care American Lumberman, 





WANTED—SAWING POSITION 
Hardwood or pine, best of reference. Can come at once, 
Right hand rig. 

C. F. KINSEY, Box 232, Tallahassee, Fla. 

A-1 HARDWOOD YARD FOREMAN 
Twenty years’ experience, open for position in south, 
References, 

Address 





“B.,’’ 1619 Jackson St., Monroe, La. 


SAWYER WANTS POSITION 
Left hand mill only. Hard or softwood. Best of refer- 
ence, 12 years’ experience, 
Address R. W. ALT, Box 24, Landisburg, W. Va. 


CALIFORNIA WHITE PINE 
First-class salesman established trade retail and _ in- 
dustrial concerns New England states; twenty-one years 
with but two concerns (manufacturers), wants to repre- 
sent large manufacturer of California white and sugar 
pine, salary and commission basis. Highest credentials, 
Address “S. 112,’’ care American Lumberman., 


EXPERIENCED HARDWOOD LUMBER BUYER 
And Inspector desires road work in Louisiana. Refer. 
ences. Address ‘B.,’’? 1619 Jackson St., Monroe, La. 


NOTICE 
Open for position of mill supt. July 1-25. 
experience in operating plants and mfg. Ibr. 
or pine operation, 
Address **R, 127,’’ care American Lumberman. 


BAND SAW FILER 
Open for position; better than 20 years’ experience on 
different kinds of wood, 
Address “R. 114,’’ care American Lumberman. 


YOUNG MAN 29 YEARS OF AGE 
Open for position as yard manager, nine years’ experi- 
ence, five years managing own yard, best references. 
Address “RR. 122,’’ care American Lumberman. 














25 years’ 
Hardwood 











DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and 
reaches every state in the Union. If you did not want it 
known you were advertising, we could key the adver- 





WANTED—SALESMEN 
By well rated manufacturer and wholesaler to sell air 
dried N © Pine roofers and framing to retail and indus- 
trial trade, also large contractors on commission basis 
in Rhode Island, Massachusetts, Connecticut, New York, 
New Jersey and Pennsylvania. 
Address CHARLOTTE, N. C. BOX NO. 1151. 


WANTED—COMMISSION SALESMEN 
To sell North Carolina and Southern Pine on commis- 
sion. Write for further information. 
HANKS LUMBER COMPANY, New Bern, N. C. 


WEST COAST MANUFACTURER & WHOLESALER 

Highest rating, many years established, wants reliable 

commission sales representatives. Exclusive territory. 
Address “K. 106,’ care American Lumberman. 


WANTED—COMMISSION MEN 

Chicago wholesaler of Pacific coast woods has very de- 
sirable territories vacant. Must be hustlers. 

Address “H. 135,’’ care American Lumberman, 

WANTED—SALESMEN 

To sell southern pine and gulf red cypress lumber on a 
commission basis. 

ELM CITY LUMBER COMPANY, New Bern, N. C. 

















BEST WAY TO GET EMPLOYMENT 


Advertise in the Wanted—Employment columns of the 
a LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, q 


























‘ ol 
LADY BOOKKEEPER—LUMBER EXPERIENCE 


With ability to handle large volume of work, prepare 
financial statements, ete., desires connection with A 1 


concern, 
“S. 132,”’ care American Lumberman. 


Address 
EXECUTIVE 

Is open to consider a change. Experienced; competent; 
reliable. Both mill and selling experience southern 
hardwood and pine. Would like to have hardwood de- 
partment of some large pine mill developing their 
hardwood, or take entire charge of operation for some 
big concern where output justifies salary. 

Address “S. 121,’’ care American Lumberman, 





t nt. AMERICAN LUMBERMAN, 4381 S. Dearborn 
St., Chicago, Ill. 





LATH MILL CONTRACT 
Have had twenty years’ experience running lath mill, 
best of reference. South preferred. 
J. H. SPOTTS, Indian Head, Pa. 


YOUNG MAN WANTS POSITION 
As band sawyer, am also first class block setter. 
Address ROOM 6, 1731 W. Adams St., Chicago, Ill. 


WANTED—A POSITION 
First class left hand hardwood band sawyer wants posi- 
tion. Can report about the 15th of June. Anywhere. 
I am familiar with national grades. 
A. K. EGAN, Fort Blackmore, Va. 


ACCOUNTANT 
With ability to handle all details of correct accounting 
procedure for dependable information, prepare and an- 
alyze the various statements for the business manage- 
ment and supervise administrative routine desires per: 
manent position in northern states. Over seven years 
experience in both lumber and millwork. Employed 
now, but want larger and better connection. Age 2, 
excellent references, correspondence confidential. 
Address “R. 106,’ care American Lumberman. 


CIRCULAR FILER WANTS POSITION 
Can hammer and tension saws for any size mill. 
Address 616 W. 8TH ST., Rushville, Ind. 


POSITION WANTED 
By first-class salesman to represent good manufacturer 
cutting southern hardwoods, cypress and yellow pine. 
Territory Southern Ohio, Northern West Virginia and 
Southern Indiana; 25 years’ experience. Salary and 
commission or straight commission. Can furnish best 
of references, 
Address ““K, 122,’’ care American Lumbermand. 


BAND SAW FILER WANTS POSITION 
Present employed; good reason for changing. Good ref- 
erences. Address ‘*K, 137,’? care American Lumberman. 


POSITION WANTED , 

As Yard Foreman or Inspector by young married man; 

A-1 references, 
Address 























“M. 131,’’ care American Lumberman. 


HIGH GRADE SALESMAN 
West Coast lumber, desires position with A-1 manufac- 
turer or wholesaler. Have large trade following 10 
Western New York State. Salary and commission 4 
rangement only. . 
Address “q. 139,’’ care American Lumberman. 








SUPERINTENDENT OR ASSISTANT MANAGER 
Thoroughly acquainted with manufacture of pine and 
hardwoods, efficient, economical executive ready for 
work after July first. Salary dependent on results. 
References. 


Address “S. 131,’’ care American Lumberman. 





WANTED—POSITION AS MANAGER 
Or assistant manager of lumber yard, 20 years’ exDe 
rience in all phases of retail lumber, buying, manager 
selling, superintending and material estimator. Avail: 
able at once 


Address — “Pp, 101," care American Lumberman. 
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EMPLOYMENT WANTED 


3y experienced mill man, superintendent, thorough 


mechanic. Experienced both pine and hardwood. First 
class reference from large operators. 
Address *“*R. 124,’’ care American Lumberman. 


LOGGING RAILROAD SUPERINTENDENT. 
Wants position, twenty years’ experience in modern 
logging and railroad equipment. Good references. 

Address “Ff. 124,’’ care American Lumberman. 


YELLOW PINE SALESMAN 
Desires connection to represent high class and respon- 
sible manufacturer or wholesaler of southern yellow 
pine in established territory. Fifteen years’ established 
trade in Pennsylvania and Western New York. Salary 
or commission basis, 
Address “M. 139,’’ care American Lumberman. 


THOROUGHLY EXPERIENCED 
Hardwood mill manager, accountant, salesman and buyer 
wants connection with reliable lumber firm. Available 
on short notice. What have you to offer? 
Address “M. 138,’’ care American Lumberman, 




















WANTED—TO BUY 
One or more carloads of coarse southern pine sawdust. 
Address HOUSING COMPANY, 40 Central St., Boston, 
Mass. 





LOOK AROUND AND SEE 


If you have some second-hand machinery, logging equip- 
ment or anything used in the lumber world. Want to 
sell it? Advertise in the classified section of the 
a LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 











WE ARE IN THE MARKET FOR 
1,500,000’ 8/4” Red and White Oak. 
Ist and 2nd, No. 1 Common and No, 2 Common grades. 
Green or dry. Inspection at mill. 
Cash less 2% as fast as loaded. 
Quote what you have to offer for delivery in the next 
ninety days 


F. H. ATWOOD LUMBER COMPANY, Cairo, Il. 


WANTED 
White and red oak tie siding. Must be thoroughly dry 
and good stock. 
KENTUCKY FLOORING CO., Winchester, Ky. 


1” SQUARES 48” LONG, HARDWOOD 
MONARCH MANUFACTURING CO., 
: Tiffin, Ohio. 


MOULDINGS 
Eastern Wholesaler, specializing in Mouldings and Inside 
Fifish, wishes Planing Mill connections in Rocky Moun- 
tain section that will supply a car or more per week in 
White Pine, both cut and lineal lengths, Standard 
Book patterns, New York rate delivery. 
Address “M. 104,’’ care American Lumberman. 


WANTED: 
One carload firsts and seconds soft elm 1x12 inches and 
te — thirteen feet up long, eighty percent fourteen 
eet up. 
QUEBEO HARDWOODS, LIMITED, Montreal, Canada. 


WANTED—SOUTHERN PINE 
Responsible wholesaler with large and efficient sales 
force seeking mill contracts, or will make substantial 
loan on one to ten million feet in pile. 
Address “B, 133,’’ care American Lumberman. 


ss WANTED 
Five hundred cars walnut logs. 
diameter, eight feet and up long. 
ping point and pay cash. 

GEO. W. HARTZELL, Piqua, Ohio. 


; WANTED—“MILL CONNECTION” 
A live yellow pine wholesaler wants first class yellow 
Pine mill to represent on commission in Northern Ohio 
and Southern Michigan. 

Address “R, 107,’’ care American Lumberman. 


z WANTED—RETAIL YARDS 

Kansas, Oklahoma or Missouri. Will pay cash for good 

yards only. 
Address 




















Twelve inches and up 
We inspect at ship- 














*S. 9,’’ care American Lumberman. 
, WANTED—TO RENT OR BUY 
Retail lumber and building material yard within thirty- 


five miles of New York City. Prefer North Jersey or 
Rockland County, N. Y¥ 


Address “H. 8,’? care American Lumberman. 








THINK WHAT IT MEANS 


Many thousands of people each week read the classified 

ad cements looking for employment, employees, lum- 

tunities eet timber and timber lands, business oppor- 

looking feet locomotives, cars, rails ete. Always 

a. & for something—your advertisement in the want- 
and for sale department would be seen by the very 

people you want, to reach. Advertise now. 

AMERICAN LUMBERMAN, 


431 S. Dearborn St., Chicago, 11). 











WANTED—PINE TIMBER 
Lumberman wants to hear from owner 10 to 100 mil- 
lion feet good original long or shortleaf pine who is 
interested in development of same, and where additional 


stumpage available. Write fully to ‘“‘TIMBER OPPOR- 
TUNITY,’ care American Lumberman. 





HAVE YOU TIMBERLANDS 


To sell? Advertise your timber and timberlands in the 
AMERICAN LUMBERMAN, 431 S, Dearborn St., Chi- 
eago, Ill. 














WANTED—A SECOND HAND SKIDDER 
In good condition. With or without power. 
If. O. TIFFANY, Nelson, Wis. 


WANTED: 
First class second hand 60 to 70 ton Shay locomotive. 
Give location, specifications, full description in commu- 
nications. 
BATSON & HATTEN LUMBER CO., Lyman, Miss. 


SHAY LOCOMOTIVES WANTED 
One 90 to 100 ton and one 70 ton. Must be first class 
and reasonable price. 
Address “R. 119,’’ care American Lumberman. 


WANTED 
A 36” gauge eight wheel swinging boom log loader. 
Address replies GRIFFITH LUMBER COMPANY, Trace, 
W. Va. 


1 GANG RIP SAW 


About 70 ft. shafting, not less than 2%”. 
100 five ft. dry kiln trucks. 
2000 ft. dry kiln rails. 
1 heating coil. 
2 dry kiln fans. 
Several hundred ft. pipe from 2 to 5 inches. 
selting and pulleys of all sizes. 
Dust collector system and dry kilns. 
Address PAUL O. MORATZ, Bloomington, Il. 


WANTED—TURBO GENERATORS 
One 1000 K.W. A.C, low pressure. 
One 1000 K.W. A.C. with surface condenser. 
One 1500 K.W. A.C. condensing. 
Address “RR, 118,’’ care American Lumberman. 
































FOR SALE—GREEN HARDWOOD SAWDUST 
Twenty o ore cars, 
ic eochgicinnaa 2 se H. O. TIFFANY, Nelson, Wis. 





GREEN HARDWOOD SAWDUST 
In carload lots. 
CLARK DICKERSON, Reed City, Mich. 





FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘Tote Road and Trail,’’ by Douglas 

Malloch, ‘‘The Lumberman Poet.’’ Illustrated in color, 


$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago. 














LUMBER YARD 
In a one yard town located in a very good farming 
community, in Southeastern Wis. Requires $12,000. 
Address “S. 126,’’ care American Lumberman. 


RETAIL YARD FOR SALE 
Up to date, modernly eyuipped yard. Good town, East- 
ern Indiana, Surrounded by fine farms. Good reason 
for selling. 
Address “S. 118,’ care American Lumberman. 


FOR SALE—BARGAIN 
Retail lumber yard. Exceptional value, doing $100,000 
business with a wonderful future. For further infor- 
mation, write ‘‘S. 105,’" care American Lumberman. 


FOR SALE—LUMBER AND COAL YARD 
Planing mill. Adjoining railroad siding. Ten miles 
from Cleveland, Ohio. 

Address “S$. 101,’’ care American Lumberman. 

LUMBER YARD FOR SALE 
In Atlanta, Georgia, doing a good business, can be 
handled with small amount of capital. 

Address 27 LOWRY ST., Atlanta, Ga. 














FOR SALE—RETAIL LUMBER YARD 
In town of 1500 population in Southeast Missouri. Will 
take $8,000 to $10,000 to handle. 
Address “R. 128,’’ care American Lumberman. 


FOR SALE—RETAIL YARD 
Price right, owner retiring. 
Address “Pp. 117,’’ care American Lumberman. 


FOR SALE—RETAIL YARD, 
Western Oregon county seat, good schools, minimum 
business last five years over $100,000 annually. 
Address “M. 125,’’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD 
Doing good business. Central Illinois large town. 
Address “L. 127,’ care American Lumberman. 


FOR SALE 
Three good country lumber yards and grain elevators in 
Northern Illinois. All in good condition. Can be oper- 
ated on small expense. 
Address “EB. 133," care American Lumberman. 

















WANT TO BUY RETAIL LUMBER YARD 


Or mill? You can get it by advertising under heading 
Wanted—Business Opportunity. Key the ad if you wish. 
Have answers come care AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 
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TWO AGGRESSIVE LUMBERMEN 
Thoroughly experienced in buying and selling yellow 
pine lumber are organizing «a wholesale company to 
handle shipments from mills in Mississippi, and want 
to get in touch with a party able to finance this busi- 
ness to the extent of $20,000. To a party financially 
able to handle, we will offer a very attractive propo- 
sition. 


Address “S. 128,’’ care American Lumberman. 


FOR SALE—SAW MILL, 
Complete, new building, on tracks, 20 M capacity. 
Opportunity for wholesale, retail and custom business. 
In Wisconsin. Price $6,000. 
Address “S. 123,”’ care American Lumberman. 


WANTED. 
To sell interest in 2 lumber yards to man with some 
capital and lots of experience. Location Southern N. 
Y. State. Will sell or exchange for standing timber. 
Address P. O. BOX 314, Norwich, N. Y. 


FOR SALE 

Located in the orange and grape fruit and tourist belt 
of the most radidly growing section of South Florida, 
an old established and highly successful millwork plant 
and retail lumber and building material business. Profits 
in 1924 were approximately 10 percent net on sales. 
sSusiness in 1925 is averaging more than 5O percent 
better than 1924 and best season of year yet to come. 
This is probably only high class business of its kind for 
sale in Florida. Ill health of owner is only reason for 
selling. Proposition will figure around $210,000, with 
no encumbrance of any kind. Half cash will be re- 
quired with liberal terms on balance. No other oppor- 
tunity to compare with it, finest base for chain yard 
system in Florida. Don’t answer this ad unless you 
have the amount of money required to handle. You are 
dealing direct with owner. 

Address ‘‘FLORIDIAN,’’ care American Lumberman. 


WILL SELL MY INTEREST 
In well established southern wholesale business in heart 
of long and shortleaf belt. Party must have executive 
ability and experience. Now shipping seventy-five cars 
interior and export monthly. For further information, 
write ‘S. 109,’’ care American Lumberman. 


FOR SALE—COMPLETELY 
EQUIPPED PLANING MILL 
Three two-story frame buildings, about 200,000 sq. ft. 
floor space, completely equipped for many kinds of 
woodworking, electric power, cheap labor; located at 
railroad. Opportunity for a lifetime business. 
Address “S$. 110,’’ care American Lumberman. 




















FOR LEASE 

Oakland, Cal. (Industrial Center of S. F. Bay District.) 
Open storage, spur facilities. Any quantity up to 206 
000 sq. ft. Industrial building (14,400 sq. ft.) Cs» 
floor level with 2 doors to spur parallel to side of build- 
ing. Available for immediate occupancy. Duration of 
lease optional. Climate best in Bay District. Also near 
Ss. P. and W. P. for L.C.L. shipments. 

F. KUMMERLANDER, 

332 Pine St., San Francisco, California. 


OPPORTUNITY FOR INVESTMENT 
Of from $1000 to $10,000 in a Hardwood Mill located 
in the South. Retail dealers especially invited to send 
for details. 
Address “R. 123,’’ care American Lumberman. 


FOR SALE: GOING RETAIL LUMBER YARD 
And material business, completely enclosed in one of 
finest buildings in Southern Michigan. Live and progres- 
sive town. Sickness compels change. 

Address “Pp, 125,’’ care American Lumberman. 











FOR SALE: RETAIL LUMBER 
COAL AND BUILDING MATERIAL YARD 
Location, Northern Indiana, one-yard town 1,500; fine 
farming section; modern sheds. Will require $32,000 
to $35,000 to handle. Owner retiring account poor 
health. 


Address “Pp. 126,’’ care American Lumberman. 


WILL SELL ALL, OR HALF INTEREST, 
In a well-established retail lumber yard located at Seat- 
tle, Washington. ‘The business is well organized and is 
being profitably conducted. 
Address “‘RETAIL,”’ care American Lumberman. 








WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns”’ of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, Ill. 
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FOR SALE 
Going lumber business with well equipped planing mill, 
dry kiln and circular sawmill in the growing industrial 


city of Anniston, Ala. tetail yard now operating in 
connection with planing mill. Fine opportunity for 
northern yard to have a source of supply as plenty of 
jumber and logs available in short shipping distance. 
P. O. BOX 398, Anniston, Ala. 


MODERN WOODWORKING PLANT FOR SALE: 
Fully equipped for cabinet work, large jobs of detail 
and general millwork. Large dry kiln, G. N. spur, 2 
city blocks for storage and milling in transit. Ap- 
praised $99,000. Make best offer for quick sale. 

KING SASH, DOOR & LBR. CO., Spokane, Wash. 


FOR SALE CHEAP 
Excelsior plant with one year’s supply of dry stock 
ready to manufacture. Site has about 5 acres of land 
bordering the Wisconsin River. Fine private spur track. 
Would be easily converted to any industrial purpose. 
Address “Pp, 122,’ care American Lumberman. 


FOR SALE 

50 M capacity band mill, 12,000,000 ft. standing timber, 
SO percent old growth yellow pine, 4 logs to the M, 
grading 30 percent selects, balance fir and larch. 50,- 
000,000 adjoining this timber that can be purchased, 
2,000,000 ft. of logs in the boom, 1,500,000 ft. lumber 
on sticks. Complete logging, bunk and cook house 
equipment, auto trucks, etc. An electrically equipped 
remanufacturing plant, capacity of 25,000,000 ft. per 
year, 500,000 ft. of lumber in shed, mostly selects. I 
have a milling in transit rate for this plant. It is sit- 
uated on the G. N. Railroad in the heart of Western 
Montana timber belt. 15,000,000 or more a year can 
be contracted from small mills in the vicinity of this 
plant. This is the cheapest operating chance in the 
west, the cost from the stump to the finished product 
f. o. b. curs will not exceed $16 per M. Owing to other 
business interests, I am willing to sell this at a sacri- 
fice price, or would consider a proposition from a good 
operator to take an interest in same. Must have at 
least $50,000. Cush. Address BOX 413, Kalispell, 
Mont. 


LARGE AND WELL ESTABLISHED 
Western wholesaler will consider selling an interest in 
a thoroughly organized and profitable business. Prefer 
to deal with someone who would be willing to remain in 
the east supervising eastern sales. 

Address ‘UNITED,’ care American Lumberman, 

















WHY DON’T YOU ADVERTISE? 


iverybody wants something—you might have what they 
Want or possibly you wish to sell something. Our want 
ads will get you results quickly and with low cost. The 
for sale ads bring the buyer and seller together quickly 
and so easily. Send your ads to the Wanted and For 
Sale Department of the Greatest Lumber Newspaper 
on Earth. 


THE AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, Illinois. 


Published every week. 





FOR SALE. 

10,000 acres white oak, yellow poplar, chestnut and 
other hardwoods, estimated to cut 60,000,000 feet lum- 
ber, 25 miles rail, shay locomotive, American log 
loader, flat cars, all standard gauge, 8 foot band saw- 
mill, large machine shop and office building. Good 
freight rates. One-half of the purchase money on easy 
terms with 4 percent interest. Property located in Pat- 
rick County, Virginia, and Surrey County, North Caro- 
lina. L. T. BRANDON, Pottsville, Pa. 


FOR SALE 
Fine modern sorting lumber yard, also modern planing 
mill and flooring plant, including ample houses for em- 
ployees. Cheap labor and low freight rates, with an 
abundance of cheap rough stock available. Plant now 
in operation. For details, apply to 
THE WEST VIRGINIA TIMBER COMPANY, 
Orange, Va. 








FOR SALE OR PARTNER WANTED 


A modern mill, daily capacity 40 M ft. with dry kiln 
capacity 100 M per week. Good planing mill and box 
factory now in operation. Plenty of timber for 20 years 
or more, 95 percent high grade soft western pine, bal- 
ance fir. Location of plunt and timber is in Idaho. A 
splendid opportunity for experienced man who could 
invest $15,000 to $25,000 and have easy terms on bal- 


— = quickly and do not answer unless you have 
1e cash. 
Address “L. 116,’ care American Lumberman. 





7 FOR SALE—SAW MILL 
Single 8 ft. band and 66 inch vertical resaw. Mill and 
lumber yard fully equipped, ready to operate. Em- 
ployes’ houses and other buildings. 
L. M. RICHARDSON & S. L. AVERY, 
Trustees, 
Raco, Mich. 


WE HAVE A VERY MODERN PLANING MILL, 
Located in the lower Peninsula of Michigan, on a very 
favorable transit point for stock coming down from the 
Upper Peninsula for working. Our present cut of lum- 
ber is seventy percent hardwood which we sell in the 
rough, so that we are not able to run our planing mill 
the year around. Would like to interest some whole- 
saler who has a selling organization and a good market 
for hemlock lumber to take over and operate this mill. 
Address “G. 109,’’ care American Lumberman. 








WE OWN AND OFFER FOR SALE, 
SUBJECT TO PRIOR SALE, 


The following industrial property located on Seott Ave., 
between Binghamton and Aulon, Memphis, Tenn. 


One block of ground facing 540 feet on Scott Ave. on 
the North; 1023 feet on the LA Belt Line operated by 
the IC, L&N and NC&StL Railroads on the South. The 
West boundary being 482 feet long and the East boun- 
dary 569 feet. 


One spur track 450 feet long; one spur track 340 feet 
long (favorable contract with railroads for maintenance 
and use), 


One lumber shed 20x144 feet with car door level plat- 
form 16x144 in front of shed—-with shed roof extending 
S feet wide over entire length of platform, Loading 
and unloading platform 260 feet long level with car 
door and parallel with long spur track. 


One mill building with cut off saw, rip table, 3-phase 
15 H.R. electric motor with starter and belts complete. 


One brick and concrete, two unit, separately controlled, 
steam dry kiln, most built by Cutler 
Desk Co. of Buffalo, New York, for kiln-drying hard- 
woods. Each unit is 9 feet wide, 114% feet high, and 
69 feet long, inside measurement, Soiler, electric test 
oven, scales, pump, fans, trucks, ete., complete. 


modern design 


Several hundred feet standard hardwood pile founda- 
tions and half carload of foundation material. One car- 
load of 1x1”--6’ dry and stacking 
sticks, uniform size for kiln; three lumber buggies; one 
large fire extinguisher. 


dressed Cypress, 


One office building; one small storehouse; two three 
room tenant houses, 


Entire property surrounded by wire fence except on 
R. R. side. 


This plant complete cost $50,000.00 and after deduct 
ing usual depreciation allowed by the Government on 
frame buildings since constructed, the plant now stands 
valued at $45,500.00. We will sell the entire plant com- 
plete and transfer our contracts with the railroads for 
the use of the spur track for $35,090.00 on the follow- 
ing terms 


$10,000.00 cash; $5,000.00 per year for five years from 
date of closing contract, 


Deferred payments to be closed by notes bearing 6% 
interest, (all interest payable semi-annually), secured 
by first mortgage. 


We will pay the usual real estate commission of 5% 
on the first $5,000.00 and 2%.% on the remainder 


There is not another piece of industrial property in 
Memphis of this size or availability located as near to 
the heart of the industrial district as this is, to be 
found at any price. Being located where it is, there is 
aecess to a plentiful labor supply, as this plant is near 
the plant of the American Car & Foundry Co., Vir- 
ginia Carolina Chemical Co., and numerous cotton oil 
mills, saw mills, lumber yards and other industries lo- 
cated in the suburb of Binghamton, city of Memphis. 


Memphis enjoys transit, storage and dressing privi- 
leges and rates, is located in the largest hardwood mar- 
ket in the world and in the heart of the fastest growing 
section of the South and is an ideal location for a 
hardwood mill, concentration yard, retail yard, kiln- 
drying plant, body plant or any other industry requiring 
the facilities mentioned above, 


P. S. Personal inspection of blue prints can be had 
on request, 


CHARLES B. CAROTHERS INCORPORATED, 


Memphis, Tennessee, 
’ 





FOR SALE 
4/4 selected inside finish rough poplar 
(sap no defect) 
For long length baseboards—casings— 
trim and mouldings. 
Will average 90 percent or better clear cuttings, 
GAMBLE BROS., INC., Louisville, Ky, 





CYPRESS 
For sale cypress. Finish 1x3 and up, standard widths 
and lengths, also 5/4, 6/4 and 8/4 S2S or S48. Also 
hbourds and dimensions in No. 1 & 2 Com, dressed. 1 
cur 10/4 FAS. 1 car selects and shop. 1 car FAS, 
selects and shop. Dry stock, quick shipments. 
MADRID LUMBER CO., Mobile, Ala, 
FOR SALE 
% red cedar closet ceiling at $75 per thousand f. 0, b, 
here, We want sales agents to handle this for us, 
NELSON LUMBER CO., Murfreesboro, Tenn. 








ASH. 
For sale ash. 2 cars 4/4 to 12/4 No. 2 Com. & Betr. 
Tough texture, 


MADRID LUMBER CO., Mobile, Ala. 
FOR SALE—CLEAR OAK SQUARES 


Six months dry. One car 24%4x24%4—30”; one car 2x2— 
30”; mixed car 2x2 and 24%4x2%4—19”. 
THOS. P. JENNINGS, Avery, ‘lex, 


WISCONSIN HARDWOODS 
3 cars 4/4 basswood, 1 and better, 8, 10 and 12 ft. 
2 cars 4/4 basswood No. 2 common, 
2 cars 4/4 basswood, No. 3 common. 
2 cars 4/4 hard maple, 1 year old, fas. 
2 cars 5/4 hard maple, white stock, dry. 
2 cars 6/4 hard maple, No. 1 common and better dry. 
3 cars 4/4 to 6/4 selected red birch. 
CROSBY HARDWOOD LUMBER CO., Rhinelander, Wis, 


CANADIAN HARDWOODS 
1 car hard maple 2x6 and wider No. 1 C&B, 
3 cars hard maple 8x6 and wider, No. 1 C&B. 
2 cars hard maple 4x6 and wider, No. 1 C& B. 
2 cars 1” winter cut basswood (white). 
Stock is now in shipping condition and can be shipped 
promptly. THE BRADLEY CO., Hamilton, Ontario. 


FOR SALE 


100,000 ft. 1”x4/up box spruce. Also %” and 1” crat- 
ing spruce, 


THE J. P. ABEL-FORTIN LIMITED, 
379 Desjardins Ave., Montreal, Canada. 
WANTED—ORDERS 


For oak dimension in bending, furniture and turning 
stock. Write SNODDY MFG. CO., Monticello, Ark. 




















FOR SALE—SEVERAL CARLOADS 
Black walnut dimension stock, sawed to sizes and pat- 
terns wanted. 
THE SILVER LAKE HARDWOOD COMPANY, 
Juyahoga Falls, Ohio. 





. FOR SALE 
cars 8/4 1 & 2 Red Oak lumber. 

cars 8/4 No. 1 Com. & Select Red Oak lumber. 
cars 8/4 No. 1 Com. & Select White Oak lumber. 
car 8/4 No. 2 Com. Poplar 35% B & 65 A grade. 
car 8/4 1 & 2 Yellow Cypress lumber. 

car 8/4 Select Yellow Cypress lumber, 

car 8/4 No. 1 Shop Yellow Cypress lumber. 

cars 8/4 No. 1 Com. Yellow Cypress lumber. 
cars 8/4 No. 2 Com. Yellow Cypress lumber. 

All 9 to 11 months sticks. 

6 cars 8/4 Soft Maple lumber. 

5 cars 10/4 Soft Maple lumber. 

1 car 8/4 Soft Elm, 

1 car 12/4 Soft Elm. 
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C. WILSON, Halls, Tenn. 


FOR SALE 
4/4 and 5/4x6” to 12” No. 2 common and better soft pine 
box boards thoroughly air dried. We specialize in the 
manufacture of this stock. 
CHAS. PHILIPS, JR., Griffin, Ga. 


$3500.00 WILL BUY 
995,000 ft. of white and red oak lumber, cash when 
loaded. This lumber consists of 4/4, 5/5, 8/4 and 12/4”, 
No. 3 Com. and Bet. A bargain for the purchaser; dis- 
continued sawing reason for selling at a sacrifice price. 
Address “FR, 123,’’ care American Lumberman. 











WANT LUMBER? 


You can get what you want by advertising under the 
heading of Wanted—Lumber and Shingles. We reach 
the people. AMERICAN LUMBERMAN, 431 S. Dear 
born St., Chicago, Ill. 











FOR SALE 
Approximately three million feet of oak, poplar and 
chestnut on good road in Central Virginia with favorable 
freight rates to Baltimore, Philadelphia and New York. 
This is good quality timber and to responsible partes 
advantageous terms will be given; no rocky ground; 
logging conditions excellent. 


Address “S. 107,’ care American Lumberman. 


FOR SALE—FIVE MILLION FEET 
Of merchantable virgin hardwood timber, 2 mile haul to 
R. R. 10% freight rate to seaport, just on the mar 
ket. Very reasonable price and terms. 
Address “S. 104,” care American Lumberman. 








